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COMPLETE CONTENTS ON P5 


FASTER, MORE DEPENDABLE, 
COMPLETE ALEMITE FLEET SERVICE 


keeps them 
rolling: 


at lower cost! 


Alemite can show you, right in your own shop or yard, 
how you can cut operating cost with faster, more de- 
pendable fleet maintenance equipment. 

Alemite offers the industry’s broadest line of lubrica- 
tion service equipment to meet any fleet service need — 
equipment that brings proven savings in repairs, main- 
tenance and downtime! 

Depend on Alemite for complete modernization of 
your shop —for everything from fittings to hand guns... 
from full banks of overhead reels and pit installations to 
high-pressure pumps. 

Only Alemite offers this unmatched protection in writ- 
ing: (1) a 27-month “Sealed-In Air Motor” warranty (2) 
a 12-month Equipment Warranty (3) a 12-month war- 
ranty on high-pressure hose. 

A trained Alemite representative will gladly help you 
plan a modern lubrication department that is tailor- 
made for you. Let him show you what keeps them roll- 


ing at lower cost —soon! 





ALEM ITE Call your Alemite representative — 


DIVISION or write for full details today! 


Dept. AZ-118, 1850 Diversey Parkway 
STEWART-WARNER Chicago 14, Illinois 


CORPORATION 
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This shakedown 
costs more 
than you think: 


Spring-and-Padding Truck Seat in Action — multiple-exposure photo 
shows how such seats amplify drags and jars of normal truck oper- 
ation. Also, how time-lag in spring action bounces driver UP as 
controls come DOWN. Driver's reflexes attempt constant compensa- 
tion during run, resulting in cramped muscles, frazzled nerves, 
weariness and inefficiency. Even the cushions wear out faster! 


dec | headbands 

Actual ‘Damping Curve’ Chart—showing how 

spring-and-padding truck seat bounces 

We repeatedly after bumps. 
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d like you said, boss—I called driver McMuscle a sissy for insisting on a full-depth Airfoam seat!” 


AIRFOAM 
helps drivers, 
cuts repairs, 
replacements: 


Full-Depth AIRFOAM Truck Seat in Action—multiple-exposure photo 
shows how over half-a-million fresh-air cushions in each cubic inch 
of AIRFOAM muffle and absorb drags, jars and jounces. AIRFOAM, 
being all one piece, also distributes driver's weight, helps him ride 
with the controls. Result: fresher, happier, more efficient drivers 
cushions that don’t sag, snag or break down 


Tot 


cS 


Actual ‘“‘Damping Curve" Chart—showing how 
AIRFOAM truck seat bounces less and quickly 
returns to normal after bumps 





Goodyear, Engineered Products Dept., Akron 16, Ohio 


You can specify Full-Depth AIRFOAM seats and backs as original equipment on any truck! 


Airfoam —T.M. The Tire & Rubber Company, Akron, Ohio 
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n-pam: GOODSYEAR 


The World’s Finest, Most Modern Cushioning 








Even here in Nevada where you drive from Alpine cold to desert heat... 


(ne Texaco product handles all 


This is the lubricant: Marfak Multi-Purpose 2— 
Texaco’s new lithium base grease. It puts new 
punch into the term “multi-purpose grease.” It 
pumps easily at low temperatures . . . stands 
up to tough, hot grinds . . . resists water wash- 
ing . . . requires no seasonal change. And it will 
handle all chassis, wheel bearing, water pump 
and other lubrication. 

Here’s why it does such an outstanding job. 
Texaco Marfak Multi-Purpose 2 is a grease 


with a fine lithium soap base, a special oxidation 
inhibitor and a carefully selected oil. Thus it has 
great oxidation stability and shear resistance. It 
stays in bearings under steady operating tempera- 
tures up to 250° F.... has excellent low temper- 
ature torque, fine load carrying characteristics. 

You can use Texaco Marfak Multi-Purpose 2 
as a general purpose grease in trucks, buses—all 
types of automotive equipment for on- or off-road 
service. 
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Let a Texaco Lubrication Engineer help you 
simplify your lubrication, reduce your mainte- 
nance costs. Just call Se nearest of the more IN ALL 
than 2,000 Texaco Distributing Plants in the y 
48 States, or write: ) 4 STATES 
The Texas Company, 135 East 42nd Street, y} 
New York 17, N. Y. 


LUBRICATION IS A MAJOR FACTOR IN COST CONTROL 


(PARTS, INVENTORY, PRODUCTION, DOWNTIME, MAINTENANCE) 





Cost Problem ? 
... Call on MIDLAND! 


MIDLAND-ROSS CORPORATION MIDLAND 


OWOSSO DIVISION « OWOSSO, MICHIGAN 


\ BRAKES 
The Only Complete Line of Braking Equipment 
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STORIES TO WATCH FOR IN FLEE i NOVEMBER 1958 


Ow RIE R 


Rundown on Today— 





5 fast-reading pages 
on 5 vital subjects 


Plan ‘59: This formula 
for fleet modernization 
is your key to profits 
in tomorrow's market 


"59 Vehicles—The 
basepoint for your 
modernization plans 





Is a Rival Growing for the Teamsters? 
How Detroit Forces Fleet Modernization... 
Should You Wait to Plan Fleet Car Buying? 
Here’s a Way to Stop Gas Chiseling. 


Medical Modernization: Cost vs. Profit 


Plan °59—What It Means to You 


Manufacturers say the transportation industry will mod 
ernize in the coming year. ©4n your fleet keep up? 


Economic Report: How Modern Is Industry? 
Here’s the big problem that America—and its businessmen 

face today: How to hold its position with equipment 

that’s out-dated. The decisions being made now to up-date 

plants around the country will set your pace tomorrow. 


Building: Now’s the Time to Expand .... 
When did you last check your shop and terminal areas 
to see where there’s room for growth? Here are some good 
reasons for giving them a fresh look today 


Shop Equipment: Is Yours Up-to-Date? 
If you’ve let your shop fall behind the times, you're go 
ing to find you’re in an odd position—You're paying for 
equipment you don’t have, paying in wasted time 


Showcase: What’s New in Shop Equipment 
This rundown on picked new products for use in your shop 
will show you where you need help, what's available. 


Vehicles: Is Your Fleet Past its Prime? 
Age isn’t the only factor that can make vehicles “behind 
the times.” You'll want to know how new developments in 
equipment and in business can make you lose money 


What Makes the New GMC’s “Different” 
FWD Introduces °59 Snow-Plow Line 


Here’s I-H’s New Metro-Mite 


More new vehicles listed on the next page > 


Published by McGraw-Hill Publishing Co. Subscription rates for individuals in field of publication 
in the United States, possessions and Canada: $3 one year, $4 two years. Single copy 50¢ unless 


otherwise indicoted; all other countries, $15 o 


change of address: Write to Subscription Monager 
N. Y. Subscription orders must indicate company, 


payoble in advonce. For subscription and 
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from a recent issue of the magazine Please allow one month for change to become effective 
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Comte;nts .. couse ime ert 


Ford Has New Models for Most Fleet Jobs 
Boyertown Boosts Merchantvan Payloads 
Diamond T Cuts Weight Two Ways 

Dodge Announces New Line for °59 
Highway Trailer Cites Hi-Cube, Lo-Weight 
New Autocar’s Feature Axle Changes 


Kingham Offers New Cargo Van 


Chevy Ups MPG for Lights, GVW for Heavies 


Communications: Check Your Efficiency 


Color Awards: Winners for 1959 
Ilere are the results of rLeet OWNeR’S first Color Con- 


test for fleets. How do your vehicles compare? 


How Truckers Fight RR Volume Rates 


This month’s departments 


Story Behind the Story 
Labor Trends 

Detroit News 

Passenger Car Operation 
Reports in Brief 

Fleet Medicine 

Letters to the Editor 
Fleet Trends 

Automotive Showcase (New Products) 
Shop Kinks 

Coming Events 

Training Courses 

Your Personal Business 
New Bus Deliveries 
Fleet Stock Quotations 


Across the Editor's Desk 


Watch for these stories in up-coming issues: 
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How to get more from your business-reading time. It’s essential office: 871 N. Fronklin St., Chicege 10, Ill. 
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mn posizili ' you how to go about making | editorial, circulation and advertising 
yourself a faster, more accurate reader. You'll get more done in less time offices: 330 W. 42nd St., New York 36, 
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a clear picture of what fleets similar to yours are doing, 
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Tale of Two Steering Cams 


MM Constant ratio 22:22:22 . . . 22 to 1 ratio for cornering 
and 22 to 1 for straight-ahead driving . . . 5 turns of steering 
wheel from lock to lock. 


Variable ratio 12:20:12 . . . 12 to 1 ratio for cornering and 


20 to 1 for straight-ahead handling . . . 3 turns of wheel from 
lock to lock. 


.». Constant Ratio and Variable Ratio 


NOVEMBER 


1958 





P Yes, these two cams tell a Ross engineering story of alert 
steering response and greater maneuverability for vehicles of 
many different types: 


Passenger Cars Farm Machinery 
Trucks, Buses Industrial Equipment 


P The two vastly different cams also help dramatize the fact 
that Ross provides a gear for every steering need, power or 
manual, variable or constant ratio. Variable ratio steering 
was originated and developed by Ross. 


P Ross invites discussion of any steering problem. 


STEERING 


ROSS GEAR AND TOOL COMPANY, INC. + LAFAYETTE, INDIANA 


Gemmer Division + Detroit 





crank engines lightning fast— 


@ Sure, split-second starting—even in sub-zero weather 
@ Cranking power always available—even after months of idleness 
@ Safe: spark and explosion proof. Light in weight 


@ Low cost: saves battery, down-time and maintenance expense 


Here’s a proved cranking system that spins engines 
2 to 3 times faster—in torrid heat or freezing cold. 
It’s the American Bosch HYDROTOR — the hy- 
draulic cranking system that puts real muscle into 
engine cranking — eliminates battery and starter 
troubles, reduces down-time expense — saves you 
real money on maintenance and repairs. 

You’ll want to learn more about HYDROTOR—the 


HYDROTOR 


HYDRAULIC CRANKING SYSTEMS 


Da a 
ae 


aw = 
oe | 


revolutionary system that uses oil under high pressure 
to crank diesel or gasoline engines faster with greater 
power. You'll want the outstanding performance 
and dependability—the economy of HYDROTOR 
for your engines. Send today for free brochure 
H110-02-2 and the name of your nearest Hydrotor 
distributor. American Bosch Division, American 


Bosch Arma Corporation, Springfield, Mass. ia 


FLEET OWNER 





B.EGoodrich 


Truck owner gets 160,000 miles plus 
4 retreads from Traction Express tires! 


OGER SMITH’S trucks make the 
R 4,500-mile round-trip from Mason 
City, lowa to the west coast with loads 
of fresh and frozen meat and fruit. 
Trucks operate 24 hours a day, up and 
down mountains, across deserts. Mile- 
age and dependability are two things 
Smith needs in tires—two things he 
gets with B.F.Goodrich Traction 
Express tires 


“They give me over 160,000 miles of 


service—and I can still retread them 4 
times for a total of nearly 450,000 
miles,’’ Smith writes. ‘“Traction Express 
tires have completely eliminated bruise- 
blowouts!” 

One reason for this outstanding 
service is the B.F.Goodrich FLEX- 
RITE NYLON cord body. It with- 


stands double the impact of ordinary 
materials, resists heat blowouts and 
flex breaks. B. F.Goodrich FLEX-RITE 
NYLON outwears even the extra-thick 
Traction Express tread—can be re- 
treaded over and over! 

Now you get even more traction 
because of the new Safety Grip tread. 
Hundreds of extra skid-resisting, road- 
gripping edges give you positive pull- 
ing power in forward or reverse. Take 
a tip from fleet operators like Roger 
Smith. Switch to new B.F.Goodrich 
Traction Express Safety Grip tires. See 
your B.F.Goodrich dealer today. He's 
listed under Tires in the Yellow Pages 
of your phone book. B.F.Goodrich Tire 
Co . A Division of The B.F Goodrich Co., 
Akron 18, Ohio. 


B.EGoodrich truck tires 
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Specify B.F.Goodrich Tubeless or tube-type 
tires when ordering new trucks or trailers 


BFGoodrich < 





Safe delivery 
...on schedule! 


Icy roads won’t stop your trucks this winter...when 
they’re equipped with Narco ELston SANDERS. 

Flip a switch .. . and a stream of traction-giving 
grit drops in front of each drive wheel. Tires dig 
in, and your truck rolls on . . . right on schedule! 

Helps Prevent Accidents. With lightning-fast traction 
when needed, your Napco-equipped ‘‘must-go” 
vehicle climbs icy hills, crosses dangerous intersec- 
tions, and turns slippery curves . . . with that addi- 
tional safety margin that counts. 

Inexpensive. NAPCO ELSTON SANDERS actually cost 
less than the price and maintenance of chains... 
yet unlike chains, they are built to last a lifetime. 

This winter keep your trucks and buses moving 
on schedule with Narco ELSTON SANDERS. 


(Below) Napco Sanders could have kept this truck moving. 


Drawbar pull on glare ice 
(As reported by Notional Safety Council.) 


100% 
SANDERS 


In this test pulling power without 


Senders is token os 100% 


NAPCO ELSTON SANDERS 


Manufactured by Napco Industries, Inc., Minneapolis 11, Minnesota 
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November's Story Behind the Story: 


How It Developed 


YOu"LL FIND THE WINNERS OF FLEET OWNER’s color 
contest announced on page 101 of this issue, Actu- 
ally, it’s a happy coincidence that the winners of 
the first annual contest are announced in an issue 
devoted entirely to modernization. It was not 
planned this way. It just happened. But it’s good 
that it did because one of the first areas that most 
fleet owners should give a look to when they are 
considering modernization is the outside appear- 
ance and coloring of their vehicles. If there’s one 
spot where almost every fleet in the country could 
make immediate improvement, this is it. And one 
way of emphasizing the point, we felt, was to insti- 
tute a color contest. 


The first step in our planning .. . 


. was culminated in May, 1957, when we pub- 
lished the results of a study we made among recent 
customers of the Seven Santini Brothers (May, 
1957, pp 56-59). The study was made to try and 
prove that the outside appearance of your vehicles 
can make a difference in the number of new cus- 
tomers you pick up each year. The results proved 
the point. Almost 20% of the new customers of the 
Seven Brothers came to them because they noticed 
their vehicles on the streets and highways. 

This was an important piece of evidence. We 
followed it with a washing and painting study (Nov 
1957) which gave actual practices of fleets all over 
the U.S. Then, we decided to try and dramatize 
the problem. er 


The second step came... 


when we hired Howard Ketcham, nationally 
known color consultant. to assist us. Out of our 
association with Ketcham came two immediate re- 
sults: two authoritative stories on the use of color 
(Jan. and Feb. 1958) and the basic idea for the 
color contest. We announced that the contest was 
open in the January issue. So like fleets would 
compete, we broke the fleet field into 12 categories 
. with one first place winner for each group. 
Within a month entries started to come in and 
by the time the contest closed we had as many as 10 
entries in each of the 12 categories. When the time 
for the judging came, it was immediately apparent 
that many of the entries, while above average in 
use of color and design, were not up to top of stand- 
ards. So the judges decided to give prizes only in 
the groups where topnotch entries had been made. 
The sad thing about this situation is that it indi- 
cates the general poor use of color and design in 
the fleet field. We hope that the color contest will 
help change the situation. If you feel you've got a 
good entry, why not take a crack at the contest 
next year / 
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you can specify Leece-Neville 


Alternator-Generators as factory-installed 
special equipment on more than 


One of the most common sources of road failure has always been Brockway 
the electrical system— batteries, generators, regulators. Since 1946, Chevrolet 
thousands of truckers have discovered a simple way to virtually elimi- 
nate this type of failure. They installed Leece- Neville Alternator- 
Generator systems! Divco 


SPECIFY L-N ALTERNATOR-GENERATORS FACTORY-INSTALLED ON ANY OF THESE NEW TRUCKS 


Autocar 


Diamond T 


L-N Alternator-Generators outperform and outlast conventional Dodge 
DC generators in almost every type of service. (See advantages listed 
below.) Every leading truck manufacturer will install L-N Alternator- 
Generator systems at the factory as special equipment on new trucks. 


Ford 
F.W.D. 
G. M. C. 


International Harvester 
THE L-N ALTERNATOR-GENERATOR IS A COST-CUTTING WORKHORSE! 


Kenworth 


% Produces enough current with engine idling Mack 


to carry all electrical loads 
pai Marmon-Herrington 


* Ample low-speed output . . . safe high-speed 


output .. . long life Oshkosh 


L-N Standard i 

Alternator.Generator *% Permits full use of all accessories at all speeds Peterbilt 
recommended for 

slow-speed, stop-start, % Improves performance and cuts maintenance Reo 

sn-fown service. costs for entire electrical system Walter 


% Assures easy starting even in the most 
severe weather 


L-N Heavy-Duty 
Alternator-Generator ve ELE THE LEECE-NEVILLE COMPANY 
recommended for ob Cc TRIe CLEVELAND 3, OHIO 


heavy-duty and 4, DEPT. FF-1 


over-the-road service, 
0) Please send literature on L-N Alternator-Generator Systems. 


0) Have your salesman call on me 
Name 
Company 


Address 


7 
=) 
Since 19° City - State 
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Meets Specifications for Protection 
Against Today's Heavier Loads... Higher Road Speeds 


j t 
Multipurpose-tyPe gear ssa 
with greatest performance rang 


in automotive history! 


for all hypoid, spiral 
eduction axles! 


Recommended 
bevel, double r 





for all mechanical 


mended 
6 f cars, trucks, buses! 


transmissions O 


- mney 1v%0), Fi aie 
me LTA (Mobil 
Available—film on fleet safety, 


maintenance 


Call nearest Socony Mobil office CORRECT LUBRICATION 


SOCONY MOBIL OIL CO., INC., and Affiliates 


MAGNOLIA PETROLEUM CO., GENERAL PETROLEUM CORP Another reason you're Miles Ahead with Mobil 
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APACE WITH THE SPACE AGE! ———p.—_ 


The ALL-NEW DORSEY /SATELL/7E 


ALUMINUM VAN 





Weight: 8,950 Ibs. for 35-foot dry freight van, complete. Inside height 90” or 94”. Inside width 91”. 


For low weight, strength and economy the 


Satellite represents an important step forward in 
trailer design! Body construction is entirely of 
heat-treated alloy aluminum, and sides, top and 


front are solid-riveted into a fully-stressed Mono- 


coque structure. NEW DORSEY PICKUP PLATE spons the entire width of the 

trailer. It also turns up 4” at the outer edge forming a sturdy 

“Tailor our trailer” to suit your own require- steel reinforcement behind the outer aluminum extrusion. Easily- 
y 


bent protruding lip is also eliminated. The entire nose is “stressed 


ments and budget: a wide choice of options skin’ construction, adding to the strength of the trailer. 
enables you to have your Satellites built just 





the way you want them at a price that will 
DORSEY TRAILERS 


surprise you. Elba, Alabama 
Please RUSH literature on Satellite Series vans: 


Your Dorsey Distributor is a substan- Dry Freight — wn Refrigerator 
tial, independent businessman with a 
factory-trained staff to serve you. NAME 


COMPANY 


a -«éDORSEY TRAILERS 
EE) ELBA, ALABAMA 


a CITY & STATE 


ADDRESS 
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Now- 
“Color:Gocle¢]” 
Brake Blocks 
designed for BUSES 











You can step up brake mileage 25% or more 
with Johns-Manville 4-Star Brake Blocks 


ERE’S the brake block designed to give bus tion experts first studied the requirements of 
operators greatest safety and efficiency .. . popular type buses under all operating condi- 
plus the lowest brake cost per mile. It’s the J-M tions .. . then followed up with intensive product 
2300 Bus Block—coded with yellow-edge mark- research and development. The result: J-M 
ings for quick identification and foolproof re- 2300 Bus Block offers the lowest rate-of-wear 
placement. Rugged over-the-road experience has characteristics plus positive braking effective- 
proved that this block gives 25% to 50% longer ness under both severe and moderate operating 
wear under the most difficult operating conditions. temperatures. 

To develop this outstanding block, J-M fric- Take advantage of the free J-M Brake Advisory 
Service . . . the plan designed for fleet operators 
.. and let a J-M field engineer recommend how 
you may take full advantage of the J-M 2300 
Bus Block. He’s highly skilled in the matter of 
lowering maintenance costs and stepping up 
braking efficiency with heavy-duty J-M friction 
materials. Just write or call Johns-Manville Brake 
Advisory Service, Box 14, New York 16, N. Y. 

In Canada: Port Credit, Ontario. 


pL JOHNS-MANVILLE 


are Yellow-Edged 100 YEARS OF QUALITY PRODUCTS 
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Follow this line to lowe 
pe 
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VIA THE GOODYEAR FLEET BATTERY MAINTENANCE PLAN 


Good way to keep batteries from dying before their time is 
to do what so many big fleet operators are doing — adopt 
Goodyear’s Fleet Battery Maintenance Plan. It can mean 
big savings on battery replacements— without costing you 
a cent. 

That’s because the Plan checks a battery’s biggest enemy— 
improper voltage regulation. Here’s how it works. 


At each watering, batteries are load-tested with the 


Goodyear All-Purpose Tester (above) for state of charge— , 


and all findings are recorded on a Fleet Battery Record 
Card—one for each battery. 


U 


| 


Whenever findings depart significantly from the heavy 
green stripe on the Record Card, you know voltage is too 
high or too low and needs prompt adjustment. 


By spending less than two minutes a week per battery, you 
y Sp if I yy 
get longer battery life, longer electrical system service — 
and fewer road delays. 


And the savings continue to grow when you use this plan 
with Goodyear Heavy-Duty Truck and Bus or Diesel-type 
batteries. Mail the coupon for the whole story today. 


Goodyear, Battery Department, Akron 16, Ohio. 


6 ; =< 
= GOODFYEAR 


THE GREATEST NAME IN RUBBER 


on TV—every other Monday, 9.30 P.M., E.S.T. 


SEND FOR FREE 
MONEYSAVING 
BOOKLET NOW! 
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on 


THE GOODYEAR TIRE & RUBBER COMPANY 
Dept. W-7913, Akron 16, Ohio 


Please send me a copy of the Goodyear Fleet Battery Maintenance Manual. 


Pe ciicsininstionncnensite : 


Street Address....... 





Spice 


CLUTCHES 


For Automotive, 
Agricultural, and 
Industrial use 


UNITIZED ASSEMBLY .. . Spicer Clutches are delivered 
ready for hook-up to the pedal linkage, complete 
with bearing, bearing housing and guide. No further 
engineering or purchasing of additional parts is 
necessary. 


LIFETIME DURABILITY . . . Spicer design eliminates con- 
tact between the pressure springs and pressure plate 
— springs won’t take a set or lose their pressure 
due to heat. 


ANTI-FRICTION DESIGN . . . Reduced friction, due to CERAMIC 
knife-edge design of the fulcrum points, reduces 

pedal pressure ... provides chatter-free operation TYPE 
in both forward and reverse. FACING 


BUILT-IN PARALLELISM . . . Contact surfaces are per- 
manently and accurately parallel. This feature in- 
sures uniform pressure around the pressure plate — Latest type ceramic facings offer the follow- 


regardless of wear — and eliminates the possibility ing advantages for heavy-duty applications 
of cocking. ° es — . 
e high coefficient of friction « little or no 


OTHER SPICER FEATURES .. . insure smooth pick-up a ; dal eff ; d 
prevent bearing face wear... aid fast, easy ade « less pedal effort *« longer wear due 


adjustment. All parts are individually balanced. to high heat resistance. 


DANA CORPORATION «¢ Toledo 1, Ohio 


DANA PRODUCTS Serve Many Fields: 
AUTOMOTIVE: Transmissions, Universal Joints, Pro- RAILROAD: Transmissions, Universal Joints, 
ie@y.\ | as | A peller Shafts, Axles, Powr-Lok Differentials, Torque Propeller Shafts, Generator Drives, Rail Car 


Converters, Gear Boxes, Power Take-Offs, Power Drives, Pressed Steel Parts, Traction Motor 
Take-Off Joints, Clutches, Frames, Forgings, Stamp- Drives, Forgings, Stampings 


ings 
. AGRICULTURE: Universal Joints, Propeller 
INDUSTRIAL VEHICLES AND EQUIPMENT: Transmis Gain, Ralsa. Pontes talio-Gle. Fewer tehe 


- - 
sions, Universal Joints, Propeller Shafts, Axles, Gear ; : > 
Ss icer Boxes, Clutches, Forgings, Stampings Off Joints, Clutches, Forgings, Stampings 
AVIATION: Universal Joints, Propeller Shafts, Axles, MARINE: Universal Joints, Propeller Shofts, 
Geors, Forgings, Stampings Gear Boxes, Forgings, Stampings 
Many of these products manufactured in Canada by Hayes Steel Products Lid., Merritton, Ont 
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GOLD STANDARD OF VALUES 


No name in heavy hauling equip- 
ment merits more respect for 
reliable performance than Reo’s 
ugged line of trucks. Every Reo 
is paca to its specific job... 
custom built completely to it . 
and powered by the most ad- 
vanced high-efficiency engines 
available—gas, LP-Gas and Diesel. 
This power is coupled to power 
train components of proven per- 
formance, assuring speed and 
agility under full loads. To reduce 
chassis weight, Reo’s framework ts 
engineered to provide the ultimate 
in strength with the lowest possible 
weight. Additional allowable pay- 
load within legal limits is possible 
through Reo axle placement. For 
information on Reo’s tandem 
line, including special models 
for transit mix, dump work and 
oil field service, write for new 
model folder. REO DIVISION, 
The White Motor Company, 


Lansing, Michigan. 




















vailable nationally at Sears, 


: 


“ee 


Roebuck & Company retail stores 


LONG LASTING ...STAY NEAT 


Uniforms of 65° ‘Dacron’, 35° rayon resist wrinkles, hold sharp crease wearing after wearing ... are durable, economical. 


and 
looking uniforms of 65°; 
ter fiber and 35‘ 
d uniforms 
on and 


i look neat presenta- 


*polye rayon. 
have amazing 
wrinkle resistance 
risp and good looking even 
weather. 
build customer confidence, 
’ morale and pride in their 


in damp or rainy 


tered trademark for its polyester fibe u P 


t makes fibers, not the fabr 


jobs and company. The outstanding dura- 
bility of ‘‘Dacron”’ will also help cut re- 
placement costs. Modernize your uniform 
program. Ask your supplier about uni- 
forms of ‘‘Dacron’”’ and rayon. 

FE. A. Gallagher & Son f Philadelphia, air cargo 
handling specialist pecify of 65° 

The lasting 
and 


uniforms 


Dacron”, 35°% rayon for the 


r driver 
arive 


neatne keeps the men presentable 


] ne 
LOOKIN, 


efficient, right through the day. 


of uniform shown 


DAGSGRON 


"€6 u s.eat off 


for Better 
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HOW CAN YOU SWITCH 
TIRES SO FAST? 











HERE'S MY NUMBER ONE 

HELPER, AN AUSCO 10-TON 
SERVICE JACK — SEE HOW EASY 
IT IS TO MOVE INTO POSITION? 
a 

















This quick lift Now Ausco’s spring- 
lever brings the , balanced handle @ Roller-bearing front wheels, ball- 

saddle up to the load takes over for a fast, bearing caster rear wheels 
3 times faster; | —NeTN easy, high lift, even 


Ld on this big truck @ large malleable iron lifting saddle 
“a sapere . © Quick-lift foot lever 
& 


i a SS ) @ Spring-balanced detach- 
able handle 


@ Safety overload valve 
@ Extra-low shoulder 








Here’s my otherhelper... [|Z : @ Oilite bearings 
Ausco’s Dual Wheel Lift Dolly @ —~— on pivot pins 

really speeds up the job 

—.. and eliminates backache. (A? 
a 





@ Sturdy channel frame 








“/ ‘OOK AT THESE 
SUPERIOR 
AUSCO FEATURES! 





Ausco offers a complete 
line of rugged, safe, easy- 
to-use service jacks, 1%, 
1'%, 2, 4 and 10 tons 


AUTO SPECIALTIES MFG. CO., INC. P capacity. 
St. Joseph, Michigan 


| ( See your Ausco 
I | | tke jobber now! 


Other plants in Benton Harbor and Hartford, Mich. and Windsor, Ont., Can. 








NOVEMBER 1958 





FLEET | LABOR REPORT 
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ls Trucker Unionism Changing? 


MODERNIZATION—or change at least—may be com- 
ing to the powerful Teamster union whether James 
R. Hoffa likes it or not, Fact of the matter is that 
sure-footed Jimmy is beginning to feel shaky 
ground under his feet, His hand is being forced 
by rank-and-filers, the boys he’s always felt he 
could count on. This, plus his battles with the 
court-appointed monitors, has him jumping in a 
livelier manner than ever. Right now. what Hoffa 
needs most is time—time to take on his enemies 
one by one. Whether he gets it or not may well 
be the deciding factor in what becomes, not only 
of Hoffa himself, but of the whole Teamster union 
as well. 

Nobody at Teamster headquarters has pushed 
the panic button yet—-but leaders of the Interna- 
tional Brotherhood of Teamsters are shoring up 
their defenses. Some bulges are beginning to show 
within the union itself for the first time since 
Teamster president James R. Hoffa ran into trouble 
two years ago. Home base has always been Hoffa’s 
strongpoint. He has assumed, accurately, that at- 
tempts to oust him from oflice would meet with 
stiff resistance from the Teamster membership. 
Now, it isn’t safe. 


There have been protest spots within the giant 
union before this, but the first true test of a pos- 
sible rebellion in the future involves just over 200 
Teamsters, This has been enough, however, for 
leamster leaders to order key men such as West 
Coaster Clyde Crosby and Cannery Division chief 
Lew Harkins into the area to smooth things over. 
The hurry-up call came when employees of Con- 
solidated Freightways in Idaho and Utah formed 
an independent union—the General Truckers Asso- 
ciation of America, at Boise, Idaho. Although 
Teamster members, they acted to get out of the 
union via a National Labor Relations Board elec- 
tion. The appeal is presently up for consideration 
by the regional NLRB in Seattle. 


Teamster headquarters’ reaction was quick. 
As one official explained it, Crosby, Harkins and 
others went to the scene to “get it straightened out. 
to upset it. This isn’t good for the men.” The NLRB 
has the case and, barring effective persuasion by 
leamster leaders, it will become a test vote. If the 
225 employees affected vote against the Teamsters, 
the fires could begin to flare up throughout the 
Hoffa empire. But, the Hoffa forces are going slow. 
Although the Consolidated employees open them- 
selves up to labor charges of dual unionism by 


starting another union, headquarters does not plan 


any punishment—only persuasion. 


There are technical points to be ironed out by 
the NLRB before the case is decided: whether the 
petitioners for an election constitute a legal 30% 
of the employees; and whether, in fact, an inde- 
pendent union can take over from the Teamsters. 
Consolidated Freightways is part of one of the em- 
ployer associations that bargains en masse with 
the Western Conference of Teamsters. 

This is a strong sign of resistance to Hoffa, and 
one he doesn’t take lightly. It means more pressure 
on his part to take over the Teamster presidency 
with no strings attached. It's one reason for the 
hurry-up push for a new convention next February, 
where he could be re-elected president and, at the 
same time, shake off the court-appointed board of 
monitors that now oversees his stewardship. If 
there’s a fight coming up within the union, Jimmy 
wants to make sure there are no holds barred. 

All his efforts, however, must go through the 
slow route of the courtroom. He serves as president 
under a consent order providing for the monitors 
until his regime is judged to be free of corruption 
and questionable operation. The judges have to be, 
at least, convinced that a free election could be held 
before they will move. 


Hoffa isn't posing anymore. He's no longer at- 
tempting to convince the monitors of his good 
intentions and has appealed to Judge F. Dickinson 
Letts to allow the convention, on grounds that he 
has complied with the consent order. The Hoffa 
forces say they've followed the monitor clean-up 
directives in most cases and, furthermore, they have 
“never relinquished our autonomy” to the guar- 
dians appointed by the court. 

The monitors, led by Martin F. O'Donoghue, 
counter that Teamster leaders have violated the 
court order by failing to comply with ten of their 
21 orders—and they have asked Judge Letts to or- 
der Hoffa to obey them. 

The ten orders in question include some rough 
requirements for the Teamster chief to swallow. 
primarily penalties for such close Teamster asso- 
ciates as Owen Bert Brennan, Ray Cohen, and pos- 
sibly Teamster number two—Harold J. Gibbons 
(See FO, Oct °58, p 20). The monitors are even 
talking of following up evidence against Hoffa fur- 
nished by the Senate McClellan Investigating Com- 
mittee, starting point for all of Jimmy Hoffa’s 
present problems. 


Will there be more than one trucking union in 
the future? That’s the big question for fleet owners. 
And the answer could mean an entirely changed 
bargaining picture. 
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‘““Experience is an excellent teacher... 


about insulation, too!’’ 


says 
Mr. T. C. Brown 


Generai Manager—Clark Equipment Company 
BROWN TRAILER DIVISION 


Elgin, Wlineis 


“Our company is continually investigating 
and testing new materials which look as 
though they might improve the performance 
of our truck-trailers. So we were one of the 
first to test and use Ultralite—the first light- 
weight, low density glass fiber insulation, 


“Before we actually tried Ultralite, we had 
heard favorable reports about its effectiveness 
from several of our dealers who had done 
some experimental insulating of Brown equip- 
ment in the field. We conducted our own test 
program on Ultralite. We liked the product's 
unusual resilience and resistance to abuse be- 
cause we were interested in an insulation that 
would stay permanently in place. We also 
found that Ultralite in 16’-width rolls could 
be installed in standard Brown equipment 
quickly and easily. 


“Since 1949, we have insulated a number 
of our truck-trailers with Ultralite. To our 
knowledge, the product has worked satisfac- 


torily in all cases.” 


ULTRALITE was the first textile-type glass fiber insulation offered to the truck-trailer industry in 
flexible, resilient blankets. Its unique resilience and its unusual resistance to vibration and settling 
have made it the standard by which the industry judges other insulations. ULTRALITE’S perform- 
ance in over-the-road service is without parallel—a record worth investigating. If you build, modify, 
repair, or operate refrigerated trucks or trailers, write today for complete information on ULTRALITE, 


“the long haul insulation”. 


GUSTIN-BACON MANUFACTURING CO. 


246 W. 10th St., Kansas City, Mo 


Thermal and acoustical glass fiber insulations Pipe couplings and fitting: Molded gla fiber pipe insulation 
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“We save up to 50° 


with 


MOTOROLA 
2-WAY 


“It didn’t take long for us to discover that 2-way 
radio improves customer service as it reduces oper- 
ating costs. Our saving of $4.00 a day for each radio- 
equipped truck for our pick-up and delivery service 
is about three times the actual cost of the radio. 

“Our pick-up and delivery trucks get to each 
customer faster, and each truck works more profit- 
ably. We figure, at a nickel a minute, waiting costs 
money ... so now when a driver finds a shipper’s 
load not ready, or his loading dock tied up, he 
radios in and requests another assignment to fill 
the time. 

“The late afternoon rush is handled smoothly 
without adding trucks. There are no more jammed 
switchboards and few, if any, customers are turned 
away. When a call comes in, the dispatcher sends 
the driver who is right in the vicinity to make the 
pick-up. This saves a tremendous number of back- 
tracking miles.” 


Kebeil To Herrin 


President, 
Herrin Transportation Co. 
Houston, Texas 











More Efficiency means More Profit... 
yours with Motorola 2-Way Radio 


If your company can save only one-half as much 
as Herrin Toespestation—dite an hour—your 
Motorola 2-way radio will more than pay for it- 
self. Investigate the competitive edge that hun- 
dreds of truckers are gaining with 2-way radio. 
Contact Motorola—the complete communica- 
tions supplier—complete product line, engineer- 
ing service, installation and maintenance lease 
plans are available for every need. Write today. 


e "'T-Power” 2-way radio... 
features a completely transistor- 
ized power supply for both 
transmitter and receiver, reduc- 
ing maintenance and ‘‘down-? 
time” and providing improved ~~ 
performance at lower operating oe 
costs. Available with “PRIVATE- = 
LINE” facilities to provide free- 
dom from unwanted co-channel messages. 


e “Twin-V" 2-way radio... features interchange- 
able operation between 6 and 12 volt electrical 
systems without modification—no 6 or 12 volt 
changeover problems in mixed fleet operation. 
Also available with "PRIVATE-LINE” facilities. 











T-Power, Twin-V, and PRIVATE LINE are Trademarks of Motorola, Inc 








MOTOROLA 2-WAY RADIO 


Motorola Communications & Electronics, Inc., A Subsidiary of Motorola Inc., 4501 Augusta Bivd., Chicago 51, Illinois 
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FLEET-CHECK SYSTEM 


A service designed to cut costs in fleet operation 


Esso’s new Fleet-Check System can help you maintain a proper lubrication schedule that will pay off 
with lower maintenance costs. It provides for accurate cost control records and takes all the 
guesswork out of preventive maintenance. Regardless of the type and make of equipment you own, 
you can tell at a glance what needs to be lubricated, when, and with what type and 
rade of lubricant. There’s a Fleet-Check System for your fleet, whether it be 
trucks or buses. This package has everything you need — including 
lubrication charts, maintenance service folders, work order forms, driver 
report forms, fuel and lubricant consumption records 
An experienced Esso Representative will be glad to set up a Fleet-Check 
System in your shop — and offer other technical assistance 
Just contact your nearest Esso office, or write: Fleet Engineering Service, 
Esso Standard Oil Company, 15 West 5lst Street, New York 19, N. Y 
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How Detroit Makes You Modernize 


FEW SEGMENTS OF INDUSTRY have the opportunity 
and motive for modernizing as often as fleet opera- 
tors. In fact, constant modernization of rolling stock 
is a must if a fleet is to continue showing a profit 
and remain competitive. 

Certainly, much of this incentive to modernize is 
instigated in Detroit because the automotive indus- 
try is progressive and feels it must come out with 
something new each year. So there is, in a sense, a 
pattern of planned obsolescence which makes it 
mandatory for the fleet operator to modernize. But 
obsolescence is not the only reason smart operators 
up-date equipment. 


Replacement of vehicles can, and usually does, 
occur more frequently than most industrial equip- 
ment. You can generally write off a fleet investment 
in three to five years. In most industries deprecia- 
tion is over 10 or more years. Then too, the re-sale 
or even salvage value of vehicles is appreciably 
higher than specialized plant equipment. 


Substantial engine improvements are mace 
almost every year. Detroit is constantly developing 
better power plants, The net result is that fleet men 
find they are better off buying a new unit than 
overhauling an older, less efficient one. Improved 
fuel economies and lowered maintenance costs re- 
sult in less operating expense, another reason for 
modernizing. 

The constant aim of truck manufacturers is to 
develop units of lighter weights, capable of carry- 
ing greater payloads at lower costs, This is not 
modernization for its own sake. 

The “fringe benefits” of new-vehicle operation 
are well-known to FLEET OWNER readers. Such ad- 
vantages as driver comfort, employee and commu 
nity relations, and advertising values have often 
heen discussed. These are other points to remember 
when dec iding on modernizing today for tomor- 


row § operation, 


Detroit's future planning which almost makes 
modernization a must-—has its beginning in the 
automotive research laboratories. Things in the 
works now will be items to make modernization a 
must a few years from now. 

For instance, Paul ¢ Ackerman, engineering 
v.p. at Chrysler, says his company has made “very 
satisfactory progress” in gas turbine research since 
running its four-day New York-Los Angeles test 
run with a turbine-powered Plymouth, 

Although he’s not ready to say if or when the 
company will be in a position to market a turbine 
powered car. Ackerman did say this: “I can tell 


you that we are approaching the time when our 
experimental turbine cars will be superior to any 
piston engine we can foresee—in fuel economy, 
reliability and vibration-free operation. 

What Ackerman says indicates the military may 
be the first to use the turbine for vehicles. He points 
out three advantages: 


1. 80% fewer parts to store, and easier engine 
maintenance. 
2. All-weather reliability with no anti-freeze. 


3. 50% less weight than current piston engines 
with equal performance characteristics. 


Do you make or lose money from the way your 
drivers handle the vehicles? Most fleet men know 
that driving habits can raise or lower fuel costs. 
Now the exact extent of the costs—or benefits 
has been determined by John M. Davidson, profes- 
sional engineer, writing for a Ford Motor Corp. 
publication, 

Based on tests run with 1958, 6-cylinder pickup 
trucks, Davidson comes up with these findings, 
called Gasoline Mileage Profile Summary: 


GASOLINE MILEAGE PROFILE SUMMARY 

MPG above or 

Driving operation MPG below normal 

30 mph—no stops 20.95 + 2.35 

40 mph—no stops 19.75 + 1.15 

Author's normal 18.60 

50 mph—no stops 17.50 1.10 

2nd gear—25 mph 16.95 

60 mph—no stops 13.35 

30 mph max.—5 stops/mi 12.65 

Low gear—I5 mph 10.60 

35 mph max.—l0 stops/mi 6.30 


To establish his “normal” fuel mileage, the 
author drove both pickups over a 20-mi run on a 
moderately hilly state highway, stopping only for 
traffic lights and traffic conditions, at an average 


speed of 35 mph. In addition to compiling the 


summary, Davidson learned that: 
|. Driving in first gear at 15 mph uses twice the 
fuel used in high gear at 30 mph. 

: u } 


2. At 25 mph in second gear, fuel use is 4 mpg less 
than driving in high at 30 mph. 


}. Idling an engine for three minutes is equal to 
driving a half mile at 30 mph. 


|. Boosting road speed from 30 to 40 mph loses 
about one mile per gallon of fuel 


5. Raising speed from 30 to 60 mph cost 7.5 mpg. 
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)<webeuns bets 


The SAFEST Wheel on your tractor 
with the patented 0379 Lock 


It can’t lock-out your trailer 


Notice the location of the trigger mechanism on _ the 
Fontaine Fifth Wheel. That’s the secret of safety! 

The trigger is at the bottom of the locking construction. 
Only if the kingpin is in proper position and fully down, 
can the trigger be activated, locking the wheel. It is impos- 
sible for the wheel to lock unless the kingpin is properly 
positioned, thus assuring you that when it does lock, it’s 
locked in. 

Compare other Fifth Wheels. Notice the construction 
of their locking mechanism. In some a kingpin can come 
in high, trigger and lock the wheel, and yet not be locked 
in. The rig can pull off without the driver noticing that 
the trailer is actually riding on top of the jaw, not locked 
in it. This frequently is the cause for dropping a trailer. 


KINGPIN 


A second safety indication is the visual check... which 
allows you to see that the wheel is safely locked. If the lever is locked 
behind the safety latch, then you know that the trailer is safely locked. 

Remember . . . that tremendous load behind you is secured only by 
a kingpin. If that Pin is not locked into the Fifth Wheel, it’s like a 
loaded gun behind you. It pays to be connected with Fontaine Fifth 
Wheels. 

Fontaine ““‘NO-SLACK” Fifth Wheels ar ld nationally through all 


major truck manufacturers and truck dealers 


Fontaine Truck Equipment Co., Inc. 


1232 North 37th Place Birmingham 1, Alabama 
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Look for this nearby 
Goodyear dealer sign 
for better tire valves 


better tire core 





Hi-Miler —T.M. The Goodyear Tire & Rubber Company, Akron, Ohio 


Buy and Specify Tubeless or Tube-Type 
GC GOO DFY EAR 


474, 


MORE TONS ARE HAULED ON 
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flowers when all but 
the plows were down! 


We get best traction and triple original tread 
mileage with new HI-MILER CROSS-RIB” 


How Tony Alvarez, Fort Myers, Fia., 
licked perishable cargo problems 
while cutting tire-cost-per-mile: 


“If you want to lie awake nights, try hauling 
flowers in winter! 


“It’s 1,500 miles and more from Florida to New 
York, Buffalo, Toronto, Detroit or Minneapolis— 
and you’re risking 6- to 7-thousand dollars with 
every load. 


“Our 12 reefer-sleepers shuttle on tight schedules 
between tropic heat and sub-zero blizzards,” con- 
tinues Fleet Owner Tony Alvarez, “and a truck 
down or badly delayed can ruin an entire shipment 
of valuable flowers. 


“So we’ve always needed the most dependable 
tires and we’ve got them—Goodyear’s new 
HI-MILER Cross-R1IB! What tires! 


“Our first set—all on drive-wheels—has gone 
170,000 miles to date and there’s plenty of miles 
of nonskid depth still on them! 

“That’s practically TRIPLING original mileage 
on our operation—and all our Cross-Ribs are 
setting new tread-mileage standards. 

“And not one Cross-Rib road delay or failure! 


“We get through, too, where others don’t—like in 
the Buffalo area blizzard last winter. It was 12° 
below — snow banked so high our drivers could 
touch it from their cabs—but we didn’t lose a 
single load—or miss a single delivery! 

“You can bet we’re going Cross-Rib, whole-hog— 
and specifying Cross-Rib on all new power units!” 
For more HI-MILER CROSS-RIB true case his- 
tories, contact your Goodyear dealer—or Goodyear, 
Truck Tire Dept., Akron 16, Ohio. 





USUAL HI-MILER 
TRUCK TIRE CRrROSS- 
TREAD DEPTH RIB 


60% THICKER 


NONSKID TREAD than 
conventional highway 
truck tires. 





HI-MILER CROSS-RIB 
EXTRA RUBBER plus TRIPLE-TOUGH 


See 
NYLON CORD 


TEMPERED LIKE STEEL! 
Like steel, tire cord must be 
tempered to be tough. 
Goodyear's exclusive 3-T 
process, involving Tension, 
Temperature and Time, 
triple-tempers cord to make 
it TRIPLE-TOUGH —to give 
you longest tire life, lowest 
cost-per-mile! 








Watch ‘‘Goodyear Theater’’ on TV-every other Monday evenin 


TRUCK TIRES 


GOODYEAR TRUCK TIRES THAN ON ANY OTHER KIND 
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SISO 


Should You Buy Fleet Cars Now? 


No, because you'll want to know where prices will finally be set, to learn what the 


public is going to accept. Here are the facts that will determine your resale val- 


ues. These dollar-saving tips will show you how to up-date your fleet. 


MODERNIZATION of passenger car fleets is not new 


to fleet men who know how to buy and sell for 
the greatest profit. But here’s a word of advice 


about today’s modernization. This year, more than 
ever, it appears that the safest bet is to wait a 


month or two after model introduction to see 


which way sales seem to be swinging. Then plunge 
headlong into the purchase of a new fleet of one 
make or the other. 


Next year should be one of decision for fleet 
purchasers. The drastic restyling of Chevrolet and 
the relative hold-to-line approach of Plymouth. 


Oo 
ip 


Ford, Rambler and Studebaker confront the buyer 
with a big problem. 

If Chevrolet proves to be the big hit some De- 
troit circles think it is, then this means that a 
year or two hence, this will be the car with the 
healthiest recovery value, Conversely, buyers of 
other so-called low price models could find them- 
selves with “dogs” on their hands, 

Despite its drastic restyling along futuristic lines, 
there is some sentiment in Detroit (even among 
some Chevrolet higher sales echelon) that maybe 
1959 styling was too drastic and might not click 
with the public. This opinion appears to be in the 
minority, but it’s there. 


A fairly drastic redesign of Plymouth, Chryslers 
bread and butter winner, will undoubtedly be forth- 
coming for 1960, This, of course, could have an 
effect on the resale value a year or two from now 
on °59 models—depending on public acceptance 
of the new styling concept 

One thing, however, seems certain: the auto 
industry as a whole feels 1959 will be a_ better 
car sales year than °58. This would indicate an 
improvement in fleet car buying as well as general 


public sales, 


A price pattern is now established which should 
be considered in fleet purchases. Lower price lines 
are going to cost from 5% to 6° more than in 
3, while the medium price boosts average out 
about 2.5°7. This brings the extremes of the lower 
and medium priced cars even closer together. 
With the upgrading of fleet cars, it is possible 
that more medium-price cars will be in fleets, 
Buick—the first to introduce its °59 models 
reports 55.000 dealer orders for new cars the 


first week. That's four times the first week's fig- 
ures in °58, and the “highest in many years.” 

There is some talk about revival of six-cylinder 
models in the medium price field, with Edsel al- 
ready having taken that step. At the MEL Divi- 
sion of Ford, it is admitted they hope to get some 
fleet business with this move. 

If they get this business, and if the nominal 
increase in medium car price tags proves suc- 
cessful, then look for a resurge of sales in the 
medium price cless. In short, this could mean 
that 1958 Impala, Belvedere and Fairlane 500 
models, would compete in the low bracket of the 
medium price class. 

Currently the only other make in the medium 
price field with a six is Dodge. So _ this could 
prove an advantage. The others would have to 
dig back and pull out a six from one of their 
other family engineering closets. 


Car of the future is the pet topic around Detroit 
but also a topic veiled in greatest secrecy. Some 
engineers, however, are willing to discuss the 
subject in generalities, if not specifics. Briefly. 
what they see ahead stacks up this way: 

e Cars will continue to get longer, but not much, 
e They probably will get still lower, but again 
not much since they seem to have about reached 
the point beyond which a man can’t get into a 
modern car—if he isn’t in perfect physical shape. 
e Not much change in width is expected, consid- 
ering the maximums now in production. 

e Cars will be much lighter due to use of lighter 
materials and _ plastics. 

e Engines probably will be more powerful but 
much more economical, too. 

e Don’t look for any radical change in type of 
fuels needed—that is, don’t expect fuel pellets, 
atomic power and the like. 

e More automatic controls, warning devices will 
be added, with the emphasis placed heavily on 
electronic controls. 

e Expect a low horsepower auxiliary engine (like 
the aluminum 10-hp one in GM’s Firebird III ex- 
perimental car) as an answer to the ever-growing 
load placed on automobile engines to operate power 


accessories, 
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Meet a 
beautiful 
new fleet car 


built to 


save yOu money... P LYMOUTH 59 


VEW MODELS ...now 29 gorgeous new Plymouths to performance, Fury V-800 (two-time Mobilgas Economy Run 
pick from in 3 smart lines, Everything from flattering Champ) or PowerFlow 6 for peak economy. 


VEW COMFORT ... famous Torsion-Aire Ride at no extra 
NEW ECONOMY ...new 3-stage carburetor and Fuel- cost. Or optional new Constant Level Torsion-Aire to keep 
Saver Choke, new economy and durability features vour cars always level under stress loads. 

throughout to keep you comfortably “under budget.” 


Sport Fury models to money-saving Savoys. 


VEW FEATURES... new Instant Gas Heater delivers warm 
NEW LUXURY... stunning new styling inside and out air in just 30 seconds. New Swivel Seats boost driver mo- 
to reflect your company’s good taste. Wins compliments 


! 


; rale, impress customers. New Mirror-Matic rear-view mirror 
today, trade-in dollars tomorrow! 


automatically dims headlight glare from following cars. All 
NEW POWER... New Golden Commando 395 for peak new, exciting Plymouth options ready for you! 








The fleet's in—see your Plymouth dealer today! 
Get the comple te story on the car that’s today’s 
best fleet buy ...tomorrow’s best fleet trade... 
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NEW CHEVROLET 


» New Might. ..New Models! 


Task-Force 59 brings you more to work 
and save with in every weight class— more 
models, thriftier engines, stronger cabs and 
frames, safer brakes, tougher axles and 
transmissions! Here’s the longest, strongest 
line of Chevrolet trucks ever built, the best 
yet of the best sellers! 


Good news in the light-duty class! Chevy’s longer, 
stronger ’59 line gives you a dozen big pickups to 
choose from... new 4-wheel drive models, newly 
fashioned panels, Step-Vans, and Sedan Deliver- 
ies! Scores of innovations include new hard-pulling 
Positraction rear axle, new bigger brakes, new 
stronger cabs, new broad-shouldered styling 
refinements! 


Bright new middleweight and heavyweight might! 
New Series 50H and 60H models with heavy- 
duty components give G.V.W.’s up to 21,000 Ibs. 

. . while new Low Cab Forward trucks in Series 
50 and 70 make pulling maximum-length trailers 
easier and more economical than it’s ever been 
before! There are new 5-speed transmissions for 
extra pulling power; here, too, are huskier, 
longer lasting clutches; 15,000-lb. rear axle with 
new durability features—and mammoth 16,000- 
and 18,000-lb. rear axles. 


New thriftier 6’s, all-new V8 power! Chevy’s best 
selling 6’s are set to pinch pennies like never 
before with new camshaft design, new valve 
train durability . . . horsepower and torque to 
spare! Six big V8’s match short-stroke power to 
your job; they’re even tougher built and more 
reliable for 59, with high horsepower ratings 
that range from 160 to 230. And an all-new V8— 
the 185-h.p. Workmaster Special * is available in 
Series 70 and 80 models. 


See the bright new trucks of Task-Force 59 at 
your Chevrolet dealer’s now! . . . Chevrolet 
Division of General Motors, Detroit 2, Michigan. 





*Optional at extra cost. 
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TRUCKS FOR S39! 


New Money-Saving Power! 











CHEVROLET TASK-FORCE 59 TRUCKS 
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FLEET | BRIEF REPORTS 


DWwww@sm 


Can You Stop Gas ‘Chiseling?’ 


Yes, says this new company. It’s putting out a directory of honest truck stops . . . 
And here’s news about a bus fleet that’s setting new safety records, a profit-shar- 
ing plan that fits even the smallest company, and a “co-op” safety effort. 


DRIVER-SERVICE STATION “CHISELING” should be- 
come rarer as operators get their hands on a new 
directory offered by National Truckers Service, in 
Newport News, Va. Object of the guide is to check 
out truck stops, making sure they don’t cooperate 
with drivers who sign bills for more fuel, services 
or parts than they receive and split the difference 
with the supplier. So far, the new directory is lim- 
ited to only a few hundred service stations, mostly 
in the South, but National Truckers Service plans 
to expand its coverage. Stations listed must agree 
to extend full services to carriers covered by Na- 
tional Truckers Service. 


Two million consecutive man-hours without an 
accident were recently chalked up by St. Louis Pub- 
lic Service’s North Broadway division, The em- 
ployees received an award from the American 
Transit Assn. for this three-year record. 


Profit-sharing retirement plans are now practi- 
cal for even the smallest companies, according to 
Putnam Funds Distributors, Inc., a Boston invest- 
ment firm. The new Putnam Program was worked 
out with R. P, Burroughs Co., one of the top pension 
and profit-sharing consulting and operating firms. 
The idea is to take all the headaches out of setting 
up and administering such plans. Companies that 
want to go into profit-sharing sign an agreement 
with local investment dealers and furnish necessary 
information. The Burroughs people design the plan, 
working out details with company management. Bur- 
roughs then takes over the administration, handling 
all necessary calculations. The money put in by the 
company and employers are invested by Putnam. 


Reduced accidents, and lower insurance rates as 
a result, are the major aims of a recent Ohio 
trucker move. The Cleveland Draymen Association 
and the Northern Ohio Motor Truck Association 
are combining efforts to arrange for full time safety 
inspectors who will submit written reports to man- 


agement with the hope that rates will go even 
lower than the $2.23 basic rate of last July 1. 


Higher bus and subway rates are due for New 
York City if the city’s present self-sustaining transit 
fare system is continued, according to Theodore W. 
Kheel, impartial chairman of New York’s Transit 
Industry. The chairman also predicted that many 
business establishments would be forced out of busi- 
ness due to the increased congestion if quick and 
forceful action is not taken soon. 


Four-cylinder truck engines are currently under- 
going tests at several truck companies. According 
to reports, a Hercules V-4 air-cooled model is pres- 
ently getting a close look. Small engines are nothing 
new, of course. Continental has long marketed a 4- 
cylinder and an Austin 4 is being imported by In- 
ternational Harvester for its Metro Mite. American 
Motors is due to build a V-4 aluminum engine on 
government contract in Detroit late next year. 

Detroit Diesel is also reported as well along in its 
research and development of a V-4 diesel—thought 
to be primarily for marine use, but with possible 
application in city delivery work. Some observers 
feel the 4-cylinder engine will stage a comeback in 
city delivery type vehicles. One interesting side- 
light: Tests are being run by one motor company 
on a 3-cylinder in-line diesel for trucks. Results? 
No word as yet. 


Diesels will soon be available on Ford F-600 
trucks. The British-made engines will be sold as 
an option on a factory-installed basis. The F-340 
six-cylinder unit is manufactured by F. Perkins, 
Ltd, and will be made available at all Ford sales 
and assembly plants outside the U. S. American 
buyers will be able to place special orders for the 
new powerplant. The F-600 models have GVW 
ratings of up to 19,500 lb. The diesel is rated 
at 110 hp at 2850 rpm, has a maximum torque of 
240 lb/ft at 1700 rpm. 
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I’ drive. ..1%" bolt capacity 


15 POUNDS LIGHTER 25° 


SMALLER 


A HUSKY WITH BUILT-IN HUSTLE! 


NOVEMBER 
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The compact CP Little Giant Air-Wrench is actu- 
ally 13 to 15 pounds lighter than any other tool of 
the same power rating — and it’s 25% shorter! Yet 
it handles rough Budd wheel and spring U-bolt jobs 
with ease! VARI-TORK Power Converter sets the 
power to the job. Attachable Angle Head gets into 
tight spots and takes on “ratchet wrench” work. 

Patented snap ring socket retainer means a solid 
drive shank for extra strength . . . no pins to lose 
. . . faster socket changes. 

One-piece housing is built to take a beating. 


CALL YOUR JOBBER OR MAIL THIS COUPON TODAY 

Chicago Pneumatic Tool Company, Dept. A-99 

8 East 44th Street, New York 17, N. Y. 

() Please arrange FREE DEMONSTRATION. No obli- 
gation. 

C) Please send FREE Little Giant Literature. 

Nome 

Company. 


Address 








You get finer heavy-duty performance with 


Fm copper alloy bearings! 


Years of research created the copper-lead 
powder which builds long, trouble-free mile- 
age into these heavy-duty bearings. We 
start with a low-carbon steel back for work- 
ability, bonding and strength. We add the 
pure copper-lead lining of sintered metal 
powder for heavy duty. Then comes the 


brass barrier adding stability to the bearing 


lining material. It is followed by a lead-tin 
overplate for smooth “‘break in’’, and finally, 
a pure tin flash plating for corrosion resist- 
ance. All together they mean uniformly 
high quality road performance in fleet opera- 
tion—and you can get Fm copper alloy 
bearings fast from your Federal-Mogul 
Jobber! 


LIL he 
i“ ee tpiy 


Wine sen 7, 
FEDERAL-mocut 


1085 CP -20 


MOLI TT: 
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2 Bower exclusives give you 2 big advantages 


Two exclusive design features assure better perform- 
ance and longer life with Bower tapered roller bearings. 
Spher-O-Honed—no run-in 
ground to operating contour that other bearings must 
acquire through run-in. This means they hold adjustment, 
give smoother performance over a longer life. 


. . » Roller heads are 


Higher Flange Design cuts wear . . . provides large, 
two-zone contact for roller heads. This exclusive design 
reduces pressure on individual rollers, improves roller 


roller bearings 
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alignment, cuts down wear and resultant end-play. 
Oil groove is larger, affording positive and constant 
lubrication of the roller heads, reducing heat and wear. 
Again this means longer life. 


Bower roller bearings are widely used as original equip- 
ment. You'll profit by using them when replacements 
become necessary ...in more hours on the road, fewer 
in the shop. You can get Bower roller bearings from 
bearing distributors. 


FEDERAL-MOGUL SERVICE 


DIVISION OF FEDERAL - MOGUL BOWER BEARINGS, INC 


~sus 





FLEET | MEDICAL REPORT 


Modernize for Employee Health 


MopeRNIZATION of transit and transport operations 
is essential to the industry’s growth and success. 
But the success or failure of an individual com- 
pany will continue to depend on the employees who 
make it up. Consider employee relations when you 
modernize. \ good place to begin is with a medical 
department. 

We have shown that a medical department can 
be an important factor in reducing accidents and 
compensation costs, as well as reducing absentee- 
ism. If you want to keep employees, you must rival 
the big companies in what you offer workers. You 
can have a small medical department and make it 
a better one, if you plan carefully. 


it need not be expensive. Many small companies 
do not have a medical clinic because management 
feels it would be too expensive to build and main- 
tain. Another excuse given is that there is not 
enough room for one. Both of these reasons should 
be re-examined, 

The physical layout, number of personnel, and 
services rendered will, of course, depend on type 
ind size operation you have. It is possible however. 
to have a well-organized, useful medical depart- 
ment in a space no larger than 10 x 12 ft—at an 
entire initial cost of no more than $1500. A dis- 
pensary of this type would only require the services 
of a full-time nurse and a part-time industrial 


physician. 


Here's what you'll need for a small department 
like this. The area selected should be painted (a 
light color is best), properly lighted and ventilated, 
and the floor covered with linoleum or the like. 
lhe following equipment is suggested: desk, several 
chairs, file, lypewruler, water cooler, refrigerator, 
medical instruments and cabinet, examination table, 
dressing cabinet, floor lamp, infra red lamp, waste 
receptacle, glass jars, basins, white enamel pitcher, 
scale, sterilizer, sink and water supplies, and of 
course, an adequate supply of medications. 

lt would be better if enough space were avail- 
able to have a small waiting room and a private 
consultation-examining room with a_ lavatory. 
Larger medical departments can be developed in 
proportion to the number of employees. Fleet men 
interested in detailed planning should see the 
January, February and March issues of !/ndustrial 
Vedicine and Surgery for this year. 

lt is usually best to have a full-time nurse or 
nurses, and a part-time physician. A_ secretary, 
Harold Brandaleone, M.D., vLeetT owner's medical con 


ultant is medical director of the United Parcel Service, 
Vew York 


clerk or first-aid worker may also be required, 
depending on the need, 


How to plan your dispensary. To develop the 
most efficient physical layout, there are several 
points you should keep in mind: 

|. The number of people to be served, 

2. The number of shifts and the number of em- 
ployees working each shift, 

3. The scope and the type of medical service to be 
rendered, 

1. The character of the work done, and 

5. Exactly what management wants, 

The medical layout should be such that it would 
gain the respect and confidence of every employee. 
It should maintain individual privacy. And _ it 
should make use of modern techniques in treat- 


ment and diagnostic procedure. 
The medical department should be located as 
near as possible to the workers served and should 


usually be found convenient to safety and per- 
sonnel departments. Try to have entrances to the 
shop and to the outside. 

Arrange your new medical center in such a 
fashion that there will not be congestion in any 
one area. Whereas a free flow of people in and out 
is desirable, it is important that no one be able 
to see what is going on in the treatment room. Of 
course, the department should be kept completely 
clean and neat, also. 

Companies which already have a medical center, 
should consider the addition of certain equipment 
to increase the scope and efficiency of the dispen- 
sary. An electrocardiograph, a fluoroscope or X-ray, 
for example, could be added and be a tremendous 
aid in driver examinations and executive check- 
ups. Consider increasing the number of nurses, 
secretaries and the actual amount of medical care 
that can be performed. It will pay big dividends 
in improved employee-relations, 


A list of basic supplies required for a first aid 
cabinet in a small operation will help you get your 
medical department started. Be certain you include 
the following: adhesive and bandages, aspirin, an 
antisceptic (merthiolate or metaphen), bicarbonate 
of soda, boric acid, a tourniquet, castor oil, cotton 
and swabs, ointment for burns, paper tissue, scis- 
sors, soft soap, sterile pads, eye dropper, tweezers, 
wooden splints and tongue depressors. 

Your nurse and physician can help you complete 
the list to best suit your particular type of opera- 
tion. It’s important, to have what’s needed before 
an emergency. 
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00 MILES WITHOUT ENGINE OVE 
a * % oy ea .e ; ¥ e , 
7 wu { be Ye A f nu BAVTERA ES we 


Joint motor oil development by Cities Service 
and Ward Baking Company achieves fantastic results 





In New York City, the toughest bread-route opera- Special Viscosimeter tests 
tion in the world, trucks that operate 10 hours a oil for changes in viscosity, 
day and rarely shift out of low gear are getting indicates the oil’s stability. 
well over 100,000 miles before overhaul! And of Tests have shown remark- 
all the 1947 and 1948 trucks in Ward’s 400-vehicle able stability of Cities 
Bronx fleet, 75% have never had an engine over- Service WXA Motor Oil, 


' 


haul and don’t need any! developed jointly by Cities 
Key to this amazing performance is Cities Service and Ward engineers. 


Service WXA Motor Oil, a joint development by 





Cities Service and Ward Baking engineers. 
Exhaustively tested since 1948 and demonstrated 
superior by Ward’s own fleet of over 3000 vehicles, 
Cities Service WXA Motor Oil proves ideal for 
their fleet operation, in which equipment operates 


under tough stop-and-go conditions. For the com- 








ses 8838 8 








plete story, write to: Cities Service Oil Company, 
AVERAGE PERCENT OF 


Sixty Wall Tower, New York 5, N.Y., attention a PETROLEUM INSOLUBLES PER TEST 
National Sales Dept. P | , , 


Decline in Average Percent of Insolubles for entire Ward 
saking Company Fleet is illustrated by chart. This decline 
began with the use of Cities Service WXA Motor Oil, has 
continued ever since. 
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PRESENTING « NEW ano MODERN 


CONCEPT IN VAN AND TRAILER WASHING TECHNIQUE 


1. AUTOMATIC FRONT END WASHING 


< 





2. AUTOMATIC SIDE WASHING 





3. AUTOMATIC REAR END WASHING 


< 





MANUFACTURED EXCLUSIVELY BY 


ROSS AND WHITE COMPANY 


CHICAGO DAILY NEWS BUILDING, CHICAGO 6, ILLINOIS 
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THE N\ HIGHWAY all-aluminum 


SUPER-ECONOVAN 


—_—_ 


higher! 


” IDE! 
7” eet Full 9 


_ O : ini 


AY 
~*~ 


2 Y 
@ ’ ‘ extruded aluminum 
+. cap rail and roof 
& : ie bows, plus special 


watertight seals! Trou 


4°’ INSIDE! ble-free! Eliminates 
! tree-rub damage and 
costly maintenance. 


FULL 9 


Highway’s completely new maximum-cubage SUPER-ECONO- new 

VAN is the finest dry freight trailer ever built. You can load extruded aluminum 
to the skin because the inside is smooth and clean —no sharp stakes, 16” on center 
edges. Unrestricted selection of optional liners available if tm eet no 
added interior protection is wanted. Aluminum panels are ere double-lepped end 
stress-riveted to over-size extruded aluminum stakes 16” on | ! stress-riveted 
center. If you want maximum cubage PLUS the ultimate in SMOOTH INSIDE! 
strength and light weight . . . here’s your trailer! 





new 
HIGHWAY TRAILER COMPANY extruded aluminum 


Headquarters: Edgerton, Wisconsin rub rail and tee-chan 


Manufacturers of: Commercial Trailers ¢ Trailerized Tanks nel shape cross beer 
and Dry-Bulk Haulers © Cargo Containers — Land, Sea and ers for added floor 
Air © Public Utility Bodies ¢ Earth-Boring Machines ¢ support and maximum 
Pole and Cable Reel Trailers «¢ Winches ° strength 
Power Take-offs © Service Accessories 
SALES AND SERVICE IN PRINCIPAL CITIES 
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ROTARY COMPRESSOR 


provides ample air at all times 





for safe operation of brakes 


You are assured of a continuous, dependable source of 
air for the operation of truck and bus brakes and other 
air powered devices with high volume, efficient Wagner 
Rotary Air Compressors. 


With either 9 or 12 ¢.f.m. Wagner Rotary Air Compressors 
you gain these additional performance features: 


LONG COMPRESSOR LIFE—All rotating parts are turned by the 
shaft, suspended on two bearing surfaces. This results in less 
friction—adds to compressor life 


FAST RECOVERY OF PRESSURE—Rotary compression forces all 
air from the compression chambers. Such high volumetric efh- 
ciency means rapid air pressure recovery at all compressor speeds. 


LOW TEMPERATURE AIR DELIVERY—Oil is separated and 
cooled before air is discharged from the compressor. This pre- 
vents carbon formation—reduces fire hazard—permits use of 
flexible air hose in discharge line 

GET ALL THE FACTS on the Rotary Air Compressor and details 
SMOOTH, QUIET OPERATION—Thousands of small overlap- on complete Wagner Air Brake Systems. Write for your copy 
ping air compression impulses per minute maintain a uniform of Catalog KU-201. And, remember, when ordering new 
load and assure smooth, quiet operation with long belt life. equipment, be sure to specify Wagner Air Brakes. 


_— 





Wagner Electric @rporation 


64860 PLYMOUTH AVENUE, ST. LOUIS 14, MO., U.S.A. 


LOCKHEED BRAKE PARTS, FLUID, EXCHANGE SHOES and LINING © AIR HORNS + AIR BRAKES © TACHOGRAPHS © ELECTRIC MOTORS © TRANSFORMERS + INDUSTRIAL BRAKES 
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Safety Slogans 


Jim Miller, 
Shepherd 
Machinery Co.'s 


7 i! = >. 
= General Service 
Manager, 


SHEPHERD MACHINERY SAYS: 22%" 


country’s 
largest and 


“With our Clayton Dynamometer = x23, 2e" 


ment repair 








Dear Sir: 

We have learned that you were in- 
terested in safety stories and pro- 
grams related thereto. One of our 
clients, a safety device company, is 


also obviously interested in this sub- 
ject. At present, we are considering 
the creation of reflective type signs 
(on a small scale) carrying a safety 
slogan, for use on the back of trucks. 
We wonder what your reaction is to 
this type of device, and also if you 
have knowledge of any safety slogans 
which are currently being put to gen- 
eral use. 

JOSEPH V, CLAWGES 
ATLANTIC INDUSTRIAL PUBLICATIONS, 
INC, 
OAKLYN, NEW JERSEY 


@ We have no information on fleet's 
opinions towards using safety slogans 
on their vehicles. A fleet safety direc- 
tor would be the man making the de- 
cision on whether to use a decal of 
this type or not. And since there is no 
information on the effectiveness of the 
device, we feel that it would be a mat- 
ter of his personal preference. Mr. 
Clawges can obtain all the current 
safety slogans by writing to the Na- 
tional Safety Council in Washington. 
He also might be interested in the 16- 
page special report in our September 


issue on the subject of safety. 


Bus Defects 


Dear Sir: 

I was very much interested in the 
editorial which appeared in the Au- 
gust issue on page 180. It had to do 
with the ICC safety inspection of 
6266 intercity buses which were 
found to have “. . . 9444) instances of 
faulty vehicle condition and/or lack 
of equipment.” Being familiar with 
some of the ICC safety regulations, 
we know that one of the’ items 
checked was tires. Would you have 
available a tabulated breakdown of 
defects and/or lack of equipment of 
the 9440 items covered in the inspec- 
tion of the 6266 buses? If a com- 

Continued on page 43 
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we deliver better engine performance. .: 


OUR BUSINESS IS__ : We handle 


facilities. 


happier customer service— 
at greater profit!” 


Keeping customers happy and coming back to the same place to do 
business is essential to Jim Miller, General Service Manager of the 
Shepherd Machinery Company, located in Los Angeles... one of 
the nation’s largest dealers in construction machinery, industrial 
and marine engines. 

“With our Clayton Engine Dynamometer— which we purchased 
in June 1953—we are certain that we’re making available to our 
customers the highest possible standards of service, and at a profit 
to us. 

“A Dynamometer offers many advantages;’ states Jim Miller, 
“but most important to us has been the ability to run-in and accu- 
rately test all rebuilt engines... This has practically eliminated 
costly warranty field service trips and, of course, vastly improved 
customer confidence in our workmanship... This alone means 
thousands of dollars a year to any engine distributor?’ 

Let a Clayton representative show you how a Clayton Dyna- 
mometer will pay for itself out of savings alone. 


Ron 


FEATURES OF CLAYTON DYNAMOMETERS 
® Designed and built for “running-in” 
rebuilt gasoline and diesel engines. 
& Gives complete on the road or job 
performance data in terms of horse- simple to make. 
power or torque and RPM. & All models handle either right or left 
& Torque loads are maintained hand rotation. 


indefinitely or changed at will to 
fully test any engine. 
® Engine adjustments on the stand are 


Sirs: Please send us more information on the complete line of Clayton Dynamometers without any 


obligation to us. 


COMPANY 


ADDRESS " 7 CITY STATE 


Send 10. Claylon. MANUFACTURING COMPANY 





engine repair jobs a week. 





























Duff Truck Line specified the new 7-speed R-35 ROADRANGERS in five F 22 RT Reo Trac- 
tors with Reo OH-160 LPG Gold Comet engines, a 6.83:1 axle ratio, with 10.00 x 20 tires. 


Geared by FULLER... 
“We specified the 7-speed R-35 ROA DR ANGER’ 


,..and we lke ut!!!” 


Duff Truck Line, Inc.’s new Reo trac- 
tors with the new 7-speed R-35 Roap- 
RANGERS are “running with the big- 
ger rigs,” according to Mr. Herbert 
D. Keifer, Maintenance Supervisor. 

Mr. Keifer continues. “We speci- 
fied the R-35 in five new Reo F 22 RT 
tractors because we wanted 7 forward 
speeds with close steps between ra- 
tios, shifted with one gear shift lever. 


“This new RoADRANGER equipped 


Reo can handle the same load on the 
same time schedule as other tractors 
with engines of greater piston dis- 
placement and horsepower. We keep 
our engine rpm up and the driver can 
select the ratio he wants according to 
load, road and engine rpm.” 

See your truck dealer. Ask him for 
full details on Fuller semi-automatic 
RoADRANGER Transmissions for your 


new trucks and tractors, 


* ~~» els ~- Ps er 


. a . 


FULLER MANUFACTURING CO. Transmission Division + Kalamazoo 
Subsidiary, Eaton Manufacturing Company 


Unit Drop Forge Div., Milwaukee |, Wis. * Shuler Axle Co., Lewisville, Ky. (Subsidiary) * Seles & Service, All Products, West. Dist. Branch, Ookland 6, Cal. and Southwest Dist. Office, Tulse 3, Okla 
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YOUR PROFITS DEPEND 
Of SABETY...AND 
Continued from page 41 


plete tabulation is not available, CAM po bg e L L HAI nd &, 


could you give us the total tire com- 
plaints. 






















T. L. DICKINSON This winter keep your fleet on the road, 
HIGHWAY TRANSPORTATION DEPT. running safely and profitably, with 


COODYEAR TIRE & RUBBER CO, INC. Campbell Lug -Reinforced Tire Chains. 
CLEVELAND 14, OHIO 





@ Glad to oblige. A copy of Bulletin 
975, from ICC’s headquarters, Wash- 
ington 25, D. C. is on its way to Mr. Read the results of truck tests by the 


Dickinson. It contains the information Committee on Winter Driving Hazards 
ee of the National Safety Council: 


Safety Report 








Dear Sir: Average Braking REGULAR TIRES—NO CHAINS 19] 
Your “Ten Step Safety Program” peg tena oe + 
which appeared in the September is- — 4 UNIT CHAINS—OUTER TIRE ONLY 160 
sue is worthy of favorable comment 
from everyone engaged and interest- ie taecat 130 
ed in driver selection and training. 
It is comparable with the best, and —— we CU 
is far more comprehensive than most 
programs that have been prepared inca 
on this important subject. 
Add my compliments to the many 60 
, ; ‘ 347 
which you have undoubtedly received 
about this article. 1250 
W. H. BLANCHARD 
DIRECTOR OF SAFETY 
VAT) 
FIFTH AVENUE COACH LINES 
NEW YORK 27, N. Y. 2050 
Dear Sir: ; . . 2180 ares 
The special report in your Sep- | 
=a ntitle 
tember 1958 issue (p 61 ), entitled REINFORCED DUAL TRIPLE SIDE CHAIN—BOTH TIRES 3240 
“LO Step Safety Program” really hits 
the nail on the head . . . Perhaps 
the reason we like this report is be- 
cause it coincides with our own ideas CAMPBELL TIRE CHAINS 
almost 100%. You have reduced the 
safety problem to one of good man- FOR EVERY VEHICLE eee 
agement. Good management is con- O 
cerned with all the conditions which EVERY T YPE F SERVICE 
cause losses in fleet operation and 
the same things that cause these @ Lug-Reinforced for maximum - 
losses cause accidents. traction and wear. , oe 
If safety is part of management : . ~ 
2 aed @ Mud Service for off-the-road. tet . 
and supervision’s responsibility for CAME 
good operations, we might ask “why @ Highway Service for general use. . CAMP’ # 4 
° ° . . . ¢ 
is it even necessary to have a Safe- me ce 
ty Director.” Are not all 10 of the Before the snow flies, get ready to keep mu K CHAIN 
points which you have outlined a your fleet rolling. Ask your jobber for com- i. At TRIPLE 


responsibility of management, in plete information on Campbell Chains. Or 
every level of fleet supervision? write direct, if you prefer. 

Perhaps it is because most fleet . 
organizations (as opposed to indus- 
trial counterparts) are not inclined 
to establish responsibilties for ade- 


Continued on page 47 rau 1:1488 CAMPBELL CHAIN Company 
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“USING FORD HEAVIES HAS MADE A BIG 
CUT IN OUR MAINTENANCE COSTS” 


says Allen Grosse 
Fleet Supervisor 
Green Bay Box Company 








Handling heavy loads with ease, this Ford C-1000 
used by the Green Bay Paper and Pulp Company 
an affiliate of the Green Bay Box Co.) grosses 
60,000 Ib. It is equipped with 260-hp 477-cu. in. 
Super Duty V-8, Extra Heavy Duty 5-Speed 
transmission and 6.50 to 1 rear axle ratio. 


Go FORD WARD for Savings, Style and Stamina! 


Whatever your job . . . wherever you do it— the operating effort needed for the 
you'll find Ford Heavies and Extra Heavies are previously used type. 
engineered and built to do it better! And the ’59 
improvements in these models will bring still 
more benefits to your operation. 


Higher payloads and longer life with 
new, higher-capacity front and rear 
axle options. 


Greater operating economy with new, Factory installed tractor package 
faster rear axle ratios and wide choice custom-fitted to Ford trucks for safer, 
of transmissions. more dependable braking. 


More efficient parking brake of the Yes, the new ’59 Ford trucks are here to take 
internal expanding type has approxi- you Ford-ward for savings, Ford-ward for 
mately 50% greater stopping and modern style and stamina. See your Ford 
holding ability, requires less than half Dealer today! 
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“Our records show that our 
average monthly parts cost, 
including major overhauls, 
has been reduced over 24%. 


“Our Fords have given us less trouble than 
any other make of truck we’ve owned! Also, 





New Styleside pickups! Notice the handsome new 
grille, dual headlights, stronger wrap-around bumper. 
6'e-, 8- and 9-ft. boxes available in Styleside or 
Flareside models. Short Stroke Six or V-8 engines. 
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our Ford Dealer has always given us imme- 
diate and very good service. We’ve never 
had any downtime waiting for parts. They’re 
always available at our Ford Dealer’s, so 
we don’t have the problem or expense of 
carrying a big parts inventory. 


“Our drivers sure like the ‘hillability’ of the 
big Ford Tilts with their Super Duty V-8 
engines! They say the ‘Big V’ has sure got 
it for power that seems to level out the 
steepest hills. And the Tilt Cabs are tops 
for maneuverability and riding ease. 


“Performance plus economy . . . that’s why 
we’re sold on Ford trucks. We started using 
Fords when we opened our trucking depart- 
ment in 1954, and today 28 of our 35 trucks 
are Fords.” 





wa SAFETY GLASS 


we 


ery window 


FORD TRUCKS 
COST LESS 


LESS TO OWN...LESS TO RUN... 


LAST LONGER, TOO! 





NEW EATON TANDEMS 
haul more =a! payload— . 


REDUCE 
MAINTENANCE ¢4 1. 
costs 


More than 
Two Million Eaton Axles 
in Trucks Today 


EATON TANDEMS effect important savings in overall length and 
gross vehicle weight—permit the hauling of maximum legal pay- 
load. While saving some 400 pounds of weight (in the 38 Series), 
Eaton has actually achieved greater strength through improved 
design and metallurgy and the use of Eaton Inductalloy Axle Shafts. 


Save more than five 
inches in OAL" 


Save 400 pounds of GVW* 


Simpler, more compact 


design 


This greater stamina—plus simpler construction, fewer parts, 
and easier servicing—means lower maintenance cost. 

Although announced only six months ago, the outstanding 
performance and dependability of these new Eaton Tandems 
have been proved conclusively, both in the testing laboratory 
and when subjected to the severe conditions of heavy-duty haul- 
ing. They are available with single reduction, two-speed, or 
planetary double reduction axles, in a wide range of gear ratios. 
Ask your truck dealer for complete information. 


Fewer parts 
Easier servicing 


Inter-axle differential 
with lock 


Inductalloy Axle Shafts 


+ +t + + HF FH 


*38 Series 


AXLE DIVISION 
EAI ras MANUFACTURING COMPANY 
CLEVELAND, OHIO 


BD) ropucts. Engine Valves « Tappets « Valve Lifters « Valve Seat Inserts « Jet Engine Parts e Gears e Hydraulic Pumps 
Truck & Trailer Axles « Truck Transmissions « Permanent Mold Iron Castings « Automotive Heaters & Air Conditioners 
Fastening Devices * Cold Drawn Steel * Stampings « Forgings « Leaf & Coil Springs * Dynamatic Drives & Brakes 
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HUNTER 
oy UW icte. 
HEATERS 


LP-GAS-FIRED 


positive 
protection 
against 
freezing or 
heat loss 


standby 
and 
enroute 


exclusive new jet-type burner 
provides high-volume heated air 


24-hour maximum heat output 
— at very low cost 

no electrical power required 
fully automatic thermostatic 


control — no “hot spots” — no 
“cold spots” 


no moving parts — minimum 
maintenance 
conform to ICC safety 
regulations 
compact —use less cargo space 
operate in coldest weather — 
no flame-out 

© heat rating — 16,000 BTU/hr. 


MODEL UH-98 
for permanent installation 


MODEL UH-99 
for portable use 


Write for descriptive 
/iterature 
and complete 
specifications 


MANUFACTURING CO 
30525 AURORA RD 
ple] te), me). ile) 


HEATING AND REFRIGERATION SYSTEMS 
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LETTERS TO THE EDITOR 


Continued from page 43 


quate selection procedures, training 
programs, etc., unless they are cen- 
tered in one individual. This is fre- 
quently the Safety Director. Perhaps 
it is just the title which prompts in- 
quiry and in this event the title 
“Safety Director” is perhaps just as 
expressive as any other. However, 
we do like to emphasize that he must 
be an advisor to all segments of line 
supervision, and responsible directly 
to top management, Again, our com- 
pliments on an excellent report. 

JOHN L. PICKENS 
ENGINEERING RESEARCH SUPERVISOR 
HARTFORD ACCIDENT & INDEMNITY CO. 
HARTFORD, CONN. 


Driving Course Info 


Dear Sir: 

We wish to refer to page 28 of the 
April 1958 issue of FLEET OWNER re- 
garding the one-week, on-the-road 
safe driving courses conducted by 
the Ford Motor Company. We would 
be grateful for any information avail- 
able on this subject. 

W. E. NIXON, SEC, 
BELL STREET BUS CO, PTY. LTD. 
MELBOURNE, VICTORIA, AUSTRALIA 


M@ We've sent Mr. Nixon a brochure 
on the Smith safe-driving method used 
by the Ford Company. For further in- 
formation, we suggest contacting the 
Institute of Driver Behavior, 1380 
Penobscot Building, Detroit 26, Mich. 


Dock Planning 


Dear Sir: 

We have read with interest a pam- 
phlet reprinted from FLEET OWNER 
of April 1955, entitled “Modern 
Dock Planning.” It would be most 
useful to us in connection with a har- 
bor we are designing. We would 
appreciate your sending us a copy. 

G. A. GOLLAN 
ALEXANDER GIBB & PARTNERS 
TORONTO, CANADA 


@ No sooner asked for than done. 
The material has been sent to Mr. 
Gollan. If any of our readers are in- 
terested in this subject. reprints are 


available for 15c. 





“THIC LUBRICANT 
HELPC UC GET 
HICH MILEAGE 

WITHOUT REPAIRG” 


says— 
INDEPENDENT TRUCKERS, INC. 
of Omaha, Neb. 

We use LUBRIPLATE Lubricants for wheel 
and other bearings on our fleet of more 
than twenty-five cab-over-engine, single 
axle trucks. At the 600,000 mile fleet in- 
spection, no major replacements of king 
pins, bushings nor shackle pins was nec- 
essary. Wheel-bearing packing sched- 
ules have been increased to every 100,000 
miles. We feel that the use of LUBRIPLATE 
| was a contributing factor which enabled 
us to obtain such high mileage without 


_— O. C. Trout 

Vice President 

REGARDLESS OF THE SIZE AND 
TYPE OF YOUR MACHINERY, 
LUBRIPLATE GREASE AND 
FLUID TYPE LUBRICANTS WILL 
IMPROVE ITS OPERATION AND 
REDUCE MAINTENANCE COSTS. 


LUBRIPLATE is available 
in grease and fluid densi- 
ties for every purpose... 
LUBRIPLATE H.D.S. 
MorTor OIL meets today’s 
exacting requirements for 
gasoline and diesel 
engines. 



































For nearest LUBRIPLATE distributor see 
Classified Telephone Directory. Send for 
free ‘‘LUBRIPLATE DaTA BOOK”... a 
valuable treatise on lubrication. Write 
LUBRIPLATE DIVISION, Fiske 
Brothers Refining Co., Newark 5, N. J. 
or Toledo 5, Ohio. 





susacation 


"SKE BROTHERS REFINING, 





GVW vs PAY-LOAD 





WHERE A POUND SAVED IS A DOLLAR EARNED! 





By saving dead weight, vacuum power can 
add several hundred pounds to pay-load, and 
earn extra dollars, as ton-miles build up. 





In addition there is vital safety 
in having physical braking instantly available 
should power fail for any reason. 


For these and other important reasons, vacuum 
power is the overwhelming choice on trucks, 
and Hyprovac* leads all other makes combined. 





...1t will pay you to look into 
HYDROVAC (VACUUM HYDRAULIC) POWER BRAKING BY BENDIX 


( PAT. OFF 


Bendix tivisios South Bend, iwo. 
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"40% TREAD oS Xe Mey AS REPORTED 
LEFT AFTER hg} ' : BY D.C. POWELL, 


NEWSOM TRUCK 


100,000 > | a LINE, INC., 
MILES!” mS ‘ HOUSTON, TEXAS 





ALLSTATE Transverse Rib 
ruck Tire 


SPECIAL INTRODUCTORY PRICES 
EQUIP TODAY AND SAVE! 


On drives or fronts, tractor or trailer, here’s one tire that 
rolls up service and savings on any wheel...on any run! 
Tested under 150,000 Ib. permit loads on Newsom Truck 
Line, Inc., these new tires still had 40% of their original 
tread at 100,000 miles! Still other tests show you can 
expect up to 12% more mileage on the average. And 
there is no tread cracking in either nylon or rayon con- 
struction. Siping provides tight traction on wet roads 
Heavy lugs pull you through snow and slush, yet it’s a 
smooth, quiet-running tire on the road. All popular 
sizes. Call your ALLSTATE truck tire representative at 
any Sears location for special introductory prices now. 


S|) ALLSTATE 
teeth ~~, cry? 


THIS IS THE SPOT! MIAMI ATA CONVENTION. VISIT OUR HOSPITALITY 
SUITE AT THE EDEN ROC. ENJOY LENN REDMAN, the famous artist 
who'll be back this year to draw more of those great caricatures of our friends! 








Sold only ot Sears... satisfaction guaranteed or your money back 


NOVEMBER 1958 49 





Happy drivers help your business 
... riding on BOSTROM wcll seats 


Very likely your drivers contact your customers 
and the public more than anyone else in your 
company. Are they being courteous and helpful 

. are they always “‘selling’’ for you? 

Well, if they’re weary and worn out, probably 
not. Bouncing around in a truck all day isn’t the 
easiest way to keep a well-regulated, irritation-free 
disposition. 

‘The way to make sure your drivers have a “‘ good 
will” disposition is to give them Bostrom “‘ Level- 
Ride”’ 80 seats to ride on. This ‘‘ human-engineered”’ 
suspension seat takes away 80% of road shocks and 
vibration— providing a 5-times-better ride. Fatigue 


Want a demonstration? 
Write and we'll arrange one for you. 


BOSTROM 


and irritability fade out of truck driving. 

In Bostrom “‘ Level-Ride’”’ 80 seats, giant rubber 
torsion springs soak up shock under the seat instead 
of in the driver’s body. Thus, fatigue is greatly 
reduced .. . efficiency, productivity and disposition 
are improved. Only Bostrom “ Level-Ride’’ 80 seats 
offer these advantages. More than 135,000 Bostrom 
suspension seats in use prove their value. 

You can obtain “ Level-Ride”’ 80 seats on every 
make of new truck. There’s also a “‘ Level-Ride’”’ 80 
available to fit your present trucks—for replace- 
ment now. See your truck dealer or check with your 
Bostrom parts jobber. 


BOSTROM CORPORATION 
133 West Oregon Street, Milwaukee 4, Wisconsin 
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FLEET TRENDS ... 





Truckers have scored fresh gains in their eae against rail 
volume rates (See p 1535). Faced with a last-minute appeal by 
fleetmen, the ICC suspended a new trailer-on-flatcar rate previ- 
ously approved for the Baltimore & Ohio Railroad. B&O, with the 
new plan, had cut its charges down to as low as 13.6% of the first- 
class rate for moving mixed commodities from the East Coast to 
Chicago and East St. Louis. Under the proposed rate—slated to 
have gone into effect Oct. 20—shippers would furnish both 
the trailers and flatcars. 


Fleetmen won on another front, too, when the Commission re- 
fused to let the rails install a similar flat rate of $924 for 
towing shippers’ trailers-on-flatcar from Chicago to Portland, 
Seattle and Tacoma. At the same time, the ICC launched an inves- 
tigation of present use of this rate on runs from Chicago to San 
Francisco and Los Angeles. 





-0- 


The government is giving vehicle color top importance, ac- 
cording to Postmaster General Arthur E. Summerfield. On receiv- 
ing FLEET OWNER‘'s Color Effectiveness Award from Editor Caswell 
Speare, the Postmaster General said, "We are very proud of our 
red, white and blue colors, and are doubly gratified that they 
have been given this recognition. Approximately 80% of our 
31,500 vehicles are now in these colors, and we expect the en- 
tire fleet to be in red, white and blue by June, 1959." For a 
full-color announcement of all the winners in the 1958 compe- 
tition, turn to page 10l. 





-™ 


AASHO's road tests got underway on Oct. 15, with 50 test ve- 
hicles started on the eight-mile experimental course, running 
eight hours a day, six days a week. The $22-million course con- 
tains some 836 separate test sections, representing nearly 200 
different combinations of thicknesses of surfacing, base and 
subbase materials. AASHO's road tests should be watched care- 
fully by fleetmen. The Government will use the results for plan- 
ning future highway development. 





- 


Gas turbines on the road in three to five years is a definite 
possibility, according to GMC Vice President John F. Gordon, 
At a pre-Motorama press conference in New York last month, 
Gordon said the Allison Division of GM is now working on a pro- 
duction program to develop turbines for military, off-the-high- 
way and possible heavy-duty truck applications. Gordon said he 
did not expect turbines in passenger cars this soon, and would 
not make any predictions on this count. 





—-0O—- 
The nation's transportation policy is in new hands. Under- 


Secretary of Commerce for Transportation Louis S. Rothschild 
has quit his job. No succcessor has been named as FLEET OWNER 
goes to press. Rothschild's resignation coincides with that of 

Continued on next page 
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Secretary of Commerce Sinclair Weeks. Weeks will stay on the job 
until early November; Rothschild stepped out October 24. Former 
Atomic Energy Commission Chairman Lewis L. Strauss has been 
named to succeed Weeks. Chances are good that Congress will ap- 
— the appointment, despite objections by some of the legis- 
ators. 


Truckers see a blot on Weeks’ record that could spell trouble 
in the future. Weeks was the guiding hand behind the Administra- 
tion's unsuccessful attempt to re-write the transportation laws 
—definitely favoring the railroads. 


—@- 





Watch for the new ICC regulations covering parts and acces- 
sories that must be carried on trucks. The Commission staff is 
now sifting through the recommendations received from the in- 
dustry before making final rulings. One ICC official told FLEET 
OWNER that the industry response to the proposal to revamp the 
regulations was "tremendous." ICC says the new regulations won't 
be out before the end of the year. 





—0- 


How bad has the transit slump been? One indication of the pic- 
ture is a recent report that 345 cities have lost city-wide 
transit systems since V-J Day. Five lines are reported to be 
operating by temporary special arrangement. 





But there's another side of the coin—the intercity business. 
Speaking before the NAMBO convention in Boca Raton, Fla., Arthur 
C. Butler, director of the National Highway Users Conference, 
pointed out that there are 40,000 communities to and from which 
motor buses are the only public transportation at present. But- 
ler felt that the picture looks even better for the future, 
with the prospect that railroads will completely back out of 
the passenger hauling business. 





NAMBO endorsed FLEET OWNER's M. E. Awards at the Boca Raton 
meeting, passing a resolution expressing "the grateful reali- 
zation of the industry of the constructive force and effect of 
such awards" and urging that they be continued “into the inde- 
finite future." The busmen said that the awards “have had a most 
significant and important influence on the safety records of 
the industry and the constant efficiency and economy of the motor 
bus operations." Watch for details of next year's contest in 
your December issue. 





New officers for the bus industry were elected both at Boca 
Raton and at the meeting of the American Transit Assn., in New 
Orleans. Heading up NAMBO during the coming year: Arthur M. 
Hill of the Greyhound Corp., president,; R. C. Hoffman, Jr., 
Carolina Coach Co., vice-president; C. F. Jacobsen, American 
Security & Trust Co., treasurer; and A. W. Koehler, secretary- 
manager. The new officers for ATA: John H. Walsh, of Worcester 
Bus Co., Springfield Street Railway Co. and Middlesex & Boston 
Street Railway Co., president; W. E. P. Duncan of the Toronto 
Transit Commission, vice-president ; and John E. McCarthy, Fifth 
Avenue Coach Lines, treasurer. 
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McGuire Lumber 


with rp.) DIESEL 


When Mr. Melvin McGuire, president of 
McGuire Lumber Yard, Yakima, Wash., 
checks with his son, Dale, on their Model 
351 Peterbilt Truck he knows its 6-cyl. 
P«H Diesel is delivering “far above aver- 
age performance.” Dale says, this P«sH 
Engine takes grades with minimum shift- 
ing, results in faster trips, makes possible 
a 4,000 board feet increase in payload.” 


Until Harnischfeger developed the P«xH Die- 
sel, truck owners had to be satisfied with 
operating characteristics which did not fully 
utilize the potential of the diesel engine. But 
now, P«H Diesels have changed the situation 
with: 
e better response, higher torque, faster 
starts than any other make of diesel. 


e modern aluminum design for highest 
horsepower per pound of weight. 

e 25% fewer parts and all wearing parts 
are interchangeable. 


e simplicity of desigh for easier main- 
tenance —less downtime — smaller 
parts stock. 


Specify the one diesel with al! the features 
that deliver top performance—P«H Diesel. 
P« H Diesel Engine Division, Crystal Lake, Ill. 


DIESELS 


Fastest Growing Name in Diesel Power 
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All 59 Fords wear the Thunderbird’s own clean sculpturing. 
From left to right: the distinguished new Fairlane, the ele- 
gant new Fairlane 500 and the distinctive new Custom 300. 
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<'./ Ford presents the cars... 


PROPORIIONED 


‘ 
Everything about these all-new 59 Fords is good Fordomatic Drive that needs practically no serv- 
for business. They bring you the rich prestige of icing and is so realistically priced that it should 
new Thunderbird elegance. Here is beautiful pro- banish “stick shifting’ forever. 


portioning that has already been awarded the Full-Flow oil filtration means changing oil only 


every 4000 miles. There’s a new aluminized 
muffler, too, that will normally last twice as long. 

And Ford's 59 economy is just what the com- And you'll save up to 5¢ on every gallon of gas 
pany treasurer ordered. There's a new simplified because all standard Ford engines— Mileage Maker 


Gold Medal of le Comité Francais de l'Elégance 
at the Brussels World’s Fair. 
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FOR BUSINESS 


Six and Thunderbird V-8—thrive on regular gas. 


What's more, every gleaming inch of Ford's alto- 
gether new Thunderbird styling is protected by 
miraculous new Diamond Lustre Finish, the most 
durable finish on any car. 


There’s much, much more 59 Ford news—so see 
your Ford Dealer for the greatest office on wheels 
ever built. 
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The right style, build and economy 
for the modern business fleet 





Campbell 66 Express Inc., with its main terminal at 
Springfield, Mo., added tons of extra earning capacity to 
its operation this year when 12 old units were replaced 
with new Dorsey Satellite and Vanguard aluminum trail- 
ers. Owner Frank Campbell reports, ““We operate 500 
trailers between the Gulf Coast and the Great Lakes. 
These 12 new lightweight vans were put into service on 
the same routes covered by the older units. Now, we haul 
five extra tons of payload per trailer. Added up, that’s a 
total gain of 60 extra tons for every trip they make. At 
that rate, it won’t be too long before these new aluminum 
vans pay for themselves.” 


Alcoa Aluminum makes the BIG difference 


Campbell's high cube, lightweight trailers were built of 


CAMPBELL EXPRESS 
BOOSTS PAYLOAD 60 EXTRA TONS 
WITH NEW 
DORSEY ALUMINUM VANS 





Alcoa® Aluminum by DORSEY TRAILERS, INC., Elba, 
Ala. Incorporating Dorsey’s patented folding bunker door, 
they permit switching from reefer to dry cargo hauling 
with minimum wasted space. Alcoa’s one-piece roof sheet 
was used providing long-lasting, leakproof, dependable 
cargo protection. Corrosion-resistant aluminum trailers 
further add to extra profit through lower maintenance 
costs. They never need painting, stay like new with less 
attention. Send for your FREE copy of Alcoa’s Fact 
Folder on trailer transports to: Aluminum Company of 
America, 1877-L Alcoa Building, Pittsburgh 19, Pa. 


eee ™, Your Guide to the Best 


) in Aluminum Value 
_ALCOA : 


ALUMINUM) ¢%% 
svn nce teaeees er ememen | oe ALCOA THEATRE 


Fine Eniertamnment Alternate Monday f venings 
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“Our fleet, running between New York City and Pennsyl- 
vania over the most heavily traveled highways in the 
world, faces the dual problem of maintaining our delivery 
schedule and at the same time preserving our safe driving 
record. After years of experimenting with various tires, 
we finally settled on Kelly ‘Super Armor Trac’ as best 
suited for helping us solve these problems. They are pro- 
viding excellent original mileage and the casings can 
usually be re-capped several times, giving us a very satis- 
factory ‘cost-per-mile.’ ” 


Anthony LaMotta, President 


Easton Motor Freight, Inc., Easton, Pa. 


“We have been using Kelly-Springfield Tires for many 
years and in recent years have used the Dual Trac and 
Super Armor Trac Nylon which have given us outstanding 
service. We also request Kellys on our Low Bed Trailers 
which haul our heavy equipment because we know that 
they can take the punishment which tires have to take 
on this type of operation.” 


J. W. Thompson 


Thompson-Arthur Paving Company, Greensboro, N. C. 


4 i 


““We have been using Kelly-Springfield Tires on our trucks 
and Low Bed Trailers for more years than we can accu- 
rately remember and we can truthfully say that they have 
consistently done an outstanding job in rugged excavation 
work. Your new nylon Dual Trac is performing even 
better than the original Dual Trac design.” 


Looking for 
Nylon Truck Tire Economy? 


KELLY 
HAS IT! 


No matter what type of trucking you do, Kelly has exactly 
the Nylon Cord Tire that will deliver more original 
mileage, more mileage on recaps—to give you the most for 
your tire money on a cost-per-mile basis. That’s why 
Kelly Nylon Cord Tires are used exclusively on so many 
trucks and fleets of trucks all over America. It will be 
worth your while to find out how these tougher, 
longer-lasting Kellys can bring you safer, more dependable 
service at lower cost. See your Kelly Dealer or write to: 
The Kelly-Springfield Tire Co., Cumberland, Maryland. 


THERE’S A TOUGH KELLY 
FOR EVERY TRUCKING JOB! 


Dewey Nami NYLON CORD NYLON CORD —NYLON CORD NYLON CORD 
Nami Brothers, Mercerville, N. J. TRACTOR RIB DUAL TRAC C.H.T. SUPER ARMOR TRAC 
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BEFORE YOU 
MAKE A FLEET 
MODERNIZATION 
DECISION... 


EARNING 
POWER 


Maximum payloads because only White 

enables the operator to get the best weight 

distribution and functional advantages 

creatively engineered to exact operating 
conditions. 


: 7g a - 
| 


This 9OOOTD with sleeper cab boosts payloads on long haul operation for Wesson 
Oil and Snowdrift Sales Co., Memphis. 


FUEL 
ECONOMY 


No other diesel can match the new Whites 

under toughest schedules, highest mileages Eaton Metal Products Co., Billings, Mont., 

and biggest payloads. Operator cost rec- prefer the White 9000TD for bulky and heavy equipment 
ords prove the economy for all types of hauls like this 50,000 gallon fuel storage tank. 


service—unmatched in the industry. 


Haggar Slack Co., Dallas, Tex., operate the 3400TD White Diesel with sleeper 
cab on high-mileage, long haul operation with “high cube” payloads. 


HIGH TRACTOR 
UTILIZATION 


Today’s high mileages and turn-around 

schedules call for the best in tractor fea- 

tures and units. You are sure of perform- 

ance with White because only Whites will 

stand up under today’s operating sched- 
ules, trip after trip. 


NO OTHER TRUCK CAN MATCH 





AT WHITE! 


modern tractor line to your exact operating needs 


LONGER 
LIFE 


Higher mileages before engine overhaul— 

more miles between overhauls. And other 

White units hold up longer because of the 

sturdy construction and modern design 
that only White has. 


Cowles Chemical Company improved service to customers and cut transportation 
costs in chemical deliveries with the White 4400TD Diesel. 


se LOWER 
== MAINTENANCE COST 


Quality in every feature keeps the Whites 
rolling up the miles with minimum down 
time, year after year. Maintenance and 
inspection savings, too, because of the 
unequaled accessibility. 


Dugdale Packing Co., 
.. delivers refrigerated meats coast-to-coast on 
Their White fleet has piled an ing y record. 








THE WHITE MOTOR COMPANY + Cleveland 1, Ohio 


for more than 55 years the greatest name in trucks 


THESE WHITE “King of the Highway’ ADVANTAGES 





“With Stainless Steel tankers we can guarantee 


clean shipments, ‘says Mr. Carl Wilkens, Manager, 
Catalin Corp. of America Plant, Calumet City, Illinois 


“Our sales people insisted that we get Stainless Steel 
tankers,”’ says Mr. Wilkens. “With Stainless, we can 
guarantee our customers that shipments will not be 
contaminated. 

“‘We transport industrial resins, formaldehyde, and 
phenol in each of the five Stainless tankers. We don’t 
worry about residue from one shipment spoiling the 
next because the Stainless is easy to clean between 
batohes. It resists corrosion and keeps a smooth, dense 


surface that can be thoroughly cleaned with detergents 
or caustic solutions. It takes only one hour to ready a 
Stainless tanker for a new shipment. 

‘Because the Stainless Steel is so resistant to corrosion, 
these tankers will last indefinitely. They’re strong—need 
very little maintenance, and they always look good.” 

Eliminate corrosion and product contamination in 
your fleet. Make your next tanker Stainless Steel. 


USS is a registered trademark 


This Clean Bore tank of Type 316 Stainless Steel is made by the Heil Company, and has 3650 gallons capacity. 


United States Stee! Corporation—Pittsburgh 
American Stee! & Wire—Cleveland 


National Tube—Pittsburgh 
Columbia-Geneva Stee!—San Francisco 


United States Steel 


Tennessee Coal & iron—Fairfieid, Alabama 
United States Stee! Supply—Stee! Service Centers 
United States Stee! Export Company 
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Every model in Continental’s broad line of transportation 
engines is now available in "S"” Assembly form—basic 






engine complete with cylinder-and-block assembly, oil pan, 






cylinder head, piston and valve assemblies, crankshaft, 






camshaft, gear cover, bearings and caps, crank and cam 






gears, and front end plate, fully assembled and torqued to 






specifications, ready to drop under the hood in an absolute 





minimum of time .. . An "S"” Assembly usually costs less 
than the full overhaul it supplants, but the clinching point 







in its favor is the saving it effects in costly time out of use. 






Whether you operate a single unit or a fleet, it will pay you 






to investigate. Write for information. 





1. The buyer of a Continental "S’’ assembly receives full 

benefit of the advanced practices which maintain quality 
in new engines. Here spectrographic analysis is used to 
assure uniformity of quality. 












2. Here gears are checked to plus-or-minus .0003, on the 
involute checker, while results are recorded on a con- 
tinuous chart. 







3. Live steam under high pressure removes all foreign matter 
from inside engine block. 










4, End play is checked, and all lines are oil tested, just as in 
new engine assembly. Then bearing caps, cylinder heads, 
gear covers, and filler blocks are all torqued to specifications. 











5. After final inspection, the “S” assembly is coated with a 
preservative and encased in a polyethylene bag ready 
for shipment. 







Lontinenta/ “eas 
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Re-grinding spoiled one of these pressure plates 


it will cause the clutch to fail 
before 25,000 miles; the 
other will go 100,000! 


The 100,000-mile plate meets Lipe 
factory trueness and 


thickness. All plates that do not meet 


standards for 


these standards are scrapped by Lipe. 


The 25,000-mile plate was reground 
by a field rebuilder. Because he lacked 
the engineering knowledge and preci- 
sion equipment, it will fail before one- 
quarter of normal life expectancy. 


Plates too thin to absorb heat gen- 
erated by normal clutch operation will 


warp, dish, slip and check. At the same 
time, other clutch and drive-line com- 
ponents may be damaged, too. 


For Full Clutch Mileage . . . Go to Lipe! 


You get full performance, full de- 
pendability, full mileage in a Lipe 
Guaranteed Clutch. You get a clutch 
that is in perfect balance . . . eliminat- 
ing vibration forces destructive to en- 
gine and drive-line components. 


All Parts in All Lipe Clutches Must Conform 
to Highest Material and Precision Standards 

From our experience in supplying 
clutches to 54 makers of heavy duty 
equipment comes the know-how that 


goes into the manufacture of the Lipe 
Guaranteed Clutch. That is why we can 
unconditionally guarantee our product 
to be unequalled by field rebuilders. 
Look for this Factory Seal 
(ey when you take delivery on a 
Lipe Guaranteed Clutch for 
replacement service. It is your 
assurance of long, trouble-free 
life and big long-run savings! 


SEND FOR OUR FREE 
“Clutch Facts’ Booklet 
Tells you how to get more 
ife from your heavy duty 
clutches, and what to look 
for when replacing them 


ATtio 


-ROLLWAY 
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OUT OUR WAY 


By J. R. Williams 
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f_OOK AT THESE Y HE’S GOT NOBODY TO BLAME \ HE’LL PUT ’EMON 

| FIGGERS...LOOK!] BUT HISSELF. HE SHOULDA |AS SOON AS THE 
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LUXE HIGHWAY NYLONS “ THOSE LOUSY 
ON LAST MONTH, | MILEAGE FIGGERS 
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MILEAGE RECORDS ARE MADE AND COSTS GO DOWN 


with Lee Super DeLuxe Highway Nylon Tires 


You can have your truck tire economy as simple as 1-2-3 
with Lee Super DeLuxe Highway Nylons. These outstanding 
tires give you 1) long original mileage; 2) extra recaps; and 
3) lowest possible cost per mile. The three big advantages 
that add up to sure savings. 

Not just nylon, but Lee Super-Tensile Nylon, goes into 
the construction of these tires. This tough cord provides the 
ultimate protection against the impact bruises, blowouts and 
moisture damage that take their toll of tires built with ordi- 
nary cord. And, during the Lee Super-Tensile manufacturing 
process, the cord is also treated with Double-Dip Flexlok, the 
super-adhesive that reduces the effects of heat and flexing and 
makes cord separation from the bond virtually impossible. 

You get additional assurance of extra mileage with the 
wide, flat tread—made of the best type of smoked sheet natural 
rubber. Other Lee improvements in the tread design result in 
better traction and cooler running. 

Equip your units with Lee Super DeLuxe Highway Nylons 
—tubed or tubeless—for more mileage and more recaps! 


LEE RUBBER & TIRE CORPORATION 
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The Lee Super DeLuxe Highway. Whatever your 
truck tire needs, there’s a Lee that’s right for the job. 


Lee Rubber & Tire Corporation 
Conshohocken, Pa 


Please send me your free catalog showing _ 
Lee of Conshohocken’s entire line of truck tires 


Name 





Company 
Address 
City 














CONSHOHOCKEN, PA. 


63 





designed to 


the No. 1 Safety Defect* 


Wustration actual size 


A full 7 inches of intensely brilliant light screams 


“STOP!” whenever your driver applies the 


brakes. Arrow’s Giant Stoplight provides over 


38 square inches of light that projects an in- 


stantaneous warning thousands of yards away! 


..-it’s ‘‘maintenance-free’’ 


Arrow Giant Stoplights are available 
for flush mounting (Model 499) or 
bracket or stud mounting (Model 498) 


SAFETY 
DEVICE 
COMPANY 


GEORGETOWN 7, DELAWARE 


COMPLETE AUTOMOTIVE LIGHTING SYSTEMS, SAFETY EQUIPMENT AND MIRRORS 





corrosion-resistant brass socket 
“seal-lite” pigtail design 
fadeproof, shatterproof lens 


asphalt-impregnated gasket for 
flush mounting 


one piece body construction 


*Rear end lighting, according to a survey 
made by The Inter-industry Highway Safety 
Committee 
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Modernize now 





PLAN 


for growth and profits 


THERE IS AN IMPORTANT FACT about the coming 
year that you must beware of to be sure of getting 
your share of business. In 1959, industry—the fleet 
field especially—will enter a period of modernizing 
equipment and facilities. This is more than a guess. 
According to vehicle manufacturers, it’s a sure 
thing. And they are backing up their estimates with 
dollars. 


But what does this mean to you? It means that 
fleets in your area are going to be using new and 
better equipment next year. The question becomes, 
will your fleet be one of them? And, if not, can you 
continue to compete? In 1959, will you have the 
same share of the business available as you have 
in 1958? 

This report, one of 34 appearing in McGraw-Hill 
business and technical magazines, will give you a 


WHAT YOU'LL FIND IN THIS SPECIAL 
MODERNIZATION REPORT... 


Just How Modern Is American Industry Today?_p 66 
Why Now Is the Time to Modernize Buildings p 70 
How to Plan Your Shop-Equipment Buying. p 72 


What's Available in New Shop Equipment p 74 
Are Your Vehicles Ready for Tomorrow? p 76 
Interview—GMC’s New Truck Developments ___p 79 
FWD Introduces 59 Snow Plow Line p 82 
International Harvester’s New Metro-Mites p 83 
Ford: New Models Coming Out for Fleet Jobs p 84 
Boyertown Boosts Merchantvan Payloads p 86 
Diamond T’s New Models Cut Weight Two Ways p 87 
Dodge’s New Line for 1959 p 88 


Highway Trailer Cites High-Cube, Low Weight p 90 
White Autocars Concentrate on Axle Change p 91 
Kingham Offers New Cargo Van p 91 
Chevy Ups MPG for Lights, GVW for Heavies p 92 





Communications—Modern Way to up Work p 94 
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A SPECIAL REPORT FROM McGRAW-HILL TO AMERICA'S BUSINESS EXECUTIVES 





look at what your business will be during the com- 
ing year and will explain what modernization will 
or will not mean to it. 


The timing of this report is worth noting. Start- 
ing on the next page you'll find the explanation. 
According to economists, if you’re to be ready for 
what’s coming, you'd better start preparing your 
company today. 

What is coming? All the signs, no matter how 
calmly you look at them, point to an upsurge in 
production all along the line. For the trucker, this 
means one thing: more goods will be hauled. To the 
bus man, it means more travel, more movement 
to and from plants in your area, more movement 
between communities as fresh opportunities are 
opened for employment. 


Better equipment is needed, according to lead- 
ers throughout industry, not necessarily more. Look 
at the pattern for industry as a whole. Last year, 
18% of capital expenditures was allotted for mod- 
ernization. This year, according to estimates, the 
figure will climb to 56%. And plans for next year 
shew a leap to 62%. The picture is clear. Across 
the board, the idea is to improve your way of doing 
business, to increase your ability to handle your 
share of the market through quality rather than 
quantity. 


What should you do about it? That's what this 
report is designed to show you-—-where and how 
you should work to make your fleet as modern as 
it must be for business tomorrow. 

FLEET OWNER’s editors have concentrated their 
attention on the key areas in a fleet operation, have 
studied them from the standpoint of modernization 
and have worked to give you a way of re-examining 
your plans for the coming year. 

But the story of what you should do would not 
be complete without a study of what you can do. 
You'll find that in this report, too. There’s a special 
Automotive Showcase in this issue, a part of this 
modernization report, that will show you what new 
equipment is available. 








. . continued 








THE MODERNIZATION JOB AHEAD: 
$95 BILLION 
lhe McGraw-Hill Department of Economics asked a wide sample 
of manufacturing companies,.and experts in other industries, 
“What would be the cost to replace all obsolete facilities with the 
best new plant and equipment?” Here is a summary of the esti- 


mates, 


$34.3 Billion 


5.3 


MANUFACTURING AND MINING 
PETROLEUM INDUSTRY . 


TRANSPORTATION AND COMMUNICATIONS.... 18.4 


ELECTRIC AND GAS UTILITIES . 12.0 


. 25.0 


$95.0 Billion 


FINANCE, TRADE AND SERVICES 
TOTAL: ALL BUSINESS........ 


THE McGRAW-HILL SURVEY 
OF MODERNIZATION NEEDS 


Conducted by the McGraw-Hill 
Department of Economics in August, 1958 


AGE OF 
MANUFACTURING 
CAPACITY 
Percent Installed 


Prior Dee. 1945 Dee. 1950 
to to to 
INDUSTRY: Dec. 1945 Dee. 1950 Dee: 1957 
Iron and Steel 
Nonferrous Metals... 
Machinery 
Electrical Machinery 
Autos, Trucks and Parts 
Transportation Equipment 
(aircraft, ships, railroad 
equipment) 
Other Metalworking 
Chemicals 
Paper and Pulbp.... 


Stone, Clay and Glass 
Petroleum Refining............... 45 
Food and Beverages 

Textiles 

Mise. Manufacturing... 


ALL MANUFACTURING‘ 48 


vious table. 





COST TO 
REPLACE 
OBSOLETE 
FACILITIES 


Millions 
of $ 


2,855 
1,022 
3,224 
1,917 
2,204 


854 
2,351 
3,070 
2,655 

600 
1,840 
1,499 
3,443 
1,001 
6,236 


34,771 


‘Includes petroleum refinery companies listed under “petroleum industry” in pre- 





MODERNIZATION JOB AHEAD is a mammoth one, esti- 


mated at $95-billion. This estimate comes from the com- 
panies and experts in the industries involved. 
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MODERNIZATION NEEDS of the fleet field fall seventh 
in a list of the 16 most critical fields, with $2.2-billion 
necessary to up-date equipment, according to the survey. 


Just How Modern Is American 


As the U.S. goes into another upswing, the companies that transport her goods 


and people must be ready . 
new ideas . 


A Report by the 
McGraw-Hill Department of Economics 


Tue U.S.A. 1s STARTING A NEW PERIOD of economic 
growth, as we leave behind the recession of 1958. 
This new period presents a challenge to the nation, 
to the business community and above all to the 
individual company—to grow at a profit. 

By now it is clear that growth is the normal way 
of life for the U. S. economy. Since 1947, our 
national product has been growing at a rate of 
3.7% a year. And no recession, even the latest and 
most publicized, has interrupted the trend for long. 
Now the economy is growing again. 

But the conditions of growth are far different 
from those that prevailed in the years 1947 to 1957. 

Today growth in the economy does not mean 
pressure on capacity, for most industrial firms. It 


. . ready with new equipment, new techniques, and 
. ready for tomorrow, through careful planning today. 


does not mean easy profits. Rather, this is growth 
under highly competitive conditions, with profits 
dependent on a firm’s ability to hold down costs. 
Is our plant and equipment modern enough to do 
the job? 


A New Survey 


To find the answers to this question, the Mc-Graw- 
Hill Department of Economics has just completed 
a special survey of business needs for moderniza- 
tion. The survey shows that it would cost $95- 
billion to replace today’s obsolete equipment. And 
this is a priority job, if business is to get costs 
down for the years ahead. 

This tremendous need for modernization presents 
a challenge to the U.S.A. as a nation. The Com- 
munist powers are making a strong and disciplined 
effort to demonstrate that they can out-produce us 
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MODERNIZATION PAYS 


Profits on modernization—like all business profits—have come 
down since 1955. However, modernization, in contrast to new 
capacity, still offers a relatively quick return on investment. 
Here are companies’ answers to the question: “In cases where 
you are actually replacing old facilities with new plant and 
equipment in 1958—how soon do you expect these replacement 





expenditures to pay off?” 


1 3 6 9 yrs. 
to to to and 
INDUSTRY: 2 yrs. 5 yrs. 8 yrs. over 
Iron and Steel tna Tae 56% 11% 22% 
Nonferrous Metals...... a 71 0 0 
Machinery............0..0+: wes 2 56 12 20 
Electrical Machinery.............. 29 57 7 7 
Autos, Trucks and Parts....... 40 60 0 0 
Transportation Equipment 
(aircraft, ships, railroad)..... 7 53 20 20 
Other Metalworking.............. 38 33 10 19 
a watietih 10 53 21 16 
Paper and Pulbp...................... 22 22 22 34 
Rubber ssceeiiiinleidteendateah aa 33 34 0 
Stone, Clay and Glass........... 0 57 36 7 
Petroleum Refining sine” 50 17 17 
Food and Beverages.............._ 16 44 12 28 
Textiles = 37 47 5 lI 
Mise. Manufacturing............. 9 52 13 26 
ALL MANUFACTURING* 18 50 14 18 


* Note: Answers to a similar question, in a 1955 McGraw-Hill survey, were as follows 


1-2 years: 17%, 3-5 years: 64%, 68 years: 11%, 9 years or more: 8%. 


PERCENT OF COMPANIES ANSWERING 








tC) 
HOW MODERNIZATION PAYS in the fleet field is shown 


by fleet men themselves—40% expect replacement expendi- 
tures to pay off in 1 to 2 years, 60% in 3 to 5 years. 


Industry Today? 


that they can “plow us under” in a contest of 
industrial strength. 

It is a challenge to American business. Our peo- 
ple expect a continuously rising standard of living. 
Our workers expect wage increases. And often their 
mean price inflation—unless we can 
achieve sharp gains in output. The public demands 
higher national income without inflation. This is 
the challenge to business as a whole. 

It is a challenge to the individual firm. Growth 
in the economy no longer means an automatic rise 
in sales and profits for any particular company. 
There are no shortages; industrial capacity is am- 
ple. So to participate in growth, the individual 
firm must achieve better quality or lower costs than 
its competitors. Otherwise, there will be no profit 
in growth and no success story for the company. 

Is business prepared today for these challenges? 
The answer, from our study, is clearly “No.” The 
production and distribution facilities of the U.S.A. 
are not efficient enough to insure our continuing 
superiority over the Communist world, to match 
every wage increase with higher productivity, to do 
business in a competitive economy at satisfactory 


demands 
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profit to the individual firm. 

This statement sounds shocking at a time when 
much industrial capacity is idle and the recession 
just behind us is being blamed on a surplus of 
capital goods. But the facts speak for themselves. 
Here is the record on the past decade of investment 
in new plant and equipment, and here is our new 
study of the job that still remains to be done. 


Decade of Expansion! 


Since 1947. private business in the U.S.A. has in- 
vested $291-billion in new plant and equipment. 
Our manufacturing capacity has increased about 
80% ; electric power capacity, 145%; capacity for 
basic raw materials, by 55%. The distribution and 
service industries have increased floor space by 
roughly 50% in the decade. In 1957 alone, busi- 
ness spent $37-billion on new plants and equip- 
ment—more than the combined expenditure in all 
of Western Europe plus Canada. 

But all of this expenditure has not made our 
facilities as modern as supposed, or as modern as 
we need. Of the $291-billion invested by business 
since 1947, roughly $157-billion has been for ex- 
pansion of capacity. Only $134-billion has been 
spent to replace old facilities with better, more 
modern equipment. And in recent years, this in- 
vestment has not purchased as much new equipment 
as the dollar figures suggest, because prices of 
capital goods have climbed. 

Our postwar capital investment has repaired the 
worst of the obsolescence accumulated during the 
depression and war years. But huge amounts of old 
equipment are still in use, as shown by the table 
above. This is based on a survey of the age of 
manufacturing capacity in several hundred com- 
panies, representing all of the major manufacturing 
industries. Almost 50% of our present capacity was 
installed before or during World War II. More 
than 65% was installed before Korea, Expert 
studies of the major non-manufacturing industries 
show that the age of equipment, in those industries, 
is even greater. 

Thus, of all business plant and equipment, less 
than one third is modern in the sense of “new” 
since 1950; two-thirds is pre-Korea. 

This over-all figure is confirmed by a check on 
specific industries: 

e Nearly two-thirds of our metal-working equip- 
ment was installed over 10 years ago, according 
to preliminary results of AMERICAN MACHINIST'S 
1958 census. 

e Over 65% of the freight cars on our railroads 


are more than 10 years old. 


e Less than half the capacity to process chemicals, 


1 Figures on “Decade of Expansion” are for the years 1947- 


1957 inclusive, except where specific reference is made to 
preliminary data for 1958. 
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rubber or petroleum is new since 1950—a period 
that has seen rapid development in such equipment 
as automatic controls for these process industries. 

These examples take on dollars-and-cents mean- 
ing when we recognize that the latest machine tools 
are about 40% more productive than 1948 models, 
and that a combination of new freight cars and 
modern freight yard equipment can reduce operat- 
ing costs up to 50%. New instruments, that auto- 
matically direct the flow of a chemical (or other 
raw material) process, can often reduce process- 
ing costs enough to pay back the cost of the instru- 
ments in one year. These savings cannot be made 
in older plants. By using obsolete facilities, our 
industries accept a waste in labor and materials that 
totals many billions of dollars per year. 


Why Productivity Must Rise 

The U.S.A. can ill afford this waste. In the eco- 
nomic struggle between the free world and Com- 
munist world, our margin of superiority depends 
on the efficiency of our productive facilities. 

For the growth of our own economy, we shall 
need a sharp rise in productive efficiency. During 
the next ten years, American business must provide 
the goods and services required for a population 
that will increase by 32-million. And the increased 
population will expect higher living standards. 
Furthermore, the population in ten years will in- 
clude a higher proportion of dependent persons— 
children and retired people—and a smaller propor- 
tion of working-age men. Thus, with a relatively 


smaller labor force, industry must provide more 


goods for more consumers, 

At the same time, industry must strive to hold 
the line against rising costs. In an economy with a 
tight labor supply, we cannot count on restraint in 
wage demands, however desirable such a develop- 
ment might be. In the past ten years, hourly wage 
rates have increased over 5% per year, nearly 
twice as fast as output per man-hour. And this dis- 
parity may well continue—causing still more infla- 
tion—unless we make more rapid gains in pro- 
ductivity. 

We can make these rapid gains—if industry goes 
all out to modernize its equipment. Output per 
man-hour (in manufacturing) has increased only 
2.5% per year since 1951. But this compares with 
gains of 4% a year in 1947-1950, and over 5% 
in the 1920's, Today the machines and techniques 
are available for us to equal, or exceed, these rec- 
ords—to raise output per man-hour at least 5% per 
year. This is a job that can, and indeed must be 
done, to assure growth in the economy without 
inflation, 


The Job Ahead 


The dimensions of this opportunity are shown by 
the table on the previous page. In its survey on the 


need for modernization, the McGraw-Hill Depart- 
ment of Economics asked a wide sample of manu- 
facturing companies how much it would cost to 
replace all their out-dated facilities with the best 
new equipment available. The Department also 
interviewed experts in each of the non-manufactur- 
ing industries, to find answers to this question. 
The answers add up to a staggering bill for new 
plant and equipment. 

Modernization of over-age facilities—replacing 
only what is really obsolete, by today’s production 
standards—would require a total capital investment 
of $95-billion, or nearly $20-billion per year for 
the next 5 years. 

Furthermore, new production techniques will 
soon make today’s plants obsolete, in many cases. 
Thus, to keep pace with technical advance from 
1958 on will require continuing expenditures of 
$8- to $10-billion per year for modernization.’ 

The total expenditure to wipe out the backlog 
of obsolete facilities, and keep up with continuing 
technical advance between now and 1963, would 
be at least $135-billion. 

The U.S.A. has never spent such a 4am on the 
modernization of industrial facilities. Capital ex- 
penditures of boom dimension have, in the past, 
been associated only with the urgent expansion of 
capacity. Some forecasters are now saying that be- 
cause industrial capacity is adequate, the next few 
years will be a period of low capital investment. 
The foregoing figures make clear that this would be 
a national calamity. The opportunity is there—and 
the challenge—to invest record amounts of capital 
in the modernization of plant and equipment. 


A National Problem 
This also is a challenge to the U.S.A. as a nation. 
For 100 years, this nation has been looked to as the 
model of economic development by the rest of the 
world. For the first time, we face a serious challenge 
by another nation and another economic system 
that claims to be better. In a carefully documented 
11l-page study released in May, the U.S. State De- 
partment declared that “the most serious threat” 
to the U.S.A. today is the drive for economic su- 
premacy by the Soviet Union.* Although a much 
smaller nation industrially, than the U.S.A., the 
U.S.S.R. is today increasing its national output at a 
rate of 7% per year and its output per man-hour 
by 4% per year 

The U.S.A. does not have to match these specific 
figures, which represent the results of forced labor 
in a country just starting to develop industrially. 
2 This estimate is based on technical developments re- 

ported by McGraw-Hill editors and current price trends 

for capital goods, It is consistent with the plans for 


modernization expenditures in 1958-61 reported by com- 
panies in a McGraw-Hill survey conducted in April, 1958. 


3 “The Sino-Soviet Economic Offensive in the Less De- 
veloped Countries’—U. S, Dept. of State, May 1958. 
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In the contest to win uncommitted nations, the 
statistics are not likely to be quoted exactly, in any 
case. But our over-all growth in national output 
and living standards must be so impressive as to 
leave no question of superiority. Our factories must 
be showplaces of modernization to the foreign 
visitor that will leave him unable to say “I saw 
much better” in Britain, or West Germany, or 
Russia. 

This is the challenge to the nation—a political 
challenge to be sure. But it coincides with the 
challenge to the business community and the indi- 
vidual firm. And the way to meet it is the same: 
by thorough and rapid modernization of our plant 
and equipment—not at the slow and steady pace of 
recent years, but at an accelerated rate that reflects 
the greater pressure for output at lower cost. 


Obstacles to Be Overcome 

We must face up to the fact that real obstacles— 
both technical and financial—stand in the way of 
faster modernization. Some companies do not have 
the technical “know-how” required for the latest 
production techniques. Many more lack the finan- 
cia! resources. How can we overcome such obstacles, 
and speed up the replacement of old facilities? 

In the course of its study, the Department of 
Economics obtained comments on these questions 
from many executives. One of the problems, as we 
noted above, has been the urgent pressure to ex- 
pand capacity during most of the postwar period. 
In giving their attention to this problem, companies 
have sometimes overlooked the chance to modernize 
older plants. 

In some cases, equipment has been kept in place 
because it was satisfactory, and the users were not 
aware of still newer designs. Some equipment users 
believe that equipment makers are not sufficiently 
aggressive in designing and demonstrating new 
models, 

The biggest obstacle—and one that presents a 
persistent problem—is the shortage of funds in 
many companies that need and want to modernize. 
For all corporations, the cash flow from retained 
earnings and depreciation has increased by more 
than $5-billion from 1953 to 1958. But a number 
of key industries have failed to keep pace with the 
general trend. These include some of the areas 
where the need for modernization is most urgent: 
the railroads, large sections of the textile industry, 
some mining industries, and many small-to-medium 
size companies in manufacturing generally. The 
problem of these industries and companies has 
grown more acute in 1958—since their profits have 
declined much more than the all-business average. 

Any plan to step up the pace of modernization 
generally must deal with the special situation in 
these problem areas. Depressed industries and com- 
panies need outside help, if they are to modernize. 
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Such help would include a stronger flow of technical 
information and advice (and occasionally, venture 
capital) from the more prosperous, inventive in- 
dustries—as well as advice from equipment sup- 
pliers and distributors, industrial publishers and 
consultants. There is also a public responsibility 
to help in the problem areas—not with handouts of 
government money, but with technical assistance 
and help in finding private capital (like the efforts 
of the Small Business Administration). 

Certainly we should lose no time in reforming 
those provisions of the federal tax laws that now 
impede investment in modern equipment by hard- 
pressed firms—especially the outmoded and unfair 
restrictions on rates of depreciation for tax pur- 
poses. At present, the tax regulations require that 
depreciation be computed over relatively long peri- 
ods of “useful life” for most types of equipment. 
And this is a primary reason for the lag in mod- 
ernization. Machinery generally becomes obsolete 
long before the expiration of its “useful life” as 
specified in tax regulations. But it is difficult for 
companies—especially small companies—to set aside 
cash for rapid replacement, unless the full amount 
to be set aside is exempt from income tax. Canada 
and most European nations allow more rapid de- 
preciation for tax purposes than does the U.S. 

A combination of self-help with technical help, 
and a fair break from the tax laws, would do much 
to reverse the spreading tide of obsolescence in 
depressed industries, and in many small companies, 


Plan ‘59 
't is this combination that McGraw-Hill advocates 
as “Plan °59,” to help business modernize now for 
growth and profits, This is what it will take to make 
a start in 1959 on the $95-billion job of moderni- 
zation, disclosed by the study just completed: 
1. A better flow of technical information on where 
and how to modernize plants and equipment. 
2. Careful review by the individual company of its 
own opportunities to modernize at a profit—then 
action to replace obsolete facilities. 
3. Reform of the tax laws, to allow more realistic 
deductions for depreciation, and permit more com- 
panies to finance adequate modernization programs 
from this source of funds. 

Much of this program is already underway, The 
34 McGraw-Hill publications, and many suppliers 
and distributors of industrial equipment, have 


stepped up their information programs to start the 
modernization drive. Preliminary plans of manu- 
facturing companies show a strong emphasis on 


capital spending for this purpose. In August, Con- 
gress passed a bill providing limited tax relief for 
small business. But the real task of modernization 
still lies ahead. It is the greatest challenge, and the 
greatest opportunity, confronting American busi- 
ness as we move forward into 1959. 
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MATERIALS PRICE INDEX for the last 27 years shows how building costs will 
continue to go up. Costs rise because the cost of labor to produce materials is 
always on the increase. Based on information provided by Engineering News- 
Record, a McGraw-Hill publication. 


Building Modernization—Do You 
Have Enough Fleet Growing Room? 


THE EVIDENCE IS IN, and it shows one vital fact 
that must be recognized by any businessman—fleet 
owner or not—who plans to capture his share of 
the dollar: You must be in a position to face an ex- 
panding market for your goods or services. Your 
present facilities may be all right today—but when 
the boom gets in high gear, will they serve to keep 
you going? 

Better face it, your whole operation could be- 
come outdated tomorrow—doing just as much busi- 
ness as it is today—by not meeting the demand. 
That means it’s essential to take a look now at 
all the parts of your setup, to measure them in 
terms of what they will be able to do, not what 
they are doing at present. 

You can add more equipment, certainly, but if 
you haven’t got buildings to handle it, you’re not 
getting anywhere. Your buildings are one of the 
prime danger points likely to limit your growth. 
You should check them to see if they’re going to 
serve you fully tomorrow. A great many things 


may have happened since you put up your present 
structure. New methods and materials may offer 
possibilities you haven’t considered—and now’s 
the time to consider them. 


Here are five factors you should consider when 
deciding whether to build now or wait for a year 
or so. In the annual January forecast this year, 
FLEET OWNER urged you to “Build Now.” That ad- 
vice was based completely on cost. Today, there are 
other arguments for getting your building under- 
way right now. 


l. Prices are going up. Since 1950, building costs 
have risen 35%. 


2. When business booms, you should be in a posi- 
tion to grab it. 


3. If you aren’t careful, you'll get boxed in and 
have to rush. 


1. There’s less industrial building expected right 
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now, so you may be able to get better service from 
architects and contractors. 


5. New developments may make your present opera- 
tion obsolete. 


All points indicate that the recession has slowed 
to a halt and that the upturn is already apparent. 
Most fleetmen—bus, common carrier or private 
fleet—learned valuable lessons from this latest 
downswing. Fleet owners have reported cost-cut- 
ting, better administration and utilization of man- 
power and, often, a better understanding of their 
business because of the recession. Those who 
learned a lesson know the value of being prepared 
and of estimating their business fairly. 

Chances are that men who were ready for the 
recession are going to be ready for the inevitable 
upswing. Industry as a whole is getting ready, 
through a tremendous program of modernization, 
and the carriers must be ready to meet it. 


Look for an increase in GNP, gross national 
product. If you’re a common carrier, you can have 
a hand in transporting the goods. Private industrial 
fleets must be ready to serve their industries faster 
and more efficiently. An upswing nationally means 
increased business for everyone in the fleet world. 

It’s important to modernize your buildings now 
to be able to meet this challenge. You can effective- 
ly modernize your buildings in one of three ways. 

FLEET OWNER’s October PM Manual this year 
(p. 81) shows ways to update a building without 
altering the existing structure, ways to make the 
most of space you have. By actually changing your 
present building, you can often greatly increase its 
ability to serve your vehicles. The far-sighted 
fleetman allowed for this when his present property 
was built. 


Going all the way is often the best—that is, 
building a brand new shop to give you exactly 
what you need and allow for the future. Whatever 
your reason might be for changing buildings today 

and regardless of how you make the changes— 
the important thing is to plan now for the years 
to come, 

The construction industry is steaming along at 
the second greatest rate in its history, expecting 
next year to be even bigger. And naturally as con- 
struction figures cast longer shadows, prices rise 
steadily and rapidly. Material prices will be higher 
than ever. 

Labor costs will be up, too. Although the build- 
ing trades won smaller increases this year than in 
1957, the increases are there. 

Money will be harder to get, which means it’s 
going to cost more. Banks, which back in the sum- 
mer were searching for borrowers are being more 
selective now ... and offering fewer deals. This is 
true especially for long-term, building loans. How- 
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ever, your planned expansion and expected piece 
of the bigger business pie may help your credit with 
local lenders. 


One good sign if you're planning to build: 
The forecast for 59 shows a definite drop in in- 
dustrial building. With all other types of construc- 
tion up, industrial building contracts are expected 
to be 20% less. 

Here’s one more reason for getting your plans 
to modernize into action now. You won't be as 
likely to have to wait now or be as rushed in your 
planning and building. Today, you won’t be turn- 
ing business away while you're waiting for the 
room to accommodate it. The manager of one 
medium-size fleet says his company wants to “build 
it now, so we can do it slowly and do it right.” 
This is good advice. 


New construction techniques and materials 
can not only give you a better looking area. When 
they are combined with intelligently planned de- 
sign, they actually improve your ability to serve. 
They can be almost as important as new vehicles 
and improved tools in the operation of your fleet. 

What are some of these developments that may 
have out-dated your building? They aren’t brand, 
spanking new things, right off the line, but unless 
you're in the building trade you may not have 
heard of some of them. And, if your shop is more 
than a few years old, you may not have had a 
chance to use them when you built or moved into 
your present site. Here are just a few angles you 
might think about in gaging your building’s use- 
ful—not calendar—age: 

The trend is definitely to single-story construc- 
tion with adequate space for drive-through work 
and ample door space. Curtain walls of light-weight 
material can cut expansion costs and are them- 
selves inexpensive. Removable wall panels, simpler 
truss and beam construction methods are among 
the many design developments that make for great- 
er flexibility. 

The outside appearance has taken on color and 
style—which not only improves advertising, but 
also means less maintenance. 


There's a temptation to continue with out-dated 
facilities just because your operation is running 
well enough or you can better afford to do it some 
other time, But you may be paying for moderniza- 
tion now without realizing it. Lost business, lowered 
efficiency only multiply and cost more and more 


every year they continue, 

Have an architect and an engineer who under- 
stand your type operation look over your present 
layout. They can point out ways to modernize your 
shop to accommodate today’s larger vehicles, to 
give you more space. Decide just what you need. 
The important thing is—do it now. 
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Are Your Mechanics Equipped With 


If you're the average fleet owner, your shop is not equipped with all the modern 


equipment necessary to do a top-notch maintenance job. And, furthermore, you 


probably don’t have a regular program for buying new equipment. 


SURVEY AFTER SURVEY BY FLEET OWNER has shown 
that most fleets in the United States and Canada do 
not have a regular, planned program for buying 
new shop equipment. In 1954, and again in 1956, 
FLEET OWNER conducted surveys on shop equip- 
ment. In both surveys identical questions were 
asked and the responses were within three per cent 
each time. For example, maintenance superinten- 
dents were asked: 


1. Could you cut maintenance costs if you had more 
shop equipment? In both surveys a solid majority 
(64%) answered, “Yes.” 

2. Do you have a regular program for buying new 
shop equipment? Again, an overwhelming majority 


‘ eae. he 
(85%) said, “No. 


This is not a pretty picture when you consider 
that vehicles and their maintenance are becoming 
more and more complicated every year. And it 
really doesn’t make much sense when you consider 
that almost every fleet in the United States and 
Canada is maintained on some sort of planned PM 
program... but the tools to do the job are not 
considered and not planned for. 

Or, to state the situation in stronger terms, one 
common carrier maintenance superintendent put it 
this way: “The money we save in our shop is our 
profit in the trucking business.” The same thinking 
applies to the operating of any private fleet too. 
While the fleet is not operated for profit, the sav- 
ings from a good maintenance program will have a 
definite effect on the profit picture of the whole 
( ompany . 


Can obsolete equipment hurt you? The best clue 
to the answer to this question comes from a recent 
Dun & Bradstreet survey, The report says: 

“The amount of complete idle equipment was 

more closely correlated with the extent to 
which plant and equipment had been allowed to be- 
come obsolete .. . 

“Specifically: The top three-fourths of the com- 
panies surveyed were operating, on the average, at 
95‘% or more of their peak rates of the last two 
years, and only five per cent of their facilities were 
obsolete, The lowest group, whose production was 
averaging less than 65% of their peak rates, admit- 


ted to an enormously greater percentage of obsolete 
equipment, 22% on the average.” 

In other words, the more out-dated the equip- 
ment a company owns, the less chance it has to 
keep the business it already has and the greater the 
chance of it attracting new business. FLEET OWNER 
surveys show that most fleet owners know this is 
true but still they’re not doing much to correct the 
situation, 


Let's consider instruments as a specific example. 
In February, 1958, FLEET OWNER published a 16- 
page special report on instruments. It covered the 
practices of 867 fleets operating almost 106,000 
vehicles, These operators reported that instruments 
saved them money in five distinct areas: reduced 
downtime, improved life of rebuilt parts, reduced 
parts replacement, reduced road failures and saved 
maintenance time, Yet, in spite of these advantages, 
only 22% of the 867 fleet owners reported using 
instruments extensively. And 38% used instruments 
on a limited basis or not at all. 

Again, this illustrates the point that a majority 
of the fleet owners should take a long look at the 
shop equipment they are now using. Chances are 
they haven’t got enough. And some of what they do 
have is out-of-date. 


You'll find the same pattern in fleet habits on 
washing their vehicles. In November, 1957, FLEET 
OWNER surveyed 768 fleets operating 149,758 ve- 
hicles on the subject. The survey showed that the 
majority of fleets were still using the hose and 
brush method of washing in spite of the fact that 
mechanical methods take only one-third the amount 
of time needed to do the job by hand. The survey 
also showed that the trend toward mechanical wash- 
ing has been growing slowly. But there are still a 
large number of fleets that have not investigated 
the types of equipment available to them and are 
doing an inadequate job of washing their vehicles. 

The strange thing about this situation is that 
the survey also shows that washing equipment soon 
pays for itself in time and manpower saved, 


The situation on painting is almost identical to 


the one on washing. In September, 1957, FLEET 
OWNER surveyed 844 fleets, who operated 161,897 
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The Latest In Shop Equipment? 


vehicles, on the subject. 518 of the 844 fleets had 
their vehicles painted in their own shops. But of 
this group of 518, less than half (231) had pur- 
chased or built a spray booth for the operation. 
Again, the question is clear: how can a fleet owner 
expect to do a good job without adequate, modern 
equipment? 


Why don't fleets have adequate, modern equip- 
ment? The answer usually given is that they don’t 
have the money to purchase the equipment. And in 
some cases this may be true. Or, it may seem true. 
The fact is that the fleets that don’t have modern 
equipment are paying for it anyway in lost time 


and inefficient repairs. 

The real answer to the question lies in the matter 
of planning. A July, 1956, FLEET OWNER survey 
showed that 85% of the fleets in the United States 
and Canada did not have a regular program for 
buying new shop equipment. In other words, all 
but 15% of the fleets buy new shop equipment on 
a catch-as-catch-can basis. They don’t budget for it. 
They don’t anticipate new equipment being manu- 
factured. And, therefore, their shops are not ade- 
quately equipped. Worst of all, they’re paying more 
for their maintenance than they should because 
they don’t have the best equipment to do the job, 
equipment they're already paying for. 


Here's how to plan your equipment-buying program 


There are two aspects to planning a shop pur- 
chase program. First, you have to determine exactly 
what you need. Second, you have to obtain the 
money to buy the equipment. In order to solve both 
these problems, you need adequate records. 

Almost every FLEET OWNER survey we've con- 
ducted in the past five years has shown that a very 
large number of fleets do not have an adequate rec- 
ord or form system, In fact, about 25% of the fleets 
have no record system at all. 

And, without records how can a fleet owner know 
whether a particular instrument or tool is paying 
for itself? Without records, how can he know what 
instruments or tools are needed to improve his 
maintenance efficiency? Without records, how can 
he compile the information necessary to sell his 
management the fact that new equipment is needed ? 

So, records and data on the maintenance opera- 
tion are the starting point in finding out what shop 
equipment you need—and getting it. If you don’t 
have adequate records, you'll want to check FLEET 
OWNER’s story “Have You Revised Your Mainte- 
nance Forms Lately?” which appeared in October, 
1957 (pp 153-168). This article was based on a 
study of over 8000 maintenance forms submitted to 
FLEET OWNER by over 500 fleet-maintenance men. 
(Reprints of this special report are available at the 
following prices: 1-49, 35¢; 50-99, 30¢; quantity 
prices on request. Address your inquiries to: Re- 
print Editor, 330 W, 42nd St., New York 36, N.Y.) 

Once you have the records to prove that the pur- 
chase of a certain tool or instrument is necessary, 
the next problem is to get the money. 


Prepare your request in writing. This will help 
you organize your own thinking and will give you 
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a record to leave with the man who has to be sold 
on your request. Let’s take an example. Suppose 
you feel that wheel balancing equipment is neces- 
sary for efficient maintenance, First, you go to your 
vehicle record files and list (for the past year) each 
case of front-end trouble, such as shimmy or hard 
steering, reported. Then, you go to your tire record 
files and list each case of tire failure or excessive 
wear that can be traced to front-end trouble that 
could be corrected with balancing equipment. Third, 
calculate the labor costs for necessary maintenance 
on the first two items. From these three items you 
can compute the costs that have been built up over 
a one-year period because you do not have balanc- 
ing equipment. 

Then, contact the various manufacturers of the 
equipment and get their prices. If your feeling 
about needing the equipment was correct, the 
amount that you would save in a year by having 
the equipment should be greater than the cost of the 
equipment, On more expensive items, you may have 
to project over a two, three or even five-year period 
to show how soon the equipment will pay for itself. 

Now, you've got a black and white cost sheet to 
show to management and your sale is as good 
as made. Naturally, you'll run into some opposi- 
tion. But the fact remains, it’s your job to get the 
equipment that will save your company money. In 
the long run, it’s what you're paid for, 


Now, what equipment do you need and 
want? For a look at some of the most 
up-to-date tools and instruments on the 
market, see the next page —> 
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AUTOMOTIVE SHOWCASE 


Cold Parts-Cleaner 


New cold 
cleaning efforts by dissolving and washing 
away baked-on carbon, varnish and grease. 
Parts are put in basket and 
Maker claims no hand scraping, or agita- 
tion is Water (a layer of 
water on top of cleaning compound) pre- 
evaporation of cleaning solvents. 
immersed overnite won't 


Permatex parts-cleaner cuts 


immersed. 


needed. seal 
vents 
Parts 
discolor, 


oxidize or 


can be rinsed with water. Per- 


matex Co, Huntington, N. Y. 


Portable Axle Press 


rhe new, heavy-duty portable axle press, 
trademarked #8310 Bear Axle Press, may 
either service or lubrication 
pits to straighten even the heaviest axles 
cold, without removing them from the 
vehicle. Although it develops up to 200 
tons of working pressure, hook-ups are 
made right on the vehicle. Press is mount- 
ed on a pit dolly which rolls it into place 
under the axle; then a hydraulic ram in- 
corporated in the dolly lifts press into 


Bear Mig Co, Rock Island, Iil. 


be used in 


position 


74 


ere Are Eight Shop Items 


Adjustable Pit-Group Wheel Aligner 


The latest pit group addition to the 12 
model line of Hunter wheel aligners is the 
new 905-Fl Adjustable-Width Pit Group. 
By moving turnplate pedestals on sliding 
steel guide rails the runways (removable) 
are adjusted for vehicle tread-widths of 
40 in. to 68 in. All 1958 Hunter wheel- 
aligner models include improved Lite-A- 
Line projectors which give magnified align- 
ment readings on front charts, eliminating 
charts. Two outstanding 


need for side 


Air Operated Test Stand 


Test stand is especially designed for the 
SG and PM Series governors made by 
Woodward Governor Co, but can be fur- 
nished for other governors of similar sizes 
and types. Stand has a_ self-contained, 
temperature-controlled oil supply to simu- 
late normal operating conditions for hy- 
draulic governors, and to supply means 
for checking relief valve pressures. Gov- 
ernor is driven by an air-motor with speed 
range of 0-5000 rpm. Hill Machine Co, 
1301 Eddy Ave, Rockford, Ill. 


features of the light-beam alignment sys- 
tem: the vehicle does not have to be 
perfectly aligned with runways to attain 
accurate alignment readings; and rear- 
wheel alignment checks can be made 
without moving vehicle. The pit group 
includes a 5-door metal cabinet, heavy-duty 
ball-bearing turnplates, heavy-duty light- 
weight steel runways. Available for every 
pit, floor, rack or lift installation. Hunter 
Engineering Co, St. Louis 24, Mo. 


One-End Lift 


The new 1%%-ton air operated one-end lift, 
known as the No. 95, is designed to lift 
all cars to a height of 31 in. quickly and 
without damage. The new Walker No. 95 
features an extra deep 14% in. forward 
reach to clear all bumpers and chrome. 
Saddles adjust from 16 in. to 57 in. A 
“Hi-Lift” adaptor, available as an acces- 
sory, converts the No. 95 into a jack for 
use under a lift. The adaptor provides a 
lifting range from 52 in. to 75 in. Walker 
Mfg Co, Racine, Wis. 
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To Help Modernize Your Maintenance 


New Washing System Cleans Both Inside and Out 


“Spray-Kleen,” a newly developed system 
for body washing can also be used for 
flushing down engine compartment, as 
shown in picture above. Engine is first 
sprayed with gunk, then sprayed with 
soapless detergent and given a final rinse 
with clear water. Cost of the equipment 
is said to be comparable to that of a single 
lubricant pump, and it requires no more 


sists of a high-pressure, air-operated pump 
which delivers a stream of soapless chem- 
ical detergent through an atomizing nozzle 
onto the surfaces to be cleaned. All sur- 
faces are reached—even grilles and bump- 
ers which are not usually accessible with 
a mitt or sponge. There’s no abrasive 
action, claims maker. 

First step is to spray with a detergent 


ing and loosening every type of “dirt” 
including bug-residue, grease and other 
surface soil matter. It is claimed that wax 
or other surface-protecting treatments are 
not affected; and glass and chrome sur- 
faces are restored to clean brightness. 

The second step, after car or truck has 
been detergent-sprayed and the chemical 
has been allowed to work for a moment or 
two, is a hose-down with a spray of clear 
water, The vehicle is then said to air-dry 
with no need for manual wiping—streak 
less and with no water spots. 

The washing unit (Model SL-5-44) con- 
sists of an air-operated pump (2:1 ratio) ; 
pressure gage; 35-ft delivery hose; trigger 
type spray gun, and covered white drum 
type reservoir. Recommended air pressure 
for operation is 150 lb, which provides 
300 Ib delivery pressure. (It will operate 
at 100 lb minimum, to 200 lb maximum.) 

Special features include: cloth-laminated 
neoprene pump packing; copper gaskets 
and “O” ring in the lower assembly and 
nylon piston-check and foot valve balls. 
Lower pump assembly is protected against 
chemical corrosion by special white nickel 
finish. 

The equipment is available with two and 
four wheel dollies, extra hose length, as 
well as longer extensions for spray nozzles 
for truck or other requirements. Alemite 


work space than a conventional lube bay. 
The Spray-Kleen washing system con- 


High-Speed Tank Washer 


The Wagon-Washer is claimed by manufacturer to greatly 
reduce time required to wash a tank-trailer. Actual washing 
time by Wagon-Washer unit for an average tank-trailer is said 
to be only 11 minutes. This time saving makes it practical for 
the driver to stay in cab while the power-driven brush washes 
and polishes tank-trailer in what amounts to an assembly line 
operation. Tank washer has a hand-operated push-button con 
trol and scrubs around all curves and crevices in a continuous 
360-deg circle. After fleet is washed, the Wagon-Washer can be 
conveniently stowed anywhere along the wall of the bay, leaving 
bay open for other uses. Fruehauf Trailer Co, 10940 Harper Ave, 
Detroit 32, Mich. 
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chemical-and-water mixture 


forms the cleaning job 


Div of Stewart-Warner Corp, 1826 Diversey 
Pkwy, Chicago 14, Ill. 


which _ per- 
wetting, penetrat- 


Clutch Balancing Machine 


The new balancing machine is designed specifically for use by 
clutch rebuilders. Accuracy and speed are the principal features 
of the new 354BR Clutch Balancer which is built for heavy 
duty service. Clutches are mounted on master adapter plates 
which are jug bored for accuracy with a quick-acting split nut 
holding the clutches on hardened and ground pins during the 
balancing operation, Amount of unbalance is registered on a 
precision dial indicator while a strobe light is used to indicate 
the position. When drilling for correction of unbalance, a 
special backing plate is used for locking out the pick-up 
mechanism, The clutch balancer comes with drill attachment 


Bear Mie Co, Rock Island, Ill. 
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Are You Sure You'll Know When 


You might have the finest records system in the business . . . be able to tell to the 
penny what it’s costing you to operate your trucks. And, of course, you know how 
old they are. But in your planning, are you allowing for outside influences that can 


make your fleet obsolete overnight? 


JusT HOW MODERN Is YOUR FLEET? Your first reac- 
tion to this question might be to start thinking in 
terms of vehicle ages. You might find, for instance, 
that the average age of your fleet vehicles is five 
years. And, you might draw some comfort from the 
fact that none of your trucks are numbered among 
the nearly two million on the road today that are 
over ten years old, But don’t get too comfortable. 
Because, the answer to the question of how modern 
your fleet is cannot be arrived at by considering 
only the age of the vehicles. 

The effect of advancing years on mechanical 
equipment is seldom responsible for its becoming 
obsolete. New developments and changes in your 
industry often have immediate effects that, for all 
practical purposes, make a fleet obsolescent 
which is just another way of saying that it is on the 
way to becoming obsolete. 

It’s easy to tell when a truck becomes obsolete. 
\s soon as it can no longer do the job for which it 
was bought, a truck is obsolete . . . regardless of 
whether it was bought ten years ago or yesterday. 
But when is it obsolescent? By definition, (Web- 
ster’s New Collegiate Dictionary) obsolescent is 
“going out of use . . . becoming obsolete.” Obso- 


lescense can have many causes. 


Here's a case in point. A large brewery in the 
New York area was faced with continuing rising 
costs of shipping canned beer to distributors along 
the East Coast. One answer to cutting the costs, of 
course, would have been bulk shipments. This com- 
pany was actually considering building bottling 
plants at distant locations so that the beer could be 
shipped in bulk. But, a later development changed 
its mind, 

\ combined truck and ship operation was the 
answer. Now, standard 35-ft trailers are loaded with 
cased beer directly at the plant. Then they're sealed 
and driven to dockside a few miles away. The only 
difference in the 35-ft boxes now used is that they 
are detachable from the chassis and bogie. At dock- 
side, the box is detached and lifted aboard ship in 
an operation made simple by special handling gear 
on the ship. The proc edure is reversed at the port 
of delivery and the container again becomes an 
over-the-road trailer, which is driven directly to the 


point of distribution. Thus, the brewing company is 
able to take advantage of bulk shipments at greatly 
reduced cost. 

The point is, of course, that because of this new 
concept, a lot of hauling business must have “dried 
up” for both truckers and the railroads somewhere 
along the line. And it’s just possible that some of the 
truckers who lost this business thought they had 
“modern” fleets. 

True, chances are they won’t go out of business 
because of this development. And, because their 
trucks can still be used profitably hauling other 
goods, they’re certainly not obsolete. But they are 


obsolescent. 


Containerization is just one of the more impor- 
tant developments in the mill today that will have an 
important effect on fleet obsolescence. And the 
above example is only one of the many ways in 
which this new cargo handling method has been ap- 
plied. As with any new concept, there are a lot of 
problems to be worked out—but the money-saving 
possibilities of containerization look so good that 
problem-solving activity is very high in this field. 

Standardized dimensions for containers, one of 
the big headaches, are presently being worked out 
under the general sponsorship of the American 
Standards Association. The actual development pro- 
gram has been delegated jointly to the American 
Society of Mechanical Engineers and the American 
Materials Handling Society. They are already in 
committee with an agenda to “Standardize sizes of 
pallet containers, cargo containers and van contain- 
ers for integrated transportation and for optimum 
carrier interchange.” 

Increasing requirements on the part of manufac- 
turers for special handling of their products will 
also have an effect on the obsolescence factor of 
your fleet. If you happen to have an office with a 
view of a railroad’s main line, take some time out 
some day and see how many“specials” pass. True, 
the standard boxcar is still predominant. But you'll 
see a surprising variety of special rolling stock de- 
signed specifically to carry a special product. 


Specialized equipment for hauling refrigerated 
food products, for instance, is a typical example of 
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Your Vehicles ‘Have Had It’? 


how the truck industry changes. When this market 
first started opening up, most truckers just took a 
standard box, slapped some insulation in it, and 
hung some kind of a reefer machine on it. And they 
were in the cold-haul business. Today, this won’t 
work. The hauling of perishables at zero degrees 
and below calls for specialized equipment if the 
spoilage is to be kept at a minimum. 

Highway-use taxes and size-and-weight limit laws 
will also be in for some major changes in the not- 
too-distant future. The Federal Highway program 
is well off the ground and new roads completed in 
some areas are already having a pronounced effect 
on trucking operations. 

For some, the express highways are a boon—but 
many fleet owners will find that their present equip- 


ment is not suited for highspeed operation. 

Just how the use tax and size-and-weight limit 
laws picture will change is anybody’s guess. But it’s 
a safe bet that the program now under way under 
the jurisdiction of the American Association of 
State Highway Officials will produce data that will 
carry a lot of weight when the chips are down. 
AASHO has already started rolling on the “high- 
way that goes nowhere” just outside Ottawa, Ill. 
Exhaustive tests will be held over the next two years 
by running a wide variety of power units, straight 
trucks and combinations with different axle loads 
over the test loop. FLEET OWNER will continue to 
report on the progress of these tests. The final re- 
sults are sure to be used as a basis for changes in 
use taxes and size and weight laws. 


What's ahead in the way of new equipment? 


There’s little doubt that developments now under 
active study by leading manufacturers will have a 
pronounced effect on vehicles of the future. The 
diesel engine, for instance, will continue to chal- 
lenge the gas engine. But, the fuel cost differential 
between the two is practically gone. This, along 
with continued improved designs in gasoline en- 
gines, gives rise to the speculation that the gaso- 
line engine will recapture some of the market it has 
lost to the diesel in the past. 

In all probability, however, the diesel will con- 
tinue to make inroads in the heavy-duty truck field. 
In the 19,500-lb gvw class, one out of every ten 
trucks was diesel powered in 1950. Today the fig- 
ure is just about one in five. And with the present 
trend towards smaller, lighter diesels, with their in- 
herent durability and improved efficiency, this mar- 
gin is almost certain to be further reduced. 

The gas turbine and the free-piston engines 
too, are still very much in the picture. At the mo- 
ment though, they must still be considered in the 
experimental stage. 


Aluminum engines are just around the corner. The 
big advantage in the use of this metal is the promise 
of a better power-to-weight ratio and in the possi- 
bilities of production economies. Already, aluminum 
has seen extensive use in engine components—and 
now several major manufacturers are holding out 
the promise of an “all-aluminum” engine in the 
near future. 

Of course, existing engines won’t become obsolete 
overnight. Even if there are major break-throughs 
that put new type engines on a par with existing 
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power plants, the two will continue to exist side by 
side for some time. But the trends will have to be 
watched carefully. 


Increased power under the hood is the most sig- 
nificant trend today. The past twenty years have 
seen maximum hp ratings for truck engines increase 
by about 65%. Now, with the advent of the Federal 
Highway Program, it has been predicted that 70 
mph speeds with 96,000 lb gross will be feasible. If 
this prediction proves accurate, the next few years 
will see the ushering in of engines in the 500 hp 
range for highway service. 


Higher compression ratios will be a must as this 
trend develops. Improved combustion chamber de- 
signs, better carburetion and other developments 
have already pushed average truck compression ra- 
tios steadily upward. In 1935, for instance, the 
average was 4.8:1. In 1956, it was up to 7.1:1, and 
there’s no sign of any let-up in this trend. And the 
fuel to meet these requirements of the future is al- 
ready available. 


Control of engine deposits ix another problem 
that may well be solved shortly. The activity by fuel 
and engine manufacturers in this field can only be 
described as feverish. And this activity is producing 
results. There have been literally dozens of reports 
made at recent SAE meetings on the subject. There’s 
still a lot of difference of opinion, but one thing is 
certain: The numerous research programs underway 
are increasing our knowledge of the “why’s” of en- 
gine deposits. And once this knowledge is complete, 
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the solution to the problem of controlling or elimi- 
nating engine deposits will quickly follow. 


Transmission and drive-line designs are con- 
stantly being improved to meet the demands of op- 
erators. The trend in the trucking industry is in the 
direction of faster trips with lightweight equipment 
designed to take full advantage of size-and weight- 
restrictions. Manufacturers of transmissions, axles 
and drive lines are meeting the demands with con- 
tinually improved products. 

Right now, the automatic transmission is gaining 
acceptance, particularly in the light-duty, multi- 
stop type of operation, And, as more operating ex- 
perience is gained by fleet owners, the automatic 
transmission will see even wider use in the heavy- 
duty field. One development which is well under 
way, holds promise for the use of automatic trans- 
missions in over-the-road work. Already in wide use 


in off-the-road equipment, the combination of a 
torque converter with built-in lock-up feature offers 


interesting possibilities. 

The combination provides the necessary extra 
torque for getting a load started smoothly and eas- 
ily—and then after it is started, the transmission 
locks up to provide direct drive for maximum effi- 
ciency. And as an added feature, a retarding ele- 
ment can be included which relieves the brake sys- 
tem of the job of controlling down-hill speed of the 
vehicle. In essence, the retarder is simply a centrifu- 
gal pump placed in the transmission’s hydraulic cir- 
cuit in such a manner that it can be made to absorb 
energy from the circuit. This absorbed energy 
raises the temperature of the oil in the retarder cir- 
cuit and it is dissipated by directing the oil to a 
cooler where the heat is removed. 


Braking systems, too, will see some radical 
changes. How to get rid of heat generated is the big 
problem. New designs and better materials of the 
recent past have done much to improve brake sys- 
tems both from the operational and the maintenance 
end, But vehicle horsepower and speeds continue to 
increase, placing more and more demands on brake 
systems. The limit has just about been reached as 
far as current brake drum designs are concerned. 
However, new designs hold out great promise—the 
liquid-cooled brake, for instance. There’s nothing 
new about the principle of the liquid-cooled brake, 
but it has never really gotten off the ground as far 
as the trucking industry is concerned, simply be- 
cause the need for such a system has not been great 
enough to warrant the additional cost and mainte- 
nance problems. 

lhe need for such a brake in the near future is 
recognized by manufacturers. They are already go- 
ing through exhaustive tests with them on trucks 
today. The basic types are being tested, the disk- 
type and the conventional type. Reports from the 
field are that performance is excellent. (FO, July 


58, p 66) With the liquid-cooled unit, the problem 
of heat fade, for instance, is eliminated. 


Chassis and frame designs will be in for some 
radical changes. Laboratory and proving ground 
have teamed up to produce data that will result in 
newer and stronger designs that are actually lighter 
than existing ones. Basically, engineers are learning 
to “put the iron where it’s needed.” Air suspension 
will play a big part in changing chassis design, too. 
The main problem with conventional suspensions 
is that they transmit high frequency vibrations, 
caused by the vehicle moving over the road, directly 
to the frame. 

This, in turn, sets up high stresses in the frame 
and body which must be contained by heavy struc- 
tural members, Air suspension, on the other hand, 
damps out the high-frequency vibrations and results 
in a much easier ride for the vehicle. Thus, weight- 
savings can be realized by using lighter structural 
members without sacrificing durability. 


Demand for weight savings will continue to in- 
fluence future designs. All-aluminum frames are al- 
ready on the market along with the all-aluminum 
cab. And fiberglass and reinforced plastic offer great 
promise for truck cabs. Cost of manufacturing 
a fiberglass cab right now is higher than making 
one of metal. But, other advantages offset this. First, 
the fiberglass cab can be made lighter than alumi- 
num, Because it’s molded, cost of tooling is con- 
siderably lower and more intricate shapes can be 
formed. Also, fiberglass has a good insulating fac- 
tor—cab is easier to keep warm in the winter and 
it does not absorb heat in the summer. 

When it comes to weight savings, tires and wheels 
get into the picture, too. Already, truckers are tak- 
ing advantage of tubeless tires that are lighter than 
conventionals, 

Light weight aluminum disk wheels will see wider 
use, too. Not only do these offer direct savings in 
weight, it is claimed they add to tire and brake life 
because they run so much cooler. 


These are only a few of the more recent opera- 
tional and mechanical developments. And even if 
this were a complete coverage of all developments, 
it would only serve to bring you up to date. Point 
is, tomorrow, and the next day and the next, more 
new ideas and concepts will be developed. You will 
have to watch for those that affect you, directly or 
indirectly . . . keep yourself informed. The recession 
is behind us and the recovery is gathering momen- 
tum faster than most people realize. Not only will 
this recovery place a greater demand on existing 
trucking facilities as productivity rises, it will gen- 
erate new thinking in cargo building concepts. And 
this will have to be matched with new designs, 
equipment and materials. This calls for a moderni- 


zation program . . . starting now. 
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FLEET OWNER’s Holger Ridder asks GMC V.P. Philip Monaghan . 


How Has GMC Changed Its Basic 


Planning for New Vehicles? 


FLEET OPERATORS WANT TRUCKS that will give the 
same service as today’s vehicles but with less weight 
and greater economy. That’s the basic thought be- 
hind a new concept in truck engineering at General 
Motors Corporation’s Truck and Coach Division. 
It was vital to discover what GMC’s new method 
of designing vehicles will mean to the man on the 
operational end—how it will affect economy, what 
it’s going to do to maintenance costs. Ridder wanted 
to ask the questions you, as a prospective buyer, 


will have—questions a salesman may not be able 


to answer. 

Two new tractors in GMC’s 59 line stand out as 
examples of this planning—but they’re only the be- 
ginning. A new powerplant, still in development, 
will lend them the final touches. And, judging by 
advance information, these engines will answer 
many old problems of truckers. 

But, the word at GMC is that the “real bomb- 
shell” isn’t due to hit until about midway next year. 
Philip J. Monaghan, vice president and 


general 
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manager of GMC, believes he has some surprises in 
store that will really make truckers sit up and take 
notice. Monaghan is sure he will be able to, as he 
puts it, “give operators a greater return on their 
investment with added comfort and safety.” 

When FLEET OWNER’s Detroit editor, Holger Rid- 
der learned some of what was going on at GMC, he 
felt the story was worth following-through on, that 
it was of the utmost importance to fleetmen to get 
the details. 

The idea of reducing weight and cutting costs of 
operation isn’t new, but the approach GMC is tak. 
ing to solving these problems is, according to engi 
neers, something different, something well worthy 
of attention. 


To get a step-by-step look at what GMC 
is doing in its new program for truck 
development, turn to next page —> 





continued 


*“‘We adopted the philosophy of giving this truck what it wanted and 


The best way to get the story was to talk with 
the man at the top-——-Monaghan. Ridder set up an 
interview and kicked the story of GMC’s new con- 
cept back and forth with the v.p. Here’s what Mon- 
ighan had to say about the plans underway and 
how they relate to the trucking industry generally. 
And here’s how he explains the thinking that led 
to this new approach to old problems, what he sees 
coming in the future for truck buyers. To get the 
answers you would want to hear, FLEET OWNER’S 


Holger Ridder asked .. . 


Mr. Monaghan, what were some 
of the reasons behind your “new 
concept” for highway tractors? 


We went through trend statistics, talked to engi- 
neers, sales people, and fleet owners. From this we 
learned that the future truck buyer wants our en- 
gineers to produce a truck that has: less weight and 
greater strength; more cargo space cubage un- 
der the same length, width and height restrictions; 
a new engine with high performance, longer life 
and more economy, yet more compact so it will fit 
into shorter cabs-—making more space for cargo 
too. From these studies we concluded that a com- 
plete and radical departure from traditional truck 
design is needed, Fitting customer demands to state 
restrictions and our ability to produce such a ve- 
hicle economically, we came up with this first ve- 


hicle in our new trend design—and others are in 
the works.” 


What do you mean by a new con- 
cept in truck design? 


“Let me philosophize about that a bit and discuss 
various aspects of recent trucking history that 
have affected the decisions we have just made. 
Many new engineering developments have been 
introduced in the post-war trade, and truckers have 
bought them as offered. | mean such things as auto- 
matic transmissions, power steering and brakes, air 
suspension, new brake systems, mufflers and cabs. 
By the piecemeal delivery of these changes, in dif- 
ferent parts of the truck, we have been forced to 
adapt our truck design so many times that each suc- 
ceeding change—though good—made the pattern 
less than a planned, unified blending of all parts 
and pieces. 

“At no time has there been a complete re-assess- 
ment of the product with a view to getting every- 
thing into it that we could—in a single design 
pattern. We started from scratch with our new trac- 
tors and designed a unit to provide what customers 
told us they wanted. We adopted the philosophy of 
giving this truck what it wanted and not what we 
wanted to put on it. The engine is the only carry- 
over from this year, and will be so for only a short 
time. We wanted to design a new vehicle rather 
than add new developments to an existing one.” 
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not what we wanted to put on it”’ 


How will your “new concept” 
benefit the fleet owner? 


“In a number of ways. We felt—as did our custom- 
ers and customers of other truck manufacturers 
that there was room to provide the same service 
trucks now give but with less weight and greater 
economy. A well designed truck gives the operator 
a greater return on his investment with added com- 
fort and safety. 

“Our new tractors do this. Their ready-for-the- 
road weight means that truck operators can carry 
from 699 to 2097 lb more payload than with com. 
parable competitive models.” 


In addition to added payload, how 
else will the fleet owner benefit? 


“In this new design, and in the ones to come, we 
have gone all out to improve the interchangeability 
of vehicle parts as well as units. This expansion of 
interchangeability of vehicle parts is a part of our 
new truck concept. 

“For example, in many trucking companies three 
or more different type operations are involved. In 
the past, this has meant three or more different in- 
ventories of parts to serve each operation. This is 
our first step toward reducing parts inventory, ex- 
panding interchangeability and establishing our new 
thinking for the future, in addition to remaining 
prepared for what’s to come.” 
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You speak of a new air ride. How 
is this new and how does it benefit 
the operator? 


“The air ride is not new with us. Buses have used it 
for a long time, and in recent years more and more 
trucks have had it. We designed our air suspension 
as an integral part of the tractor. We were thus able 
to redesign the system into a single-convolution 
type of air cylinder, eliminating the need for an 
additional air reservoir previously provided by a 
tubular axle. This front suspension, rated at 11,000 
lb, saves weight. Also, making it a standard item, 
we were able to go to a lighter weight frame and to 
use more aluminum, thus saving more weight. 


What about the lighter frame? 
Is it as strong as your old one? 


“Our new fabricated frame is 2000% more rigid 
torsionally and has 60% more resistance to bend- 
ing than the conventional one.” 


In your cab design, what have 
you done to make it more com- 
fortable? 


“Cab-over-engine type tractors are inherently noisy 
and hot. We have added sound deadening to over- 
come that problem—lined the interior of the roof, 
back and rear corners with carpet-grain, closed-cell, 
sponge rubber. Two large fresh-air ventilators are 
at foot level in front of the cab, To make the en- 
gine easier to work on, we have fixed the controls 
to remain on the engine. When the cab is tilted 
they do not move up with the cab, and this cuts 
maintenance of control linkage. Also, the controls 
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CONTROL ISLAND for new GMC highway tractor, DDR 


8000, brings controls within easy reach of driver 





have been moved up to the driver, rather than mak- 
ing him reach down for them, Both our new models 
are 48 in. from bumper to back of cab; the optional 
sleeper compartment brings total length to 72 in.” 


Do you plan any new engines? 


It's a bit premature to discuss that, but I can say, 
we have some in the works,” 


dre you planning to improve the 
ability of your trucks to maintain 
constant highway speeds? 


Yes. It appears inevitable that we must come up 
with engines capable of delivering speeds that will 
conform to highway improvement. We must also 
develop engines that will maintain constant speed 


on level roads or grades,” 


How important is truck appear- 
ance? 


Trucks need eve appeal but not at the expense of 
utility Today's truck designs do need to be 
smoothed out 

Panel and city delivery type trucks obviously 
demand ore eve appeal than over-the-road trucks, 
because they are, in a sense, rolling billboards.” 


fre automatic transmissions 
widely accepted? 


The greatest growth is in the smaller truck field 
here there's a lot of city driving. Over-the-road 
drivers like to manipulate the gears because they 


el it gives them greater control.” 


What about future power-plants? 


you last year, | don’t think the gas tur 
the immediate future. Right now | 
an inefhcient powerplant. Its present 
vantage would probal ly disappear be 
eased demand for the fuel used. Any 
will beco ore expensive, and 
reavily taxed. Meanwhile. advances 
both gasoline and diesel engines 
ne might come up to today's efh 

Cahing engines would shill 


ents mace 


What is the future of the diesel 
engine? 





AUTOMOTIVE SHOWCASE 


THIS SNOW REMOVAL TRUCK is one of forty new FWD 


models designed to combat the severest snowfall. 


New Snowplow Models 
Introduced by FWD 


Forty new Mopets have recently been added to the Four 
Wheel Drive Auto Co.'s (Clintonville, Wis.) snow removal 
and highway maintenance truck line. The new models range 
from 26,000 to 55,000 Ib gross vehicle rating, and are 
equipped with a wide variety of gas and diesel engines, 
ranging from 150 to 335 horsepower. Twenty of the new 
models are equipped with double-reduction axles and 20 
with single-reduction axles, to provide optimum power and 
efficiency in all types of snowplowing operations 


THE NEW MODELS COMPRISE four series of single-reduction 
axle trucks of 26,000, 32,000, 36,000 and 42,000 lb evr. 
four series of double-reduction axle trucks of 36,000, 
40,000, 46,000 and 55,000 Ib gvr, and two special-applica- 
tion series of single reduction axle trucks of 32,000 li 
evr. Each series has either four or six truck models, ex 
cept the two special application series which have one 
model each 

Type of engine and engine horsepower determine the 
individual models within each series. The single-reduction 
axle trucks are equipped with engines ranging from 150 
to 240 hp. The double-reduction axle trucks hs ngines 
of 180-335 hp 


DESIGNED FOR HIGH-SPEED removal of 
the “Airporter.” a special application sp 
is equipped with a 240hp gas engine 
$2000 Ih. The other special application 
b evr 182 hp anit on which al] four wheels sic 


ate nee FEATURE . new st 
imination of the front bumper and elmin 
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ning nc serwcmng the showpiate. licacugit 


ead on top of the truck s cab s 


snowplow 
t the mew models are four-wheel-drive trucks £ 
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Frames of the trucks are made of special heat-treated 
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extra strength necessary im rugged spowplov 
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NEW MULTI-STOP DELIVERY TRUCK is claimed to be th 


smallest of its kind to be produced by an American manu- 


Metro-Mite . . . Small 


INTERNATIONAL Harvester has met the growing demand for 
an American-made vehicle combining a low purchase price 
with high operating economy, with this Metro-Mite AM- 
80 model. It answers the practical service needs of truck 
operators, yet is “scaled down” to satisfy those who 
don’t want large delivery trucks. 

The new Metro-Mite model can handle payloads under 
1000 lb that may be loaded in a 200 cu-ft area; it has a 
GVW rating of 3800 lb; and its weight is only 2800 lb. 
It combines a fuel-saving, four-cylinder engine, with weight- 
and-cost saving unitized construction, and American styl- 
ing for driver comfort and ease in working the load. 


A FOUR-CYLINDER, 51-HP ENGINE, known as the A-55, ex- 
tends the mileage per gallon of fuel compared with fa- 
miliar six-cylinder engines. It preduces 81 lb-ft of torque 
at 2200 rpm. It can idle an approximate eight-hour day 
at 500 rpm on a single gallon of gas—but on the go it 
accelerates the 3800-lb gyw quickly and easily. Teamed with 
this new A-55 engine is a remote-control, four-speed 
synchromesh transmission (whose low gear is required 
only for emergency starting and extra severe grades), 
and a hydraulically-controlled 8-in. clutch. 

Unitized, all-steel construction of the Model AM-80 
eliminates the need for separate frames for chassis and 
body, resulting in a fully-integrated, strong box-like unit. 


FREE ACCESS FOR WORKING A LOAD is achieved through 
doors at either side or the rear of the delivery truck. The 
insulated short engine cover does not protrude back into 
the 28-in. deep walk-through aisle which is between the 
sliding side doors. A foam rubber, bucket-type seat can 
be tilted forward when the driver passes through the left 
side door. The aisle and the 84-in. depth payload area 
(which is measured from back of the driver’s seat to the 
double rear doors) are continuous, permitting the loading 
and hauling of cargo up to 9 ft long. 


SHACKLED SPRINGS OF THE BROAD-LEAF TYPE and 


shock absorbers mounted at angles to overcome pitching 
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ufacturer, Key features are low purchase price, high 
operating economy, and improved load accessibility. 


and Snappy 


and side-sway, as well as up-and-down motion, provide 
a level ride. The American forward-control styling of 
the AM-80 unit, which is similar to the company’s Metro 
Lite, assures excellent visibility—forward, to the sides, 
and to the rear. And, ventilation is also fine. 

Additional measurements of the Metro-Mite include a 
wheelbase of 96 in.; and an over-all length of 159 in. 
List price is $2050, fob Bridgeport, Conn. 


Six-Passenger Cab for Medium 
and Heavy-Duty Trucks 


International has also designed the Travel-Crew cab for factory 
installation on A and AC-160 models (16-19,000 Ib GVW), 
on A and AC-180 models (19-22,000 lb GVW), and on four- 
Wheel drive models in these two series. It is also available 
for ACF-180 six-wheel models, in both rear axle drive and 
all-wheel drive versions (30-33,000 lb GVW). It is roomy, yet 
it increases bumper-to-back-of-cab dimensions by only 36 in. 
It was developed as a result of the acceptance of Interna 
tional’s Travelette, the first six-passenger cab offered as factory 
equipment on pickups and light-duty service utility trucks, 
Provision for 60 and 84 in. cab-to-axle dimensions is retained 
without requiring frame modifications, As a factory option 
the Travel Crew cab can be purchased under a single warranty 
on a single order. 
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MEDIUM-DUTY MODELS in the “F” series feature new internal expanding two-shoe parking brake as standard equipment. 


Ford Announces 4-Wheel Drive Models 


THESE WILL BE AVAILABLE in the light-duty series. Brand 
new for 59 and built by Ford, the four-wheel drives will 
be offered in the F-100 and F-250 models in both pickup 
body or chassis-cab types. There are 68 models to choose 
from in the light-duty conventional “F” series which in- 
cludes the Courier and Ranchero models. 

Maximum gvw ratings range from 4600 lb for the Courier 
and Ranchero up to 9800 lb for the F-350 model, All “F” 
models are offered with the 139 bhp six-cylinder engine as 
standard equipment, 186 bhp V-8 as optional. Three-speed 
transmissions are standard except in the F-350 which comes 
with a four-speed box—also offered as an optional on the 
four-wheel drive models. 


MEDIUM AND HEAVY-DUTY MODELS are available in both 


conventional and tilt-cab types. The 139 bhp six-cylinder 
engine is standard equipment in both the F-500 and F-600 
conventionals. Two optional V-8 engines are offered for 
these models. They are the 292 model, which turns out 186 
bhp at 4000 rpm, and the 292 HD engine that gives 187 
bhp at 3800 rpm. The 292 engine is standard in the F-700 
truck with the 292 HD offered as optional. 

rhe two big models F-750 and F-800 come with 196 and 
212 bhp HD V8 engines respectively as standard equip- 
ment, And ready to team up with the V-8’s are a wide range 
of transmissions, including the fully automatic Triple-Drive 
Range-Transmatic, popular 8-speed Roadranger—and Extra 
Heavy -Duty 5-speeds in wide ratio or close-ratio versions 
for off-road or highway service and economical overdrive. 

And for ‘59 there are important new options, like the new 
9000-1b front axle (as well as the 11,000 lb unit) for the 
F-800 models, A new factory-installed tractor package for 
the F-750 and F-800 models is offered as special equipment 
for all short-wheelbase models with air brakes, Package 


consists of hand-control valve; breakaway valve with man- 
ual control; double check valve; trailer brake hoses, hang- 
ers and connections; trailer electrical cable and plug; 
trailer circuit breaker and relay; turn signals, emergency 
stop light switch, and two cab-corner marker lights. All com- 
ponents comply with ICC regulations. Fifth wheel is not 
included in package. 


TILT-CAB "C" SERIES reduces wheelbases and over-all lengths, 


providing shorter turning radii for greater maneuverability 
and easier handling. And their short bumper-to-back-of-cab 
dimension allows even a square-nose 35-ft trailer within 
45-ft over-all limits. 

The tilt-cab series is available in gvw ratings from 18,000- 
36,000 lb. Standard front axles with 6000-lb rating are used 
in the 550 and 600 models while the 700 and 750 models 
have a 7000-lb axle. The C-800 model uses a 9000-lb axle as 
standard up front, with an 11,000-lb unit as optional. En- 
gines available are the same as for the conventional models 
except that the 139-hp engine is not used in the “C” mod- 
els. The factory-installed tractor package is also offered as 
an optional and power steering is available on all models. 


EXTRA HEAVY-DUTY MODELS in both tilt-cab and conven- 


tional designs offer gvw ratings as high as 30,000 lb as 
standard on the C-1100, with an option of 36,000 lb on this 
model. Powered exclusively with Ford’s new heavy-duty 
V-8 engines, the 850 and 950 models feature the 401 cu in., 
226-bhp plant that produces 350 lb-ft torque at 1800-2300 
rpm. The 447-cu. in. 260-bhp engine, (430 lb-ft torque at 
1800-2300 rpm) is used in the 1000 models while the 1100 
trucks come with the big 534-cu. in., 277-bhp engine that 
has a torque rating of 490 lb-ft at 1800-2300 rpm. All 
models have a 13-in. two-plate solid disk clutch. 
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HEAVY-DUTY MODELS are available in both conventional and tilt-cab design with V-8's up to 534 eu. in 


LIGHT-DUTY MODELS are offered with maximum gvw ratings 


In addition to the standard single-speed rear axles avail 
able in the 18,000-29,000 lb range, two-speed electric-shift 
axles are offered in the same range as optional equipment. 
Conventional cabs for the "59 models feature over 59 in. of 
shoulder room and a 1020-sq. in., full-wrap windshield, Sus- 
pended pedals eliminate toeboard holes for a tighter cab. 
Custom cabs are offered in both conventional and tilt-cab 
models with such features as candy-stripe pattern, woven 
nylon-saran upholstery with foam rubber padding; two-tone 
instrument panel with white control knobs; 
trimmed instrument cluster; insulation on cowl-wall in cab; 
arm rest on left door; bright metal trim and matched locks 
on both doors. 


chrome- 


TANDEM-AXLE MODELS in the T-700-950 series provide gvyw 
rating as high as 51,000 lb with a 38,000-lb rear axle. Power 
steering is standard on the 700 model when equipped with 
the 196 bhp HD engine, through the T-950 series, and it is 
optional on the T-700 with the 187 bhp HD V-8. 

A heavy duty, five-speed direct Synchro-Silent transmis- 
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, 277 bhp 


up to 9800 Ib, Fordomatic or Cruise-O-Matiec drive optional. 


sion is standard on all models except the 700 where a me 
dium-duty unit is used 


PARCEL DELIVERY CHASSIS DESIGN permits low-cost body 
installation . . . lets you choose from a complete range of 
to 14% ft bodies. These models are also available as a 
stripped chassis to permit mounting of special custom bodie 
[wo engines are offered, the 223 six, 139 bhp, or the 292 
V-8, 186 bhp, along with 3-speed and 4-speed HD Cruise 
O-Matic transmissions as optionals. 


SCHOOL BUS CHASSIS are offered in seven models, five wheel 
base lengths. Passenger capacities range from 36 in the 
B-500 model to 66 in the B-750 with the 262-in. wheelbas« 
Single-speed standard and two-speed optional rear axles are 

Engines 

available are the 139 bhp six as standard in the 500 and 

600 models, the 186 bhp V-8 in the 700, and the 196 HD 

V-8 in the 750 series. The 186 and 187 bhp engines are op 


offered along with optional Transmatic Drives 


tional for the smaller models, 
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AUTOMOTIVE SHOWCASE 


Space & Driver Convenience .. . 


said to make bodies more moisture, dust, 
draft and sound-proof. 


are offered in Boyertown’s new Mer- 
chandiser bodies. Cab-door step wells are 
3 in. lower than on standard models—a 
feature previously available only as an 
extra-cost option. Cab door clearance width 
is greater. Improved weather sealing is 


Air Suspension for Tandem Axles 


Designed for use with any standard axle, both drive and trailer 
types, the new Hendrickson series “AR” tandem air spring 
units feature lightweight aluminum construction and rubber 
bushings requiring no lubrication. This new suspension system, 
which eliminates need for shock absorbers and sway bars, 
incorporates an equalizing beam construction which is said to 
reduce the effect of road irregularities by 50% and prevents 
load transfer from one axle to another. Leveling valves keep 
the vehicle frame at a constant height. In the event of loss of 
air, the air tandem system will continue to function because of 
a set of rubber safety cushions built into the suspension. Hen- 


drickson Mjg Co, Lyons, lil. 
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FOUR SIDE RUB RAILS are on each side: 
at the roof, belt line, floor line and bot- 
tom skirt of the Merchandiser. The new 


floor-line protective rub rail means added 
resistance to damage. 

A center belt-line rub rail, a new 
frame member providing more strength and 
durability, is welded to upright body posts. 
Top and middle outside panel sheets are 
lapped over the rub rail and riveted to it. 
Bottom edge of the top side panel over- 
laps the center panel, giving a positive 
weatherproof seal. This panel design is 
repeated in the floor line rub rail be- 
tween center and bottom skirt panel. 


REPLACEABLE BOTTOM SKIRT PANEL, 
a new idea, is a 16-gage high-tensile steel 
shell, with no body framework, eliminating 
inside pockets and edges that might hold 
corrosive road salts and chemicals, The 
bottom rub rail is pressed into this skirt 
section, so there is no joint where the bot- 
tom-inside panel joins the rub rail. 

Inside-back quarter panels, with stand- 
ard rear doors, are removed without dis- 
turbing floor or side linings, and provide 
quick access to often-damaged rear corner 
post areas, Center floor load-space sec- 
tions between wheelhouses, and floor sec- 
tions in front and back of wheelhouses, 
are easy to remove and replace. 

Inside post at front of load space is 
a continuous high-tensile “Z” section, tying 
into roof crown, cross bar at floor line 
and extending to bottom of step well. With 
fewer body components, the section adds to 
the strength and durability of this new 
Merchandiser body. 


Wheel Balancer and Gyroscopic Stabilizer 


Trademarked the Hub-O-Matic, this wheel balancer and gyro- 
scopic stabilizer fits over wheel lugs of most standard automo- 
biles and light duty trucks. It consists of a circular steel frame 
with two movable weights adjustable over a 360 deg range. 
Balancer bolts firmly under the lug bolts, and is concealed and 
protected at all times beneath the hub cap. This new method is 
claimed to make it impossible for the weights to spin off at 
high speeds or to scrape off against curbs. Gyroscopic action 
provides the strong safety factor, eliminates road weave and 
wander, and dampens road noise. Hub-O-Matic can be trans- 
ferred from wheel to wheel. Hub-O-Matic Inc, W 503 Indiana, 
Spokane 17, Wash. 
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NEW 8-WHEEL TILT-CAB UNIT complete with 17-ft., 184 cu.-yd. dump body weighs in at only 20,000 Ib. 


Diamond T Diesel Ups Payloads 2 Ways 


brake 


displacement is 672 cu. in. 


REDUCTIONS IN CHASSIS WEIGHT—and this 
vehicle has them—aren’t the only way to 
up payloads. That’s why this new Diamond 
I tilt cab has such an unusual wheel ar- 
rangement. In Pennsylvania, this rig’s 
home state, there’s a darned good reason 
for using four axles. Legal restrictions 
permit 60,000 lbh GVW—if the weight is 
borne on four axles. 

The double-tandem 
upped the chassis weight of the 923C- 
36M though. Completely ready for the 
road, including a 17-ft dump body with 
18% cu.-yd. capacity, the new vehicle 
weighs in at 20,600 lb. 


structure hasn't 


TO CUT WEIGHT, the engineers used 
aluminum liberally throughout the new 
model, Cab, frame crossmembers, fuel 
tanks, engine flywheel housing, gear cover, 
oil pan, and other elements are all con- 
structed of aluminum, as is the dump 
body iteslf. 

The 923C-36M can haul nearly 20 tons 
legally on the highway. The truck’s weight 
is distributed to put 24,000 lb on the 
tandem front axle and 36,000 on the tan- 
dem rear axle, 

Cummins’ recently introduced NH-180 
diesel engine, developed in collaboration 
with Diamond T engineers, provides power 


for the new model, The NH-180 is rated 
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at 180 
Piston 
governed 
to Diamond , a 


hp and 450 ft-lb torque. 
and 
2100 rpm, according 


speed is 


FUEL CONSUMPTION, according to the 
fleet using the model shown above, con- 
sistently averages in excess of 6.2 mpg, 
hauling payloads of nearly 20 tons, and 
operating 270 miles a day through vary- 
ing traffic and road conditions. The op- 
erator claims that it is able to make one 
more trip a day than conventional three- 
axle dump trucks doing the same 
And, he says, payloads are bigger. 


job. 


ALUMINUM TILT-CAB on the 923C-36M 
is counterbalanced and can be easily 
tilted by hand—with no disconnections or 
hydraulic devices of any kind. The vehicle’s 
controls remain rigid on a stationary sec- 
tion of the floor, Diamond T says the en- 
tire engine-radiator-transmission area can 
be completely exposed in seconds, It isn’t 
necessary, however, to raise the cab for 
servicing with oil and water. An access 
door in the engine housing makes it pos- 
sible to add both with no more effort than 
is required in servicing conventional units. 

The cab on the 923C-36M is said to 
be laid out for driver comfort and effi- 
ciency. The twin windshields, according 


to Diamond T, are the largest on any 
highway and are of heat and 
glare-resisting Solex safety plate glass. 


vehicle, 


AN UNUSUALLY STURDY FRAME is 
claimed for the new 8-wheel vehicle. It 
is constructed of heat-treated alloy steel 
and 10x34%x% in. Full-length 
5/16-in. inner-liners additional 
strength and rigidity, The vehicle’s wheel 
base is 190 in. 

Included in the diesel’s 
are a R960 Roadranger transmission, and 
a 14-in. two-plate clutch. Bendix-Westing 
made the full air brakes and the 
12 cu.ft, compressor used. Power steering, 
automatic radiator shutters, and aluminum 
fuel tanks which hold 50 gal. are 
among the “plus” features of the new 
Diamond T diesel. 


measures 
provide 


specifications 


house 


also 
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wronsnnevowese Dodge Ups GVW Rating... 


A NEW SERIES OF PICK-UP TRUCKS, the Sweptline, with the 
largest payload and the biggest brakes in the industry high- 
light the 1959 Dodge line. 

These smooth-sided Sweptline models are available in 
half, three-quarter, and one ton sizes. They have payloads 
from 1775 to 3475 lb, body lengths from 61% to 9 ft, ca- 
pacities from 59.7 to 84 cu ft—and are powered by a 120-hp 
6-cylinder or a 205-hp V-8 engine. 


BIGGER BRAKES ARE A SAFETY FEATURE. With a total lining 
area of 192 sq. in., the new servo-type brakes on half-ton 
models make stopping easier with reduced pedal effort. 
Suspended brake and clutch pedals, on all models except 
the W300M, offer driver convenience and comfort. 

This brake system gives D100 models larger brakes than 
any comparable truck in the industry. The T800-HD, with 
standard hydraulic brakes, has a total lining area of 871.28 
sq. in. With extra equipment (11,000 lb-capacity front axle 
and air brakes), the T800-HD and T900 have a total lining 
area of 1004.85 sq. in. Air brakes with a lining area of 
920.75 sq. in, are standard on T900 models. 

igs A hydraulically operated clutch makes driving easy with 

noe : 6a . positive clutch engagement. The clutch master cylinder is 

D-300 STAKE TRUCK shown here is available in body lengths mounted on the firewall next to brake master cylinder for 

from 7% to 14 ft, with gyw’s up to 19,500 Tb. service access. All 700 Series models have 13-in, spring- 

cushioned clutch; the 14-in clutch on the 800 and 900 units 
gives 192 sq. in. of lining area for heavy-duty service. 

Heavier front springs are available as an added safety 
factor for high-ton models with heavy loads. New 3100-lb 
capacity front springs are available for T700 models; and 
5200 lb capacity springs for T800s and T900s. 


NEW ENGINES AND TRANSMISSIONS are built into the 
Dodges. Two 318 cu, in. V-8 engines, with a 8.25-to-1 com- 
pression ratio, are offered, And a shunt-type oil filter, inte- 
gral with the engine, is standard on these V-8s. 

The new 318 cu. in. V-8 engine with 205-hp is available 
on D100, D200, D300, W100, W200, P300, and P400 models. 
The extra heavy-duty 318 cu. in. V-8 with 207-hp is for the 
D400 and 500, S500, and W300 and 500. Standard on C500 
and 600 Series, the 210-hp heavy-duty 315 cu. in. V-8 engine 
with double rocker shafts, is available for D400, 500 and 
600 models, and on 5400, 500 and 600 models, Dependable 
L-head, 6-cylinder engines are made for all 100 through 
600 Series models except COE. 

A 3-speed, heavy-duty transmission is standard on D200, 
W100, and W200—and is available on D100. A 3-speed- 
extra-heavy duty transmission is standard on P300 and 400 
models—and available on D200 and 300 and on W100. A 
1-speed transmission is a standard unit on D300. 

Push-button LoadFlite, a new idea in truck driving ease, 
is designed for low-ton conventional and forward-control 
units, as well as V-8 powered W100, 200, and 300 models. 

\ 6-speed Torqmatic transmission has a built-in torque- 


SPARKS converter hydraulic retarder—a safety device said to assist 
RADIO-TY REPAIR downhill braking and prolong brake life. It’s available on 


D500, 600 and 700s—and on S500, 600 and 700s. A i-speed 
auxiliary transmission, formerly only on D900 and T900 
models, is now on D800 and T800s. A 3-speed auxiliary is 
available for high-ton conventional and tandem models. 


D-700 DUMP MODEL is offered with 218 hp V-8 engine and 


yapeed synchro transmission as standard equipment. 


SEPARATE STYLING IMAGES differentiate light and medium 
trucks from heavy-duty models by two grille designs, with 
a third grille pattern for cab-over-engine. 

Concealed running boards on low and medium-ton units 
offer easy entrance and exit—and give truck owners 
stronger cab construction to act as a brace for off-highway 
operations, Dual headlights are standard on all models 
except COE, forward-control, and W300M. 

A new instrument panel is included on all models except 
forward-control, cowl and W300M. A hooded instrument 
cluster is designed for flick-of-the-eye reading. High-ton 

PANEL TRUCK MODEL features 155 cu-ft load compartment, units have a cluster for heavy-duty service—which is also 


choice of 120 hp six, or 205 eight cylinder engine. available for low and medium-ton vehicles. 
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Payload Capacity and Brake Area Larger 


NEW T-900 MODEL is now available in the 49,000-lb gvw range. with a total lining area of 920.75 sq. in. are standard on this 
Standard rear-tandem axle unit rating has been upped to 38,000 T-900. Also offered as a regular factory production item is 
lb, an increase of 4,000 lb over last year’s model. Air brakes 11,000-lb front axle package. 


NEW 66-PASSENGER SCHOOL BUS is mounted on a Dodge 218-hp V-8 engine. Additional safety features are extra rigid 


S-700 chassis with a 254 in. wheelbase and it’s available with frame, hydraulic brakes and dual headlights 
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AUTOMOTIVE SHOWCASE 


Aluminum and Hi-T Steel 


NEW MOVING VAN features drop-frame construction and 2500 cu ft of payload capacity 
in the 35-foot model. Low-to-ground 47 or 24-in. tailgates, double side doors 
are optional features offered. 


or roadside 
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ALL-ALUMINUM "SUPER ECONOVAN” is available in 35 through 40-ft lengths. Built 


on all-aluminum chassis, additional payload capacity is claimed because of clean interior 


construction 


. unit can be “loaded to the skin.” 


Hi-Cube, Lo-Weight Featured... 


in Highway Trailer Company's two new 
trailers which have been added to its com- 
mercial truck-trailer line. Both the Super 
Econovan and Warehouseman’s Van have 
their design 
and, at the 


maximum 
same time, 


incorporated in 


payload space 


90 


minimum vehicle weight. In the Super 
Econovan these improvements have been 
accomplished primarily through the use of 
aluminum in the trailer’s construction— 
including the chassis, The Warehouseman’s 
van has some aluminum components; how- 


ever its drop-frame construction is the 
chief reason for increased payload. 


BUILT ON AN ALUMINUM CHASSIS 
the Super Econovan is claimed to weigh less 
than other trailers of its type because of 
its all-aluminum construction. More payload 
space is available because of the van’s 
higher and wider interior dimensions. This 
new Highway trailer has exterior walls of 
vertical aluminum stakes on 16-in, centers, 
plus a new extruded aluminum cap rail, 
roof bows and rub rail, Extruded aluminum 
bearers, on 16 in. centers, are a 
tee-channel shape for added floor support 
and strength. 

The van’s interior was designed to give 
premium cubage. Because of its smooth 
aluminum side-wall construction, it can be 
loaded “to the skin.” It has standard ply- 
wood lining at the front—optional liners 
are available if added interior protection 
is needed, The flooring is dry-freight type 
extruded aluminum, (1% in.) with a 6-in. 
nailing-strip running full length 
along each side. 

According to Harold Meager, president 
of the company, “the extreme light weight 
and extra cubic capacity of Super Econo- 
van makes it the most practical vehicle of 
its type yet produced.” 


THE SECOND TRAILER, the Warehouse- 
man’s Van, features Highway’s stress panel 
construction and Hi-T chassis of high ten- 
sile, low-alloy steel. Constructed as an inte- 
gral unit it has vertical steel side panels, 
with four corrugations, and a galvanized 
steel roof which is said to be weather-tight 
because of “clincher-lock-seam” jcints. Man- 
ufacturer says the van’s rugged construction 
will withstand years of hauling heavy, 
bulky loads. Added height, as a result of 
dropframe design, increases potential load. 

This moving van was designed in collab- 
oration with the warehouse and movers in- 
dustry in an effort to fulfill all their 
specialized requirements. With a 22-in, 
inside and 24-in. outside drop, it achieves 
added cubage through up to 4 in. more 
inside height. It is available in 26 to 40 ft 
lengths, Manufacturer claims that a 35-foot 
new model Warehouseman’s van has a 
payload capacity up to 2500 cu ft. 


cross 


wood 


AMONG ITS FEATURES are a dent-proof 
extruded aluminum cap rail and steel corner 
bumpers plus cross channel. It also has 
“hat-shaped” flat type roof bows. Its 14% in. 
tongue-and-groove oak flooring has bottom 
side under-coating which also extends 
12 in, up the stakes, inside of body panels 
and inside top rub rail to prevent corrosion. 
Rear lighting meets ICC-SAE requirements. 
The van’s full rear doors have dual outside 
cam-type lock. 

Optional features for van are double 
side doors—either curb or roadside— 
smooth, low-to-ground 47 or 24 in. tailgate; 
and full-width reinforced plastic skylights, 
There are also steel rope cleats on each 
post both ahead and back of drop; pigtails 
on each rear corner; rug rods with four 
rug straps at each eave. Highway Trailer 
Co, Edgerton, Wisc. 
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Reduce Weight of 


Autocar Adds “Axle-Back’’ 
Models to Its Line... 


. of trucks and tractors, both four and 
six-wheel models. Both “axle-forward” type 
for the bridge formula states and “axle- 
back” models for the non-formula states 
have been introduced. They are available 
in diesel power ranging from 180 to 262 hp. 

Incorporated into design of these vehicles 
is the new Autocar of weight 
savings, Their lightweight feature is mainly 
attributed to the use of aluminum in their 
construction. Models have aluminum 
frames which are high-strength bolt-con- 
structed. The cab frame is aluminum alloy 
covered with an aluminum skin. 

In addition to this Autocar’s engineers 
have incorporated other weight saving fea- 
tures in the new trucks and tractors. For 


concept 


example, the location of the steering gear 
has been changed, eliminating a number of 
unnecessary parts to save weight without 
sacrificing the easy steering and front-end 
stability. The radiator has bolted construc- 
tion and a polished aluminum upper tank, 
thereby eliminating the need for a separate 
shell and grille. Other design innovations 
include brack 


multi-functional aluminum 


Aluminum and Steel Team 
Up in This New Van... 


to make it lighter and sturdier, with 
more space to carry a greater payload, This 
new Kingham all-aluminum cargo van 
(Model WKAALX) has inside dimensions 
of 99 in. high by 94 in. wide. According to 
the manufacturer, a trailer of this 
(35 ft long) has a loading capacity of 
approximately 2240 cu ft with a level floor, 
and weighs only 8900 lb when mounted on 


type, 


a sliding tandem. 

The outside skin of the van is made of 
61-in. riveted 
to specially-designed hat-section type alu- 
minum extrusion outside posts, 
24-in. The top 


are also aluminum 


stressed smooth aluminum 
spaced on 


centers. and bottom rails 


extrusions. The cargo 
van’s front end has a 12-in. radius on both 
corners, reinforced aluminum construction 
with lining front radius. 
The rear frame is made of reinforced steel 
sill, Rear doors 
framework with smooth 
aluminum skin and % in. plywood lining. 
The roof is furnished in galvannealed steel 
or aluminum, and riveted to aluminum roof 
bows which are spaced on 24-in. centers. 


aluminum and 


and have 


steel 


header 
reinforced 


posts, 
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hese New Boxes 


| 


ALL LIGHTWEIGHT DESIGN is featured in Autocar’s new on-off highway trucks. 


ets and fiberglass fenders. 

These weight-saving features apply to 
both on-and-off-the-highway vehicles. They 
have even extended into rugged services 
such as coal hauling. The result: a substan- 
tial boost in payloads, 


These lightweight models are claimed by 
manufacturer to save up to 25% in tractor 
compared with standard weight 

and up to 1800 lb under other 
present lightweight vehicles. White Motor 
Co, Autocar Div, Exton, Pa, 


weight 
vehicles, 


HIGH, WIDE AND HANDSOME is how Kingham describes this new all-aluminum van. 


The floor 
num, known as a dry-freight floor, mounted 


is also made of extruded alumi 


on aluminum members which are 
spaced on 16-in. centers. 
It is available with either single-axle or 


tandem, and it can be equipped to customer 


cross 


specifications. Called the “High, Wide and 
Handsome,” maker claims this cargo van is 
built to meet maximum cargo requirements 
with minimum vehicle weight. Kingham 
Trailer Co, Inc, 1409 W Hill St, Louisville 
10, Ky. 
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AUTOMOTIVE SHOWCASE 


NEW STEP-VAN is manufactured in three 
forward-control delivery models with 8, 
10 and 12-ft bodies. A  forward-control 
chassis for 8, 10, 12, and 15-ft special 
bodies is also offered. An economy six 
cylinder engine in the light duty Step 
Van and chassis models gives up to 10% 
better fuel mileage and has greater torque 
it low and medium speeds, claims Chevy. 
Hydramatic transmission is an optional 
feature in light-duty units 


+ 
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ICF SPARTAN 90 MODEL is offered with two optional close 


ratio five-speed transmissions, and features heavier clutch and 


10% More MPG for L 


IMPROVED FUEL ECONOMY, a “plus” in new passenger cars, 
is the feature which Chevrolet is emphasizing in its 1959 
lightduty truck line, Chevy claims up to 10% better mile 
age for these models 

On these half-ton series units, additional fuel savings 
are available from an optional carburetor-rear axle com 
bination designed for six-cylinder engines. This combina 
tion is made up of a low-capacity carburetor which pro 
vides leaner mixtures and a rear axle which has a low 
numerical gear ratio of 3.38 to 1. 


BRAKES ON HALF-TON MODELS have been improved by 
widening rear shoes and linings to provide 167% sq. in. 
of braking surface—a boost of 10.5 sq. in. Chevy spokes 

men say that this widening gives greater stopping power, 

cooler operation and longer lining life. 

All of their V-8 engines feature a new thermostatically 
controlled by-pass cooling system said to give faster warm- 
up, uniform temperature distribution, and constant coolant 
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rear axle. Heavy-duty engines offered are a 238 cu. in. V-8 175 
hp, and two 348 cu, in. V-8’s with 185 and 230 hp. 


ight-Duties, GVW to 


circulation at all times. And a full-flow oil filter replaces 
the former partial flow units. 


A NEW OPTIONAL POWER TRAIN is made for the 70 and 
80 Series trucks in the heavy-duty line. It consists of a 
185-hp 348 cu.-in. engine, heavier clutch, close ratio five- 
speed or Powermatic transmission, and a 16,000-lb single 
rear axle or 30,000 lb tandem. As a result of the new 
power train, GVW rating is boosted to 38,000 Ib. 

Another option on heavy-duty models is a five-speed 
transmission, which Chevrolet says gives high performance 
and helps maintain road speeds in highway truck or 
tractor operations, This transmission is an alternative on 
the 50 through 80 Series and is standard on the 90 and 
100. Powermatic transmission is offered on all truck series 
from 50 up, except on forward-control models. 


IMPROVEMENTS IN DURABILITY and oil sealing of 15,000-lb 


rear axles include: wider inner bearings, induction-hard- 
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SPARTAN 100 HEAVY-DUTY TANDEM 
offers improvements in optional close-ratio 
five-speed transmission (which helps main 
tain road speed in highway operation), 
power steering, increased durability of 
rear axles, and refinements of the 9000-Ib 
front axle assembly with full air brakes. 
Tandem axle assemblies retain the built 
in power divider and auxiliary three-speed 
transmission which are Chevy designs. 
Powermatic transmission is also available 
and a 230-hp V-8 is standard on the 90 
and 100 Series models, 


APACHE 36 STEPSIDE PICKUP is one of 
13 two and four-wheel drive pickups, which 
include the Fleetside, featuring a_ full 
width cargo box with running board and 
fenders absorbed into the body. For light 
and bulky load operations on half-ton 
models, a special carburetor with leaner 
mixtures, and lower numerical axle ratio 
is offered. Rear brakes on half-ton models 
are %-in. wider, providing 104% sq. in 
more lining area for better braking. Op 
tions include a 160-hp V-8, heavy-duty 3 
and 4-speed or Hydramatic transmission, 
and custom cab 


38,000 lb for Heavies—Chevy Claims 


ened seats, more efficient seals and closer-tolerance bolts 


and reamed holes for more precise alignment. 

Higher-capacity generators are available on all 1959 
models as optional equipment. New 40 and 50-ampere ar¢ 
offered for high-output applications, but the 45-amp gene 
rator available last year has been discontinued. 

Chevrolet has boosted its number of models from the 
136 offered last year to 139 in °59. Twenty-two different 
wheelbases are also available. In addition, Chevy will 


announce a sedan delivery and new luxury pickup soon. 


VIKING 60 MEDIUM-DUTY STAKE, with 261 cu. in., 150-hp 
six-cylinder engine, has heavier pistons, full-flow oil filter, 
thermostatic-controlled by-pass cooling system > 
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Modern Communications? Check 


Most business mistakes can be traced directly to poor communication. And the 


faster, more complicated business grows, the greater the need for fast, efficient 


communications. How do you rate? Check the following 14 points: 


| Do you have some sort of company publi- 
« cation? It doesn’t have to be elaborate or ex- 
pensive. The point is that you should have some 
way of communicating with all of your employees. 
Some companies have developed company news- 
papers or magazines. They don’t have to be expen- 
sive. Some mimeographed newspapers are extreme- 
ly successful and do an excellent communications 
job. Usually, the more expensive magazines and 
newspapers have a dual function: internal employee 
communication and external publicity for the com- 
pany. And when you're considering this problem, 
don’t overlook the personal letter from the com- 
pany president to all employees or to a single em- 
ployee for a job well done. 


YES NO 


? Do you use booklets to explain company 
+ policy or specific problems? The first 
days on the job for any employee are confusing. 
If you have a booklet explaining your company 
policies which the employee can take home with 
him, much of the confusion can be eliminated and 
a great many time-consuming questions eliminated. 
Furthermore, a booklet of this type gives the em- 
ployee the impression that the company is well- 
organized and well-established. The same type of 
booklet can be used successfully to help explain 
specific questions or problems. For example, if you 
start a pension plan, a booklet on the subject will 
help make everyone feel part of it and eliminate 
many questions, 


YES NO 


3 Do you use meetings to the best advan- 
« tage? Basically, there are three types of meet- 
ings you can hold: mass, medium size, or small. All 
of them are effective if they are correctly run. The 
mass meeting should be short and should cover one 
specific point of interest for every member of the 
company. The medium size group meeting should 
be used to explain specific items of interest to 
particular groups within the company. It is also 
an excellent place for the employee to be allowed 
to speak his piece on the subject. Small meetings 
should be used primarily for instruction. They can 
be much longer than mass meetings. 


YES NO 


4 Do you use bulletin boards, posters 
+ and/or public address? All three of these 
methods of communication can be valuable if 
they’re used correctly. Bulletin boards are only 
good if they’re completely planned and kept up to 
date. Posters are effective if they hit timely points 
and are changed frequently. Public address sys- 
tems are good for the larger companies but should 
not be over-used. 


YES... NO 


5 Do you have effective inter-office or in- 
« ter-plant communications? Either inter- 
com or an internal telephone system can be the 
answer here. But the point is to save steps and 
time. Obviously, the larger the company, the great- 
er the need for this type system. But study the 
problem carefully or call in an expert before you 
install such a system. 


== 


Are you making the most effective use of 
« teletype? This can be one of your most effi- 
cient means of communication. But, in most cases, 
full use is not obtained from teletype systems. For 
example, have you considered teletype billing? 
Do you use teletype instead of long distance tele- 
phone where possible? Do you use it where possible 
to communicate with other companies that have 
teletype? 


YES NO 


7 Have you considered two-way radio? It 
¢ won't pay off in every case. But the companies 
that have installed it correctly have found that it 
saves a tremendous amount of money. If you feel 
it can be used, call in an expert. 


YES_ NO 


Are you using modern duplicating equip- 
« ment? In the office equipment field, this area 
has been moving the fastest in the past two or 
three years. Equipment is now available that will 
make copies in seconds, Why waste valuable secre- 
tarial time typing copies when you can get a 
machine to do the job much more quickly? Most of 
the machines available are inexpensive and pay for 
themselves in a short time. 


YES _ NO 
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These 14 Points 


Are you using your telephone to ad- 
e vantage? The telephone is probably the most 
mis-used piece of communication equipment. In 
many cases, the voice of your employee on the 
phone is the voice of your company. Do your em- 
ployees know how to answer a phone to save time 
and give a pleasant picture to the person calling? 
If they haven't been trained, call in the telephone 
company for help. They have films and trained 
lecturers to teach your employees. 


YES... NO. 


] Are your memos and letters above aver- 

e age? If your employees haven’t been trained 
in the correct, time-saving methods of writing 
memos and letters, it would be wise to consider a 
course in the subject. Most business letters and 
memos are wordy, unclear and, in many cases, 
downright rude. You can’t expect any improve- 
ment unless you help train your employees. 


YES___._ NO. 


1] How are your relations with the press? 
e Do you continually get bad publicity? Or no 
publicity? If so, you’d better spend some time work- 
ing with the editors of your local papers. They want 
news. And they'll print favorable news about your 
company if you establish a good relationship. 


YES . NO_ 


12 Do you advertise? This is your company 
e face to the public. It’s also an extremely 
valuable sales tool. In the fleet industry, this 
method of communication is the most over-looked 
and the most abused. Again, the advice and assist- 
ance of an expert is needed. Consider an agency. 


 — 


| How are your community relations? Do 

e your buildings upgrade or downgrade your 
business community? Do you or your executives 
participate in community affairs? Do you consider 
the community as a whole when making decisions? 


YES... NO 


1 Do you use new building openings to 
e advantage? Here’s your chance to bring in 
many divergent groups . . . and sell the fleet in- 
dustry as a whole. It’s also a chance for excellent 
publicity in the local papers. But it will backfire 
if you don’t plan the whole opening completely. 


Oe 
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33 Reprints of stories and special 
reports to help you plan for "59 


THEY'RE PACKED WITH “how to” and 
“what’s new” information—the kind that 
will open your eyes to fresh opportunities 
for improvement in special phases as well 
as over-all operation of your fleet. Prices 
given here are for single copies (quantity 
prices on request). Write to: Reprint Editor, 
FLEET OWNER, 330 W. 42nd St., New 
York 36, New York 


COST CONTROL 
Maintenance Forms: Have You Revised 
Yours Lately (16 pp)—35c 
Tires: Four Basic Forms (4 pp)—l5e 
Replacement: Is Your Program Saving You 
Money? (6 pp)—l15c 
Employee Performance: How to Measure 


(6 pp)—15e 


DOCK PLANNING 
Loading Docks and Yards (8 pp)—25c 
Modern Dock Planning (6 pp)—15c 


HIGHWAYS 
Official Route Numbering for National Sys- 
tem of Interstate and Defense Highways 
(3 pp)—15e 
Truck Weighing (16 pp)—I5e (first two 


copies free) 


MAINTENANCE 
Farm Out or Do It Yourself (8 pp)—I5e 
Lubrication Clinic (24 pp)—50c 
Your Maintenance Program (32 pp)—60c 
PM Planning Today (24 pp)—50c 
Tire Chains (8 pp)—25c 
Tire Clinic (24 pp)—60c 
Vehicle Selection and Fleet PM (6 pp)—l5e 
Washing and Painting (16 pp)—35c 


NEW DEVELOPMENTS 

Automatic Transmissions (12 pp)—25c 

Air Conditioning for Fleets (8 pp)—25c 

Semi-Automatic Truck Transmissions Today 
(8 pp)—25e 

Temperature Control: Which is the Right 
System for Your Fleet? (4 pp)—I5e 

Two-Way Radio: Yes, No, Maybe (4 pp)— 
15e 

Two-Way Radio: What You Should Know 
About It (12 pp)—25e 


PERSONNEL 
Drivers: How to Set Up a Testing and Train- 
ing Course (8 pp)—25- 
Safety: 10 Step Program. (16 pp)—435ec« 


SALES PROMOTION 
Advertising: Is Yours Any Good? (4 pp)— 
15e 
Color (8 pp)—35e« 
Color Engineering: New Science Offers Two- 
Way Payoff to Fleets (4 pp)—1l5e 
Color Design for Your Vehicles (4 pp)—15c 


SHOP FACILITIES 
Compressed Air: Is It Working for You in 
Your Shop? (6 pp)—15e 
Instrument Use Is Growing (16 pp)—35c 
Shop-Equipment Clinic (32 pp)—50c 
Shop Blueprint (24 pp)—50c 
Shop Layout Clinic (24 pp)—50c 





This Champion know how helps you get top 


Champion representative Don Midgley shows Peter Seputo, maintenance foreman for Vernor’s Ginger Ale, 
Detroit, how to solve excess-fouling problem in lift-truck engine (see Service Tips) 


Does your fleet operate under tough or unusual conditions? 
Your Champion representative may be able to help you 
EXCLUSIVE improve ignition performance. His recommendations are 
based on his own broad experience in helping other fleets 
TECHN ICAL and on the steadily growing fund of fleet ignition experi- 
ence possessed by Champion, which has the world’s largest 
HELP research and engineering organizations devoted exclusively 
to spark plugs. Take advantage of this exclusive “know 
how.” Ask your Champion representative to call. 


FLEET OWNER 





spark plug performance under any condition 





WIDER OPERATING RANGE: Champions give 
peak performance under conditions from turnpike speeds 
to stop-and-go city driving. Every Champion has ex- 
clusive design features that fight overheating at high 
speeds — give maximum fouling resistance at low speeds. 





RESEARCH AND PRODUCT DEVELOPMENT 
Champion’s new Research and Engineering Center has 
the world’s finest and most modern facilities for spark 
plug development. In laboratories like this, newly 
developed engines are tested to find the exact spark 
plug needed for peak performance. Tests like this pay 
off in better performance for your fleet. 


DEPENDABLE 5-RIB 


"CHAMPION | 


SPARK PLUGS 


TOteoo 
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IMPORTANT PRODUCT FEATURES: The ce- 
ramic insulator is held in 3,000°F flame right after coming 
from dry ice at -100°. (Arrow points to frost) Champion 
insulators withstand these severe shocks — prove they 
can give top performance under any condition. 


yyy yyy 


CHAMPION SERVICE TIPS 
for better engine performance 


Lift-truck engines and other gasoline engines 
that run at low r.p.m. for long periods often 
encounter spark plug fouling caused by built-up 
carbon and oil deposits. This problem can 
now generally be solved by use of Champion 
auxiliary-gap plugs. 

The auxiliary gap is an air gap inside the 
plug which isolates the ignition system output 
from the plug’s firing end. Without this second- 
ary gap, deposits may bleed current as soon 
as it is built up in the coil, causing fouling. 
With the auxiliary gap, however, voltage first 
builds up at the spark plug terminal. Thus, for 
normal firing, even under severe fouling con- 
ditions, adequate voltage is suddenly delivered 
at the electrode gap. 

Electrode life with these plugs is at least 
equal to conventional designs of comparable 
heat rating and no increase in radio noise has 
been detected. Spark plug boots have no effect 
on the operation of the auxiliary gap. 

Keep these installations in mind where exten- 
sive idling, slow speeds or poor oil control 
encourage rapid carbon fouling: 








The Automatic 


can save you a @ 
and more 


Now available in 





CHEVAOLET j/ 
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@ New Jersey Sand Hauler Saves $700 a Year on Axles 
and Clutches 


@ Midwest Car Hauler Saves One Trip out of 5 by 
Increasing Payload 


@ Chicago Fleet Operator Saves $250 a Year on Clutch 
and Brake Repairs 


@® Rocky Mountain Trucker Saves 50% of Engine Repairs 
Aiason 
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THE “AUTOMATIC BRAIN” AUTOMATICALLY SELECTS 
THE RIGHT GEAR FOR EVERY COMBINATION OF 


bra” 
a mile 


TO SAVE YOU A PENNY 
AND MORE A MILE 


—the Allison Fully Automatic Truck Transmission 
pays for itself within the first 12 months of operation 


HE most obvious fact about a Chevrolet, 
Dodge, Ford or GMC truck equipped 
with the Allison Automatic Transmission is 
that it practically drives itself. 
But that’s not the most important fact— not 
by a long shot. 


For this transmission with the ‘‘Automatic 
Brain’ can save you a penny and more a mile 
on your truck operating costs—and truckers’ 
records from all over the country prove it. 


How The Money Rolls In 


The Allison Automatic rolls up these sav- 
ings because its ‘‘Automatic Brain’’ automat- 
ically selects the right gear for every load, 
grade and speed. It completely eliminates 
engine lugging, shock-load damage to chassis 
and drive line components, engine -discon- 
nect clutch repair and replacement. And its 
built-in hydraulic retarder saves service 
brakes for everything but full stops. 


The results? 334% longer engine life, 18% 
reduction in average trip time, longer-lasting 


axles and differentials, brake linings that last 
50% longer. 


But that’s not all. You also get greater fuel 
economy with the direct-drive lockup in every 
forward gear, extra tire mileage from the 
smooth transmission of power to the tread, 
big savings in driver recruitment and train- 
ing, improved safety records, too. 


Estimate your own savings — and see how 
you'll save every mile. 


You can get the transmission with the 
**Automatic Brain’’ in Chevrolet, Dodge, 
Ford or GMC medium and heavy-duty 
trucks, tractors, school buses and other 
special-purpose vehicles. It’s also available 
as an integrated engine-transmission power 
plant with Chrysler and Ford industrial 
engines. 

Get the full story on how you can save a 
penny and more a mile with the Allison Fully 
Automatic Truck ‘Transmission from your 
Chevrolet, Dodge, Ford or GMC truck 
dealer, or write: 


ALLISON DIVISION OF GENERAL MOTORS, Indianapolis 6, indiana 


~~ 


FULLY AUTOMATIC TRUCK 


eee 
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Try these 3 tests with Pittsburgh 
Superfine Fiber Glass Insulation 


PULL IT see how strong Pittsburgh Superfine is! It’s 


built to last wherever you install it. It retains this same 
strength indefinitely. Won't disintegrate or rot with age. 


GIVE IT A BEATING — ana seo now pittsburgh 


Superfine absorbs the shock, and comes back. Pittsburgh 
Superfine loves rough handling. 


PRESS IT- and see how it returns to its original shape. 


You can compress Pittsburgh Superfine for long periods of 
time, yet it will always spring back to its former shape! 


PITTSBURGH SUPERFINE 
FIBER GLASS is great for insulating 


igainst heat or cold. or noise. It’s light 
weight, cuts easily to correct size Is 
rot-proot, fire-resistant handles easily 
ivoids skin irritation saves installation 
time. Try it! 

For complete information on Pittsburgh 
Superfine, call your nearest PPG Sales 
Office, or write to Pittsburgh Plate Glass 
Company Fiber Glass D sion, One 


Gatewav Center. Pitts urgh 22. Penna 


PITTSBURGH SUPERFINE INSULATION IS A PRODUCT OF THE FIBER GLASS DIVISION OF PITTSBURGH PLATE GLASS COMPANY 


Sales Offices are located in the following cities: Charlotte, Chicago, Cincinnati, Cleveland, Detroit, Houston, Los Angeles, Minneapolis, New York, Philadelphia, Pittsburgh and St Louis 
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ANNIVERSARY 
1883-1958 


Ne Nl Need 


SYMBOL OF SERVICE FOR SEVENTY-FIVE YEARS 
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St. Leal; Missourk 


Moving 


Post Office Department 
Washington, D. C. 


Government 


Mead—Atlanta Paper Company 
Atlanta, Georgia 
Manufacturing 


Anheuser-Busch, Inc. 
St. Louis, Missouri 
Food Distribution 


ANNOUNCING THE WINNERS OF THE 


1958 
COLOR 
AWARDS 


FOR THE MOST EFFECTIVE USE OF 
COLOR IN A FLEET 


THE FIVE FLEETS named to the left have demon- 
strated, in their realization of the importance of ve- 
hicle color design, progressive thinking that calls 
for special honors. But they are not the only fleets 
that should be mentioned in the story of FLEET OWN- 
ER’s first color contest. There are the other com- 
panies who entered but did not win, fleets not only 
in the United States and Canada, but from as far 
away as Japan. 

All these fleets deserved commendation, but only 
five were chosen by the judges to receive FLEET 
OWNER awards. Why only five when there were en- 
tries in all 12 of the categories? 

There was a very definite reason, the judges felt, 
for limiting this award to only the very best. This 
is the first year of this competition. If it were to 
serve its purpose, encouraging better use of color on 
vehicles, the judges felt that this was the time to set 
standards, to keep this contest on the highest pos- 
sible level. 

If there were no entries in a particular category 
that measured up to the standards they believed 
were necessary, then no awards would be made in 
that category. This would make the achievement of 
the winners all the more significant. 

The vehicles chosen represent the best in fleet 
color design. Yet, they are not alone, There are 
many other fleets that should be included in this roll 
call. And, if the response to this first year’s contest 
is any indication, there will be more of them next 
year, as operators realize the value of these awards. 
And FLEET OWNER looks for another result, ulti 
mately more important: a growing consciousness 
on the part of fleetmen that paint should do more 
than merely protect a metal surface. 


To find out how the winning fleets look 
and what influenced the judges in mak- 
ing their choices, see the next page—> 









"Why We Picked These Five Fleet 
Color Designs as Award Winners 


4 Howard Ketcham, noted color engineer, and one of the judges in 
Fleet Owner’s color contest, tells why the panel chose the vehicles 
shown on these pages as examples of the best in industrial color 
use. His comments will give you a guide to use in judging your 
own fleet’s color scheme and in planning a new design that will 

put your name before the public best. 





A simple poster, correctly placed 
in relation to the mass of the 
truck, impresses itself on the mem- 
ory in clear yellow on white. These 
colors effect a pleasant relation- 
ship to the aluminum wall areas. 
Large lettering in an especially 
distinguished design, repeating 
the red of the shadow in the post- 
er, balances and completes the pat- 
tern achieved. 


Mead-Atlanta Paper Co. 
Atlanta, Ga. 
Category: Manufacturing 


Instant identification with the 
product the company markets was 
achieved with this design, by tying 
in the colors and shapes used with 
those in the rest of the marketing 
program. At the same time, this 
eye-catching combination is easily 
adapted to vehicles of different 
sizes and shapes. The red band at 
the bottom of the vehicle serves to 
conceal dirt, while the white and 
yellow increase visibility. 


Anheuser-Busch, Ine. 
St. Louis, Mo. 


Category: Food Distribution 













































An imaginative approach to 
color distribution cuts the formi- 
dable bulk of this van into easily 
recognized, forward-moving parts. 
To forestall any danger this ap- 
parent shortening might cause, the 
chosen colors of white and gold , we ‘ 
insure maximum visibility. The ; 
blue and black emblem stands out 
against its white background with 
striking and memorable clarity. 


United Van Lines, Inc. 
St. Louis, Mo. 


Category: Moving 


An outstanding example of ap- 
propriate, eye-catching color, in- 
stantly recognizable as a govern- 
ment truck because of its clear red, 
white and blue. The inspired dis- 
tribution of these colors makes the 
white-topped vehicle clearly vis- 
ible at a distance, clothes the low- 
er portion in soil-concealing blue 
and brightens. both with its sepa- 
rating band of red. 


U. S. Post Office Department 
Washington, D. C., 


Category: Government 


Fast company identification, 
with the company name standing 
out firmly in black on yellow, is 
the outstanding feature of this de- 
sign. While the top is high on vis- 
ibility, the dark maroon on the 
bottom of both tractor and trailer 
aid in keeping them clean-looking 
in over-the-road operation. 


Olson Transportation Co. 
Green Bay, Wisc. 


( ategory: Common Carrier 








COLOR AWARD WINNERS ... . continued 


Color Design: The Story Behind 
The Planning That Makes Winners 


\N EFFECTIVE COLOR DESIGN is not an accident. 
It's the result of considerable careful thought by 
men who are looking for an effect. Naturally, this 
effect will be an individual thing, depending on the 
type work the fleet does, the type job a color-con 
scious management wants done. Analyzing a good 
color scheme will tell you why the choice does 
what it’s intended to accomplish. But, for the fleet 
owner, the real story is how the company came to 
pick it. Here’s what the five winning fleets did to 


rate awards: 


“A program for restyling” was launched by 
United Van Lines in 1957, with the object of im- 
proving “the design of its vans and trademark, to 
provide a unique and unmistakable identity for all 
its equipment. . . .” United retained a firm of 
industrial designers to do the job. The restyling pro- 
gram is planned to cover all United equipment, in- 
cluding packing cartons, overseas shipping contain- 
ers, padding, stationery, literature and driver's 
uniforms. At present, some 50% of the company’s 


vehicles bear the new color scheme. 


“Easy identification” was a prime aim of the Post 
Office Department when it picked a new color 
scheme. And converting from the former drab 
colors used on Post Office vehicles to red, white and 
blue has paid off. The new color design has pulled 
iccidents to an all-time low of less than three for 
each 100.000 miles driven. 


“Four primary aims” were the basis of the design 
that won an award for Mead-Atlanta Paper Co., in 
Atlanta, Ga. The company wanted: (1) to show the 
products manufactured by each of its divisions; 
(2) to identify each division with its products; (3) 
to associate each division with the over-all corpora 


tion; and (4) to feature striking and attention-giv- 
ine designs. Mead-Atlanta’s art director managed 
to get all these payoffs. Each division’s vehicles 
vary. But, the basic design on all the vehicles marks 


them as a family. 


“Customer recognition,” according to Anheuser- 
Busch, “was a primary consideration in choosing 
the Budweiser truck design.” To get it, the com- 
pany used a two-way tie-in, First, the familiar Bud- 
weiser logotype and A&E Eagle trademark were in- 
corporated into the plan, with the traditional red 
and white. Budweiser’s new advertising and mer- 
chandising program contributed its bow tie motif. 
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The result, using these elements, is simple to paint 
and suitable for trucks of all sizes. 


“A distinctive color arrangement” makes Olson 
Transportation Company’s trucks highly visible and 
easily recognizable. But Olson worked out a design 
that is completely practical for its operation, too. 
The original was devised by a commercial artist in 
1937 and has been gradually revised since. The sim- 
plicity of the pattern allows Olson to completely 
process a trailer in only one day and the result is a 
paint job that lasts from five to seven years. 


If you want help in finding a better color design 
for your vehicles, write to FLEET OWNER. Consult- 
ing Editor Howard Ketcham will be happy to an- 
swer your questions. If Color Engineer Ketcham 
can handle the question by himself, it will be treat- 
ed as another FLEET OWNER editorial service. If it 
is necessary for him to use his staff in working out 
your solution, he will give you a preferred fee as a 
FLEET OWNER subscriber. Another aid: Check 
Ketcham’s recent book, Color Planning for Busi- 
ness and Industry (Harper & Bros., New York). 
This will give you the thinking behind industrial 
color use. But for real help, get the benefit of Ket- 
cham’s years of experience on your type problems 
by writing him c/o FLEET OWNER, 


What color can do for your fleet— 
vital background data for your use 


Color: Fleet Owner Special Report 
Eight pages of basic information that tells 
you how color works for fleets, what services 
manufacturers offer. In full color. 35¢ each. 


Color Engineering: What It Is 
How color can be used to increase sales and 
safety. Color engineer Ketcham puts it in your 
terms, gives you the “whys.” 15¢ each. 


How to Pick a Color Design 
Here’s Ketcham’s explanation of what you 
should do to plan vehicles’ appearance, what 
you must consider. 15¢ each. 


For copies of these stories, write to: 


Reprint Editor, FLEET OWNER 
330 West 42nd Street, New York 36, N. Y. 
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PICTURES AND 

i igel iF wile), mel. 
NEARLY 2,000 
TIME-SAVING 
WORK-SAVING TOOLS 


YOU'LL NEED IT IF 
YOU DO WORK ON 


e Engines 

Transmissions 

Rear axles 

Steering 

Chassis suspension and 
brakes 

Bodies and accessories 
e General repairs 











TO FASTER, 





log, the first of its kind ever offered in the 
vehicle maintenance and repair field, con- 
tains 120 pages devoted expressly to the 
easy, economical and factory-perfect serv- 
icing of all major makes of trucks—plus 
a variety of gas and diesel power industrial 





FREE PLASTIC 
BINDER IF YOU 
SEND THIS CARD 
TODAY 


Durable plastic-coated 
binder is completely ‘‘shop- 
proof’’—grease can’t hurt it, 
and it stays scratch-free for 
years of everyday use. You’ll 
want this valuable binder to 
protect your catalog and 
supplementary catalog sheets 
sentregularly withoutcharge. 
It’s yours FREE, if you 
act now! 


Kent - Moore 


28635 MOUND ROAD . 


Please send me free of charge copies of your complete service tool 


catalog with plastic binder. 
Company. >_> Date 


Name euonsiaimaens : Title 
Address__._ City State 


Please check appropriate boxes so that supplemental literature may be 
supplied to you when released. 


{_) Dealer for_____. 
[_] Distributor for. 
[_] Contractor-type of work performed 
{_} Fleet 
} Government Agency ) Federal State Local 


(_} Other—please specify 


Your Free Guide 


EASIER, MORE ECONOMICAL REPAIRS 
WITH FACTORY-APPROVED TOOLS 


Kent-Moore’s giant new Industrial Cata- and construction equipment. Profusely 
illustrated and indexed for ready refer- 
ence, it’s the only complete guide avail- 
able today that lists thousands of special 
tools, gauges and other precision equip- 
ment designed to meet every service need. 


ORGANIZATION, 
WARREN, MICHIGAN 

















INC. 


Specify Number and Make 


C) Agricultural (©) Truck 
C1) Construction () Engine 

No Make 

Total 
Type of Service Jobs Performed 
in Your Shop 

© Complete Overhaul () Engine 
©) Axles (Front & Rear) () Chassis 
© Transmission ) Other 


No. of Mechanics 
No. of Field Service Trucks 
Operating 


Make the Tough 
Jobs Easy! 


You'll Get “FACTORY-APPROVED” 
Repair Jobs With K-M 
Work-Saving, Time-Saving Tools 


Check your Shop Manuals—see how often Kent-Moore “J” 
numbered tools are recommended for service operations that 
can't be done efficiently or properly with ordinary tools! 
‘“Rate-Maker” Service Tools are designed in close cooperation 
with the equipment manufacturer to duplicate factory-assembled 
conditions in the field. They save time, prevent parts damage 
and reduce vehicle downtime because they’re the right tools for 
every job! Whatever your service needs—routine body or chassis 
maintenance, tune-ups or major overhauls—specify Kent-Moore 
‘‘Rate-Maker” Service Tools for a better job, done in less time, 
to factory ” pecs” 








Postage No 
Will be Paid Postage Stamp 
Necessary 


“ If Mailed in th 
Addressee ailed in the 





United States 





Send postcard 
today / 


Big new Kent-Moore Catalog is 
packed with pictures and in- 
formation on ‘‘Rate-Maker”’ 
Special Service Tools and Equip- 
ment on all major makes of 
trucks and heavy equipment. 


BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 5876, SEC. 34.9, P.L.&R., DETROIT, MICHIGAN 














KENT-MOORE ORGANIZATION, INC. 
28635 MOUND ROAD 


WARREN, MICHIGAN 





Wagner-Sangamo /achographs furnish vital 
trip information for little more than 2¢ per day 





oan MOVEMENTS OF THE VEHICLE 
PERMANENTLY RECORDED ON THE 


TACHOGRAPH CHART 


Chart Tells 
ALL 


* When Engine 
Storted 
* How Long 
Engine died 
* When Vehicle 
Wes in Motion 
* How fow 
"t Traveled 
© When Vehicle 
Stopped 














* Distence Traveled 
Between Stops 


APH PROTECTS rT 
HE 
FLEET OPERATOR and THE DRiver 








When you equip your trucks with /acmographs 


it’s like having your Fleet Supervisor on every run 


as ¢ 


With a TACHOGRAPH mounted on the dash of each of your 
trucks, every movement of the vehicle is graphically recorded on 
the chart inside the instrument. A chart costs little more than 2¢, 
and furnishes your supervisor the same information he could 
obtain by riding along with the driver. 

The information furnished by these charts will help you cut main- 
tenance costs, eliminate wasted time, cut unscheduled stops, pro- 
mote safety, and aid the driver. 

For details on how you can make your fleet operations more 


profitable with use of TACHOGRAPHS .. . mail the coupon for 
FREE copy of Bulletin SU-3D. 





Wagner Electric @rporation 
6481 PLYMOUTH AVE., ST. LOUIS 14, MO. 
Please send a copy of Bulletin SU-3. 


Name and Position_ 





C Y 


id 





Address 
City 


We operate__ 
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5S big reasons why fleet owners prefer* 


1. Greater Strength... 
Dayton Wheels have hub and — 
cast in one piece. Girder-like design 
and precision machining mean 
added strength, longer wheel life 
and minimum maintenance. 


2. Lighter weight... Dayton 
Spoke Type Cast Steel Wheels are 
pounds lighter than other types. This 
reduction in dead weight permits a 
profitable increase in payload. 


3, Cooler operation... 
fanning action of Dayton’s spoke 
type wheel circulates fresh air be- 
tween inner wheel rim and brake 
drum to keep brakes and tires de- 
grees cooler—reduces brake wear 
and fade, increases tire mileage. 


4, Minimum maintenance 
.. . exclusive clamping device and 
rigid studs hold wheel rim firm, 
even under rugged off-the-road con- 
ditions . . . Ease of mounting of 
tires on demountable rims and re- 
sultant perfect alignment reduce 
maintenance cost. 


5. Perfect brake drumand 
wheel alignment... wheels 
and brake drums become a “wedded” 
unit by an exclusive Dayton machin- 
ing process, Brake drums are ma- 
chined on the wheel to provide an 
absolute alignment of the two. True 
running and long life is the result. 


*Over twenty of the nation's leading truck and trailer manu- 


facturers use Dayton Cast Steel Wheels as 


Dayton Wheels 
and Brake Drums 


Like to have the complete money-saving story? 


Just write for your free copy of the 
complete Dayton Wheel and Brake 
standard equipment. Drum catalog. Send for it today! 
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DAYTON WHEELS 





by The Dayton Steel Foundry Co. + P.O. Box 1022, Dayton 1, Ohio 


World's leading manufacturer of cast wheels and brake drums 
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NEW Brown Corrugated and Smooth-Panel Cargo Vans 


Designed to give maximum 
loading capacity 


3rown pioneered the type of strong, lightweight 
aircraft construction used in the new CC Corrugated 
and CS Smooth-Panel Cargo Vans. As a result these 
Cargo Vans possess the lightest weight with relation 
to strength of any truck body you can buy. The light 
weight is the result of progressive engineering which 
makes use of new and stronger aluminum alloys and 
new ideas in design that slim down, yet strengthen 
the basic construction. 

Panels are standardized for easy, economical repair 
in case of accident. They are attached to the alumi- 
num side and roof stiffeners with cold driven rivets, 
an assembly which resists distortion and will not 
work loose. These bodies can be quickly mounted on 


te 


TRAILERS 


CLARK 
EQUIPMENT 


Brown is a trademark of 
Clark Equipment Company 


any modern chassis in just a few hours and are 
easily transferred from one chassis to another. 

New inside dimensions give you a substantial in- 
crease in profitable loading space. Your choice of 
88%" or 92%” clear inside width (with 4” plywood 
liner); inside lengths from 11’-11%”" to 23’-11%"; 
and inside height of 74!5," or 84'5,,", standard (with 
l';" floor). (CX Exterior-Post 
greater capacity.) 

Standard Cargo Van replacement parts, sales and 
service are readily available in over 100 major cities. 


Models have even 


Get complete details and prices on the new Series 
C Cargo Vans from your Brown Cargo Van Dealer 
or write for FREE folder 89-CV. 


BROWN TRAILER DIVISION 
CLARK EQUIPMENT COMPANY 


ELGIN, ILLINOIS 


BOX 275 








Shop Kinks: Ten 





. radiators and engine cylinder blocks can be inex- 
pensively made from odd pipe fittings you'll probably 
have around your shop. Here’s how to make it: Gather 
together a group of l-in., 114-in., 114-in. and 134-in. 
outside measurement pipes. Slip the pipe nipples into 
one another as shown. The parts of the tool can be 
screwed together and soldered or brazed. One end of 
this handy tool will fit water hoses on the majority of 
trucks, buses and cars. The other end serves to connect 
the water supply hose and air line. $10 to P. R. Coleman, 
{lan Wood Steel Co., Conshohocken, Pa. 








Ideas You Can Use 

















Shop-made fenders... 


. are constructed of “area walls” used for enclosing 
sunken basement windows. Walls can be purchased at 
any lumber yard. This fleet uses four walls, 37-in. wide 
and 24-in high for tandem tractors. Walls are galvan- 
ized and very sturdy. For tandem, bolt two walls to- 
gether at bolt holes. Weld long piece of 114-in. angle 
iron along back of frame and drill bolt holes. Use two 
other short pieces of angle iron for center and front of 
fender. Weld to frame. Approximate cost of materials: 
$26.00 for tandem tractor. $10 to Robert Dixon, Stahly 
Cartage Co., Edwardsville, Iil. 


Brake leakage problem 


. at supply valve and seat of old type Bendix-Westing- 
house R-1C Sand Cast Relay Valve, was solved by modi- 
fication of the inlet port to dimensions of type R-1C 
BW Modified Die Cast Air Relay Valve steel seat with 
rubber supply valve, or nylon seat with steel supply 
valve. Modifications required: (1) making a tap to 
thread the large opening in supply port to accommodate 
supply valve cap nut; (2) designing a holding fixture 
for positioning relay valve body in lathe; (3) designing 
a cutter to cut supply port to proper width and depth 
and to provide seating for valve seat. 

Previously, to renew valve seat, it was necessary to 
press old seat out of body and press new seat in place. 
Extreme caution was required for this procedure so that 
seat entered straight and was fully seated without dam- 
age to its sharp edge, which is contacted by the supply 
valve. Even then, leakage continued. However, this modi- 
fication “kink” is an answer to the leakage problem. 
Bendix-Westinghouse can supply kits normally used on 
the modified valve, with either nylon or steel seats. With 
the arrangement, a loose fit is okay, eliminating need of 
a press fit and greatly simplifying renewal of the supply 
valve and seat. $25 to 0. Hercik and J. Grentzer, Cleve- 
land Transit System, Equipment Dept., Cleveland, Ohio. 
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In Your Shop 
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Test probe 





>iywatt, 47000 ohms 


: een 
Neon bulb aoa te ste 


Continuity tester... 


. speeds up detection of electrical troubles. The basic 
materials you'll need are 6 ft of wire, a piece of asbestos 
paper, a neon glow bulb, a couple of lead wires, a few 
inexpensive radio components, and a resistor in each 
test lead to guard user against shock. Mount the com- 
ponents by lead wires to the asbestos; the bulb acts as 
fault indicator. The 6 ft of wire should terminate in 
a plug which can go into any 115-volt outlet. House the 
outfit in a plastic cigarette case and you'll have a handy 
package. $10 to Stan Clark, Dixie Transport Co., Bra- 
denton, Fla. 


























Sore knees... 


. can be eliminated with this kink. It’s a simple and 
easy solution for mechanics who must spend much of 
their time on their knees and who find that pads and 
mats are cumbersome to handle. All that’s needed is a 
couple of ordinary household sponges. Sew a pocket (6- 
in. by 8-in.) on each knee of the cover-alls and slip a 
5-in. by 6-in. rubber sponge into each pocket whenever 
kneework is called for. In this way, the mechanic has 
the advantage of cushioning and he can work more com- 
fortably. He can work a lot faster, too. $10 to R. John 
Lind, 434 S. 2nd Street, Barstow, Calif. 
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In Brief... 
5 Shop Kink Ideas 


WANT TO CONTRIBUTE A SHORTIE? Any ac- 
cepted are paid for at the flat rate of $5 
per item. All other kinks, at the rate of $10 
for regular items and $25 for extra-good 
ones. All accepted material becomes the ex- 
clusive property of FLEET OWNER. 


TAIL PIPE DAMAGE because of turn around 
backing into banks, driving off curbings, 
driving over various obstructions, can be 
prevented by drilling a hole through the 
bumper of your vehicle to receive the tip 
of the tail pipe. Alden Sepulveda, Sacra- 


mento, Calif. 


OLD SCREW DRIVER BLADES can come in handy 
as drill bits for drilling holes in concrete, 
brick and cinder blocks. Note that a stand- 
ard size screw driver blade will drill a hole 
the right size for a % in. expander. Les 
Burrus, Eastern Express, Inc., Cincinnati, 
Ohio. 


CHECK DIFFERENTIALS and transmissions for 
the presence of metal chips by using a mag- 
net improvised on a flexible handle. The 
check can be made at regular intervals be- 
tween lube jobs ecliminating unnecessary 
tear-down. If chips are found, unit can be 
changed, reducing total cost of rebuilding 
and also preventing inconvenience of road 
delays. Phillip Easley, Virginia Stage Lines, 
Logan, W. Va. 


INSERTING SPARK PLUGS in engines with deep 
wells is simplified by this easy-to-make shop 
tool: Poke a couple of rubber distributor 
cap nipples inside a 13/16-in deep socket. 
With the nipples pushed all the way into 
the socket and the large holes toward the 
bottom, you have a tool that will hold your 
plug for installation or extraction. Henry 
Josephs, Josephs’s Auto Service, Gardenville, 


Pennsylvania. 


LUNCH BOX can prove to be an excellent 
carrying case for a solder gun and soldering 
accessories. Aside from protecting the equip- 
ment, it is also more convenient. Charles H. 
Willey, Penacook, N. H. 





Timken-Detroit’ Lightweight 
Driving Tandems—First Choice 
With Big Over-the-Highway Operators! 


These superior features make the difference: 


Lighter than any comparable tandem on the market ... but a 
real heavyweight when it comes to service. Besides increased 
payloads you get long, trouble-free service and lower operating 
costs. Time-proved, Timken-Detroit Lightweight tandem features 
include: 


Driver Controlled Inter-Axle Differential. Torque is divided 
equally between axles, yet wheels of one axle can turn faster or 
slower than wheels of other axle. This means both axles are 
always doing equal amounts of work. Driving parts and tires last 


longer. 

“In-Line” Propeller Shaft Drive. With straight-through drive, bear- 

ing and gear life is greatly increased because universal joint work- 

ing angles are materially reduced. 

Torsion Flow Axle Shafts. More splines, plus greater root and 

body diameter, add extra strength. 

Hot Forged Rectangular-Shaped Axle Housings. Rectangular 

shape, combined with full strength corner sections, provides the 

greatest strength with minimum weight and size. Welded on bowl 

cover prevents leakage. 

Hypoid Gears. Larger pinions and greater tooth contact give 30% 
oe more torque capacity, top efficiency and long life .. . plus lower 

maintenance costs. 

Unmatched Parts Interchangeability. Most of the wearing parts— 

gears, bearings, shafts, differentials, brakes—are interchangeable 

with parts from Timken-Detroit standard single axles. Parts are 

readily available and less expensive. 


WORLD'S LARGEST MANUFACTURER OF AXLES 
FOR TRUCKS, BUSES AND TRAILERS 


- 
Products of ROCKWELL STAN DARD Corporation 
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for chemicals... edibles... 
petroleum products... 


Mutrie specifies stainless steel 
for maximum tank versatility 
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Extra-Low-Carbon stainless steels give extra protection 
along-side welds. That’s why Mutrie officials specify ELC 
grades for maximum versatility in new tankers. This new 
3-compartment tanker, for example, is made from Type 
304L stainless. It’s being loaded with diocty! phthalate 
at a chemical plant. 


At P. B. Mutrie Motor Transport, Inc., Waltham, 
Mass., stainless steel is specified for all new tanks. 
And for good reasons. For more than 20 years 
stainless steel tank trailers have given Mutrie 
these advantages: 


Greater fleet versatility—positive corrosion resist- 
ance, inside and out—easier, faster cleaning—less 
danger of cargo contamination—longer tank life— 
reduced maintenance—strong shipper acceptance 
—attractive highway advertising. 


Versatility means profits 


Greater fleet versatility can mean more profits. 
And for all-round versatility, stainless steel can’t 
be beat. Producers of tank trailers made of Armco 


Stainless Steels are qualified to recommend stain- 
less grades best suited to your cargoes. We’ll be 
glad to put you in touch with them. Just fill in and 
mail the coupon. 


ARMCO STEEL CORPORATION, 3028 Curtis Street, Middletown, Ohio 
lease put us in touch with tank trailer makers who use Armco 
New Stainless Steels. We plan to buy tanks to haul 


Steels are 
born at 
Armco 


ARMCO STEEL 
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Armco Division * Sheffield Division * The National Supply Company * Armco Drainage & Metal Products, 
Inc. *« The Armco International Corporation * Union Wire Rope Corporation * Southwest Steel Products 


Go Modern=—Go Stainless for a versatile fleet 
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ME WV \ TUNG-SOL 


HEAVY 
FLASHER 


The new Tung-Sol heavy duty flasher has a service- 
rated life of twice that of any other type. It can be used 
to flash one to six lights without a perceptible change 
in the flashing rate. It provides for instantaneous four 
lamp emergency warning—and it will replace 95% of 
the flashers now in use. This new flasher will provide 
more positive action and greater dependability in any 
service for which the vehicle is presently wired. Made 
in the universal form, it can be used in either a plug 
in or a screw terminal installation. 

For greater signaling safety, protect your fleet with 47) 
new Tung-Sol heavy duty flashers. Order now 
thru your Tung-Sol supplier. Electroswitch 
Division, Tung-Sol Electric Inc., Newark 4, N.J. 


STUNG-SOL 
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DUTY 


.« DUIIt with 
twice fhe life 


to cutsignal light maintenance costs 





— First in Flashers 
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Reserved bus lanes... 


. are becoming a trend in cities across the country. 
Cincinnati began a 30-day trial on one of its busiest 
downtown streets for the distance of five blocks. Between 
| 7 and 9 a.m. and 4 and 6 p.m. one lane is reserved for 
| transit vehicles—with no stopping or standing allowed. 
| Two Louisville, Ky., businessmen proposed to restore 

a street in their city to two-way traffic for the exclusive 
use of transit and other commercial vehicles. In the 
picture shown above, a bus lane opposes three auto- 
| motive lanes for five blocks through the main down- 
| town shopping and banking district in Harrisburg, Pa. 
Engineers report the traffic plan is “accorded all of the 
| benefits of one-way operation without a major upset.” 





New vinyl spray... 


|... trademarked “Aurora Lasticolor” is claimed by its 
manufacturer, the Taussig Co., 2009-11 Naudain St.. 


See Your Philadelphia, to completely recondition soiled uphol 


stery in buses and other commercial fleet vehicles in 


White Representative... Now! | a matter of minutes. Lasticolor impregnates fabrics and 


synthetics with a lasting vinyl coating that resists 


| soiling, repels moisture, and comes in a wide range 
of colors. After a demonstration of the product Charles 
THE WHITE MOTOR COMPANY |) |). | nctdent of National Trailways com- 

Cleveland 1, Ohio A. Langner, vice president of National Trailways 
mented that although they had no chance to test Lasti- 


..- Always At Your Service color’s wearing qualities in actual service, if it did 


hold up well its use may as much as double the time 





lapse between reupholstering. 
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“We're getting good mileage, good power 
besides saving money with Philgas !” 


Dehy Alfalfa Mills operates 11 money with Philgas.” 
trucks on Philgas,* hauling from 
field to mill. “Our trucks get the 


roughest kind of usage,” Mr. Rhea 


Mr. Rhea, who is director of the 


Howard Rhea, owner, 
Dehy Alfalfa Mills, Inc., 
Fremont, Nebraska 


Nebraska Dehydrators Association 
and treasurer of KEY Dehydrators 


reports. “During peak season these knows a good thing when he sees 


trucks work 24 hours a day. Since it . 


using Philgas, our trucks have vastly 
increased the mileage between ma- 
jor overhauls. We're getting good 


mileage, good power besides saving 


that’s why he uses Philgas. It 
will pay you to use Philgas for your 
trucks, the same as Mr. Rhea and 
other successful operators. Call or 


write for full details today 


*Philgas is the Phillips Petroleum Company trademark for 
its high quality LP-Gas (propane, butane) 





PHILLIPS PETROLEUM COMPANY 


SALES DEPARTMENT 
Bartlesville, Oklahoma 








THE ALL-PURPOSE FUEL 





SALES OFFICES: 

AMARILLO, TEX. —First Nat'l Bank Bidg. 

ATLANTA, GA.—1428 West Peachtree St. 
Station ‘‘C’’ P.O. Box 7313 

CHICAGO, ILL. —7 South Dearborn St. 

DENVER, COLO. —1375 Kearney St 

DES MOINES, |OWA—6th Floor, Hubbell Bidg. 


RALEIGH, N. C 401 Oberlin Road 
INDIANAPOLIS, IND. — 3839 Meadows Drive SALT LAKE CITY, UTAH—68 South Main 
KANSAS CITY, MO.—201 E. Armour Blvd. ST, LOUIS, MO. — 425] Lindell Blvd. 
MINNEAPOLIS, MINN. — 215 South llth St TAMPA, FLA.—3737 Neptune St 

NEW YORK, N. Y.—80 Broadway TULSA, OKLA. —1708 Utica Square 
OMAHA, NEB 3212 Dodge Street WICHITA, KAN 501 KFH Building 


HOUSTON, TEX.—6910 Fannin St 
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Fruehauf specifies Styrofoam’ for permanent 
insulating efficiency 


Fruehauf Trailer Company, world’s largest trailer manufac- 
turer, installs Styrofoam* in its “reefers”. This rigid foam 
insulation was chosen for several reasons. fit has low thermal 
conductivity and unyielding resistance to moisture. This 
exclusive combination gives Styrofoam permanent insulating 
efficiency. Moisture reaches only the surface cells, can't 
penetrate into the material. 


rhe high compressive strength of Styrofoam is another 
attractive feature for trailer manufacturers. It can take plenty 


of punishment without packing, crumbling or losing its 
shape. And Styrofoam is lightweight, easy to handle and 
install—can be cut to shape with ordinary tools. Its light 
weight means savings on fuel and tires, too. 


Styrofoam offers advantages in trucks and trailers of all sizes 
and descriptions. Let a Styrofoam distributor help with your 
next insulation project. Contact the one near you or write 
for information to THE DOW CHEMICAL COMPANY, Midland, 
Michigan, Plastics Sales Department 1921P-1. 

*STYROFOAM is a registered trademark of The Dow Chemical Company 


YOU CAN DEPEND ON 
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Experience proves 


STYROFOAM 


has the best combination of 


insulation properties 





SUPERIOR INSULATION 
Permanent low “K" factor 








| 
| 


OUTSTANDING WATER RESISTANCE | 
Stays dry and effective 

| 

| 


| 


HIGH COMPRESSIVE STRENGTH 
3000 pounds per square foot | 














EASY TO HANDLE 
Lightweight, can be cut with ordinary tools 





RESISTS ROT 
will not attract vermin 








ECONOMICAL 


low in-place cost, low cost-per-year service 


STYROFOAM! 
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Vehicle speed 
30 mph Apply brakes 






Full tank 
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DECELERATION CURVES show the deceleration pattern when a truck carrying liquids 
comes to a sudden stop from a speed of 30 mph. 


hat HappensWhenYou Stop a 
Partially Loaded Tank Truck? 


WHat Is THE EFFECT of surging 
liquid as it slams against the baf- 
fles and forward bulkhead when 
you try to stop a tank truck that’s 
not completely loaded? 

Because this has long been the 
subject of worried discussion in 
the industry, The Heil Co., Mil- 
waukee, Wisc., decided to run tests 
to find the answers. 


The test unit was a single-axle 
3400-gal. milk truck, It was fitted 
out with a strain gage accelerome- 
ter and oscillograph for recording 
results, Sudden stops were made 
from 30 mph with tank 44, 42, %4 
and full of water. Care was taken 
to see that the same braking effort 
was used for each stop in the test 
series. 


The vehicle started to decelerate at a certain rate... 


. in each case, when the brakes 
were applied. With full tank the 
truck slowed down to a stop at a 
constant rate. It was found that 
under partially loaded conditions, 
brake application results in decel- 
eration, but at a faster rate, and 
the surging cargo causes two dis- 
tinct reversals in the curves. 

The first reversal occurs when 
cargo has had time to “pile up” 
against baffles and forward bulk- 
head and the vehicle is given a 
“shove” forward momentarily. The 
second reversal in the curve is 
due to cargo sloshing back again 
and this action actually aids in 
slowing down the vehicle. As illus- 
trated, the effects vary with the 
load conditions, but follow the 


same pattern. Of course, the cargo 
continues to slosh around in the 
tank, but after the first two surges, 
the tests show the effect is negligi- 
ble and can be ignored. 

After analyzing the results, The 
Heil Co. drew the following con- 


clusions: 


1. For the same braking effort a 
partially loaded tank truck will 
stop quicker and in a shorter dis- 
tance than one fully loaded, 


2. Although partial loads do give 
the unit a “shove” forward, at no 
time do they increase the velocity 


of the vehicle — provided, of 
course, the braking effort is con- 
tinuous. 
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ONLY DELCO-REMY COVERS 


FULL LINE OF EXTRA-OUTPUT D.C. GENERATORS 
FOR MEDIUM- TO HEAVY-DUTY APPLICATIONS 


CHECK THESE EXTRA-DUTY D.C. FEATURES 
e@ Substantial output 
at engine idle where required 


e@ Greater brush area— 
better commutation, longer brush life 


@ Ball bearings at both drive and commutator ends 


@ Sealed field coils— 
impervious to moisture and corrosion 


@ Double insulated armature coils— 
nylon and cotton 


e@ Hot-impregnated armature for extra insulation 
@ Dynamically balanced armature 


e Wider, heavier brushes— 
service up to 100,000 miles is common 


122 


NEW TOTALLY ENCLOSED GENERATORS 
FOR OFF-THE-ROAD APPLICATIONS 


Forced-air cooled for 50% more output 
with no increase in size! Splash-proof. 
Dust-proof. 6-, 12-, 24-volt d.c. models. 


NEW PIGGY-BACK GENERATORS 


Extra power with economy! Tailored 
extra output in single voltage systems. 
You can use both 6- and 12-volt d.c. 
units on the same vehicle. 
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ALL THE BASES! 


FULL LINE OF A.C. GENERATORS FOR 
EXTRA-HEAVY ELECTRICAL LOADS 


CHECK THESE SUPERIOR A.C. FEATURES 


e Greater output at engine idle 


e@ Dependable performance 
at all operating speeds 


@ Exclusive self-regulating current control— 
no current regulator or limiter needed 


e Exclusive stainless steel slip rings 


e Extra-large ball bearings 
at both drive and commutator ends 


@ Shaft-keyed rotors _ 
prevent high torque slippage 


e Easy all-around maintenance— 
positive oiler lubrication 
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The only complete 
line of both d.c. and 
a.c. generators— 
right for your job! 


Name your generator need. Better charge 
at engine idle? More power for the ever- 
increasing demands of more and more electri- 
cal accessories? Lower replacement cost for 
lighter duty operation? 


You name it. Delco-Remy meets it. Delco- 
Remy, in fact, has the only complete line of 
both d.c. and a.c. generators with matching 
waterproof regulators to meet every fleet re- 
quirement. Whether you haul light loads or 
heavy loads—off the road, around town, or 
across the nation—at highway speeds or in 
creeping traffic—Delco-Remy has the right 
generator to fit your need. 


The complete Delco-Remy line brings you 
this important benefit: When you buy these 
extra-duty generators through the United 
Motors System, or from your vehicle dealer, 
you get the tailored performance you need— 
at minimum cost. 


Specify Delco-Remy extra-duty generators 
on your new equipment, and for replacement 
on your present equipment. Only the com- 
plete Delco-Remy d.c. and a.c. line covers 
all the bases to fit every generator need. 


GENERAL MOTORS LEADS THE WAY—STARTING WITH 


ELECTRICAL SYSTEMS 


DELCO-REMY + DIVISION OF GENERAL MOTORS + ANDERSON, INDIANA 
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SINCLAIR 
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For Further Informaticn . . . no obligation 
MAIL THIS COUPON NOW 


TRUCK 











SERVICE 





YOUR TRUCKING BUSINESS 
CAN BENEFIT FROM THESE 
SIX SINCLAIR SERVICES 


Use Sinclair’s TRUCK-STOP GUIDE to plan the 
best points on your routes for regular or emer- 


gency stops. 


Use SINCLAIR-PLANNED TRUCK STOPS. 
Your equipment and personnel get more of the 
specialized services and facilities they need en- 
route. And the efficiency of your whole operation 
goes up! 


Use SINCLAIR ROAD SURVEY SERVICE to 
learn proven methods of reducing on-the-road 
operating costs. Ask your Sinclair Representative 
about this money-saving service. 


Use Sinclair’s SPECIAL CREDIT CARDS FOR 
THE TRUCKING INDUSTRY. SINCLAIR’s 
SDA Plan (Special Delivery Authorization) gives 
you direct cost control on each unit of your fleet. 


Ask Sinclair LUBRICATION ENGINEERS to 
help solve your lubricating problems. Take full 
advantage of their skill, experience and years of 
training in the trucking industry—backed by 
Sinclair’s complete facilities. 

Use SINCLAIR GREASES, such as Multi-Pur- 
pose LITHOLINE®, to help reduce your grease 
inventory and give maximum protection to your 
equipment. 
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| have circled the numbers, representing paragraphs above, 
about which | would like more information. 


Name 
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Company 





REFINING COMPANY 


600 Fifth Ave., New York 20, N. Y. 


Position 


Address 





Truck and Bus Sales Division + 
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Coming Events for Fleetmen .. . 


Ir YOU'RE RUNNING a meeting and 
want others to attend, send a notice 
to Coming Events Editor, FLEET 
Owner, 330 W. 42nd St., New York 
46, N. Y. 

A suggestion, if you expect to at- 
tend a meeting listed below: Some- 
times there are last minute changes 
in date or location that we cannot 
publish. So it’s wise to check with 
association or convention secretaries 
before you make your final plans, 
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6-8 Montana Motor Truck Association, 
Florence Hotel, Missoula, Mont. 


7-8 New York State School Bus Oper 
ators and the Intercity Bus Associa 
tions, Joint Meeting, Hotel Statler, 
New York City, N. Y. 


8 Ohio Trucking Association, Nether 
land-Hilton Hotel, Cincinnati, Ohio 


9.12 National Defense Transportation As 
sociation, 13th Annual Convention 


and Logistics Forum, St, Louis, Mo 


9-13 National Defense Transportation As- 
sociation Meeting, Hotel Jefferson, 
St. Louis, Mo. 


38th Annual Meeting of the Ameri- 
can Petroleum Institute, Conrad Hil- 
ton, Palmer House and Congress Ho- 
tels, Chicago, II. 


Delaware Motor Truck Association 
Annual Meeting, Hotel DuPont, 
Wilmington, Del. 


Associated Motor Carriers of Okla- 
homa Convention, Tulsa Hotel, Tul- 
sa, Okla. 


Indiana Bus Association Convention, 
Hotel Sheraton-Lincoln, Indianapo- 
lis, Ind. 


Regular Common Carrier Conference, 
Board of Governors Annual Member- 
ship Meeting, Eden Roc and Fontain- 
bleu Hotels, Miami Beach, Fla. 


American Trucking Assns., National 
Truck Roadeo, Miami Beach Audi- 


torium, Miami Beach, Fla. 


American Trucking Assn. Conven- 
tion, Fontainbleu Hotel, Miami 
Beach, Florida. 


22.24 National Association of Transporta- 


Protect Your Tire Dollars 


By 


BURN BRANDING NAME AND NUMERAL 
IDENTIFICATION ON YOUR TIRES 


NO. 59 TIRE BRANDER 


A BURN BRAND WILL... 


@ LAST THE LIFE OF THE TIRE. 
@ PROVIDE ABSOLUTE IDENTIFICATION. 
@ NOT PEEL OR SCUFF OFF. 


— A BURN BRAND COSTS LITTLE — 





~ BRAND YOUR TIRES AND ROLL IMMEDIATELY _ 





FREE! Tire Mileage Forms on Request 
SEND FOR DETAILS AND PRICES 


EVERHOT MANUFACTURING COMPANY 


59 So. 19th Avenue 
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Maywood, Illinois 


tion Advertising Meeting, Chase Ho- 
tel, St. Louis, Mo. 


Materials Handling Clinics and 
Forums of National Retail Lumber 
Dealers Association Exposition, Con- 
rad Hilton Hotel, Chicago, Ill. For 
information, write to: NRLDA, Ring 
Bldg, 18th and M Streets, N.W., 
Washington 6, D. C. 


30-Dec, 2 Tire, Battery and Accessories 
Show, St. Louis, Mo. 


DECEMBER 1958 


1-5 Association of State Highway Offi- 
cials, Annual Meeting, Sheraton- 
Palace Hotel, San Francisco, Calif. 


Transportation Association of Amer- 
ica Institute, San Francisco, Calif. 


Missouri Bus and Truck Association 
Convention, Governor Hotel, Jeffer- 
son City, Mo. 


Materials Handling Institute Annual 
Meeting, Roosevelt Hotel, New York, 
Be 

Associaiton of Lift Truck & Portable 
Elevator Mfgrs. Annual Meeting, 
Roosevelt Hotel, New York, N. | P 


JANUARY 1959 


12-16 SAE Annual Meeting and Engineer- 
ing Display, Sheraton-Cadillac and 
Statler Hotels, Detroit, Mich. 


26-29 Tenth Plant Maintenance & Engi 
neering Show, Public Auditorium, 
Cleveland, Ohio. 


29-30 Private Truck Council of America, 
20th Annual Convention, Sherman 
Hotel, Chicago, Ill 


... Training Courses 


Courses for management, supervisors 
and maintenance men—here’s where 


youll find the time and place. 
NOVEMBER 1958 


6, 13, 20 Sixteenth Industrial Supervisors 
Safety Training Course, Greater New 
York Safety Council, Inc., Henry 
Hudson Hotel, New York City, N. Y 


DECEMBER 1958 


8-12 Fleet Supervisor Course, Hawaii Em 
ployers Council, Honolulu, Hawaii. 
8-12 Spray Painting Course, Binks Mfg. 
Co., 3122 Carroll Ave, Chicago 12, Ill. 


JANUARY 1959 
5-9 Fleet Supervisor Course, Province 
of Quebec, Montreal, Canada 


19-23 Fleet Supervisor Course, University 
of Alabama, University, Ala. 
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makes handling any transmission just a one-man operation 


Specially designed for 
removing and replacing 


* Truck Transmissions 
* Torque Converters 
* Truck Differentials 


* Passenger Car 
Transmissions 


You can save time and money with this one-man 
operated transmission jack. The Model WA-87 (capacity 
2,000 Ibs.) is ideal for removing and replacing truck 
transmissions, torque converters, truck differentials and 
passenger car transmissions. Low silhouette, high lift and 
large caster wheels make the WA-87 particularly useful 
for shops not using hydraulic lifts for transmission 
removal. 


This is not a mechanical jack but is HYDRAULIC jack 
powered by a Weaver 8 ton Hydraulic Power Unit. The 
WA-87 has a saddle side tilt of 11° each way. Saddle 
front tilt is 22° and backward tilt is 14°. Jack is regu- 
larly furnished with standard adapter to handle truck 
transmissions and torque converters. Special adapter 
available for truck differentials and passenger car auto- 
matic transmissions. For complete details write for Bul- 
letin FO-830 




















IMustrated at left is a heavy 
truck transmission supported on 
adjustable bolts in moveable 
adapter brackets. Transmission 

is held securely by two strong 
chains fastened to adapter 
brackets. This adapter is furnished 
with the WA-87 Jack. 


Shown at left is a heavy truck 
differential supported on the 
removable Truck Differential 
adapter. This adapter (WA-88) 
simplifies removing and re 
placing heavy truck differentials 
and is available on special order 


WEAVER MANUFACTURING CO., SPRINGFIELD, ILL., U.S.A. 


Complete line includes: 
and Frame Type Lifts . 
Equipment . Headlight Testers 

Wheel Dollies . 
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Single Post Roll-On, Free-Wheel 


Cor Washers Wheel Alignment 
Wheel Balancing Equipment Jacks 
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rofits ! 


Whatever the job—hauling on or off the highway —these 
partners work hand in hand to give you top 
returns on your transportation dollars. 


sturdy 


Today, more and more “Jimmy’’ Diesels are going to 


work in Kenworth trucks—with good reasons. 


For the recognized dependability of the GM 2-cycle Diesel, 
its long life and low-cost maintenance— plus lighter weight 


for bigger payloads—add up to highest earning power 


And the new GM “71E’’* engine—with four exhaust 


valves per cylinder—is proving itself the greatest per- 
former on the highways. It delivers higher peak torque 


at lower speed to move big loads up tough grades faster 


~e 
oe. ‘ 
,¢a 


_ o 
’ 


fe 
~> 


. 


It’s cleaner-burning, cooler-running, has lower exhaust 
temperatures. And it produces fuel mileage that’s winning 
the acclaim of truckers everywhere! 

The “Jimmy” Diesel also offers easiest accessibility for 
inspection and maintenance—cylinders can be inspected 
by simply removing hand hole cover plates. Service avail- 
able anywhere from GM Diesel engine distributors and 
dealers who pinpoint highways through- 


+. ° . EP RE et IR 
out the United States and Canada. 


Today, more than ever before, ‘‘there’s 
more real worth in a Kenworth’’—avail- 
able with rugged GM Diesel power for 


every heavy-duty hauling job. DETROIT 


DIESEL 
FPOWER 
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*Truck and bus engines: ‘‘4-71E"’ —140 h.p.; ““6-71E"’—210 h.p. New Turbopower models harness 
the energy of exhaust gases to deliver even higher power: ‘*4-71T"’ —171 h.p.; ““6+71T”’ — 236 h.p. 


Write for brochure on new lightweight aluminum version of ‘‘6-71E”’ ““Jimmy”’ Diesel | 
engine— weighs up to 690 lbs. less than competitors in 210-h.p. range. 


Now—more than ever—it pays to standardize on GM Diesels 


—m available in more than 1800 
applications of power equipment built by 250 manufacturers. Parts and Service Worldwide. 


DETROIT DIESEL 


Engine Division of General Motors, Detroit 28, Michigan 


Regional Offices: New York, Atlanta, Detroit, Chicago, Dallas, San Francisco 
In Canada; GENERAL MOTORS DIESEL LIMITED, London, Ontario + Single Engines 


30 to 364 H.P. Multiple Units. ..Up to 893 H.P 
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Right for the job 
because they’re 
built for the job... 
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EVANS HEATERS ARE RIGHT FOR TRUCKS 
BECAUSE THEY’RE BUILT FOR TRUCKS 


Evans heaters . . . designed specifically for trucks and 
buses .. . are built for heavy-duty operation. 

An Evans heater keeps the driver comfortable with 
i. continuous flow of fresh, warm air. It also provides 
ample defrosting, keeping the windshield and side 
windows clear at all times. 

Evans heaters do a better heating job because they 
provide both high BTU ratings and proper heat distri- 
bution. Without proper heat distribution, high BTU 
ratings are meaningless. 

There's an Evans Heater for every commercial 
vehicle in use today. Each is backed with a parts “repair 
or replace” warranty good for a full year or 50,000 
miles, whichever occurs first. 





If you want the best “heat insurance” you can buy 
for your trucks, write for full information to Evans 
Products Company, Dept. R-11, Plymouth, Michigan. 

Regional Representatives: Cleveland, Frank A. Chase 
Chicago, R. A. Lennox Co., Inc.; Detroit, Chas. F. Murray Sales Co. 
Allentown, Pa., P. R. Weidner 
EVANS PRODUCTS COMPANY ALSO PRODUCES: 


railroad loading equipment; bicycles and velocipedes ; “Evanite’’® fir plywood ; 
fir lumber; “Evanite’*® battery separators; Evanite hardboard®; 
“Haskelite”® building panels, Plymeti*® and doors; Evanite Plywall® 


EVANS PRODUCTS COMPANY ¢ PLYMOUTH, MICHIGAN 
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coming s 


E the coolest thing on 
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Here are only some of the 
advantages the new Stopmaster 


brake will offer you! After years of research and development Rockwell-Standard will soon 


COOLER OPERATING —For extended offer to the trucking industry the new Stopmaster brake, representing the 
brake life and durability. t ad lilies Bini toe PE SEO CLL NI 
LIGHTER WEIGHT—For greater vehicle most advanced brake design to be made available in three ¢ ecades. 
payload capacity. The Stopmaster has been proven by thousands of miles of rugged, 
LONGER DRUM LIFE—For more depend- demanding road trials... and by long hours of testing by trained techni- 
ability—lower maintenance costs. cians using the extensive laboratory facilities of the Rockwell-Standard 
LESS BRAKE FADE—For safer . . . con- Brake Division 

tinuous operation. . 

LONGER LINER LIFE—For lower operat- 
ing costs—less maintenance. 

GREATER INTERCHANGEABILITY — Maxi- higher performance, more dependable brake. 
mum number of common compo- 
nents for smaller parts inventory. 


Another Product of... ROCKWELL-STANDARD 


CORPORATION ROCKWELL 


The many outstanding features of the Stopmaster brake make this 
design the answer to the industry’s long-standing need for an improved, 


© 1958, R-S Corp. 








For every industrial, agricultural or automotive BRAKE DIVISION Ashtabula, Ohio 
application where braking is required! 
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Off toa Good Start i 


Jz 





‘ 
*% 


var 


-% . 





Number One Plug for America’s Number One Truck ACTION storts with 


\C the spark plug choice for original equipment on America’s biggest 
seller! Chevrolet engineers select AC Spark Plug types C42-1 and C42N 
as the equipment spark plug tor Chevrolet ‘Trucks. 

Here are some of the reasons why: AC’s larger electrode assures longer spark 
slug life. The AC Hot Tip burns away combustion deposits . . . anti-fouling 
prs | I 4 
action pays off in faster starting .. . more efhcient fuel combustion. Engi- 
neered to proper heat range lor maximum engine efhciency at all work loads. 
Give AC Spark Plugs a chance to prove themselves in your fleet now and 


you'll be off to a good start, too! 


HOT TIP 
AC SPARK PLUG SR THE ELECTRONICS DIVISION OF GENERAL MOTORS 


Watch Walt Disney Studios’ ZORRO every week on ABC-TV SPARK PLUGS 
“2 PTO eT Ea aT Te WEG Os 7 
ee 
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Can Truckers Block 
RR Volume Rates? 


WHAT MAY WELL BE THE BIGGEST FIGHT ever to 
occur between truck lines and the railroads has 
been touched off in Washington. Once and for all, 
truckers want to settle the issue of “all-commodity” 
rates with the Interstate Commerce Commission. 

The railroads are junking the traditional system 
of fixing freight rates on a classification and com- 
modity basis. Instead, they are moving toward 
quantity, all-commodity rates. In effect, the rails 
are maneuvering into a position where they will 
merely be the pulling power to move freight across 
the nation, with litthke concern over what is being 
hauled. 


Leader in the volume-rate battle .. . 


. is the Eastern Central Motor Carriers Associ- 
ation. It has the backing of most of the industry 
in the move, too, the Association says. The organ- 
ization recently blasted the railroads in an official 
complaint filed with the Interstate Commerce Com- 
mission in which 22 leading railroads were named 
as respondents, along with an equal number of 
freight forwarders. 

At the same time it attacked the principle of 
quantity rates, Eastern Central brought under fire 
a group of current railroad rates and charges, and 
more than 300 rates now offered by freight for- 
warders. 

There is no question about the seriousness of the 
issue. In its complaint to the ICC, Eastern Central 
Motor Carriers said that “Rates, charges, rules, 
regulations and practices of the defendant railroads 
and the defendant forwarders constitute—through 
the collaboration of said defendants and otherwise 

destructive competitive practices which threaten 
the destruction of motor carrier service, contrary 
to National Transportation Policy precepts.” 


years -ahead 


Present trend started with piggyback ... 


. . and has had its biggest growth since the end 
of World War II, when the railroads began hauling * 
loaded truck trailers on flat cars. This July the New trailer 
York Central, Pennsylvania and Erie Lines were 
allowed to put a 70,000-lb minimum mixed-com- 
modity rate on hauling two loaded trailers on flat 
cars between the Eastern Seaboard area and the 


Chicago and East St. Louis, Ill. area. features 


Now, B&O asks all-commodity rate .. . 


. on a two-boxcar basis. This move in the volume- 
rate pattern came in August when the Baltimore & N 
Ohio Railroad asked the ICC to allow it to offer O 
the same 70,000-lb, all-commodity rate—not for 
hauling truck trailers, but rather on a two-boxcar 


basis. Reason given by B&O was that it could not 
Continued on page 135 
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PRETTY with 
U.S. ROYAL TRUCK TIRES 


fleet-proved against road delays! 


Ask the big fleets. . 
Jarrett, 


. Cooper- 
Denver-Chicago, Watson 
Bros., for instance. Their records 
prove—beyond any question— 
that using U.S. Royals cuts down 
costly road delays, steps up on- 
time arrivals! 

These great new 1958 tires are 
built with engineering advances 
competition just doesn’t have. 
Advances like DOUBLE-STRENGTH 


NYLON, twice as strong as any 
other cord...SAFETY STEEL 
SHIELD®, invulnerable to tread 
cuts and ruptures. 

Test a set of new U.S. Royals 

call your U.S. Royal Dealer. 
And be sure to specify these fleet- 
proved tires on the next new 
equipment you buy! 


U.S.Royal& Tires i | 








U.S. ROYAL FLEETWAY® — favorite for all- 
ground highway performance 


U. S. ROYAL Super FLEETWAY — extra 
tread for long-distance runs at lowest per- 
mile cost 


U. S. ROYAL FLEETMASTER”® — extra mile- 
age plus extra traction—full premium tread 


1 1%, 


~ <, 
| 


i 


United States Rubber 


kefeller Cer 


ter, New York 20, N. Y. 


In Canada Dominior e 
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RR Volume Rates... 


Continued from page 133 


haul standard size trailers used by shippers because 
of a lack of suitable flat cars, and also because the 
trailers would not clear tunnels, etc., on the line’s 
roads. The B&O argued that it needed the rate to 
remain competitive with other railroads. 

Truckers, however, protested the move and won 
an ICC suspension of the new rate until next March 
14. The issue goes much deeper. And truckers want 
to nip the volume-rate trend now before it spreads 
any wider. There are a half-dozen similar rates un- 
der suspension now by the ICC, too. 





Competition by freight forwarders... 


is a major factor in the whole issue. Some 
trucking industry spokesmen claim that the volume 
rate is putting the forwarders right smack into the 
trucking business. The forwarders provide pickup 
and delivery service at each end of the line and use 
the rail to bridge the line-haul routes. 

With the rails seemingly content to be paid for 
pulling loaded cars, the freight forwarders are 
moving in. Traditionally, freight forwarders deal 
in small shipments from a number of shippers that 
move in less-than-carload volumes. By consolidating 
shipments, the forwarder gets volume rates to make 
his profit. 

As the railroads slip in more of the volume, all- 
commodity rates—an area in which the forwarder 
works—it gives the forwarder more opportunity to 
cut rates. There are reports, too, that the big for- 
warders want to start furnishing shippers with more 
and more equipment, truck trailers, and even some 
rolling stock. 


If commodity classification is junked... 


. in favor of volume shipments—what will hap- 
pen to the nation’s transportation system? This is * 
an underlying concern that has even forced the ICC custom design 
to quietly take a deep, hard look at piggyback rates 
on its own. Results of the investigation have not 
been published and may never be. But with truckers 
now pounding on the ICC’s door and, in effect, de- rt nities 
manding a sweeping investigation into the whole oppo u 
matter, it seems sure to herald a nationwide re- 
evaluation of the freight rate structure. 


The railroads won't back down... in trailers 


. without a fight, however. In fact, they claim 
they are holding most of the aces. Both public and 
official opinion have been saturated with the story 
of the railroads’ financial difficulties. The railroads 
are basing much of their present rate-making pol- ON 
ivies on the Transportation Act of 1958, although 
this did not go as far as they would have liked. 

The degree of rate-making freedom legislated is 


open to interpretation. The trucking industry, 
Continued on page 137 
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SHIFT INTO HIGHER PROFITS 





Bring “NOW-ness | to Your Operations 
with ASSOCIATES FLEET FINANCING 


NOW ... expand operations and meet competitive 
situations by purchasing new equipment when it's most needed. 


NOW ... benefit from the cost-saving 
advantages of new equipment... pay for it from additional profits. 


NOW ... make major fleet additions 
and replacements without suddenly draining vital working funds. 


NOW .. . hau! bigger payloads; reduce “down 
time" and operating costs by updating and upgrading equipment. 


NOW ... take advantage of accelerated write-off 
methods of figuring depreciation in the financing of your equipment. 


ssociates 


SOUTH BEND, INDIANA 








Take advantage of the most 
modern, flexible finance 
plan geared to your individual 
fleet financing problems. 
Ask your truck dealer for com- 
plete details of the 


Associates fleet financing plan. 


Total Assets 
in Excess 
of $1,000,000,000 


“A PIONEER IN AUTOMOBILE FINANCING FOR NEARLY A HALF CENTURY” 
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Continued from page 135 


through its official voice, the American Trucking 
Associations, did not oppose the final rate provision 
of the 1958 Act, which directs that: 

“In a proceeding involving competition between 
carriers of different modes of transportation, sub- 
ject to the Act, the Commission in determining 
whether a rate is lower than a reasonable minimum 
rate, shall consider the facts and circumstances at- 
tending the movement of traffic by the carrier or 
carriers to which the rate is applicable. Rates of a 
carrier shall not be held up to a particular level to 
protect the traffic of any other mode of transporta- 
tion, giving due consideration to the objectives of 
the National Transportation Policy as they have 
been declared in the Act.” 

The railroads are now using this as a lever to 
break with traditional rate procedures—primarily 
volume rates. They don’t feel the ICC should re- 
strict the new rates merely because they hurt an- 
other mode of transportation. It will be up to the 
ICC to fit the opposing factions into the National 
Transportation Policy. 


Truckers will be hard-hit... 


. if the railroads are successful in their bid 
for volume, all-commodity rates. For example, the 
B&O’s request for the 70,000-lb rate, using two box 
cars, would make it possible to cut the per hundred 
pound rate from New York to Chicago down to 
64.5 cents. This compares to its present 30,000-lb 
rate of $2.02 per 100 lb. 

Truckers claim, too, that the underlying basis of 
the all-commodity rates has been by-passed by the 
rails. In 1949, the Commission authorized all-com- 
modity rates, provided the block-movement rate 
was not reduced below 45% of the first class rate. 

This now often drops as low as 16% of the first 
class rate, however. In the B&O proposed rate, for 
example, the first class rate from New York to Chi- 
cago is $4.53 compared to the proposed 64.5 cents. 


Forwarders are upping rate patterns... 


. as the railroads increase volume rates. They 
now offer volume rates from 10,000 lb to 18,000 
lb on such items as bicycle parts, carpets, electric 
razors, radio and television sets, etc. 


If the rails win ICC approval... 
‘ 


. on the current volume-rate requests, trucking 
industry spokesmen see it as a complete victory 
for freight forwarders, also. It will push them into 
direct competition with the trucking industry, the 
spokesmen argue. 

The outcome of the whole issue is sure to be 
one to two years in the making, But, it is certain 
that the rails will be pumping hard in the interim 
period to win their point. 
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MICROLITE HELPED 


400 pound 
weight saving 
in new 

ice cream truck 


s* Y 


(*over other insulations with same ‘‘k’’ factor) 


Motor truck operators who want 
to cut operating costs better take 


a long, hard look at this story. 


The order called for the SIXTH truck body — this one 
23% ft. long—to be built by Olson for the Gold Bond Ice 
Cream Company, Green Bay, Wisconsin. 


The design boys at Olson Trailer & Body Builders (in 
the same city) got their heads together. As refrigeration 
specialists they knew a good ice cream truck must hold 
15°F. over 12 hours of delivery time with lots of opening 
and closing of doors. So they went about engineering 
the most economical and practical type of body and 
refrigeration system for ice cream and dairy products. 


ONE MAN INSTALLATION. Made from finer 


and longer glass fibers, resilient Microlite fits 
into tight spots and then springs back to original 
thickness. It's strong enough to resist tearing, too 


_— 





zsow DO IT! 











The problem didn’t start and stop with insulation. But 
the type and installation was extremely important. Three 
insulation requirements governed their selection: 


@ High efficiency to hold temperature level requirements 
and thereby eliminate spoilage. 


@ Lightweight to hold total unit weight down and help cut 
fuel and operating costs. 


@ Outstanding resistance to sagging and settling from 
vibration. 


To hold down manufacturing cost, the insulation had to 
be pleasant to handle, resilient and strong, easy to 
fabricate and install. 


In order to maintain the Olson standards of quality and 
performance, their obvious selection was MICROLITE. 


Hold-over plates were used in the ceiling. Microlite was 
installed in the walls and roof and thoroughly covered 
with a vapor barrier. 


Today, the Gold Bond Ice Cream Co. has good transport 
efficiency on the roads . . . thanks to Olson’s engineering 
and Microlite’s light weight and thermal efficiency. 


WHY NOT LET MICROLITE WORK 
FOR YOU? Whether you are a manufac- 
turer or fleet owner, it’s well worth your 
time to ask for a sample and our fact folder. 
Call the nearest sales office, or write: L-O-F 
Glass Fibers Company, Dept. 43-118, 1810 
Madison Ave., Toledo 1, Ohio. 


MF 


GLASS FIBERS 





L-0-F GLASS FIBERS COMPANY 


TOLEDO 1, OHIO 
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TRAILMOBILE 











) = , opportunities in custom design 
NEW..< improved components 
N 4 for operators 





NEW “years ahead” 





NEW WIRING SYSTEM 


The only wiring system that can be serviced with the 
trailer fully loaded and all doors locked —now brings 
you another big advantage. A new connector case 
provides both ATA 7-way and 6-way plugs, PLUS new 
quick-connecting terminals to simplify interchange 
when tractor and trailer electrical connections do not 
match. There are no nuts or small parts to lose—no 
tools required. And the entire system is protected by 
automatic-reset circuit breakers. 








CID Series “60” is a feature-studded new edition of the original 
and revolutionary design concept introduced by Trailmobile in 1954. 
CID (Customer Individualized Design) gives you significant custom- 
design opportunities by offering a wide choice of standardized inter- 
changeable components in place of factory standardized “models.” 
And by choosing from these components according to your needs, 
you design the ideal trailer for your operations. 

Now, Trailmobile brings you CID Series ‘60’’—with new and 
improved components . . . new “years ahead’’ features. To you this 
means even more attractive opportunities in custom design... 
more opportunities to improve the performance and revenue ca- 
pacity of your trailers. 





NEW TANDEM 


Here is the matchless Trailmobile tandem in a brand new model 
that is lighter by hundreds of pounds. Newly designed rocker 
beams, a new, more stable 9-leave spring, and direct mounting 
of tandem to sub frame substantially reduce weight without 
sacrifice of strength. Otherwise, this is the same basic, uniquely 
simple design that has earned a reputation for dependable 
performance and low, low maintenance. Only two moving parts! 
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NEW LO-LEVEL UNDERFRAME 


This is a new and still stronger version of the pace-setting 
Trailmobile underframe that incorporates the 234 inch 
grid type upper fifth wheel. New features include a strong 
extruded aluminum floor section between landing gear 
and upper fifth wheel and a choice of newly designed steel 
or aluminum cross members on 12” centers. Result is 
more than adequate strength for maximum fork lift loads. 


NEW QUARTER PANEL 


A newly designed quarter panel allows the roof fas- 
tenings to be moved to the outside of the trailer to 
eliminate the problem of leakage at fastening points. 
It also permits the roof sheets to be riveted. The quar- 
ter panel itself is a husky aluminum extrusion which 
is stretch formed at the corners to provide a top nose 
rail. This achieves leakproof fastening at the front as 
well as the sides. 





NEW LANDING. GEAR 


Here is a new unitized design that brings you 
strength, light weight and perfect alignment in 
an easier-to-operate prop. A full 17 inch travel 
assures proper coupling under any ground con- 
dition. In addition, an. integrally mounted two- 
speed gear box provides a positive lock to 
prevent gears from disengaging while cranking. 


* 
DESIGN OPPORTUNITIES 
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EACH BUILT TO INDIVIDUAL NEEDS 
...from this wide array of QQ) seers 6O components 





1. RUNNING GEAR 
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TROUBLE-FREE MILEAGE! 


Nothing retains air better than Butyl inner tubes. And that’s impor- 
tant in tire mileage— because excessive air loss causes rapid tire wear. 
Butyl tubes should be in every tire in your fleet... this also in- 
cludes tubeless tires that may resist repairs. 

And when it’s time to recap, it’s time for the extra protection only a 


Butyl tube can give you. Remember, Butyl tubes give trouble-free 
mileage! 


Pioneer in Petrochemicals 


ENJAY COMPANY, INC., 15 West 5ist Street, New York 19, N. Y. 


Akron+ Boston+ Charlotte+ Chicago+ Detroit- Los Angeles+ New Orleans + Tulsa 
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81068 Trutest 
Special Gauge checks 
all other gauges. 


71888H 
All-Purpose 
Service Gauge. 


Good fleet shop practice 
pays off with 
GENUINE 
SCHRADER 
TIRE GAUGES AND 


AIR SERVICE 


Flat-catching shop practices are 
economical, simple, and especially effective 
for fleets, where time is money. Take 
these three steps: 


a Gauge and record air pressures each 
pra: et hee rad day with Schrader Service Gauges. Seal 
and cores before they air in with Schrader Caps and Cores. 
go out from the shop. ? Watch for unusual pressure drops, 

and fix tires before they go flat. 

2 Certify the accuracy of your “every 

day” gauging-inflating equipment with 

Schrader 8106B Trutest Special Gauge. 

And, remember, Schrader Chucks, 

Couplers, Chuck Gauges and Accessories 

help airlines operate faster and better. 

Specify genuine Schrader Tire Valves, 

Cores and Sealing Caps which are 

guaranteed airtight even at 250 pounds 

pressure. Profit with coinplete air service. 


A. SCHRADER’S SON * BROOKLYN 38, N. Y. 
Division of Scovill Manufacturing Company, Incorporated 


| FIRST NAME IN TIRE VALVES 
sdviienet SCOVILE =| FOR ORIGINAL EQUIPMENT AND REPLACEMENT 
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LP-Gas Outlet Guide — Part VIII 


IF YOU'RE AN LP-GAS USER faced with 
the possibility of sending a vehicle 
into unfamiliar territory, you'll want 
to know where you can find a place 
to fuel up. Here’s the solution to 
your problem, a complete listing of 
LPG outlets in the U.S., Canada, 
and Mexico. 

FLEET OWNER is publishing these 
lists in cooperation with the Lique- 
fied Petroleum Gas Assn. Inc., which 
compiled the information. The LPGA 
has up-dated the listings it published 
in 1956 and made additions. These 
new lists began running in the April 
issue of FLEET OWNER. 

The complete list* will be avail- 
able in a handy, pocket-sized book- 


Montana 


Livingston, Miracle Gas Co., B. Plt., 8am- 
5pm, Clsd. Sun. & Hol., P & M, Pro., 
Butn., Min., Phone 1637 V 

Livingston, Muggli Machinery Co., 1305 E. 
Park St., Hwy. 10 & 89 E., S.S., 8am- 
5pm, Pump, Pro., Phone 1141 

Malta, Petrolane Glacier Gas Service, US 
2, % Mi. E., B. Plit., 7am-6pm, P & M, 
Pro., Phone 291 

Miles, Beacon Carter Service, W. end of 
Main St. on Hwys. 10 & 12, S.S., 24 Hrs., 
P & M, Pro., Butn., Lube., Phone CE 
2-1350 & 217 

Missoula, Bud Lake Truck & Car Stop, 
Hwys. 10 & 93, 2 Mi. W. of town, S.S.. 
24 Hrs., P & M, Pro., Lube., Min., Maj., 
Phone 9-2833 

Missoula, The Propane Co., 500 N. 2nd 
St., E., B. Plt., 8am-5pm, Clsd. Sun. & 
Hol., P & M, Pro., Phone 3-3184 

Molta, Petrolane Glacier Gas Service, 1 
Mi. E. of Jct. 19 & 2, on Hwy. 2, B. Plt., 
8am-6pm, P & M, Pro., Phone 29] 

Opheim, Westland Oil Co., N. of RR 
tracks on Hwy. 24 from Glasgow to W. 
Paplor, B. Plt., 8am-6pm, P & M, Pro., 
Butn., Min., Phone PO 2-3371 Aft. Hrs. 
PO 2-8921 

Plentywood, Petrolane Glacier Gas, 1 blk. 
S. of Hwy. 16 & 5, B. Plt., 6am-6pm, P 
& M, Pro., Min., Phone 370-W or 370-R 

Plentywood, Westland Service, Hwys. 5 & 
16, S. S., 7am-10pm, Sun. 8am-6pm, P & 
M, Pro. (Winter), B-P Mix (Summer), 
Lube., Min., Phone 99 

Roundup, Sig’s Carter Service Station, B. 
Pit., S.S., 24 Hrs., P & M, Pro., Butn., 
Lube., Min., Phone 127 

Scobey, Farmers Union Carriers, B. Plt., 
8am-6pm, Pump, Pro., Phone HU 7-2660 

Scobey, Westland Oil Co., B. Plt., 8am- 


Continued from Oct. Issue 


"Copyright 1958, L.P.G.A., Inc., 
These lists were prepared by the 
Market Research Committee of the 
Liquefied Petroleum Gas Association 
as a service to the users and dis- 
pensers of LP-Gas motor fuel. 
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let from the Liquefied Petroleum Gas 
Assn., 11 South LaSalle St., Chicago 
3, IIL, at $1.00 per copy, with quan- 
tity discounts. 

The listings are arranged alpha- 
betically, by state, city, and company 
name. The following abbreviations 
have been used: 

B. Pit.—Bulk Plant 

Butn.—Butane 

B-P Mix—Butane-Propane Mixture 
Lube.—Lubrication Service 
Maj.—Major Repair Service 
Min.—Minor Repair Service 
Pro.—Propane 

Pump—LP-Gas Pump 

P. & M.—Pump and Meter 


S. S.—Service Station 


10pm, P & M, Pro., Butn., Lube., Phone 
HUnter 7-5511 





| 


Sidney, Miracle Gas Co., US 14 & 23 S., | 


2 Mi. S. of town, B. Plt., 6am-6pm, 
Pump, Pro., Phone 588 

Stanford, Petrolane Steelgas Inc., B. Plt., 
8am-5pm, Pump, Pro., Phone Logan 
6-2312 

Townsend, Petrolane Steelgas Service, Hwy. 
10, B. Plt., 24 Hrs., P & M, Pro. 

West Yellow Stone, Fields Propane Serv- 
ice, 4 blks. from Union Pacific Depot, 
B. Pit., 6am-8pm, 6am-10am Sun., Pump, 
Pro., Phone 3102 

White Sulphur Springs, Berg Garage Inc., 


S.S., 8am-9pm, P & M, Pro., Lube., Min., | 


Maj., Phone 3021 

White Sulphur Springs, Skerritt & Rader 
Gas Co., B. Pit., 8am-5pm, Clsd. Sun. & 
Hol., P & M, Pro., Butn., Min., Phone 
2701 

Wolf Point, A. G. Freeman Petrolane Gla- 
cier Gas, Front St., B. Pit., 8am-5pm, 
Pump, Pro., Maj., Phone 288W or 288] 

Wolf Point, Petrolane Glacier Gas Service, 
US 2, B. Plt., 7am-6pm, Pump, Pro., 
Phone 288-W 

Wolf Point, Wistland Oil Co., B. Plt., 8am- 
10pm, P & M, Pro., Butn., Lube., Phone 
166 


Nebraska 


Ainsworth, Snyder’s, Inc., 154 S. Main on 
Hwy. 7, B. Plt., 7am-6:30pm, P & M, 
Pro., Lube., Min., Maj., Phone 90 

Alliance, Hempel’s Mobil Service, 814 E. 
3rd, on Hwy. 2 & 19, E. side of town, 
S.S., 7am-9pm, Clsd. Sun. 8am-8pm, P 
& M, Pro., Lube., Min., Phone 372 

Alma, Coons Truck Stop, Hwy. 183 & 383, 
S.S., 24 Hrs., P & M, Pro., Lube., Min., 
Phone 395 

Auburn, Mid-Continent Butane Corp., % 
blk. W. stoplight on Hwy. 73-75, B. Plt., 
8am-6pm, Clsd. Sun. & Hol., Pump, Pro., 
B-P Mix, Phone 18 

Bassett, Red Robin Service, Jct. US 20 & 
183, S.S., 7am-10pm, Pump, Pro., Lube., 
Min., Phone 276 

Beatrice, Dawson 


Propane Co. (Glover 


Continued on page 147 


RMC 


SPECIALIZES 
in Automotive 
VALVES 


and 


VALVES 
ONLY! 


Suppliers to Original 
Equipment Since 1908. 


Featuring: 2 piece (Bi- 
Metal) Exhaust Valves. 


Heat Banded, Stellite 
Faced and Aluminized 
Heavy Duty Valves. 


THIS TRADE MARK 
GUARANTEES YOU 
“SPECIALIZED” QUALITY 


rmc has specialized, for a half cen- 
tury, in making nothing but valves 
for the automotive industry. That's 
why rmc valves give more mileage 
and better performance under every 
operating condition. Take advantage 
of this "Specialized" quality—insist 
on rmc valves. 


COMPLETE COVERAGE 
VALVE TRAIN PARTS 


VALVE SPRINGS ROTATOR VALVE 
VALVE LOCKS KITS 

VALVE GUIDES VALVE SPRING 
VALVE SEATS INSERTS 


Warehoused in all principal cities. 
Sold by leading Replacement Parts 
Wholesalers everywhere. 


FOR INFORMATION 
WRITE TO 





Al Quillen, Supervisor of Equipment for Truck Rental, Inc., (right) reviews the outstanding 
mileage record of a Cooper Road-Master with Walt Davis, Cooper Representative. 


Cooper Road-Masters cut tire costs 
below 1 cent for truck leasing operator 


Truck Rental, Inc., Baltimore, Md., is 
one of America’s largest car and truck 
ing firms. More than 1000 “for hire 

of all types require a minimum of 
6 tires on the ground, plus 350 spares 
186 tires in all 
Abuse and neglect of tires are constant 
st factors in any rental service opera- 
on. Yet, Truck Rental reports outstand- 
ince changing to Cooper for 
ger cars and trucks. Cost of 


s less than | cent per vehicle 


mile. Truck Rental gives new type 
Cooper Road-Master truck tires the big 
share of credit for cutting operating 
expenses and increasing profits. 
Million Dollar Marvel 

A new million dollar cord processing mill 
is one reason why Cooper Road-Masters 
cut costs for Truck Rental. Rated as the 
industry's newest and most modern, this 
new electronic mill produces a superior 
type of high tension (Hi-T) cord that is 
actually stronger than steel cable, pound 


Over 11 million leased miles are sold annually from Truck Rental'’s Baltimore, York, Pa., and 
Washington offices. Baltimore office (above) is headquarters for this Cooper Road-Master user. 
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for pound. It’s cooler running, too. 
No Tire Trouble 
Cooper electronically processed “Hi-1 
cord is now combined with the extra 
layer strength of Cooper Shock-Guard 
construction to give a practically damage- 
proof tire. Literally hundreds of Cooper 
Road-Master users report complete ties- 
dom from the common causes of tire 
trouble. Plus up to 45% more mileage. 
Plus as many as 4 and 5 bonus recaps. 
Save Money 

New Cooper Road-Masters cost less to 
buy and are available in three price 
ranges — including “Hi-T” rayon and 
nylon cord types. Lower buying prices 
and lower tire costs are as near as your 
Cooper truck tire dealer. Call him to- 
day. Or write Dept. 119 direct for prices 
and information. Cooper Tire & Rubber 
Company, Findlay, Ohio. 


...+ miles ahead 


FLEET OWNER 
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Oil Co.), US 77, 1205 N. 6th St., S.S. 
24 Hrs.. P & M, Pro., Lube., Min., 
Phone CA 3-2124 

Beatrice, Propane Service Co., 321 Scott 
St., 2 blks. W. Hwy. 77, B. Pit., P & 
M, Pro., Min., CA 3-3102 

Benkelman, Caldwell Gas & Elec., US 34, 
B. Plit.. 7am-6pm, P & M, Pro., Butn., 
B-P Mix, Min., Phone 147 

Bertrand, Canada Oil Company, S. Hwy 
23 in city limits, B. Plt., 8am-6pm, Clsd. 
Sun. 8am-12pm, P & M, Pro., Butn., 
Lube., Min., Maj., Phone Greenleaf 
2.3212 

Big Springs, D & K Service, in town on 
Hwy. 138, B. Plt., S.S., 24 Hrs., P & M, 
Pro., Lube., Min. 

Biaden, Rural Gas Utilities, in town, B. 
Pit., 7am-5:30 pm, P & M, Pro., Phone 
8902 

Broken Bow, Hydro Gas Sales, NE Hwy. 
2, % Mi. E., S.S., 8am-5pm, Clsd. Sun. 
& Hol., Pump, Pro., Phone TR 2-529] 

Burwell, Dobbins Pro. Gas, S. S., 8am- 
6pm, P & M, Pro., Phone DI 6-3155 

Chadron, Judd Skelgas Firestone Co.. 1 
blk. W. & 1 blk. N. only stoplight on 
Hwy. 20, B. Pit., 7am-5pm, P & M, Pro., 
Butn., Phone 2042 Aft. Hrs. 5750 

Chadron, Sioux Service, 4% Mi. W. of 
town on Hwy. 20 & 19, B. Pit., S. S., 24 
Hrs., P & M, Pro., Lube., Min. 

Chester, Foote Oil Co.. N. end of town, 
Jct. US 81 & S. Hwy. 39, S. S., 24 Hrs., 
P & M, Pro., Lube., Min., Phone 13 

Cozad, Cozad Propane Co., Pump, Pro.. 
Phone S.U. 4-2852 

Crawford, Warren Gas & Appliance, 214 
Main St., S. S., 7:30am-5:30pm, P & M, 
Pro., Butn., Phone 81R 

Crete, Propane Supply, S. Hwy. 33, West, 
B. Plt., 8am-6pm, Pump, Pro., Min., 
Phone 635 

Dalton, Dalton Gas Service, S. Hwy. 19, S. 
end of town, B. Pit., 7am-Hpm, Clsd. Sun., 
P & M, Pro., Butn., B-P Mix, Phone 246 

Doniphan, Skelgas Div. Skelly Oil Co., 
US Hwy. 281 & 34, B. Plt., 8am-5pm, 
Clsd. Sat. Sun. & Hol., Pump, Pro., 
Phone 71 

Dunning, McMullen Propane Gas Co., Main 
St., B. Plt., 8am-6pm, Sat. 8am-10pm, P 
& M, Pro., Butn., Min., Phone 334] 

Edgar, Superior Deshler Propane Co., W. 
edge city limits, B. Plt., 8am-6pm, Clsd. 
Sun. & Hol., P & M, Pro., Phone 2-212] 

Fairbury, Stanton L. P. Gas Co., 8am-6pm, 
Pro., Butn., Phone 650 

Franklin, E-B Service, 815 - 15th Ave., B 
Pit., 8am-6pm, Pump, Pro., (B-P Mix 
Summer only), Phone 91, Aft. Hrs. 254 

Fremont, Amer. Pro. Gas, 100 S. Nye. St., 
B. Pit., S. S., 24 Hrs., P & M, Pro., 
Phone PA 1-1850 

Fremont, Nebraska Bottled Gas & Appli- 
ance Co., 235 N. Main, 8am-5pm, P & 
M, Pro., Phone PA 1-9380 

Fremont, ©. Yeagers Frontier Oil, B. Plt., 
S. S., 24 Hrs., P & M, Pro. 

Gordon, Gordon Gas & Appliance Co., % 
Mi. W. of city on US 20, B. Plt., Call 
for Service, P & M, Pro., Butn., B-P 
Mix, Phone 40 

Gothenburg, K-K Appliance Co., Hwy. 30 
E. edge of town, B. Plt., 8am-5:30pm. 
Pump, Pro., Min., Phone 682 
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Greely, Greely Gas & Elect., B. Plt.. 24 
Hrs., Pump, Pro., Min., Phone HA 
8-3125 

Hastings, Rural Gas Utilities, Jct. Hwy. 6 
& 281, B. Plt., 7am-5:30pm, P & M, 
Pro., Phone 2-7012 & 2-2747 

Hay Springs, Farmers Coop Oil Assn., US 
Hwy. 20, S. S., 7am-7pm, Clsd. Sun. & 
Hol., P & M, Pro., Phone 8-252] 

Henry, Anderson Gas Co., in town, Hwy. 
26, B. Pit., 24 Hrs., P & M, Pro. 

Indianola, Indianola Oil Company, US 6 & 
34, S. S., 7am-9pm, Clsd. Sun. aftr 1 pm, 
P & M, Pro., Lube., Min., Phone EM 
41-2214 

Indianola, T.R.W. Co-op Oil Co., US 6 & 
34, B. Pit., 7am-9pm, Clsd. Sun., Pump, 
Pro., Butn., Lube., Min., Phone EM 
3-224] 

Kearney, Nebraska Propane Gas Inec.. F. 
edge of town US 30, B. Plt., 7am-6pm, 
P & M, Pro., Min., Phone 34551 ajz. 
Hrs. 26933 or 25831 

Kimball, Kimball Co. Coop Oil Assn., 7 
blks. S. Hwy. 30, on Hwy. 29, S. S., 7am- 
8pm, (Clsd. Sun. Oct. 31 - April 1), 
Pump, Pro., B-P Mix, Lube., Min., 
Phone Beverly 5-2431 

Lexington, Lexington Propane Company, 
W. on Hwy. 30, S. of RR tracks, B. Plt 
8am-6pm, Clsd. Sun., P & M, Pro 

Lincoln, Anderson Hardware & Plumbing 
Co., 6132 Havelock Ave., B. Plt., 8am 
6pm, Pump, Pro., Phone 6-2317 

Lincoln, Great Plains Service, Inc.. US 6 
20 Mi. N.E. of town, B. Plt.. 8am-Spm 
Clsd. Sun. & Hol., Pump, Pro., Phone 
1.3349 

Lincoln, Lee’s 66 Service, 566 W. “O” St 
Hwy. 6, % Mi. W. city limits, S. S.. 
7am-llpm, P & M, Pro., Lube., Min. 
Phone 2-6076 

Lincoln, The Rural Gas Company, 240 “O” 
St., B. Plt., S. S.. 7am-llpm, P & M, 
Pro., Min., Phone 2-5735 

Lincoln, Skelgas Bottling Plant, 455 “A” 
St., B. Plt., 8am-5pm, Clsd. Sat. Sun. & 
Hol., P & M, Pro., Phone 3-4224 

McCook, Goodson Plbg. and Htg., 417 W. 
“B” St., Hwy. 6 & 34, B. Plt., 8am-6pm, 
Clsd. Sun., Pump, Pro., Min., Phone 8] 

Minden, Rural Gas Utilities, S. on Hwy 
10, Jet. Hwy. 6, B. Plt, 7am-5:30pm 
P & M, Pro., Phone 215 

Mullen, Farmers Elevator Co., Hwy. 2, B. 
Pit., 7am-6pm, Pump, Pro., Butn., Phone 
4251 

Neligh, Blaugas Company, Hwy. 275, B 
Pit., 8am-5pm, P & M, Pro., Phone 197 

Neligh, Cygas Company, 4 blks. E. US 
Hwy. 275, B. Plt., 8am-5pm, Clsd. Sun. 
& Hol., P & M, Pro., Phone 197 

Norfolk, Norfolk Skelgas Service, 606 Nor 
folk Ave., S. S., 8am-6pm, Clsd. Sun. & 
Hol., P & M, Pro., Min., Phone 560 

Norfolk, Skelly Oil Co., 511 Prospect, B 
Pit., 7:30am-4:30pm, Clsd. Sat. Sun. & 
Hol., Pump, Pro., Phone 247 

North Platte, Detlefsen’s Truck Stop, 
Hwy. 30, 111 W. 12th, S. S., 24 Hrs., P 
& M, Pro., Lube., Min., Phone 4775 

North Platte, Skelgas Bottling Plant, 800 
E. Union Pacific Tracks, 3 blks. N. & 
1 blk. off Hwy. 30 & 4th on Poplar, 
B. Plt., 8am-5pm, Clsd. Sat. & Sun., 
Pump, Pro., Phone 793 

North Platte, Tomahawk Service, E. Hwy. 
30, S. S., 24 Hrs., P & M, Pro., Lube 
Maj., Phone 856 - 857 - 3896 - 1460 

Continued on next page 


IT’S A FACT! 


‘N\ 
‘N 


OLD FASHIONED 
DROP CORDS! 
fv 


... And Gives You Years of Increased 


TC CU Ls Ad 


Cordomatic not only costs less than any 
other shop light in the long run, it saves 
you time and money on every job! 
Cordomatic reels in and out automatically 

can't cause accidents like ordinary 
drop cords. Once you try a Cordomatic 
you'll never go back to dangling, tangling 
drop cords again! 


See your jobber for a demonstration,- 


or write for free illustrated brochure to 


Dept. c - 17th and INDIANA AVE. 
PHILADELPHIA 32, PA. 
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Ogallaia, Keith County Coop. Assn., 402 
W. First, US 30, S. S., 6am-8pm, (Sun. & 
Hol. Hrs. 8am-4pm), Pump, Pro., Lube., 
Phone 329 

Omaha, American Propane Gas Co., 2910 
“F” St. B. Pit., 8am-5pm, P & M, Pro., 
Phone OR 9200 

Omaha, Blaugas Company, 4220 N. 27th 
St., B. Plt., 8am-5pm, Clsd. Sun. & Hol., 
P & M, Pro., Phone PL 5060 

Omaha, Butane Gas Corp., 613 S. 16th St., 
B. Pit., 8am-5pm, P & M, Pro, B-P Mix, 
Phone WE 6122 

Omaha, Downing Truck Line, 1107 S. 13th, 
B. Pit. S. S., 8am-5pm, P & M, B-P 
Mix, Min., Phone Jackson 6490 Aft. 
Hrs. Market 4618 


House Moving—Sth Wheel lifts house up 
and helps to roll on new foundation 


Omoha, Skelgas Bottling Plant, Hwy. 75 & 
Chandler Rd., B. Pit., 8am-4:30pm, Clsd. 
Sat. Sun. & Hol., Pump, Pro., Phone 
Orchard 2865 

O'Neill, Dankert Service, B. Plt., 7am-6pm, 
Clsd. Sun., Pump, Pro., Phone 4107, 
410R 

Pender, Logen Valley L-P Gas Co., B. Plt., 
8am-6pm, Clsd. Sun. & Hol., P & M, Pro., 
Lube., Min., Phone 3551 

Plainview, N & B Gas Co., Inc., US 20, 
W. side of city, B. Plt., 8am-6pm, P & 
M, Pro., Phone A332 

Sargent, Farmers Union Coop Oil Assn., 
US Hwy. 183 & Main St., B. Plt., 6am- 
9pm, P & M, Pro., Lube., Min., Phone 
48 or Blue 28 

Sargent, Sargent Propane Gas Co., Inc. 
US Hwy. 183, S. S. 6am-10pm, P & M, 
Pro., Lube., Maj., Phone 38A Aft. Hrs. 
38B 


MORE JOBS HANDLED 
BETTER BY BARTLETT 





All Railroad Piggy Back Loading 
Time Reduced 





Fishy Back operations could not manipulate 
economically without this help. 





Dumping Oranges from Groves into 
Washing Pits—materially cuts costs 


Lift Boom Mounted on Sth Wheel can 
Boom or Lift any ordinary Tractor ahd tow in 





SIMPLICITY IN MOUNTING 


Can Be Done in 
Any Good Truck Shop 


Unit complete with P.T.0., Pump, 

Shaft-Valves. With special Heavy 
Duty 5th Wheel. 

Load is not carried on cylinders 

but rolls in track 

cuts line pressure ond 

ring replacements 


OUTLIVES ANY OTHER 
27T°O 1 


3080 ARCHER AVE 
CHICAGO 8 


BARTLETT 
HYDRAULIC 
STH WHEEL 


Shipped Assembled 
Ready to Mount 


Bartlett 


TRAILER CORPORATION 


CORNER OF ASHLAND 
VIRGINIA 7-1160 





Scottsbluff, Witschy’s Inc., W. Railroad 
Ave. at 19th on Truck Rt., S. S., 8am- 
6pm, P & M, Pro., Min., Phone 615-X 
Aftr. Hrs. 1438 or 2783 

Scottsbluff, Z & W Service, Inc., Hwy. 26, 
Ist Ave. & E. Overland, S. S., 7:30am- 
5:30pm, Clsd. Sun., P & M, Pro., Lube., 
Min., Phone 536 

Seward, Seward Propane Plbg. & Htg., S. 
Hwy. 13 & Hwy. 34, B. Plit., 8am-5pm, 
Pump, Pro., Min., Phone 4-171 

Shelton, Shelton Gas Service, 2 blks. W. 
& 2 biks. S. of Water Tower, B. Plt., 
24 Hrs., P & M, Pro., Min., Phone 3711] 

Sidney, W. D. Powell Gas Co., E. Illinois 
St., on Hwy. 30, B. Plt., S. S., 7am-6pm, 
P & M, Pro., Butn., Phone 2964 & 3018 

South Sioux City, Tri-State Propane Gas 
Co., 2510 “B” St., B. Plt., 8am-5pm, P 
& M, Pro., Phone 4236, Aftr. Hrs. 41139 

Superior, Superior-Deshler Propane Gas 
Co., Hwy. 3, S.E. of city, B. Plt., 8am- 
6pm, P & M, Pro., Phone 28] Aft. Hrs. 
69 


Sutherland, Cooperative Oil Co., Hwy. 30, 
B. Pit., S. S., 6am-9pm, P & M, Pro., 
Lube., Phone 2 

Sutton, Dan’s “66” Station & Cafe, US 6, 
S. S., 24 Hrs., P & M, Pro., Lube., Min., 
Phone 3521 

Sutton, Ted’s Hi-way Service, Hwy. 6, 
S. S., 24 Hrs., P & M, Pro., Lube., Maj., 
Phone 3451 

Sutton, Traudt Bros. Grain Co., Jct. US 6 
& S. Hwy. 5, B. Plt., 8am-6pm, Clsd. 
Sun. & Hol., P & M, Pro., Min., Phone 
2591 

Valentine, Clements Furniture Co., US 83, 
S. end Bus. Dist., 7am-6pm, P & M, 
Pro., Phone 333 or 444, Aftr. Hrs. Call 
Skelgas 

Valentine, Skelly Oil Co., E. 1st St., B. Plt., 
7am-4pm, Clsd. Sat. Sun. & Hol., Pump, 
Pro., Phone 393 

Venango, Consumers Oil Co., Hwy. 23 in 
town, B. Pit., S. S., 24Hrs., P & M, 
Pro., Butn., B-P Mix, Lube., Min. 

Waterloo, Elkhorn Propane Service, 8am- 
5pm, Pro., Phone 3210 

Wausa, Carlson Home & Auto, B. Plt., 7am- 
6pm, Pump, Pro., Phone 34 

York, H. Ellis Oil Co., US Hwy. 81, S. S.., 
7am-9pm, P & M, Pro., Lube., Min., 
Phone 188 

York, Propane Gas Service, 4th & Division, 
S. S., 8am-5pm, P & M, Pro., Phone 660 


Nevada 

Austin, Craig’s Garage, US Hwy. 50 & 8A, 
S. S., 24 Hrs, P & M, Pro., Lube., 
Phone WO 4-2624 

Carson City, Carson City Gas Co., Win- 
nie’s Lane, B. Plt., Pump, Pro., Phone 
Carson City 2-3228 

Carson City, Carson Nu-Gas Corp., Win- 
nie’s Lane, N. end of town, B. Plt., 8am- 
5pm, Clsd. Sun., Hol. & Sat. Aft., P & 
M, Pro., Phone GR 2-3228 

Carson City, Ransome Co. of Nevada, % 
Mi. W. of Carson City on Hwy., B. Plt., 
8am-5pm, Clsd. Sat. & Sun., P & M, 
Pro., Phone GR 2-1463 

Elko, Elko Liquid Gas Corp., 145- Idaho 
St., Hwy. 40, S. S., 24 Hrs., P & M, Pro., 
Lube., Min., Phone RE 8-6411 

Elko, Elko Liquid Gas Corp., 1507 Idaho 
St., S. S., 24 Hrs., P & M, Pro., Lube., 
Min., Phone 102W 

Eiko, Slim Olson, Inc., Hwy. 40, S. S., & B. 

Continued on page 150 
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Prevent 


ive Maintenance 


At Work 


“Our Mack diesels are used for 
the country’s roughest territory... 


but Purolator Air Filters keep their engines 
in top condition ... keep our PM costs way down” 


says Mr. Merle W. Bogan, Service Manager, Smith's Transfer, Staunton, Va. 


Parr of the operating terrain of 
Smith’s Transfer— between Staunton, 
Va. and Charleston, W. Va.—is recog- 
nized by truck manufacturers and fleet 
operators as just about the toughest 
in the country . . . grueling mountain 
territory that demands maximum air 
filter and engine efficiency. 

But according to Mr. Bogan, their 
175 Mack END 673 diesels show ‘‘no 
measurable wear on rings, walls, or 
valves at 250,000 miles and higher, due 
primarily to the exceptional filtering 
efficiency of Purolator Air Filters.”’ 


FOR MAXIMUM ENGINE PROTECTION ] 


PUR LATOR 
Oil, Air & Fuel Filters 


PUROLATOR PRODUCTS INC. 


NOVEMBER 1958 


To insure this outstanding perform- 
ance, Smith’s Transfer uses Purolator 
Air Filters exclusively. As part of a 
rigid PM procedure, the dry-type air 
filters are serviced regularly. Conse- 
quently, regardless of road or weather 
conditions, there has never been a 
power loss attributed to the air filter. 

Most important, Smith’s Transfer 
enjoys the major benefits of extended 
engine life with lower maintenance 
cost and a minimum of down time. 
Even after exceeding the high mile- 
ages indicated, there is no appreciable 


MAIL 


a a se 
2 


Dept. 2 


**Purolator’’ Reg. U.S. Pat. of 
Name. 


Address 


City 


Rahway, N. J.; Toronto, Ontario, Canada 


CAAOMLLILLL ERED IE P8 


THIS COUPON TODAY! — 


Purolator Products Inc. 


-1 158 $, a ~ 
Rahway, New Jersey 


Yes, I want more information about 
dry-type filtration for fleets. 


Company Name 


change in fuel consumption. This can 
be attributed to the combustion effi- 
ciency which is almost equal to new- 
engine performance, and is achieved 
by preventing power-robbing dirt from 
entering the engine. 


Let a Purolator engineer demon- 
strate, without obligation, the advan- 
tages and economies of air filtration 
for your particular fleet requirements. 


et 
df 


Write or call... 
or send for free 
literature today. 


» 


SD MEENA 


Zone 


_State__ 


y 
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Pit., 24 Hrs., P & M, Pro., Lube., Min., 
Phone 832 

Ely, City Gas, Ine 
pass LS Hwy 
P & M, Pro., Min., 

iM 1-4576 

Ely, Slim Olson, Ine., Hwy. 50, B. Plt. & 
S. S., 24 Hrs., P & M, Pro., Lube., Min 

Eureka, City Gas Inc., MeBride’s Service 
Station, S. S., 7am-l0pm, P & M, Pro., 
Min Phone 2051 

Fallon, Fallon Propane Co., 1 Mi. W. on 
Hwy. 95 & 50, B. Plt., 8am-5pm, Clsd 
Sat. Aft. & Sun., P & M, Pro., Phone 
HA 3-3632 

Fernley, Coffee Pot Cafe 
pass Hwy. 40, B. Plt, 
Pro 

Gabbs, Valley Propane Co., Gabbs, B. Pit., 

only), P & M, Pro., 


S. Side East Ely Over 
50 & 93, B. Plt., 


Phone 


8am-5pm, 


iM 4.2484 


\, Mi W. of over 
8am-5pm, P & M 


(Emergencies 


Phone 4451 


. 


~ 


! hay 


hy 
Y 
ig 
a 


Las Vegas, Andrew Peterson Union Oil 
Station, Hwy. 91 S. of Strip & McCar- 
ren Air Field, \, blk. off US 91, S. S.. 
24 Hrs.. P & M, Pro., Lube., Phone 
DUdley 2-3682 

Las Vegas, Davis Brothers Richfield Truck 
Terminal, 629 S. Main St., US Hwy. 91, 
5S. S., P & M, Pro., Lube., Min., Phone 
DUdley 2-0100 

Las Vegas, Calor Gas Service, Inc., 31 W. 
Owens, 2 blks. W. US 91 on borderline 
North Las Vegas & Las Vegas, B. Pit., 
%:30am-5:30pm, 8:30am-12:30pm, Sat. & 
Clsd. Sun. & Hol., P & M, Pro., Phone 
DUdley 2-2262 

Las Vegas, Koxt’s 1000 S. Main, S. S., 24 
Hrs., P & M, Pro., Lube., Phone DUdley 
2-1038 

Reno, Ransome Co. of Nevada, Susanville 
Hwy., 4 Mi. from Reno, B. Plt., 8am 
5pm, Clsd. Sat. & Sun., P & M, Pro., 
Phone F Airview 2-5000 

Reno, Washoe Propane Co., 
Rd., B. Plt., 8am-5pm, P & M, Pro., 
Phone ELgin 5-3221 


720 Glendale 


Sporks, Valley Propane Gas Co., Hwy. 40, 
S. S., 7am-l0pm, P & M, Pro., Lube., 
Min., Phone EL gin 5-4482 

Sparks, Washoe Propane Gas Service, 720 
Glendale Rd., B. Plt., 8am-5pm, Pump, 
Pro., Phone EL gin 5-322] 

Tonopah, Cavanaugh Bros., N. end of 
town, Hwy. 95, B. Plit., 8am-5pm, P & 
M, Pro., Phone 522 

Wendover, A 1 Service, West Wendover. 
S. S., 24 Hrs., P & M., Pro., Lube., Min., 
Phone 2631 

Winnemucca, Johns 0. K. Tire & Shell 
Service, W. 3rd St., Hwy. 40, W. side 
of town, S. S., 24 Hrs., P & M, Pro., 
Lube., Phone MA 3-2975 

Yerinston, Calor Gas Service Inc., S. Main 
St.. Hwy. 3, B. Plt., 7am-6pm, P & M, 
Pro., Phone #8 


New Hampshire 


Keene, Keene Gas Co. Inc., 536 West St., 
Rt. 9, B. Plt., 8am-5pm, P & M, Pro., 


hone ELmwood 2-3718 
PI El 1 2-371 


ELECTRIC 


SIZE 34U 
1” DRIVE 


This most powerful electric Impactool 
makes the toughest jobs easy with 
900 “rotary’’ impacts per minute 
You can’t burn out motor by over- 
loading. You can see for yourself 
why there’s no other tool like it 
Ask your I-R jobber. 


18-732 


ONLY INGERSOLL-RAND GIVES YOU 
se) 4 S| om item 17 Vou cele) 


8 SIZES IN AIR TOOLS 
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Lebanon, Suburban Natural Gas Co. Inc., 
US Hwy. 4, B. Plt., 8am-5pm, Pump, 
Pro., Phone 34-W 

Littleton, Suburban Propane Utility Gas 
Co. of N. H., Inc., Beacon St., B. Plt., 
8am-4:30pm, Pump, Pro., Phone Little- 
ton 4-2212 

Westville, Suburban Propane Gas Corp., 
Rt. 121A, B. Plt., 8am-4:30pm, Pump, 
Pro., Phone Plaistow 2-8301 


New Jersey 


Bayonne, The Fuelgas Corp., Ave. “F” & 
19th St., B. Plt., 8am-5pm, P & M, Pro., 
Phone HEmlock 6-3254 

Bellemead, Model Gas Sales & Service, 
Inc., on Hwy. 206, 6 Mi. S. of Somer- 
ville, & betw. Princeton - at Woods 
Tavern Corner, B. Pit., 8am-5pm, Fri. 
til 9pm, Clsd. Sun. & Hol., Pro., Phone 
FLanders 9-5161 

Belvidere, Suburban Propane Gas Corp., 
Mansfield St., B. Plt., 8am-4:30pm, 
Pump, Pro., Phone 100 


fm 


f 


Bound Brook, Suburban Propane Gas Corp., 
8am-4:30pm, 


W. Union Ave., B. Pit., 
Pump, Pro., Phone ELliott 6-1111 


Bridgeton, Suburban Propane Nat. Gas Co. 


of N.J., Upper Deerfield Twp., B.PIt., 
8am-4:30pm, Pump, Pro., Phone BRidge- 
ton 9-8270 
Camden, Delaware 
Hwy. 38 & Cuthbert Blvd., 
ville, B. Plt., 24 Hrs., 
Phone NOrmandy 2-7500 
Cliffwood, Gale Gas Co., Hwy. 35, 


Pro., Phone Matawan 1-6200 
Clinton, The Fuelgas Corp., Clinton Point, 


Hwy. 69, B. Plit., 8am-S5pm, P & M, Pro., 


Phone CLinton 97 

Franklin, Littell Gas Service, 1 Mi. off S., 
Hwy. 23, B. Pit., 8am-5pm, Clsd. Sun. 
& Hol., 
7-7135 

Freehold, Suburban Propane Gas Corp., 
Hwys. 4 & 9, B. Pit., 8am-4:30pm, Pump, 
Pro., Phone FReehold 8-1776 

Hammonton, Suburban Propane Nat. Gas 


NiV Ingersoll-Rand nm 


wa 


ELECTRIC and Al 


Al R /size 334...1%" DRIVE 


This powerful air Impactool provides full 
power in either direction and easily 
removes frozen nuts on largest fleet jobs. 


Valley Propane Co., 
Merchant- 
P & M, Pro., 


B. Pit., 
8:30am-5pm, Clsd. Sun. & Hol., P & M, 


P & M, Pro., Phone VAndyke 


Co. of N.J., White Horse Pike, B. Pit., 
8am-4:30pm, Pump, Pro., Phone LOgan 
1-0820 

Hawthorne, Protane Gas Service Inc., 110 
5th Ave., 8am-4:30pm, Pro., Phone 
HAwthorne 7-5500 

Jersey City, Tooley’s Truck Terminal, US 
Hwy. 1, S. S., P & M, B-P Mix, Lube., 
Maj., Phone HEnderson 5-7100 

Lakewood, Modern Gas Sales & Service 
Co. Inc., 137 Ocean Ave., B. Plt., 8am- 
5pm, Clsd. Sat. & Sun., Pump, Pro., 
Phone LAkewood 6-2000 

Lambertville, The Protane Gas Service, 
B. Plt., 8am-4:30pm, Clsd. Sun. & Hol., 
Pump, Pro., Phone EX 7-0049, EX 
7-0476 

Ledgewood, U. S. Natural Gas Co., Hwy. 
10, B. Pit., 8am-5pm, Clsd. Sat. pm & 
Sun., Pump, Pto., Phone JUstice 4-4844 

Mahwah, Suburban Propane Gas Corp., 
Intersection Hwys. 17 & 202, B. Pit., 
8am-4:30pm, Clsd. Sat. Sun. & Hol., 
Pump, Pro., Phone LAfayette 9-3500 

Continued on page 153 
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R Tools 


Al R /size 7500 TIRE TOOL 


No more slugging matches with a sledge 
hammer to get the tires loose from rims. 
Now you can knock them loose the quick, 


easy way, with these powerful, 


light- 


weight, air-powered Tire Tools. 


ersoll-Rand 


NOVEMBER 1958 


11 Broadway, New York 4, N.Y. 


/size 8000 
TIRE TOOL 


18-732-1 


\ " 






































chassis in 22 minutes. Serviceability like this means 
many extra hours on the job. 


Proven “Years-Ahead” design —means more 


dependable, continuous . . . economical hours on 


Greater Lugability — from a rugged heavy- 
duty industrial engine with full 35 hp, 97 ft-lb of 
torque 


the job. 


, Ask your Allis-Chalmers 
Climbs a 40-percent ramp loaded. Power, dealer to demonstrate the 
traction, plus low center of gravity, add up to grad NEW FT20-24 on your job 
ability that can’t be matched under your conditions. Ask 

salad for the new Bulletin BH-82. 
Greater accessibility — ready for servicing Allis- Chalmers, Milwaukee 


i 99 7 ‘ : J; ; 
in 22 seconds and can be stripped down to the 1, Wisconsin 


“Hefty” the FT 2,000-Ib 


‘ @) ALLIS-CHALMERS “= 
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Merchantville, Delaware Valley Propane 
Co., Hwy. 38 & Cuthbert Blvd., Pump, 
Pro., Phone NOrmandy 2-7500 

Robbinsvilie, Suburban Propane Nat. Gas 
Co. of N.J., Hwy. 25, B. Plt., 8am-4:30 
pm, Pump, Pro., Phone JUniper 7-8150 

Sussex, Roy G. Rohel T/A Tri-States Weld 
ing Supply Co., 1 Mi. N. on Hwy. 23, 
B. Pit., S.S., 8am-4:30pm, Clsd. Sun. & 
Hol., P & M, Pro., Lube., Phone SUssex 
2-2300 

Sussex, Tri-States Welding Supply Co., 1 
Mi. N. on Hwy. 23, B. Plt., 8am-4:30pm, 
Clsd. Sun. & Hol., P & M, Pro., Lube.. 
Phone SUssex 2-2300 

Trenton, H. & H. Gas Co., near intersec- 
tion of Hwy. 130 & S. Hwy. 33, B. Plkt.. 
8am-5pm, P & M, Pro., Phone HIghts- 
town 8-1127 

Whippany, Suburban Propane Gas Corp.. 
Hwy. 10, Mt. Pleasant Ave., B. Plt., 8am 
4:30pm, Pump, Pro., Phone TUcker 
7-0500 

Woodbine, Modern Gas Co., DeHirsch 
Ave., B. Plt., 8am-Spm, Clsd. Sun. & 
Hol., Pump, Pro., Phone UN 1-2169 


New Mexico 


Alamogordo, Sacra Bros. Co., Hwy. 54- 
70, North of Alamogordo, B. Plt., 8am 
5pm, Pump, Pro., Phone HE 7-1021 

Albuquerque, Albuquerque Butane Serv 
ice, Hwy. 66 W. of city, S. S., 8am-7pm, 
Clsd. Sun. aft., Pump, Pro., Phone CH 
2-0701 

Albuquerque, Butane Gas & Appliance, 
8009 Central N. E. Hwy. 66, B. Pit.. 
8am-6pm, Clsd. Sun. & Hol., Pump, 
Pro., B-P Mix, Phone AL 5-1163 

Albuquerque, Corner Station, 
Edgewood Star Rt. 58, 24 mi. east of 
town, Hwy. 66, S. S., 24 Hrs., P & M. 
B-P Mix, Lube., Phone Sedillo Hill #2 

Anthony, Amis Propane, Inc., Box 394, B. 
Pit., 8am-5pm, P & M, Pro., Butn., 
Phone WA 6-2332 

Anthony, Ikard & Newsom, Inc., 80 Inter 
section of Hwy., B. Plt., 7am-5pm, Pump, 
Pro., Butn., Min., Phone WA 2-244] or 
WA 2-2183 

Artesia, Artesia Gas & Appliance Co., 402 
N. First St., Rowell Hwy., S. S., 7am- 
5:30pm, P & M, Pro., B-P Mix, Min., 
Phone SHerwood 6-4722 

Artesia, Bolton Oil Co., 309 N. Ist, Hwy. 
285, B. Pit., 7am-5pm, Clsd. Sun. & Hol., 
Pump, Pro., Butn., Phone SH 6-4322 

Belen, Belen Butane Supply, US Hwy. 85, 
30 Mi. S. Albuquerque & 1% Mi. N. of 
Belen, B. Plt., 24 Hrs., Pump, Pro.., 
Butn., B-P Mix, Phone UN 4-4596 

Carlsbad, Boyd-Bobbitt Fuel Co., Hwy 
62, B. Pit., 6am-6pm, Clsd. Sun., P & M 
Pro., Butn., B-P Mix, Phone TUxedo 
5-808 1 

Carlsbad, Carlsbad Gas & Appliance Co., 
Hwy. 62-180, 2 Mi. from town, B. Pit., 
7am-5:30pm, P & M, Pro., B-P Mix, 
Phone TU 5-6121 

Carisbad, Southwest Fuel, 2501 S. Canal, 
S. S., 6am-9pm, Pump, Pro., Butn., B-P 
Mix, Lube., Min., Phone 5-6303 

Chama, Beeline Service Station, 1 Mi. S. 
at “Y” Intersection of US 84 & S. Hwy. 
19, S. S., 24 Hrs., Pump, Pro., Lube., 


Service 
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Min., Phone 2841 day & 2891 night 
Chama, Espanola Valley Butane, B. Plt 
7am-6pm, P & M, Pro., B-P Mix 
Clayton, Dubiel’s Propane Service, Hwy 
87, 1 Mi. S. of town, B. Plt., 8am-6pm, 
Pump, Pro., Phone 189 or 78R night 
Clovis, Fergas Co. Inc., Hwy. 60 E. of 
town, B. Pit., 24 Hrs., Pump Pro., B-P 
Mix, Maj., Phone POrter 3-5322 
Clovis, Sacra Bros. Co. of Clovis, 109 N. 
Lea St., % blk. off Hwy. 70, 60, 7am- 
5pm, Pump, Pro., Phone POrter 3-3613 
or POrter 2-1060 
Deming, Deming Truck Stop, E. side town, 
S. S., 24 Hrs., P & M, Pro., B-P Mix, 
Min., Phone 869 


Deming, Ikard & Newsom, Inc., 131 S. Sil 
ver St., B. Plt., 7am-S5pm, P & M, Pro 
Butn., Phone 666 

Des Moines, Duinas Butane Gas Co., 5. 5 
6am-10pm, Pump, Pro., B-P Mix, Lube., 
Phone 2-2821 

Dexter, Henry Gas Co., US 285, B. Plt., 
7am-6pm, Clsd. Sun., Pump, Pro., Lube., 
Phone 3752 

Elida, Moorhead Oil Co., Oasis Service Sta 
tion, center of town, B. Plt., 6am-8pm, 
Clsd. Sun., Pump, Pro., Butn., Phone 
BRidge 4-3757 

Espanola, Espanola Valley Butane, 2 Mi 
on Hwy. 64, N. of town, B. Plt., 7am 

Continued on page 157 


YOU CAN 
TELL THE 
DIFFERENCE! 


... Change to Wo.r’s HEap and you can tell 
the difference. The superior premium quality of 
Wo tr’s HEAD means your costs go down... 
you have lower oil consumption, less ‘‘down- 


time’”’ . 


. . fewer overhaul and repair costs . . . 
longer operating 


life. That’s the kind of 


difference that adds up to dollars—for you. 
Wotr’s Heap, the oil with Nature’s Miracle 
Molecule, is 100% Pure Pennsylvania. It’s re- 
fined three important steps beyond ordinary mo- 
tor oils and scientifically fortified to clean as it 
lubricates. Your experience will confirm that it’s 


FREE! 
Laboratory 


Control Plan 


the finest fleet protection your money can buy. 


Ask about the Free WOLF'S HEAD Laboratory Control Plan. 
it can help reduce your operating costs substantially. 


WOLF’S HEAD OIL REFINING CO., Inc. - OIL CITY, PA. 





A chain 


. .. a dependable, durable, safety-forged chain of 
matched links guaranteeing specific job perform- 
ance ... or it can be an assembly of distantly 
related, oddly assorted, individualized links. 

And this is true also of the chain of devices that 
comprise an air brake system. 

When you specify Bendix-Westinghouse Air 
Brakes for your vehicles, you can be certain you 
are buying a system-engineered chain with a 
proven performance record. It is a complete chain 
because every device, every single component, is 
designed and built to perform a specific function 
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is what you make it... 


with peak efficiency in a closely related system. And 
because it is a complete chain it will pay you 
dividends in terms of greater dependability, longer 
trouble-free service with extra safety and economy. 

When you buy new equipment be sure to specify 
a complete Bendix-Westinghouse Air Brake system 
...asystem for whose performance, dependability, 
and long life we accept complete responsibility. 
Thousands of truck and bus operators know this. 
That is why more trucks and buses are equipped 
with complete Bendix-Westinghouse Air Brake 
systems than by all other makes combined. 
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APPLICATION PRESSURE 


Typical of many depend- 
able devices designed and 
built by Bendix-Westinghouse 
are slack adjusters and brake 
chambers—perfectly matched 
and precisely built links in 
the dependable, durable, 
safety-forged chain you get 
when you buy a complete 
Bendix-Westinghouse Air 
Brake system. 


a Bi Os GY: Ieak, 


AUTOMOTIVE AIR BRAKE COMPANY 
General offices and factory—Elyria, Ohio. Branches—Berkeley, Calif. and Oklahoma City, Okla. 





NEW FRUEHAUF STAINLESS 


has lifetime toughness built in! 


Corrosion-proof materials. 


Handsome, gleaming appearance. 


High advertising value. 
Ruggedly built sides. 
Machine-welded corrugations. 
Rugged, hat-shaped side posts. 
‘Torture-tested, water-proof roof. 
Rugged, hat-shaped roof bows. 


The new 40’ straight-frame Lifetime Stainl Vol 


Weathertight body. 
Weathertight “‘plymetal’’ doors. 
High-volume design. 

Extremely light weight. 

Nearly square inside corners. 
Extra wide rear opening. 
Low-silhouette coupler optional. 
Lubrication-free tandem. 





vyVan. 


Protected I.C.C. lighting. 
Interchangeable Fruehauf parts. 
Low upkeep factor. 
Easy-to-repair design. 
Unlimited life expectancy. 
Permanent earning power. 

High resale value. 

Convenient leases available. 


World’s Largest Builder of Truck-Trailers 
FRUEHAUF TRAILER COMPANY 


10940 Harper Avenue 


e Detroit 32, Michigan 


SEND FREE ILLUSTRATED DETAILS AT ONCE ON THE NEW “LIFETIME STAINLESS” 


NAME 





COMPANY 


For Forty-Four Years — More 
Fruehauf Trailers On The ae ans mas } — 
Road Than Any Other Make! CITY aes ___ STATE 
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6pm, P & M, Pro., B-P Mix, Phone 2111 

Estancia, L. P. Gas Service, 3 blks. W. of 
Hwy. 41, 3 blks. W. of Chevrolet Motor, 
B. Plt., 24 Hrs., P & M, Pro., B-P Mix, 
Phone DUdley 4-2211 

Farmington, Arrow Gas Service Co., 1701 
East Main, B. Plit., 24 Hrs., P & M, Pro., 
Butn., B-P Mix, Min., Phone DA 5-9852 
or DA 5-3202 

Farmington, Basin Butane Co., Inc., 1313 
Bloomfield Rd., Hwy. 17, E. Hwy. out 
of town, B. Plt., 24 Hrs., Pump, Pro., 
B-P Mix, Phone DAvis 5-5812 

Farmington, Davis Gas, 761 S. Miller St., 
S. S., 24 Hrs., P & M, Pro., Butn., B-P 
Mix, Phone DAvis 5-6722 

Gallup, Gallup Mercantile Co., 1 Mi. N. 
on Hwy. 666, B. Plt., 8am-5pm, Clsd. 
Sun. & Hol., P & M, Pro., Phone UNion 
3-4732 or UNion 3-3821 

Gallup, Gateway Oil Co., 3 Mi. W. on US 

24 Hrs., P & M, Pro., 


Hagerman, Keeth Gas Co., Inc. in city 
limits on US Hwy. 285, B. Plt., 7am- 
5pm, Sun. by phone only, Pump, Pro., 
Butn., B-P Mix, Min., Maj., Phone 2941 

Hagerman, Sacra Bros. Co., 1 Mi. S. on 
Hwy. 285, B. Plt., 7am-6pm, Pump, B-P 
Mix, Phone 3813 

Hatch, Ikard & Newsom, Inc., 151 Main 
St., B. Plt., 7am-5pm, P & M, Pro., Butn., 
Min., Phone AM 7-4381 

Hobbs, Sherrill Butane, 1152 W. Marland, 
B. Pit., & S. S., 6am-9pm, Clsd. Sun., 
P & M, B-P Mix, Phone 308429 

Hobbs, B & H Gas Co., Inc., 611 W. Snyder, 
B. Plt., 7am-Spm, Pump, Pro., Butn., 
B-P Mix, Phone EXpress 3-9898 

Hobbs, Holladay Gas Co., W. edge city on 
US 180 & 62, S. S., 6am-7pm, P & M, 
Pro., Butn., B-P Mix, Lube., Phone 
EXpress 3-5635 or EXpress 3-2949 

Hobbs, Ince Service Stations Inc. of N. 
Mex., Hwy. 18, B. Plt., 24 Hrs., P & M, 
Pro. 

Hobbs, Jay-Hawk Gas Co., 611 S. Cecil 
St., S. S., 24 Hrs., P & M, Pro., Butn., 
B-P Mix, Maj., Phone EXpress 7-1416 
or EXpress 7-1786 office phone EXpress 
7-1416 

Hobbs, Monarch 
St., 24 Hrs., 
Phone 3-2435 

Hollywood, Sacra Bros. Co., % blk. E. of 
Hollywood, within city limits, B. Plt., 
7am-6pm, Pump, B-P Mix, Phone 3205 

Las Cruces, Arrow Butane-Propane Co., 
2 Mi. W. on US Hwy. 80, B. Pit., 7am- 
6pm, Clsd. Sun. Aft., P & M, Pro., Butn., 
B-P Mix, Phone JA 6-6776 or JA 6-6101 

Las Cruces, Ikard & Newsom, Inc., 1500 
W. Pacards and 141 S. Main, B. Pit., 
7am-Spm, Pump, Pro., Butn., Min.. 
Phone JA 6-6691 

Las Vegas, McCurdy Gas Service, 524 
Grand Ave., Hwy. 85, B. Plt., 8am-5pm, 
Clsd. Nites, Sun., & Hol., P & M, Pro., 
B-P Mix, Phone 190 

Lovington, Cotton Butane Company, % Mi. 
N. on Hwy. 8, B. Plt., 7am-6pm, Clsd. 
Sun. & Hol., P & M, Pro., Butn., Min., 
B-P Mix, Maj., Phone 5311 & 6-9281 

Lovington, Ince Oil Company, Hwy. to 
Hobbs 2 Mi. from Lovington, B. Pit., 


jutane Co., 510 W. Main 
Pump, Pro., B-P Mix, 
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24 Hrs., Pump, Pro., Butn. 

Lovington, Keeth Gas Co., Inc., | Mi. E. 
on Hwy. 83, B. Pit., 24 Hrs., P & M, 
Pro., Butn., Min., Phone 6-3281 

Lovington, Sacra Bros. Co. of Lea County, 
1 Mi. N. on Tatum Hwy., B. Plt., 7am- 
6pm, Clsd. Sun. & Hol., P & M, Pro., B-P 
Mix, Min., Phone 2111 

Melrose, Comer Gas Co., Inc., Intersection 
S. Hwy. 88 & US 84 & 60, S. S., P & M, 
Pro., Butn., Lube., Min., Phone 2131 

Mariarty, Kings Butane Co., % Mi. N. 
on Hwy. 41, B. Plt., 7am-6pm, Clsd. Sun. 
& Hol., P & M, Pro., Butn., Min., Phone 
TE 2-4273 or TE 2-4239 

Mountainair, Ruralgas & Appliance Co., 
10pm, Pump, Pro., Butn., Phone VI ctor 
7-2281 or Victor 7-2956 

Portales, Fleetwood Truck Stop, E. on 
Hwy. 70, S. S., 24 Hrs., P & M, Lube., 
B-P Mix, Min., Phone 215 


Portales, Portales Butane Co., S. Hwy. 18, | 


% Mi. S. city limits, B. Plt., 7am-5:30 
pm, Clsd. Sun., Pump, Pro., Phone 
REpublic 6-8231 

Raton, Pendleton Oil & Gas Co., 4Way 
Station Clayton Rd., S. S., 6am-10pm., 
Pump, Pro., Lube., Phone 439-W 


Roswell, Anderson & Watkins, 813 N. Vir- 


ginia, B. Plt., 7am-5:30pm, P & M, Pro., 
Butn., B-P Mix, Min., Phone MA 2-1130 

Roswell, Cortez Gas Co., 1811 S. E. Main, 
Hwy. 285 S., B. Plt., 7:30am-5:30pm, 
Pump, Pro., Phone MA 2-5400 

Roswell, Institute Sinclair Service, 1900 
N. Main, S. S., 7am-8pm, Pump, B-P 
Mix, Lube., Phone MA 2-6680, MA 
2-1718 and MA 2-6848 

Roswell, Sacra Bros. Co., 1306 E. 2nd St., 
B. Pit., 7am-4pm, P & M, Pro., Butn., 
Phone MA 2-7921 


Roy, Pendleton Oil & Gas Co., North side | 
of town, S. S., 7am-7pm, Pump, Pro., | 


Lube., Phone HUnter 5-2542 


Ruideso, Keeth Gas Co., Inc., Main Rd. % | 


Mi. from US Hwy. 70 in city limits, B. 
Pit., 8am-6pm, Pump, B-P Mix, Maj., 
Phone 4025 

Santa Fe, Butane Gas Co. of New Mex., 


1300 Cerrillas Rd., within city limits, US | 
85, B. Plt., 7:30am-5:30pm, Clsd. Sun. 


& Hol., Pump, Pro., Phone 3-7921 


Santa Fe, Valgas Corp., Hwy. 285, 14 Mi. | 
from Santa Fe, B. Plt., 8am-6pm, Clsd. | 


Sun., Pump, Pro., Phone 2-1435 
Santa Rosa, Ellis Butane Co., 1 Mi. E. on 
Hwy. 66, S. S., 24 Hrs., P & M, Pro., 
Butn., B-P Mix, Lube., Phone 3509 
Santa Rosa, LP Gas Service, 223 4th St., 


B. Pit., 8am-5pm, P & M, Pro., B-P Mix, 


Phone GR 2-3983 Aft. Hrs. CR 2-3563 


Silver City, Gwyns’ Inc., llth & Hudson 


St., B. Plt., 8am-5pm, Clsd. 8am-12noon 
Sat., P & M, Pro., Butn., B-P 
Phone 123 


Springer, Pendleton Oil & Gas Co., 924 | 


4th St., B. Plt., 7:30am-5:30pm, Pump, 
Pro., Phone HUnter 3-2623 

Taos, Taos Gas Co., Inc., N. Pueblo Rd., 
B. Pit., 8am-5pm, P & M, Pro., Phone 
PL 8-2221 

Tatum, Keeth Gas Co., Roswell Hwy. West. 
B. Plt., 7am-Spm, Clsd. Sun., Pump, 
Pro., Butn., B-P M x, Min., Maj., Phone 
8-3338 

Tatum, Sacra Bros. ‘o. of Lea County, 
South of Tatum on Hwy. 18, B. Pit., 
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Mix, | 


INSIDE 
MEASUREMENTS 


Easy and Accurate 


Inside 
Micrometers 85 and 86 


New “wide-range” rod-type Inside 
Micrometers made to Central's famous 
certified accuracy. Spacing collars and 
measuring rods extend the 1/2” move- 
ment of micrometer screw to cover 
whole range of 2” to 8” with No. 85, 
and 2” to 1242” with No. 86. Beauti- 
fully finished in Satin Chrome and at- 
tractively packaged in foam-plastic 
lined cases. Complete with extension 
handle, measuring rods, spacing col- 
lars, and case ...at the lowest prices of 
any first quality Inside Micrometers. 


Inside Micrometers Nos. 80 and 81. 
Well known tubular Inside Micrometers 
popular with mechanics for many years. 
No. 80 has a range of 114” to 8” and No. 
81 114%” to 12”. Attractively packaged in 
foam-plastic lined case, with extension 
handle. 


Remote Control No. 10 (Patented). 
Used with Micrometers Nos. 80 and 81 for 
measuring diametets of deep bores. Permits 
adjusting micrometer for size changes 
while tool is in hole. Complete with plush- 
lined case. 


See your jobber or write for Catalog 58 today! 


THE CENTRAL TOOL CO. 
479 Wellington Ave. 
Cranston 10, R. I. 








Here’s economy you can’t afford to pass up! 


SERIES ‘'20” Universal Recirculating 


Hot Water Car Heaters 





i 


Defroster 
extra 


LIBERAL DISCOUNT Fits 1958 and prior models of Chevrolet trucks — 


Chevrolet, Dodge, DeSoto, Ford and Plymouth cars 


Out-pe rforms heaters a honeycomb copper core, with 2800 
costing far more sq. in. of radiating surface, provides 
a complete change of water every 2 
Also fits 1957 Dodge and GMC seconds at normal speeds. Super-size, 
trucks, Pontiac cars and older 8-blade, 7-inch fan circulates all the 
models of these and of other makes. air in an average-size sedan or truck 
Compactly proportioned for easy in- cab every 2 minutes . . . Prompt 
stallation. ‘‘ Big-hearted heat’’ from deliveries, dependable service. 


Write for information and names of nearest distributors 


Arvin—First IN CAR HEATERS SINCE 1921 


Arvin also manufactures: Portable Electric Heaters, Radios and Phonographs, Fans, 


\ . 
A Electronics and Appliances Division Arvin INDUSTRIES, Inc. Columbus, Indiana 
All-Metal Ironing Tables, Leisure Furniture, and ‘‘Charky’’ Outdoor Grills. 
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LPG Outlets... 


Continued from page 157 


7am-6pm, Clsd. Sun. & Hol., Pump, Pro., 
B-P Mix, Phone 8-4322 

Texico, Helton Oil Co., Hwy. Jct. 60-84-70, 
B. Pit., & S. S., 7am-9pm, Clsd. Sun., P 
& M, Pro., B-P Mix, Lube., Min., Phone 
IV 6-3222 IV 6-3662 

Truth Or Consequences, Ikard & New- 
som, Inc., 512 Broadway, Hwy. 85, B. 
Pit,. 8am-6pm, P & M, Pro., Butn., B-P 
Mix, Phone 147 and 127 

Tucumcari, Hamilton Butane Co. Philgas, 
502 Railroad Ave., US 54 by-pass, B. 
Plt., 7am-6pm, Pump, Pro., Butn., B-P 
Mix, Min., Phone 120 day or 7446, 849 
night 

Tularosa, Keeth Gas Co., Inc., off Main 
St. at traffic signal, B. Pit., 8am-pm, 
Pump, B-P Mix, Maj., Phone Tularosa 
JU 5-2251 

Tularosa, Sacra Bros. Co., 319 Granado St., 
B. Plt., 8am-S5pm, Pump, Pro., Butn., 
Phone JU 5-2741 

Vaughn, New Port Gulf Station, Hwy. 285, 
S. S., 24 Hrs., P & M, B-P Mix, Lube., 
Min., Phone Victor 5-2263 


New York 


Afton, Morgans’ Gas Service, Inc., Hwy. 7, 
Main St., B. Pit. 8am-5pm,Clsd. Sun., 
P & M, Pro., Phone 7-1181 

Albany, Suburban Propane Gas Corp., Ful- 
ler Rd., B. Plt., 7am-4:30pm, Pump Pro., 


“KAY LAB" 
FOR DEPENDABLE 
QUALITY PRODUCTS 


KAY LAB Is repeatedly 
the choice with every 
City, County and State 
government requiring 
flashing lights on emer- 
gency vehicles because 
only Kay Lab has the 
features specified. 


ALbany 89-3271 

Batavia, Clinton Truck Stop, Hwy. 33, S. 
S., 24 Hrs., Lube., Min. 

Batavia, Heywood Sales & Service, Hwy. 
33 N.Y.S. or 107 Pearl St., % Mi. in 
city on right coming from West, B. Plt., 
8am-llpm, P & M, Pro., Phone 1839 W 
from 8:30am-5:30pm after 2045 W 

Batavia, The Protane Corp., 655 Ellicott 
St., Hwy. 63, E. end of Batavia, B. Pit., 
7am-4pm, Pump, Pro., Phone 1339 Emer- 
gency 442] 

Binghamton, W. D. Wilson, 53 Fairview 
Ave., Just off Hwy. 17, S. S., 6am-6pm, 
Clsd. Sun., P & M, Pro., Phone Blng- 
hamton 3-6048 

Brewster, Vapyre Propane Co., Inc., Car- 
mel Ave., B. Plt., 8am-4:30pm, Pump, 
Pro., Phone BRewster 9-3736 

Buffalo, Reliable Bottled Gas Co., Keller 
& Strickler Rds. Clarence Center, 18 Mi. 
E. & N. of Buffalo, 2 Mi. off Hwy. 5. 
B. Plt, 24 Hrs., Pump, Pro., Phone 
Clarence Center 7901 and SPring 7901 

Chester, The Fuelgas Corp., Kings Hwy, 
B. Pit.. 8am-5pm, P & M, Pro., Phone 
HOmestead 9-217] 

Churchville, Suburban Propane Gas Corp., 
3325 Chili Rd., B. Plt., 8am-4:30pm, 
Pump, Pro., Phone GEnesee 8-0740-J 

Clyde, N. M. Di Santo & Co. and Jet Gas, 
Inc., 81 Fort St., Halfway between 
Rochester & Syracuse on Hwy. 31, B. 
Plit., 24 Hrs., P & M, Pro., Phone CLyde 
5851 or 6911 or 2221 

Cortland, Suburban Atlantic States Co. 
of N.Y., 49-57 Huntington St., B. Plt., 


8am-4:30pm, Pump, Pro., B-P Mix, 
Phone SKyline 6-9961 

Ellenville, Ellenville Bottled Gas Corp., 47 
N. Main St, B. Plt., 8am-5pm, Clsd. 
Sun. & Hol., P & M, Pro., Phone 999 

Gloversville, Blu-Flame Gas, Harrison St., 
B. Plit., 8am-4:30pm, Clsd. Sat. & Sun., 
P & M, Pro., Phone 5-5225 

Horseheads, Suburban Atlantic States Co. 
of N.Y., Hwy. 17, B. Plt., 8am-4:30pm. 
Pump, Pro., B-P Mix., Phone HOrse- 
heads 9-414] 

Ithaca, Elmer T. Hurst, Hwy. 13, 4 MI S., 
B. Plt, 8am-5pm, P & M, Pump, Pro. 
Phone 46171 

Ithaca, Ithaca Propane Co. Inc., End of 
Third St., Hwy. 13, B. Plt., 8am-4:30pm, 
Pump, Pro., Phone IThaca 9079 

Johnsonville, Blu-Flame Gas, Hwy. 67, 
B. Plt., 8am-4:30pm, Clsd. Sat. & Sun., 
P & M, Pro., Phone PL 3-4824 

Lowville, Household Gas Service Inc., S. 
Hwys. 12 & 26, B. Pl., 8am-5pm, Clsd. 
Sun., P & M, Pro., Phone LOwville 407 

Lyons, H. B. Lauster and Sons, 67-71 Water 
St., B. Plt, 8am-5:30pm, P & M, Pro., 
Phone LYons 196 


In next month's FLEET 
OWNER you'll find more 
listing for LP-Gas outlets 
around the nation, and in 
succeeding issues too. 


Prevent Truck Body 
And Dock Damage... 


Protect Fr 


ight With 


| 
: ry 


“STOP-IT" SAFETY FLASHER 
Finest flasher made. Makes lights 
flash on-and-off. Used for flash- 
ing warning signals and direc- - Lee 
tional signals. Available in 4 : : bumpers absorb the shock of 
types. Will flash any auto iamp : 
to 64 candlepower, 5 ampere, 
standard ratings 6 or 12 Volts. 


ALTERNATING FLASHER 
HEAVY DUTY. Meets require- 
ments of State Laws for alter- 
nating flashing signals. Up to 15 
amperes, 6 or 12 Volts. No parts 
to wear out; requires no lubrica- 
tion, no upkeep. Operates mag- 
netically. Good for lights or horn 
signals, 


@ Built for rugged service, the 


truck-dock impact and reduce 
or eliminate truck down-time 
due to body damage sustained 
in colliding with loading docks. 


FLEX-O truck bumpers 
are available in three 
styles for mounting on 
truck bed platforms 
and |.C.C. frames. 


Easily installed, the bumpers 
are made with a rubber coated 
fabric which can be reversed 
so that the life of the bumper 


Write for detailed 


literature. can be doubled. 


Write for Folders, prices and name of nearest Jobber 


MACCHI & COMPANY 


819 Valencia Street, San Francisco 10, Calif. 


BUMPERS, INC. 


Subsidiary of Rowe Methods, Inc 


2534-C Detroit Ave. * Cleveland 13, 0 
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It’s better...safer...because 


Vaaner Electric Corporation 


St Lowes te 





... he Leot known nae tn brake service 


LOCKHEED BRAKE PARTS, FLUID, EXCHANGE SHOES and LINING « AIR HORNS ¢ AIR BRAKES «© TACHOGRAPHS 
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it's chemically balanced! 


Wadmer Lockheed 
HYDRAULIC BRAKE FLUID 


has proper chemical balance 
to function under all operating conditions 








IF YOU have vehicles equipped with hydraulic brake systems—for safety’s 
sake standardize on Wagner Lockheed Brake Fluid. Keep the hydraulic 
system filled with genuine Wagner Lockheed ... there’s none better, none 
safer... surpasses S.A.E. specifications. 


WAGNER LOCKHEED HAS THESE FEATURES: 


® Chemically balanced—so that it maintains high operating tem- 
perature characteristics, yet functions in sub-zero temperatures 
... has extreme heat-cold range. 


@ Does not cause cups or hose to swell. 

@ Will not rust or corrode metal parts. 

® Forms no gummy residue. 

® Maintains chemical characteristics even after long use. 

® Does not evaporate rapidly. 

® Amply lubricates the brake system. 

@ Every batch made is chemically analyzed. 

® Has enough moisture absorption so that no separation occurs. 

® Used by vehicle manufacturers. 

@® Packaged in 12 0z., quart, gallon, 5, 30 and 54 gallon containers. 
You can get Wagner Lockheed Brake Fluid, Brake Parts, Brake Lining 


and Exchange Shoes from a convenient, reliable source near you. For 


details on complete line, ask for free copy of Catalog AU-500. 


FO When ordering air brakes, specify Wagner Air Brakes— 
the only system with the Rotary Air Compressor. 


6480 PLYMOUTH AVENUE, ST. LOUIS 14, MO, U5. A. 
(Srenches in principal cities in U.S. end in Conede) 


Please send us a FREE copy of Catalog AU-500 
on your complete line of brake service products, 


NAME 





FIRM NAME_____ 





ADDRESS 





CITY & STATE 
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WITH THE ONE 
AND ONLY 


} 
[ VOLTMASTER 
HEAVY DUTY 


FLEET COIL 


Designed especially for large and 
small fleet owners to assure longer 
trouble-free ignition performance 


@ Higher Voltage output with low 
er current consumption doubles 
the contact-point life over con 
ventional Ignition systems. 

@ Eliminates costly breakdown 
time 


@ improves starting and economy. 


SEE YOUR NEAREST MALLORY JOBBER OR DEALER [OR WRITE DIRECT TO: 





CLOVERDALE AVE . DETROIT 4, MICH, 


LECTRIC CORPORATION 








PUT YOUR 





SLOGAN ON 
WHEELS with 


MEYERCORD 
TRUCK 
DECALS 


OVER-THE-ROAD REFRIGERATION! 
Now! Convert your fleet at low cost! 


ae 


Lektto-Cel 


A. C. GENERATOR KIT 


e Your present plug-in refrigeration can now be used for 
Over-The-Road operation. 

@ Power also available for heating, auxiliary lighting, 
pumps, etc. 

e Kit furnished complete with all necessary parts for ease 
of installation. 


@ Low in cost, easily maintained. 


DOLE REFRIGERATING COMPANY 
5952 NORTH PULASKI ROAD, CHICAGO 46, ILLINOIS 
103 PARK AVENUE, NEW YORK 17, N. Y. 

Dole Refrigerating Products Limited, 29 Brock St., N., Oakville, Ont., Canada 


Write for Engineering Catalog HGE 


COMPLETE REFRIGERATION SYSTEMS ALSO AVAILABLE 


VELLU MQID 


Finest! 


Specify Vellumoid for the 
finest in gaskets and gax 


to your specific require- 
ments. Vellumoid now of- 
fers Cylinder Head, Mani- 
fold, Exhaust Flange 
Gaskets and Overhaul Sets 


Meyercord Decals on your rolling stock can give your TV slogan, firm name 
or product reproduction . . . extra mileage! Whatever you make or mer- 
chandise—bread, beverages or beef... in cans or containers . . . anything 
from milk to missiles—Meyercord Decals, year after year, deliver many 
thousands of miles of effective circulation, as well as added parking profit. 
Greyhound's famous slogan sells travel . . . and travelling busses sell the 
slogan. Meyercord Decals are tough and durable . .. keep their smart appear- 
ance in all kinds of weather! They are easily applied to painted or bare metal 
surfaces... require a bare minimum of lay-up time. Mark your trucks, busses 
or fleet cars the modern way—with Meyercord Decals! 


FREE—Full Color “Ads on Wheels” brochure. Write today. 


the MEYERCORD co. 


Dept. B-514 5323 West Lake Street Chicago 44, Illinois 


to assure trouble-free supe- 
rior performance. 

Ask your jobber about 
Coppermoid ... He 
knows quality. 


THE 


VELLUMOID 


COMPANY 


WORCESTER, MASS. 


2 
ket sets . . . job matched © 
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The bride has every right to complain, and so have many other irate cus 
tomers who are waiting for flowers that can't be delivered on time. Every 
body loses when a truck battery fails—that’s why it pays to protect your 
fleet and your customers with Delco Extra-Duty batteries. Backed by General 
Motors and Delco, this battery has what it takes, and proved it during 
gruelling endurance tests at the GM Proving Grounds. And out on the road 
where cost is as important as dependability, truckers have found that the 
Delco Extra-Duty provides the lowest cost per mile of operation, What more 
could you ask for in a truck battery? Delco has more. A long term warranty 
that’s good all over the U.S. and Canada. So why take a chance? Protect 
profits by choosing Delco, wet or dry charge, the No. 1 battery in America. 


QUALITY BUILT BY DELCO REMY 


AVAILABLE EVERYWHERE THROUGH INDEPENDENT DISTRIBUTORS ASSOCIATED WITH 


ON CBS TV— “HIGH ADVENTURE WITH LOWELL THOMAS.” ON CBS RADIO— LOWELL THOMAS NEWSCAST 





NEW MACK 


MODEL 


less than 83 


“* B.B.C. 
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NEW MACK 
MODEL 


from 89” B.B.C. 


: Here ar 
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TRACTORS— 


ib Macks that handle 


Co belo lobde Mle filet d-borles-t-leMacoll(-be-Mmuptectt: Mr te) 
_— feet over-all. Choice of Mack diesel or gasoline 
engines from 170 to 205 h.p. Despite remarkable 
foreshortening on me models, maintenance 
4 routines--even major overhauls—are easily ac 
* : ’ 

| y complished thout removing engine. You get 
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t x Mack unitized constructior 
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NEW MACK 


MODEL FJ TRACTORS— 


less than 67” B.B.C. 

Here’s a new look in a proved cab-over champion. 
Mack Model H (67" bumper to cab back without 
integral sleeper cab . . . 81” with it) is designed to 
haul maximum-length trailers in bridge-formula 
areas. Raised driver position gives road-command- 
ing vision. Offers Mack diesel engines up to 205 
h.p., ideal gear ratios and full tilt-cab accessibility. 
And Mack Model H has been newly restyled for 
even better looks and faster maintenance. 


Only Macks are likely to meet your tractor needs 
exactly, because only Macks offer: 


COE, cab-forward or conventional tractors. 
Choice of front axle location that gives you 
your most favorable weight distribution. Four- 
wheel models or six-wheelers with famous 
Mack Balanced Bogie. Choice of gasoline, 
diesel or turbocharged diesel engines up to 
205 h.p. The Mack transmissions (5- to 20- 
speed), plus Mack-built brakes, frames, axles 


MACK first 


1958 


first name for tractors 


.-. took to MACK for the model that’s right for you! 


and suspensions that best fit your operation. 


And... not only does Mack offer you units that 
are customer-assembled to match your needs 
exactly ... but you also get the benefit of the 
unrivaled mechanical superiority of any Mack— 
a priceless advantage in terms of economy, long 
life and dependability. Check your Mack branch 
or distributor soon for the Mack that’s right for 
you. Mack Trucks, Inc., Plainfield, New Jersey. 
In Canada: Mack Trucks of Canada, Ltd. 


name for TRUCKS 





A REPUTATION FOR 


“Save the tough jobs for Scandinavia” is more than a claim. 
Scandinavia ZT-Molded Combination Sets have earned their reputa- 
tion in the heavy-duty field. The die-pressed ZT segments have a 
polishing effect on brake drums which is reflected in a definite re- 
duction of heat-checking and fading. The specially compounded 
molded segments, combined with ZT, result in dependable braking 
and long life — even in extra-heavy-duty service. 








= INAVIA pac 
BLOCKS AY OF: | ND LININGS 
DIVISION OF SCANDINAVIA BELTING CO. 744 Broad St., (P.O. Box 464) Newark 1, N. J. 


Warehouse: 250 Central Ave., Newark 1, N.J. * Plant: Charlotte 1, N.C. 
Branches in Cambridge, Mass., Indianapolis, Indiana and Cleveland, Ohio 


Indicates Speed - Mileage - Time 
Warns When preset speed limit is exceeded. 


Records Speed Driven - Mileage Covered 
- Drive & Stop Periods 
Records vehicle operation in chart form. 


© Capable of operating unattended for periods up to 7 
days and producing 7 separate charts with driver regis- 
tration records! 


Easy to read large speedometer! 

Simplified installation in the dashboard is possible! 
Accurate at all speeds even below 20 MPH. 

Less cable wear! 


National Sales and Service available on new equipment 
or at leading part suppliers. 


=ngeler 
Instrument Co. 


250 Culver Avenue, Jersey City, N. J. 
Phone HEnderson 4-6500 





WINTER TIME SKIDDING, 
SLIDING and SPINNING... 
with Positive Grip 
BLACK BEAUTY 


End costly delays, traffic tie-ups, dangerous 
skidding and sliding with BLACK BEAUTY 
TRACTION GRIT, the scientifically designed 
material that gives your tires a positive 
grip on icy, snowy and wet roads. 
BLACK BEAUTY is made up of shorp, 
clean, hard pieces that are always free 
flowing, will not freeze, and bite into ice 
and snow to give tires a dry, tough 
\} surface for pulling away and for straight, 


‘ Kore, Order Now for ; 

ae _ Immediate Deliveries —__ 
H. B. REED CORPORATION 
91 PASSAIC ST., PASSAIC, N. J 


H. B. REED & CO., INC. 
6618 KENNEDY AVE.. HAMMOND, IND 
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Another VICTOR “First” in Super-Sealing! 
Victolex Sheet Packing 


NEW, improved general-purpose gasket 
material of cellulose fiber and rubber— 


replacing Victorite glue-glycerin sheet MI roy ne) 4 ; 


packings—at no increase in cost to you! = aren 


Oil, water ond gasoline preet 


VICTOLEX — made by a patented process—is com- 
posed of high-grade cellulose fiber and oil-resistant 
synthetic rubber binder. It is stronger, tougher 
and more resilient than all former standards for 
general-purpose sheet packings. It seals better 
than any such gasketing you’ve ever used. 


VICTOLEX has excellent sealing characteristics for 
oil, fuel, water and anti-freeze. It doesn’t shrink, 
stretch, dry out or break down under pressure or 
heat up to 300° F.—nor does it corrode light 
metals. 


VICTOLEX is easy to handle, cut and shape with 
ordinary shop tools to any required pattern. Yet 
VICTOLEX costs you no more than less efficient 
glue-glycerin packings. 


Order VICTOLEX now... 
from your VICTOR Jobber 


VICTOLEX is available immediately from your Victor 
Jobber in rolls and sheets. Comes in three thicknesses: 
44, 4 and % in. Shown are two popular 3-roll assort- 
ments for service shops. The sturdy wire storage-service 
rack is supplied at no added cost with your initial assort- 
ment purchase. 


3-Roll Assortment (above) 36-in.-wide rolls. Choice of any three: 
JV-90—1/64 in.—50 yd.; JV-95—1/32 in.—25 yd.; 
JV-94—1/64 in.—25 yd.; JV-92—1/16 in.—25 yd.; 
JV-91—1/32 in.—50 yd.; JV-96—1/16 in.—15 yd. 

Assortment JV-10 (left) 18-in-wide rolls. includes one each: 
JV-11—1/64 in.—10 yd.; JV-13—1/16 in. —5 yd. 
JV-12—1/32 in.—10 yd.; 


Victor Mfg. & Gasket Co., P.O. Box 1333, Chicago 90, Ill. Canadian Plant: St. Thomas, Ont. 


WicTronR 


Sealing Products Exclusively 


GASKETS «- OIL SEALS « PACKINGS 


The 100% Coverage Line... for Cars, Trucks, Tractors, Stationary Engines 
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CARBURETORS 











ALL THAT THE NAME IMPLIES— 


AT THE TOP—IN DESIGN AND IN DEPENDABILITY 


We wish that we could guarantee you trouble-free 
carburetion under all operating conditions. We 
can, however, definitely assure you of the next 
best thing. With Zenith* Carburetors, your service 
requirements are fewer, carburetor life is longer 
and you will get far more reliable fuel control. 

It will pay you to look for Zenith Carburetors 


on the new vehicles you buy. And when you 
overhaul, remember your local Zenith distributor 
can help a lot in supplying the right carburetor 
for every type of engine, no matter what size 
horsepower or design. It is a fact—Zenith actually 
has more experience in more fields with more 
engine types than any other manufacturer. 


*REG. U.S. PAT. OFPs 


Zenith Carburetor Division 


696 HART AVE., DETROIT 14, MICH. 


Export Soles: Bendix International, 205 E. 42nd $t., New York 17, N. Y. 
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“Hot highways made blowouts 
a real problem for us until... 


we switched to nylon cord tires” 


REPORTS J. R. BRODNAX, JR., TIRE MANAGER, HERRIN TRANSPORTATION CO., HOUSTON. TEXAS 


“On roads where normal temperatures reach 105 degrees, 
we were having too many road delays from blowouts. We 
found that nylon resists the blistering highway heat that 
kills tires made with ordinary tire cord. In our trucking 
operation, with 700 vehicles, that kind of protection means 
lower operating costs. Nylon gives tires the toughness that 
permits thousands of safe, extra miles, many more retreads, 
and practically no blowouts due to tire cord failure. We put 
nylons on all our trucks and our mileage records have 
proved to us without a doubt that nylon means many more 
miles per tire, better cost per mile.” 

Prove to yourself that nylon cord tires cut tire costs and 
increase average tire mileage. Nylon cord tires are made by 


all major tire makers (Du Pont makes only the tough nylon 
MR. BRODNAX puts nylon cord tires on all of his company’s ° : af 


trucks, finds that nylon results in the lowest tire costs yet. yarn that gives strength to the ire). 


BETTER THINGS FOR BETTER LIVIN THROUGH CHEMISTRY 


THE SAFEST, STRONGEST TIRES ARE MADE WITH N 4 LON 
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Over $14,000 annual savings 


LF MAK 


“We can measure yearly savings of at least $14,256 since 
we've been doing all our chassis lubrication with Gulflex 
Moly Grease,” says Robert Hinson, president of Penn 
Yan Express, Inc., Penn Yan, N. Y. 

Penn Yan Express operates in four states, with 58 
tractors and 88 trailers, hauling payloads that average 
about 60,000 Ibs. The cost of chassis maintenance on 
these units has been cut in half since Penn Yan has been 
lubricating with new Gulflex Moly Grease. 

“If all the hidden savings could be measured,” reports 
Mr. Hinson, “Gulflex Moly Grease is probably netting 
us $20,000 a year. One of the big factors of course, is 
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with Gulflex Moly Grease... 


ES THINGS 


longer protection against friction and wear on the road. 

“But we also save through the convenience of being 
able to handle chassis lubrication and oil changes at the 
same time, every 5,000 miles, rather than pull a tractor 
in at 2,500 and again at 5,000 miles. In 100,000 miles, a 
Penn Yan tractor is out of service for lubrication only 
20 times instead of 40.” 

Why does Gulflex Moly lubricate so well so long? 
This new grease contains molybdenum disulfide—a re- 
markable anti-friction agent. Gulflex Moly withstands 
high pressures, has great resistance to water, acids and 
alkalis. It’s an ideal grease for complete chassis lubrica- 
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more proof that 


RUN BETTE 


tion—fifth wheels, fittings, pumps, king pins, shackle 
bolts and torsion suspension bearings. 

Gulf makes things run better for Penn Yan Express in 
more ways than one. Clean-burning Good Gulf Gasoline 
has powered their tractors over 25 million miles. And, 
with all engines lubricated by Gulflube H.D. Motor Oil, 
the original engine bearings are still being used in Penn 
Yan tractors which have logged 750,000 miles, and in 
some up to a million miles. 

Your fleet can save money, too, with new Gulflex 
Moly Grease. Call at your nearest Gulf office, or mail 
the coupon for new illustrated bulletin. 
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Success story. Bob Hinson, right, started as a truck driver. Now 
35, he heads a firm that hauls over 3 million miles a year. Here, 
he tells Chester Baker, Gulf Sales Representative, about Penn 
Yan Express’ savings with Gulflex Moly Grease. 


— * Pe eoyew 

= — ante. * _ 
A million gallons a year of Good Gulf Gasoline powers the Penn 
Yan fleet. When engine heads are pulled for inspection at 150,000 
miles, Penn Yan finds all engines clean .. . proof that Good Gulf 
Gasoline burns clean, fights harmful engine deposits. 


GULF OIL CORPORATION 
Dept. DM, Gulf Bidg., Pittsburgh 30, Pa 


Send me new bulletin on Gulflex Moly Grease. 
Name 
Title 
Company 
Address 


City Zone 





SAVE $800 all Power-clean 


< motors, chassis 
with --- with the new 
$40 Recorder | Oakite 


HURRICLEAN 


steam-detergent gun 








Just aim at dirt 
... and it’s gone ! 


The new Oakite Hurriclean gun 
sends a jet-blast of steam charged 
with Oakite detergent, that rips 
loose the gummiest soil and floats 
it away. No groove is deep enough 
to hide dirt and grease from this 
onslaught of heat, pressure and de- 
tergent. It’s heavy-duty mechanized 
cleaning... yet you’ve never handled 
a unit so safe, light and easy. 


A utomatically Records SAFE Steam travels in an inner, insulated 


tube. Outer tube conveys the cool de- 


every minute of tergent solution. Mixing takes place at 


the nozzle. This ingenious design keeps 


the gun always cool to the touch, al- 
TRAVEL TIME wor ste 

LIGHT The Ockite Hurriclean steam- 

detergent gun weighs a mere 64 pounds! 
IDLE TIME... ntaneemmatin 


. . P . EASY A twist of the tube grip chan 
can even record engine idling time! desta sh tigunss Ho Gongaing ont 
kinking of hose lines. Cleaning “from 
Here's the business-like way to check up on delays under” is a cinch. 


and overtime. It also gives you a basis for improving 


scheduling, Just try handling the remarkable 


Oakite Hurriclean Gun. Ask your 
Many companies have bought these by the dozen local Oakite Technical Service 
and now have hundreds in daily use. Good drivers Re : H 

: : : presentative for a demonstration, 
like the SERVIS RECORDER and its record of a or write for details to Oakite Prod- 


good day's work. ucts, Inc., 26D Rector Street, New 
= York 6, N. Y. 

Gre r eA 

\ This "Time Clock” is called 


_ SERVIS RECORDER 


It makes a clear record on permanent charts. Motion of 
your truck activates the recorder. No mechanical hook- 
up is involved. It couldn't be simpler or more dependable. 
Write today for ‘‘The Instrument that Cuts Truck Costs.” 


© 


OAKITE. 


Export Division Cable Address: Oakite 


THE SERVICE RECORDER COMPANY 
1013G Rockwell Avenue * Cleveland 14, Ohio 
i a eer eed 


Technical Service Representatives in Principal Cities of U. S. and Canado 
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YNCOACH TRUCK BODIES 


FOR RETAIL DELIVERIES 


The “big cube” L-C-T aluminum truck body offers 


FOR BAKED GOODS Fees ‘ 
the greatest economies in truck body history. 


Factory-engineered for quick, low-cost assembly 
on any chassis. 


@ They cost less to buy and maintain. 
@ They're stronger, tougher, lighter. 
@ Leak-proof, non-wracking, won't drum. 


@ Maximum interior cubage in three basic models 
(beaded panel, outside post, 8-pallet beverage 
body). 


@ Nine body lengths, two standard widths and 
heights. 


@ Seven different door design options. 


FOR BEVERAGES 


@ More completely factory-assembled than any 
other kit body. 


@ Handsome. Rust-free. Durable. 


L-C-T truck bodies carry more, 
protect better... 


YET STILL COST LESS! 


DEALER INQUIRIES INVITED 


For more detailed information, without obligation, call or write: 


mYNCOACH & TRUCK CO., lis 


TRUCK BODY MANUFACTURERS SINCE 2 ONEONTA WN 
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SPECIAL 
HEAVY DUTY TRUCK 
| ad FM ODES 





CONSTANT ¢ 
CONTROLS EXP 


Who but McQuay-Norris furnishes both? 


See your 
McQuay-Norris Wholesaler 


for quick service. 


McQUAY-NORRIS Manufacturing Co., St. Louis - Toronto 
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YOUR PERSONAL BUSINESS 


F L E E T A great many people are inclined to ignore trusts as a method for estate plan- 
ning—they think of them as narrow, inflexible, and costly. But this is not the 
case. Trusts can benefit both you and your family. 

Actually, the trust is a relatively inexpensive device, and can be set up in 
many ways to suit any number of individual objectives. In effect it is simply 
a way of putting property in the hands of expert, professional managers—to 
act for the benefit of your family before or after death, or even to take charge 
of your own property. 

Stocks, bonds, real estate, even a business can be transferred to a trust. You 
can set it up while you're alive (a living trust) or in your will (testamentary 
trust). Both types accomplish the same thing: Your property is given to a 
trustee who handles it for the person or persons you want to benefit—and that 
can include yourself. 


The trustee can be an individual, bank or trust company, or both. He owns 
the property—legally. But he has limited rights: He must follow closely the 
directions you have outlined in the trust agreement, and in doing this he must 
conform strictly with safeguard rules imposed by state law. His failure to con- 
form can land him in serious legal trouble. 


. Tear here 


Irrevocable trust is the most familiar to the majority of people. Here you 
make a complete surrender of your rights in the property. This is a serious step 
—once taken, it can’t be undone. But it carries with it some striking advan- 
tages. For example, generally you can avoid both the tax on income from the 
trust property, and the estate tax—when the beneficiary is someone other than 
yourself, 

Even though you may have to pay a gift tax when you create the trust, re- 
member gift tax rates average about 25% lower than estate tax rates. 


The revocable trust, gives you the right to change or terminate the trust 
at any time. Here, there is no income or estate tax saving. But it’s an effective 
way to have an expert manage your assets and, if necessary, apply them for 
your use during an illness or in your old age. Besides, there are these advan- 
tages, which do not exist when you will property: 


e You set in motion a program to benefit your family while you're still living. 
You are still around to gage the trustee’s ability to do the job—and you can 
make changes in your plan before it’s too late to act. 
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e The trust will continue to operate after your death, giving your family im- 
mediate benefits (without long will-probate delays.) 


e The trust gives you privacy in many cases—property moving under it may 
not have to become a matter of public record. 


A short-term trust can be thought of as lying between a revocable and an ir- 
revocable trust. Actually, it’s irrevocable but limited to a specific time. 

In general, the short-term trust permits you to give some of your income to 
a third person (child, parent, charity) for a fixed period of time—without 
personally paying income tax on the amount. The beneficiary pays the current 
income tax. For an individual beneficiary, the term of trust must be at least 
10 years; for a charity, the minimum term is two years. 

At the termination of the trust—that is, on the fixed date, or upon the prior 
death of the income beneficiary—you get back your stock, or bond, or other 
trust property. 

Continued on next poge 
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YOUR PERSONAL BUSINESS 


Continued trom preceding page 


And, there's the life insurance trust, where the trustee receives your life insurance 
proceeds. There are at least two advantages: 
e You can direct the trust to pay estate taxes, debts, and administrative ex- 
penses of your estate. You have no assurance your beneficiary will use the 
insurance proceeds for these purposes; the insurance trust guarantees it. 
e You can direct it to buy up the non-liquid assets of your estate and hold 
them until they can be sold at a reasonable price. This eliminates the chance 
that heirs may pressure executors into selling at an unprofitable time. 


These are but a few of the highlights. The main point to keep in mind is that 
the trust device can be about as flexible as you want to make it. 


What's the truth about tranquilizers and “lift pills?” A lot of people ars asking 
this question. Two facts clearly emerge: They are both becoming more and 
more a part of standard treatment for a wide range of emotional disorders— 
and their use in the hands of a physician is becoming surer and safer. Never- 
the less, there are increasing dangers when these drugs are taken without regard 
to medical advice. Using them without a prescription or giving yourself an 
overdose can be a serious threat to health. 


Lift pills are designed to do just what the name suggests—lift patients up from 
the doldrums. They fall into two types: 


1. The “psycho-motor” drugs (Benzedrine, Desoxyn, Dexedrine, Methedrine, 
and the newer Meratran and Ritalin) are used to treat mild low mood and 
lethargy. Taken in pill form, they stimulate the physical-muscular system and 
sharpen mental attitude—if you stick to doctor’s orders. 

These stimulants act fast. And when taken in excess there is danger of a 
person experiencing a sharp let down or depression afterward. 


. 


2. The new and more potent “psychic energizers™ (Marsilid and others) 
are used to cope with somewhat deeper emotional depression. They allow the 
patient to function normally—without stimulating him to an abnormally high 
pitch. Moreover, there is no abrupt let down and blood pressure tends to be 
lowered, not raised, as with the use of psycho-motor stimulants. 


Tranquilizers are roughly the opposite of the lift pills. They decrease the 
sensitivity of the nervous system, so that internal and external pressures no 
longer result in an incapacitating emotional reaction. 


But despite the success stories you hear about the widespread use of both lift 
pills and tranquilizers some specialists are still troubled by possible dangers. 
Here are several points that worry them: 


* Relied on too heavily, these drugs may become a crutch or an escape, and 
the patient may tend to lose his natural ability to combat the normal stresses 
and strains of high-pressure living. 


e Little is known about how the drugs work and, with some of the newer ones, 
long-term side effects are still a mystery. 


e Use of the drugs may “cover up” symptoms of a serious condition that should 
be treated by other means. 


Copyright McGraw-Hill Publishing Co., Inc., 1958, Business Week, 330 W. 42nd St., New York, N. Y. 
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Why do users say that Tropic-Aire Reefers provide 


...the service that we in this industry desire and need’’? 


That statement is quoted directly from a letter 
written by Mr. Rodney Tetrault, president of Indiana 
Refrigerated Lines, Inc., in reference to the sixteen Tropic- 
Aire refrigeration units presently operating with his fleet 
(with mention that there will soon be more). 

Why are outstanding fleet owners and operators, 
such as Indiana Refrigerated Lines, R. C. Motor Lines, 
Foremost Dairies, Safeway Stores, and Wabash Railway 
switching to Tropic-Aire refrigeration equipment for 
tough, long-haul jobs? Because only Tropic-Aire offers the 
performance factors essential to profitable, economical re- 
frigerated transport: power, overload capacity, absolute 
dependability, low operating costs, and your choice of 
power plants and fuels. 

These performance factors are not resultant of acci- 
dents. They are carefully planned developments designed 
to meet a need. And here are the reasons for Tropic-Aire’s 
superiority. 


ENGINES 


There are three specifically- 

designed powerplants basic 

to Tropic-Aire refrigera- 

tion units: the Continental 

N-62 (gasoline or LP), 

Continental Y-91 (gasoline or 

LP), and Continental ZD-129 (diesel). All are 

4-cylinder, liquid-cooled engines, varying in horsepower 

according to the capacity of the refrigeration system. All 

Tropic-Aire units employ direct engine-compressor drive. 

For compactness, both compressor and condenser are 

mounted inside the engine frame. Condenser is cooled by 
4000 cfm propeller type fan. 


COMPRESSORS 


Depending upon the re- 
frigeration capacity of 
the unit, two types of 
compressors are em- 
ployed in Tropic-Aire 
refrigeration equipment. Carrier Model 5F20 is a two- 
cylinder compressor, capable of producing 5 tons of re- 
frigeration. Carrier Model 5F30 is a 3-cylinder unit, de- 
signed for 8 tons. Both types are fabricated of rugged 
aluminum alloy, specifically for transport purposes. All 
Tropic-Aire compressors are force lubricated. Five-ton 
system requires 18 lb. Freon 12; 8-ton system requires 22 Ib. 


CONTROL PANEL 


The control panel is waterproof and 

dustproof; it is ordinarily mounted in 

a position on the trailer nose where 

it is visible at all times. Lights indicate 

cooling, heating, defrosting, oil pressure 
and generator operation. Gauges show fuel level, engine 
temperature, and temperature of trailer interior. A three- 
way switch controls cargo heating and cooling; single 
switches control starting, lighting and manual defrost. 
(Defrosting may be controlled either manually or auto- 
matically. ) 


CONSTANT AIR CIRCULATION 
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Constant circulation of refrigerated air above, below and 
on all sides of the cargo is another factor in providing 
an ideal refrigeration service. In operation, whether the 
refrigeration system is idling or at full cooling, the evap- 
orator blowers, inside the trailer housing, continuously 
circulate air —to aésure that the cargo remains in premium 
condition, prevents edge-thawing of frozen cargoes, and 
makes certain that fresh fruits and vegetables retain their 
crispness. 

















STANDARD COMPONENTS 


The fact that most Tropic-Aire refrigeration components 
are standard makes possible quick, easy repair or replace- 
ment, if necessary. Nearly any part of either powerplant 
or refrigeration system may be located quickly, wherever 
such automotive parts are sold (many Continental Motors 
sales and service outlets carry supplies of parts). For fur- 
ther details on parts, see the Tropic-Aire warranty. 


Let your Tropic-Aire field representative give you full details and infor- 
mation about Tropic-Aire refrigeration . .. America’s newest and finest! 


ANOTHER PRODUCT OF 


MGRAWE 
ED)SONE 


TROPICTIAE 


—“C@-Tesioa 








McGRAW-EDISON CO. 
TROPIC-AIRE DIVISION 

5201 West 65th Street 
Chicago 38, Illinois 
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FRONT, UNDERSLUNG Of 
INTERNAL MOUNTING 


MOBILE REFRIGERATION 
AIR CONDITIONING 


“Tropic-Aire” is a trademark of McGraw-Edison Co., Chicago. ©1958 by McGraw-Edison Co. 
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experienced in the automotive 
manufacturing field, developed 
the basic tandem axle suspension design 
which is today the recognized standard 


of the industry. 
Why Hendrickson Tandem Suspension is Superior! 


Basis of Hendrickson Tandem Suspensions is the 
equalizing beam. It uses the lever principle to reduce 
the effect of road irregularities up to 50% and elimi- 
nates load transfer. Below axle suspension gives added 
leverage to absorb torque and lowers center of gravity. 
Hendrickson design and torque rod construction per- 
mit extreme flexibility while maintaining perfect axle 
geometry. The springing medium (steel, rubber or 
air) performs only the job of cushioning the load. Rub- 
ber bushings eliminate lubrication requirements. The 
4-point frame mounting eliminates stress concentra- 
tion on frame. Hendrickson patented vertical drive 
pins on “RS” and “AR” Series maintain perfect axle 
alignment at all times. 


RT SERIES, steel springs 





semnase.. SE 
TORQUE RODS. 
eine Sr ae : 


TORQUE ROD 
BRACKETS 





Aluminum saddle standard 
on “RS” Series. 


AR SERIES, air springs 


ALL HENDRICKSON TANDEM SUSPENSIONS ARE IN- 
TERCHANGEABLE BETWEEN TRUCKS, TRACTORS AND 
TRAILERS — AND ARE ALSO INTERCHANGEABLE BE- 
TWEEN MAKES OF AXLES. Parts inventories can be re- 
duced! Fleet operators can specify the design best suited 
for each particular operation. 


NOW! HEAT TREATED LIGHTWEIGHT FORGED STEEL OR ; | 
FORGED ALUMINUM EQUALIZING BEAMS FOR ALL si par oe cS a eg 
THREE SERIES OF HENDRICKSON SUSPENSIONS. a 


STEEL, RUBBER OR AIR SPRINGS IN ONE BASIC DESIGNI 





HENDRICKSON MFG.COMPANY * 8001 West 47th St. © Lyons (Chicago Suburb), lilinois 
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It tilts...it leans...it hunches up and down 


Unique truck built with (ss) COR-TEN Steel 


/ 


The Thompson Level-Loder raises and lowers to any height from 
curb side to 414’. Hydraulic cylinders lift the body up and down 
in a vertical guide mounted on the truck cab. Thompson Trailer 
Corp., Pikesville, Maryland, a subsidiary of General American 
Transportation Corp., Chicago, introduced the new design. 
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Here’s a truck body that acts like an elevator. With front 
wheel drive, it has no rear axle or drive shaft. Hydraulic 
cylinders tilt it forward, backward, sideways, and raise it 
up and down to any height from curb level to 4% feet. 
This cuts loading time as much as 75% and makes un- 
loading up to five times faster. 

Because the main stress of the lift is concentrated at the 
wheel box housings, they have to be as strong as possible. 
And because the truck body is lifted along with the pay- 
load, the body has to be as light as possible. The entire 
body, including the wheel housings, was built with USS 
Cor-TEN High-Strength Low-Alloy Steel because Cor- 
TEN Steel meets the demands of both lightness and extra 
strength. Cor-TEN Steel’s 50% higher yield point means 
it can be used in thinner and lighter gages, reducing weight 
as much as 4 with no sacrifice in strength. And it has high 
resistance to abrasion, corrosion, impact and fatigue. 

High Strength Steels also reduce the weight of conven- 
tional trucks and bodies. And remember, lighter truck- 
weight means a heavier legal payload. Ask your equipment 
supplier about construction with all three brands of USS 
High Strength Steels—Cor-TEN, Tr1-TEN, and MAN-TEN. 
Each has characteristics that make it ideal for special 
applications in trucks and bodies. Ask, too, about USS 
**T-1”’ Constructional Alloy Steel and USS Stainless Steel. 
See how this “‘family of steels that do more’”’ can improve 
your fleet. 


USS. Cor-Ten, Tri-Ten, Man-Ten, and ‘'T-1"" are registered trademarks 


United States Stee! Corporation — Pittsburgh 
American Stee! & Wire — Cleveland 
Columbia-Geneva Stee! — San Francisco 

Tennessee Coal & iron — Fairfield, Alabama 

United States Stee! Supply — Stee! Service Centers 
United States Stee! Export Company 


United States Steel 





KNOCK 50% 
OFF YOUR 
REPLACEMENTS 


with nylon cord truck tires. Talk to truckers and they’ll tell you: on a cost per mile basis, nylon 
cords leave the competition way behind. Tough, more durable, nylon cords not only clock more 
original mileage, but the stronger casing takes recap after recap for thousands of extra bonus miles. 
And down time due to cord failure is really kept down because nylon cords have greater resistance 
to heat failure, flex breaks, bruise damage, rot from moisture. Fleet records show the results: thanks 
to nylon’s longer mileage life, tire replacements are cut as much as 50%! Today, The Chemstrand 
Corporation, one of the country’s top nylon yarn suppliers, is working to make nylon for tire cord 
even stronger, more durable. Next time you’re in the market for tires, remember: it costs 

you less to run a fleet with rugged nylon cords. Chemstrand’® nylon 


‘ ~ a v 
THE CHEMST RAND CORPORATION 
GENERAL SALES OFFICES: 350 FIFTH AVE., NEW YORK 1, N. Y. © DISTRICT SALES OFFICES: 350 Fifth Ave., New York 1; 3% Overwood Road, Akron, Ohio; 
197 First Avenue, Needham Heights, Mass.; 129 West Trade Street, Charlotte, N. C. * PLANTS: CHEMSTRAND® NYLON — Pensacola, Fla.; ACRILAN® ACRYLIC FIBER — Decatur, Ala. 
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141 New Buses Delivered in September 


BASED ON MONTHLY REPORTS from 
the manufacturers, this list is as com- 
plete as we can make it. But not all 
manufacturers report regularly, so we 
can’t claim to be 100% complete. 
You'll find the cumulative total for 
1958 at the end: Note: The two final 
digits indicate seating capacity 


Belleville-St. Louis Coach Inc. (IIL) 
2 GMC—TDH-4512—45 


Bigi Bus Line (Pa.) 
2 GMC—TDH-4512—45 


Birmingham Transit Co. ( Ala.) 
29 GMC—TDH-45112—45 


Chicago Transit Authority (TIIl.) 
24 Fixible—FT2P-40-58-50 


Clifton Buses, Inc. (N.J.) 
1 GMC—TDM-5108—51 


Comunity Coach Co, (IIL) 


10 GMC—TDH-4512—45 


Deere Bros. (Pa.) 
1 GMC—TDH-4512—45 


Evanston Bus Co. (TIL) 
5 GMC—TDH-4512—45 


Horrell Transportation Co, (Pa.) 


2 GMC—-TDH-4512—45 


LaGrange-LaGrange Park Transit Co., Inc 
g g 


1 GMC—TDH-4512—45 


N. Y. Transit Authority (N.Y.) 
39 GMC—TDH-5106—51 


Ogden Bus Lines (Utah) 
2 GMC—TDH-4512—45 


Queens Transit Corp. (N.Y.) 
3} GMC—TDH-5106—51 
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Salt Lake City Lines (Utah) 
5 GMC—TDH-4512—45 


Transit Authority, Sacramento (Calif.) 


5 GMC—TDH-4512—45 


United Motor Coach Co, (IIL) 
4 GMC—TDH-4512—45 


Western Transit Co., Inc. (Mont.) 
1 GMC—TDH-4512—45 


MISCELLANEOUS DELIVERIES 


Ensenat & Co., Inc. (La.) 
1 Flxible—236DD1-58-411C-/ 


General Motors Corp. ( Mich.) 
1 GMC—TDH-4512—45 


FOREIGN DELIVERIES 


GM Products of Canada, Ltd. 


Autobus Victoriaville, Ltee. (Canada) 


1 GMC—TDH-4512—45 


B. C, Electric Co. (Canada) 
2 GMC—TDH-4512—-45 


Total reported for 1958: 2192 


' KITS and PARTS 


for Passenger Car and Truck 
Applications 


Ma LETOWN, CONN. 
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THE LARK 2- AND 4-DOOR SEDANS Excellent company cars. Reflect good taste at lowest possible cost. Handle with effortless ease. Their 1442 
foot length enables them to park where other cars won't fit THE LARK UTILITY SEDAN Features spacious flat area behind driver's seat for 
bulky merchandise or other material. 








rHE LARK STATION WAGON Smart and practical ...a fine salesman’s car. Maneuvers THE LARK HARDTOP Ideal rental car. Combines 
with an ease unprecedented in a wagon 93 cubic feet of cargo space for carrying all sorts economy with elegance. Like all Lark models, runs miles 
of materials rHE LARK PANEL WAGON Its removable advertising panels carry prod- and miles on a hatful of regular gas. All Lark body styles 
uct or company name as it performs its duties as a delivery or sales truck. Remove panels, are available with super-economical “6” or ultra-respon 
und you have a smart Lark Station Wagon sive V-8. 


rHE SILVER HAWK A new adventurous spirit for modest- 
priced commercial transportation —a truly distinctive car, six- 
passengers big. Two great engines—both use low-cost regular gas. 


THE ECON-O-MILER A really rugged, hard service vehicle designed 
ind built for thousands upon thousands of miles of trouble-free transporta- 


ion. Supreme ly maneuverable. Offers you the savings of an economy car AND IF YOU'RE A T RI ICK USER, it will pay you to investi- 
s the comfort of a limousine, Easiest car to maintain. Fenders gate Studebaker “Haul of Fame” Trucks—famed for ruggedness, 
and grille are detached in a jiffy—just by removing a few bolts reliability and remarkable low-cost operation. 
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| HERE'S THE 

~NEW DIMENSION 
IN FLEET 
“PRANSPORTATION 


THE LARK” 
BY STUDEBAKER 


The Lark is not just a new car —it’s a whole new dimension in motoring. It strikes a smart, sensible 


> 


balance between the 5 size foreign imports and the oversize U.S. makes. The Lark is a roomy 


car—full six-passenger size inside. It has comfortable big car width, headroom and footroom, all of 


it cradled within a wheelbase nearly equal to the largest selling car of the day. But outside, it is 
almost 3 feet shorter than most of the so-called “low-priced” three models. Unnecessary nonfunctional 
overhang has been eliminated. Result: The car handles with exceptional ease, parks effortlessly, 
corners beautifully. * In styling, The Lark is smart and simple or, more precisely, classic. Interiors 
are tasteful with fine pleated fabric and vinyl upholstery. —” In power (you have a choice of a 6 or 
8 cylinder engine), ‘The Lark is remarkably economical —delivers top performance with regular gas- 
oline. It costs less to operate —and less to own. With all its much-wanted features, ‘The Lark 


sells for a price well under the other popular American cars. » Find out for yourself all the facts 


. . . . . . ky » 
about the new dimension in fleet transportation —and its advantages for your business. Pa 





Without obligating myself, | would like to know more about the new dimension in fleet 
transportation. 


MR. AL FITZPATRICK, Manager—Fleet Sales 
STUDEBAKER-PACKARD CORP./South Bend 27, Indiana 


NAME 





ADDRESS 
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“... lowered our overhead costs considerably” 


Gordon Norman, Manager, Packard-Bell Electronics, Seattle, Wash., operates a fleet of 5 Volkswagen 
Panel Delivery Trucks. Here’s his report: “We have found our VWs give us a degree of flexibility in 
installation and service work that was never before obtainable with other types of bodies. This, 
coupled with the remarkably low cost of operation per mile, has greatly increased our service effi- 
ciency and lowered our overhead costs considerably.” 
The 170 cu. ft. of space, and the wide side doors make it easy to install a complete and acces- 
sible test or traveling repair shop inside. 
The engineered dependability of every Volkswagen is backed up by 


famous Service and Genuine Spare Parts in all 49 states 


VOLKSWAGEN 


VOLKSWAGEN DELIVERS THE GOODS...FOR LESS! 
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INTERNATIONAL DIESEL TRUCKS 


KARN MORE! 


Count the profits... you’re money ahead Premium-built for premium profits, these weight- 
saving model DCO-405 “Multi-Million-Mile” diesels 


with “‘Multi-Million-Mile”’ models haul bigger payloads trip after trip. Stop only long 
enough to make the turn-around and start off with 
another payload. After countless hours of “leave-the- 
key-on” operation, an ever-growing list of prominent 
fleet operators are finding these custom-built DCO- 
405’s doing the job to perfection . . . often cutting the 
size of a road fleet 20 percent without affecting service. 
Four-and six-wheel models with NH series diesel en- 
gines, from 55,000 to 76,800 Ibs. GCW. 


INTERNATIONAL DIESEL TRUCKS 


SAVE MORE! 


Count the dollars... you’re money ahead Save hundreds of dollars initial cost over any 
comparable diesel truck in its hauling class. And keep 


with Compact- Design models saving till the day you trade. Short 90-inch bumper- 
to-back-of-cab allows longer trailers and bigger legal 
payloads in 48 states. Trucks put on more miles (300,- 
000 to 400,000 average before major engine overhaul ) 
combining rugged construction with road-proven NH 
series diesel engines. What’s more, GCW ratings are 
backed by work-proven components specially designed 
to meet special operational conditions exactly. Four- 
and six-wheel models, including sleepers, from 68,000 
to 76,000 Ibs. GCW. 





Maximum usable horsepower for your 
loads and roads. Full range of power for both 
models with road-proven low stress Cummins 
NH series 180, 195 or 220 hp. engines that of- 
fer maximum usable horsepower at 2100 rpm. 
See your INTERNATIONAL Dealer for complete 
details. 
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For Sale—USED BUSES AND PARTS 


PDG-3701 GMC TDH-4509 GMC IC-41 ACF (1947-48) 
PDG-4151 GMC TDH-4506 GMC C-44 ACF (1947-48) 
PD-3751 GMC PD-4103 GMC C-49 Mack (1957) 


Large number of each model to choose from—Most of these buses now 
stored at various locations—some near you. Parts available for above 
GMC coaches. 


For list of coaches available and prices—call or write: 


THE GREYHOUND ee 


Equipment Department 


5600 JARVIS AVENUE CHICAGO VIL. 
Phone: Ni les 7-6400 














1949 Dodge 20 Pass. School Bus DON'T FORGET 
47,000 miles guaranteed. Owner driven the b b h . d 
only. Current inspection by N.Y. Public © Dox num or waen Gnewermg oo 
Service Commission. vertisements. It is the only way we 

JACOB WEISBERGER can identify the advertiser to whom 


520 8th Ave. Brooklyn 15, N. Y. iti 
STerling 8-0149 you are wri ing. 





























WuereE To Buy 

















FINALLY! ... 


THE PERFECT TORSION 


SUSPENSION SEAT 


@ Float on eight rubber shock absorbers! Shock-free torsion suspen- 
sion . tested and approved for heavy-duty Army vehicles; meets 
all Army specifications for cold tests. No moving metal parts... 
you can’t “‘bottom’’ in this seat 


Simple installation . . one easy step to greater profits through 
increased efficiency and morale for drivers. 


Available . « Write er contact us today for complete details. 
Manpower properly seated 


over horsepower . . . HYMAN FREEDMAN COMPANY 


thet's our job. 4413 No. Pulaski Rd., Chicago 80, I1!., Phone: IRving 8-772! 














* e 
Advertise By the Mile! 
Your TRUCKS have Yarder Metal Truck 
AUTOMATIC Two Big Jobs! ee | conned job ao 
ALL PURPOSE Chonee Ad Promen foe Tea, een er ee ee. 
SYSTEM - — 
REVOLUTIONIZES VARDER MFG.CO.,716 Phillips Ave., Toledo 12, Ohio 


VEHICLE WASHING BUS & TRUCK 


314 . ; 
roy GAitisas 


INFORMATIVE 
FOLDER wiring MADE TO YOUR SPECIFICATIONS 











etl 
ALLIE DECALS 8384 HOUGH AVE 
inc CLEVELAND 3, OHIO 


WANTED—DISCARDED 
GM51-71-110 Injector Parts 
Top Money Paid 
CASSIDY, 7120 Carnegie Avenue 
Cleveland 3, Ohio 











STAGEWAY COACHES 


PROMPT DELIVERY—SALE OR LEASE 


Your Answer To Lower 
Transportation Costs ... 
@ Stageway ‘58 Chevrolet Sport Cruiser 9-12 


pass. 
@ Stageway ‘58 Chevrolet Sta. Wagon 12-15 
pass. 
@ Stageway ‘58 Chevrolet Carry-All 15 pass. 
- — ‘58 Oldsmobile Spt. Cruiser 9-12 


Suewer "58 Oldsmobile Sta. Wagon !2 pass. 
Coaches with or without baggage racks. 
CONTACT ROGER HOWSMAN, 
COMMERCIAL DIVISION 


QUEEN CITY CHEVROLET 
6th & Sycamore, Cincinnati 2, Ohio 
PA 1-4880 MA 1-3366 


YY SAVE MONEY with 


Interstate 


diesel service inc. 
2093 East 19th St. 
Cleveland 15, Ohio 


America’s largest 
GM fuel injector rebuilder 








LEGAL NOTICE 





STATEMENT REQUIRED BY THE ACT OF AUGUST 
24, 1912, AS AMENDED BY THE ACTS OF MARCH 
3, 1933, AND JULY 2, 1946 
(Title 39, United States Code, Section 233 
SHOWING THE OWNERSHIP, MANAGEMENT 
AND CIRCULATION OF 
Fleet Owner " published monthly at Chicago, Illinois 

for October 1, 1958 
1. The names and addresses of the publisher, editor 
and executive editor are: Published by, MeGraw-Hill 
Publishing Company, Inc 330 West 42nd &t New 
York 36, N. Y.; Editor, Caswell Speare, 330 West 42nd 
Street, New York 36, N. Y.; Executive Editor Earl F 
Theisinger, 330 West 42nd St., New York 36, N 
2. The owner is McGraw-Hill Publishing Company 
Inc., 330 West 42nd St., New York 36, N. Y. Stock 
holders holding 1% or more of stock are Donald ( 
McGraw & Willard T. Chevalier, Trustees under Inden 
ture of Trust m/b James H. McGraw, dated 1/14/21 as 
modified; Donald C. McGraw & Harold W. McGraw 
Trustees under an Indenture of Trust m/b James H 
McGraw, dated 7/1/37 as amended; Donald C. McGraw 
individually; Harold W. McGraw, individually; Elizabeth 
M. Webster, c/o Donald C. McGraw (all of 330 West 
42nd St., New York 36. N. Y.); Mildred W. McGraw 
Madison, New Jersey; Grace W. Mehren, 536 Arenas St 
la Jolla, Calif.; Affiliated Fund, Inc 63 Wall St 
New York, N. Y.; Genoy & Co., P.O. Box 491, Churc! 
St. Station, New York, N. Y.; Touchstone & Co., e/: 
Wellington Fund. Inc., Claymont, Delaware 
3. The known bondholders, mortgages, and other secu 
rity holders owning or holding 1 percent or more of total 
amount of bhonds, mortgages, or other securities are 
None 
4. Paragraphs 2 and 3 include, in cases where the 
atockholder or security holder appears upon the books of 
the company as trustees or in any other fiduciary relation 
the name of the person or corporation for whom such 
trustee is acting; also the statements in the two para 
araphs show the affiant’s full knowledge and belief as to 
the circumstances and conditions under which stockholders 
and security holders who do not appear upon the books 
of the company as trustee, hold stock and securities in a 
capacity other than that of a bona fide owner. 
McGRAW-HILL PUBLISHING CO., INC 
By John J. Cooke, Secretary 
Sworn to and subscribed before me this 8th day of 
September, 1958. 
[SEAL] JANET A. HARTWICK 
(My commission expires March 30, 1959) 
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We Need Your Help! 


» Changing your address? 
» Subscribing? 
, Renewing a subscription? 


> Requesting information? 


Then, be sure to send your postal 4one 
number when writing. And not just to us. 
Use the zone number in every address 


that needs it. 


To speed the mails, the Post Office has 
created postal zones in 106 cities. So, if 
you live in a city postal delivery zone, 
please help us get your mail to you 
quicker. Always use your zone number 


when writing. 


McGraw-Hil! Publishing Company 
330 West 42nd Street 
New York 36, New York 


This ad donated in the interest of Better Postal Service 


SAVE 4 WAYS WITH 


Kaihl 


ELECTRIC PRE-HEATER 




















FOR DIESEL 
AND GASOLINE 
ENGINES 











KIM Hotstart keeps engines warm at night. 
It is a lightweight pre-heater that is plugged 
into the electric circuit. KIM draws off cold 
water from the engine, heats and circulates 

it through the engine. KIM’s use ends 
cold starts, and cuts winter repair bills. 
Thousands in use. 


4 MODELS 
SEE YOUR AUTOMOTIVE SUPPLIER OR EASY TO 
WRITE FOR LITERATURE INSTALL 


KIM HOTSTART MANUFACTURING COMPANY 


West 917 Broadway, Spokane 1, Washington 


ed 
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VALVE FACE 
GRINDING 
MACHINES 


ARE IN USE 
THAN ALL OTHERS 
COMBINED! 
H SE SIOUX WITH ¢ NFIDENCE 


ALBERTSON & CO., INC. 


OUK CilTY « |1OWA 








Flieet Owners: Try These Two Sure Cures to 
SAVE MONEY e CUT REPAIRSe INCREASE MILEAGE! 


“<= 
STOP OIL ES 5S == STOP LEAKS 
1 Z , fm teat tagy 
BURNING: t= | ay in Transmissions 


Pour MOTOR CURE into the en- © Pour TRANS-CURE into transmis- 
gine oil. Exclusive ‘ Cushion sion fluid. Eliminate slipping, jerk- 
Plating Action” fills in, plates, ing, howling, grinding. Restore 
tightens in and around rings and smoothness and power. This PURE 
cylinder bores with a PURE PE- PETROLEUM SEALANT swells and 
coats around seals and gaskets— 
keeps them soft and pliable. 

POO cbancawoescan List $2.45 


THE KAPRO CORPORATION 
2329 S$. Michigan Ave., Chicago 16, Ill. Dept. F-958. 


Saves gas! Saves Engines! Get all 
the facts. 16 fl. oz... . List $1.95 
WRITE TODAY FOR FULL DETAILS 
OF THESE QUALITY PRODUCTS. 
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These horns are built to stand sudden shock. And Parish 
Pressed Steel Division of Dana Corporation, a leading 
manufacturer of automotive chassis and frames, uses 
A.W. Dynalloy steel for the same reason... resists impact! 


There are other reasons, of course. A.W. Dynalloy is 
... easy to form 
... easy to weld 
. +. resistant to corrosion 


As with Parish Pressed Steel, A. W. Dynalloy can help 


you get more value per dollar spent for your product. 
Send for our A. W. Dynalloy booklet which gives complete 
information. Write Marketing Division, Dept. DY-E92. 


tg. ; > VT TY » bead GF 7 

¥, a , i op Yr. Wa } ‘, Pa ¥ 4 &s 4 

C4 | 2 =. ,ae w 
sf 4 Pa : a A ee a Ta 


ALAN WOOD STEEL COMPANY 


steelmasters for more than a century and a quarter CONSHOHOCKEN, PA. 
DISTRICT OFFICES AND REPRESENTATIVES: Philadelphia» New York « Los Angeles + Atlanta * Boston * Buffalo + Cincinnati + Cleve- 
land « Detroit * Houston: Pittsburgh Richmond + St. Paul+ San Francisco* Seattle» Montreal & Toronto, Canada—A.C. Leslie & Co., Limited 
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Latest Stock Market 
Fleet Price Listing 


we | 


HERE’S AN EXPANDED LISTING of fleet stock prices that 
includes 49 truck and bus companies, Quotations are 
as of October 24, 1958, from Shields & Co., 44 Wall 
St.. New York, N. Y. The columns of figures, reading 
left to right, show total dividends paid in 1958, current 
bid and asked prices, highest and lowest prices quoted 
for the stock in 1958. Abbreviations in parentheses after 
each company name indicate where that stock is traded: 
OTC (over the counter), NY (New York), Phil ( Phila- 
delphia), Balt (Baltimore), Bost (Boston), Cine (Cin- 
Amer (American), MidWest (Mid-West), 


PacCoast (Pacific Coast). 


cinnati), 


Div. Bid Asked High 


AssocTransp (OT( ) 4°, 5% 4% 
AssocTruckLi( Midwest ) 70 10 104 
BaltTrans( PhilaBalt) PS 7% 
CentWisMotTransp (OTC) 30 
CineTrans (Cine) 

ityCoachLi(OTC) 

‘onsolF rtwys (OTC) 

ontTranspLi (OTC) 

ooperJar (Amer) 

JallasTrans(OTC) 


DenverChi(OTC) 
Denver-Tramway (OTC) 
Det&CanadaTun(OTC) 
East MassStRwy ( Bost ) 
FifthAvCoach(N.Y.) 
FtWorthTrans(OTC) 
GaryRwys( Mid-West) 
Galveston-Houston (OTC) 
Greyhound (N.Y.) 
IndianapolisTrans(OTC) 


InterstaMotFrt (OTC) 
InterstaMotLi(OTC) 
KansasCityPS(OTC) 
LosAngTrans(OTC) 
McLeanTrucking (OTC) 
MemphisTransit (OTC) 
NatCityLi(N.Y.) 
NiagFrontTrans(OTC) 
OverniteTransp (OTC) 
PIE(OTC) 


PhilaTransp(PhilaBalt) 
PittRwys( Amer) 
PortlandTrans(OTC) 
RwyEquip&Rlty ( PacCoast ) 
RoadwayExp(OTC) 
RochesterTrans (OTC) 
RyderSyst (OTC) 
SanAntonioTrans(OTC) 
St.LouisPS (MidWest) 
SyracuseTrans(OTC) 


TransconFrtLi(OTC) 
TransconBusSys(OTC) 
Twin-CityRapTrans( N.Y.) 
USFrtLi( N.Y.) 
USTruckLi(OTC) 
UnitedTraction(OTC) 
UticaTrans(OTC) 
WatsonBrosTransp(OTC) 
WestTownsBus (OTC) 
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“Neoprene-coated nylon tarps sharply 
reduced water-damaged cargo losses” 


—says Mr. William Armstrong, 
Maint. Supt., Assoc. Transport, Inc. 


“Five years ago, porous tarps on many of our open-top 
trailers were permitting moisture seepage to damage cargo. 
That’s when we began to switch to neoprene-coated nylon 
tarps for dependable waterproofness. Now our cargo is pro- 
tected from water damage . it’s sealed in safely for 
delivery in any kind of weather. 

“Coated nylon tarps are light in weight . . . so easy to 
handle that one man can put on or take off even a big tarp. 
They’re easy to repair, too, and so rugged that they shrug 
off the effects of the acids used in cleaning the aluminum 
bodies which they cover.” 


FIND OUT how coated nylon tarps can help reduce your own 
maintenance costs. Ask your regular tarp supplier for informa- 
tion, or drop a line to: E. I. du Pont de Nemours & Co. (Inc.), 
Textile Fibers Dept., 5518-J Nemours Building, Wilmington 
98, Delaware. 


Du Pont makes fibers; does not manufacture tarpaulins, 


REG. U. §. Pat. OFF 
Better Things for Better Living . . . through Chemistry 
Enjoy the “Du Pont Show of the Month” on CBS-TV 
COATED NYLON FOR TARPS—LONG-WEARING. ..LIGHTWEIGHT 
.. EASY TO HANDLE...WATERPROOF...RESISTANT TO ROT AND MILDEW 
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Why you get so much better performance and economy 


with STANDARD RED CROWN Gasoline 


STANDARD RED Crown Gasoline now has an oc- 


tane rating that surpasses that of premiums of 
just a few years ago. Rep Crown Gasoline is made 

a os hy ad. lf] U/, Pp by reforming hydrocarbon molecules into a totally 
scientifically created product. 


STANDARD RED CROWN contains special additives 
and qualities that improve engine performance 


/argesi -yoWne and economy. Here’s what these additives do: 
PROTECT AGAINST RUST - PROMOTE CLEAN BURNING 


I EVENT GAS-LINE FREEZE-UP, CARBURETOR-ICING 
4 FALL, WINTER AND SPRING MONTHS 









INHIBIT OXIDATION - PREVENT KNOCKING 
performance and economy characteristics: 
Hot engine lab. Radioactive 
engine parts are installed In 
wears off engine parts. Test 
gine wear by as much as 40%. 
engine-running time. This is 


DEACTIVATE METAI 
0. WC Voll ly Rep CROWN is under continual test by Standard 
test engine and wear noted by 
has demonstrated that use of 
Test finds out in two hours 
one small part of tremendous 


Oil research teams, to find ways to improve these 
/\4 

‘ 

S&S 
tracing radioactive metal that 
right gasoline can reduce en- 
what formerly took 200 hours 
gasoline research program at 


Standard Oil laboratories, 


NGINE STARTING 


l-KNO¢ K 


Laboratory findings which demonstrate Rep 
Crown Gasoline’s ability to provide better per- 
formance and economy are further proved in field 
tests on all types of equipment under all possible 
driving conditions—over-the-road trucks, city de- 
livery vehicles, buses, construction and earth- 
moving equipment, taxicabs, passenger cars and 
salesmen’s fleets. Tests on the gasoline are made 
under all conceivable driving conditions. 


Gasoline volatility must be adjusted to meet con- 
ditions of season and altitude. Changing seasons 
call for changes in gasoline volatility. Too volatile 
gasoline in warm weather means vapor lock, too 


little volatility in cold weather means poor start. 
Standard anticipates the seasons, determines the 
volatility of the gasoline best suited to weather 
and altitude and delivers RED CROWN to the areas 
of Mid-America where gasoline of that volatility 
will give the best performance. 


Rep Crown Gasoline research doesn’t stop with 
today. In the laboratory now are engines that will 
be offered by automotive manufacturers several 
years from now. When they are ready, Rep 
CROWN will be ready to give you the performance 
and economy you want for your fleet. 


Get more facts about STANDARD RED Crown Gas- 
oline from your nearby Standard Oil office in any 
of the 15 Midwest and Rocky Mountain states. Or 
write Standard Oil Company (Indiana), 910 South 
Michigan Avenue, Chicago 80, Illinois. 
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This index is published as a convenience to the readers. Every care is taken to make it accurate, but Fleet Owner assumes no responsibility for errors 
or omissions. A star (*) after a company name indicates an advertiser with space appearing in Fleet Owner during the past three months. 
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Model HT-72 gas-operated MOBILIFT— 3000 Ib. capacity 


FASTEST operation in narrow aisles! 


You save time and space with a MOBILIFT. This “stand-up” truck gets 
into tight spaces and moves out fast, even over dock boards and ramps. 
With its low initial cost and its real maintenance economy, the MOBILIFI 
is a “must see” for profit-conscious management. 


See these time saving, space saving features: 
MOBILIFT’S MOBILMATIC TRANSMISSION — with inching; smooth control in tight 
spots with touchy loads; fast and simple for high-tailing operations 
MOBILIFT’S 360° STEER —cuts normal 10’-12’ aisles as much as 3’ or 4’ for added 
storage area. 
MOBILIFT’S “T’’ MAST—triple tier type (as shown above) gives extra stacking 
height, yet works in and out of trucks and trailers. 
Speed up your narrow aisle operation—call your 
nearest Mobilift dealer, or write us direct. 


Ask about the Mobilift line of conventional 
"sit-down" trucks with the exclusive Hydralizer, 
Mobilmatic transmission, and 

Mobilift's center line steering. 


ae pr" 869 S. E. Main Street 
MOBILIFT | Portland a thea 


EXPORT REPRESENTATIVES: 
Caneda: The Canadian Fairbanks-Morse Co., Ltd 


Other Countries: Drake America Corp., N.Y.C. 





ACROSS THE 
EDITOR'S DESK 


ly WOULD BE ALMOST UNHEARD of for any common 
carrier fleet owner to use a railroad for shipping. 
Almost like a Lucky Strike company man smoking 
Camels. That’s what makes this piece of news un- 
usual: the Seaboard Air Line Railroad recently 
moved four-million pounds of furniture and 35,000 
cartons of records from Norfolk to Portsmouth, 
Va. almost exclusively by truck. By the way, how 
do most bus company executives get to work? 


If you're sure you've got it made, read this 
quote from a recent speech by H. P. Sattler, assist- 
ant general sales manager, Chevrolet: “In 1909, 
the 100 industrial concerns with the greatest ag- 
regate assets in America were listed. By the end of 
1948, only 36 of the original giants were still num- 
bered among the top 100. The other 64 had been 
replaced by newcomers in only 40 years.” Tie that 
in with the Modernization report beginning on p 65. 


If the long-distance common carrier jis still 
not convinced that the airlines are going to be a 
threat to his business in the foreseeable future, 
here's another fact on the subject: In August, 
American Airlines flew 9,418,000 ton miles of 
freight... a 22.5% gain from August, 1957. This 
was the first time in air history that a domestic 
air line ever carried more than eight-million ton 
miles of freight in one month. All of the major air- 
lines have stated that they’re going after more 
freight business. This kind of competition is not 
to be sneered at. 
+ 


If you're disappointed in the way some of your 
employees handle people outside the company, the 
fault may lie with your communications setup. 
(Check the story on the subject on p 94). A study 
in a recent issue of the Journal of Business pub- 
lished by the University of Chicago shows that any 
information a production worker might give is like- 
ly to be wrong. 

A Harvard University team interviewed 153 of 
a New England electrical equipment manufacturer's 
225 production workers and found their answers 


on sales, suppliers, new products ranged all over the 
lot. For example, on the question of what new 
products were then being developed or were in trial 
runs, 42% of the workers had no answers, another 
20% only incorrect replies. 

Which brings up the important point: “How can 
an employee be expected to handle outside people 
correctly if he doesn’t have the facts?” 


Fortunately, the Science and Appliance bulletin of 
the Ohio State University Research Foundation has 
a small circulation. In their September issue ap- 
peared this statement: “Behemoths roaring past on 
highways, where speed limits for trucks are below 
those for passenger cars, make you wonder whether 
any power, even the law, can keep the carriers in 
_ Prey 

While every fleet owner will admit that there are 
occasional speeding violations (since trucks are 
driven by human beings), every fleet owner will 
also point out that by far the majority of trucks are 
driven safely by professional drivers. And the rec- 
ords show this to be true. But still, day by day, in 
all sorts of publications, statements like the one 
above appear. 

It’s true that any industry will get bad publicity 
from time to time. It’s also true that the fleet in- 
dustry public relations program is better today than 
it was five years ago But as long as these items 
continue to appear, the public relations program 
is not good enough and should be stepped up. 


The president of Cumberland Motor Freight, Inc., 
recently offered to give his company, free of charge, 
to his 65 employees. Their answer: “We don’t want 
it.” It’s really not surprising in this day with the 
lack of men who really want to take the responsi- 
bilities and heartaches of top management. But it 
also makes you wonder: Were the employees afraid 
of union problems? 
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THE CEMCO 
Sar FTH WHEEL ie 





Now you can afford to equip each important terminal a few minutes. The kingpin plate is adjustable to ac- 





with a detachable unit which can be used to: commodate different makes of tractors: Lifting height 
@ Bring in disabled tractors is from 32” to 36” and capacity is 17,500 lbs. -- ample 






@ “Dead-head” tractors to lift any popular make heavy-duty tractor, or, the 
@ Raise dropped trailers average trailer. (Choice of electric starter, motor- 
@ Hoist around the shop driven hydraulic pump, or, hand hydraulic pump). 





After more than five years successful performance 
there are now hundreds of trucking companies which one-man operated 
find these Cemco Fifth Wheel Cranes almost indispen- 


. , No need to send out two men for a breakdown -- one 
sable to economical operation. 


can easily handle the rigging. After load is raised a 

here’s how it works: 2”, over-the-road safety bar takes the weight off the 

beGiaaii autem, iit malins tase Ge ead Gem 

The Cemco Fifth Wheel Crane is suspended in an swaying and a special trunnion-swivel joint handles 
“A” frame at the terminal. In comes the call for help. the turns and uneven travel. 

Any qvemenie waster ts sacked under the crane, U- For the low cost of this Cemco Fifth Wheel Crane 

bolts are engaged at two points on the rear cross you can’t afford to be without the service it makes 


member of chassis and you’re ready to go. Takes only possible! Send for details and prices 


CENICO 


INDUSTRIES, INC. 


GALION, OHIO 


Yes, I’d like to know more about that Fifth 
Wheel Crane -- send me full specifications, 





prices, ete. 
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KromeX Ring Sets with 
new Stainless Steel* Oil 
Rings deliver perform- 
ance never before pos- 
sible in engines which 
require super oil rings. 


*U. S. Patent No, 2,789,872 
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Mechanics —for years you’ve wanted these features 


oil ring that holds full tension at engine operating temperature 
oil ring that resists sludging and corroding 

oil ring that delivers maximum oil control 

oil ring that is positively side sealing 


oil ring that conforms to cylinder bore independent of contour 
and depth of piston groove 


oil ring with chrome-plated steel side rails. Double normal ring 
life. They seat instantly. 


You get all these features only with Sealed Power KromeX Ring Sets 
with new Stainless Steel Oil Rings 


SEALED POWER CORPORATION + MUSKEGON, MICHIGAN 


ealed Power KromeX Ring Sets 


BEST FOR RE-RING!? BEST FOR RE-BORE! 
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